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week in 1951 was 9,637,000 tons. 

LumBer — Shipments were 6.4 
percent above output week ended 
May 17 and amounted to 498 
mills. New orders also were 6.4 
percent over production, with un- 
filed orders totaling 42 percent 
of stocks. 

Construction — April awards in 
37 states east of Rockies jumped 
21 percent to $1,597,517,000 and 
were 16 percent over year ago in 
April. 

CarLoapiIncs—Amounted to 754,373 
ears for week ended May 17 and 
was 34,580 cars or 4.8 percent over 
the preceding week. In same 1951 
week, the total was 6.8 percent 
lower. 
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Porker on Block at lowa Rally— 


A porker was auctioned, for the benefit of 4-H clubs and Future Farmers of 
America in lowa, at a sales campaign meeting of Chevrolet dealers in the Des Moines 
zone. It was part of the “Ranch Sell-e-bration" meeting near Des Moines, attended 
by more than 325 Chevrolet dealer and wholesale personnel. Shown here are (left 


MA Mai 


¥. 





and A. M. S. Morgan, zone manager. 


Business Votume—Rose to 169.4)» 


for week ended May 17 compared|. 
with 165.0 for prior seven days.| | 
For May 19 week of last year, it|! 


was 175.3. 


* * 


Down 
Bic Store SaLtes—For year to date, 


oa 


dipped 5 percent from like 1951. 
period, and sales last week showed | 


no change 
volume. 

Automotive SHares —Common 
stock index for motor vehicle 
parts and accessories firms for 
week ended May 17 slipped 0.5 
from preceding week’s 220.2 per- 
cent. Measure for vehicle manu- 
facturing companies fell 2.0 per- 
cent from 221.7. 

Newspaper Aps—In 52 cities lin- 
age dropped 3.6 percent to 218,407,- 
368 in April, compared with same 
1951 month. 

Business Loans — Receded $113,- 
000,000 during first quarter of this 
year. Last year in same period, 
Federal Reserve Bank loans 
climbed $1,600,000,000. 


* * * 


General 


Propuction—Despite cuts in 
civilian goods, April production set 
record. It was noted that U. S. in 
April spent $4,220,000,000 compared 
to average monthly rate of $3,750,- 
000 in first quarter. 


from prior week’s 





Top Cars 
New-car registrations for 3 
months plus 27 states for April. 
1952 Pos. Make 1951 Pos. 
1—239,459 Chev. 3638,597— 1 
2—184,103 Ford 286,737— 2 
3—125,997 Plym. 166,554— 3 
4— 87,205 Buick 137,749— 4 
5— 70,903 Pontiac 115,942— 5 
6— 62,458 Dodge 92,243— 6 
7— 60,362 Olds. 90,952— 7 
8— 51,372 Stude. 64,451— 9 
9— 47,045 Mercury 75,613— 8 
10— 34,645 Nash 39,103—11 
11— 33,206 Chrysler 48,630—10 
12— 25,411 DeSoto 33,933—13 
18— 21,967 31,292—14 
14— 20,999 Hudson 37,107—12 
15— 17,982 Packard 23,417—15 
16— 10,541 Kaiser 20,324—16 
17— 8,085 Willys 8,268—19 
18— 7,957 HenryJ 19,083—17 
19— 5,683 Lincoln 8,616—18 
20— 1,296 Austin 1,109—21 
21— 1,007 Crosley 1,924—20 
22— 966 Brit. Ford 838—22 
23— #308 Alistate 
Total All Makes 
1,124,274 1,676,540 
For further details see page 
52, today’s issue. 
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to right) Ray Spencer, dealer, West Des Moi 


Dodge Dealers Stage Record Driveaway— 


The largest driveaway of Dodge 1% and two-ton trucks in 10 years was staged 
by dealers of the Pittsburgh region as they drove 110 trucks to customers in Penn- 
sylvania, West Virginia and Ohio. Cleveland dealers were hosts at a breakfast prior 
to their departure for home. They were transported to the Cleveland docks in 33 new 
Dodge Coronets headed by a police escort and a bright red Dodge rescue truck 
that was delivered to the city of Cleveland that day. 


"a ing, Des dealer, 








By Sam Sampson 
Staff Writer 

N#w-c4e sales are showing a 

real uptrend, it was reported 
from several areas last week, but 
the removal of Regulation W has 
not created the “rush to the show- 
room” that some had expected. 


Some dealers point out that 
they are not sure whether in- 
creased sales are being brought 
on by the suspension of credit 
controls, or by the seasonal sales 
pickup which normally occurs 
during May and June. 

In New Orleans, a few dealers 


unbalanced. Some Detroit dealers 
also said their stocks were low. 

As usual, there are exceptions. In 
New York, where dealers are strug- 
gling with a city auto-tax problem, 
registrations for the week ended 
May 17 were listed at 7,050, which 
is a low for several weeks. Sales 
were also reported down in Cincin- 
nati. 

+ * . 

N KANSAS, Robert Lutz, Uni- 

versal C.I.T. Credit Corp. offi- 
cial, said that business there was 
“50 percent over normal” since 
the abolishment of credit controls. 

A peak of 407 new cars was 
registered in Akron during the 
week ended May 17, it was re- 
ported. This represents the big- 
gest week this year, with the 





are reported to be out of cars, and | 
others declared their stocks were | 





Definite Upturn Noted 
In New-Car Sales 


previous week’s 385 becoming sec- 
ond best. 

Buffalo reported a _ better-than- 
seasonal increase in sales, but 
there is no “heavy showroom rush,” 
dealers reported. Denver also re- 
ported sales on the upgrade. 

The third best sales period of the 
year was reported from Cleveland, 
where 1,276 new cars were titled 
during the week ended May 24. At 
Columbus, new-car registrations for 
the first 15 days in May were list- 
ed at 772, topping last month’s peak. 
In Cincinnati, April sales of 1,872 

(Continued on Page 63, Col. 3) 





By Mac Gordon 
Associate Editor 

‘aE U. S. Supreme Court last 

week re-affirmed the right of 
employers to keep their own coun- 
sel on so-called “management pre- 
rogatives” in respect to employment 
and production. 

In a 6-to-3 decision, the court up- 
held a Texas insurance company’s 
refusal to bargain on a union-pro- 
posed arbitration procedure for 
such matters as promotions, dis- 
cipline and work scheduling. 

When American National In- 
surance Co., of Galveston, reject- 
ed this demand as “unlimited ar- 
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This Year, 


Capital Insiders Aver 


But Some Curbs on Strategic Metals May Be Eased 


Before 1953 as Produ 


ction Catches Demand; 


Industry-NPA Meeting This Week 


By Willia 


m Ullman 


Washington Correspondent 


ASHINGTON.—Despite wishful thinking in some quar- 


ters of the auto indust 


ry that NPA’s controls over 


materials and production may be lifted entirely this year, 
government agency officials indicate that the chances of total 


decontrol over basic metals 
An AUTOMOTIVE NEWS can- 
vass of NPA and DPA execu- 


tives last week shows that 
controls over steel, copper, alumi- 
num and nickel probably will 
remain on the books until well 
into 1953, although some restric- 
tions may be eased as production 
catches up with demand. 

Private industry has been urg- 
ing Congress for some time to 
kill the Defense Production Act 
and to do away with all controls, 
citing reports that steel, copper 


and aluminum supplies are more 


plentiful. 

Government sources agree that 
such supplies have increased, but 
insist that they still are not great 
enough to justify the scrapping of 
controls and the revival of com- 
petition in the free market. 

* * 7 


f pp- auto industry will have a 


chance to express its views this 
week at two Industry Advisory 
Committee meetings here. The 
truck meeting will be held Tues- 
day (June 3), and the passenger- 
car builders will convene Wednes- 
day. 

A controversial discussion over 
controls undoubtedly will feature 
both IAC meetings. It is under- 
stood that two major manufac- 
turers are anxious to jettison all 
controls immediately while the 
others favor the retention of 
curbs until the Controlled Ma- 

(Continued on Page 64, Col. 3) 





Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 





117,509 
111,264 
& | 
Last Prev. 1951 
Week Week Week 


For complete production totals 
by makes, see table, page 67. 











bitration” trespassing on exclu- 
sive management functions, the 
AFL Office Employes Interna- 
tional union obtained an NLRB 
decision charging the employer 
with refusal to bargain under 
the Taft-Hartley law. 

The NLRB’s order first was up- 
set by a Court of Appeals and then 
finally vacated last week by the 
Supreme Court. Chief Justice Fred 
M. Vinson delivered the majority 
verdict. 

* aa +. 
Te nation’s highest bench ad- 
journed May 26 without handing 
down its opinion in the steel indus- 


before January are remote. 





June Production 
Expected to Set 
High for Year 


By Bernie Thomas 

Associate Editor 

| Avr production lines, idled since 
last Thursday due to Memorial 

Day, start rolling again today (June 

2), aimed at the biggest month’s 

vehicle output of 1952. 

| The industry’s greatly improved 

| supply prospects and expectation of 

greater sales volume are due to be 

reflected in more ambitious sched- 

uling. 

June’s goal is 424,000 cars and 
109,000 trucks—a total of 533,000 
vehicles. Preliminary tabulations 
show that in May, U.S. plants 
built a total of 496,724 units, 
made up of 389,692 cars and 107,- 
032 trucks. 

Best production month so far this 
year was April, during which 415,- 
000 cars and 112,000 trucks were 
built—-a total of 527,000 vehicles. 

* * * 
| Aboe disputes were less of a 
barrier to vehicle assembly last 
week, but holiday shutdowns cut 
both car and truck building sharp- 
ly from the previous week’s level. 

Built in U.S. plants last week, 
according to Automotive News’ 
estimates, were 75,795 cars and 
20,957 trucks for a total of 96,752 
vehicles. The previous week’s 
total of 117,509 units was made 
up of 92,489 cars and 25,020 
trucks. 

The steady pace of about 95,000 
weekly that car production held 
through most of May is likely to 
be stepped up appreciably in June. 

Some of the bigger producers 
looked disappointedly at their May 
production performances, and they 
plan to make a substantial start 
on third-quarter quotas before June 


is over. 


* * ~ 


ENERAL MOTORS, Ford, 

Chrysler and Studebaker are 
considered almost certain to start 
borrowing on their third-quarter 
(Continued on Page 67, Col. 1) 








High Court Backs Management Rights 


try seizure case. That crucial 
decision might come forth today 
(June 2) when the court holds its 
final scheduled session of _ the 
1951-52 term, or the nine justices 
might delay their summer recess 
another few days in order to clear 
the docket of the steel case. 

Chief Justice Vinson asserted in 
the labor-relations opinion that the 

(See LABOR, Page 68, Col. 1) 


In This Issue 





WS, o 5:5 4a 00 cn dacateaee Page 
Used-Car Auctions ....... Pages 6, 54 
Truck Highlights .............Page 21 














2 AUTOMOTIVE NEWS, JUNE 2, 1952 





Chrysler Fills Tank Post 


Robert Keller Named Head of Both Plants; Senator 
Hits U. S. Deal on Detroit Arsenal 











113 Jurors Selected 
To Try Ward in 
$100,000 Fraud 








DETROIT. — Preparing to re- 


sume operation of the government’s | 


tank production facilities here, 
Chrysler Corp. last week named 
Robert T. Keller as general man- 
ager of the company’s tank manu- 
facturing activities both at New- 
ark, Del., and Detroit. 

Keller’s promotion from general 
manager of the Newark plant was 
announced by L. L. Colbert, cor- 
poration president. Keller in World 
War II had served as works man- 
ager of the Detroit tank arsenal 
for Chrysler. 

To the position of works man- 
ager of the Detroit operation, Kel- 
ler announced the appointment of 
Thomas F. Morrow, who has been 
active in Chrysler’s subsidiary ac- 
tivities as a member of the staff of 
I. T. O’Brien, assistant to the vice- 
president and general manager of 
the company. Morrow held a va- 
riety of staff and managerial posi- 
tions at the Detroit arsenal in 
World War II. 

Meanwhile, in a Senate speech 
in Washington, Senator Moody, 
Michigan Democrat, demanded 
that the Senate preparedness sub- 
committee investigate the terms 
under which the Detroit arsenal 


Cass to Replace 
Johnson as NPA 
Chief This Week 


WASHINGTON. — Robert Cass, 
deputy director of NPA’s Motor 
Vehicle division and assistant to 
the president of White Motor Co., 








Robert Cass 


will replace Courtney Johnson as 
director of the division this week. 

Johnson, who has been in the 
automotive field for 35 years, will 
return to his job as assistant to 
the president of Studebaker June 
5. He has headed the NPA Motor 


Courtney Johnson 


Vehicle division for more than a|; 


year. 

George R. Davis, of Bethesda, 
Md., assistant to Johnson, will be 
the new deputy director. He for- 
merly with the WPB. 





Pickets Seek to Organize 


Chicago Nash Salesmen 


CHICAGO. — Peaceful picket- 
ing of the “stranger” type was 
conducted last week by the AFL 
Teamsters union’s Chicago local 
outside establishments of 17 
Nash dealers in the city and 
several suburbs. 

Without consulting the sales- 
men, the union undertook un- 
successfully to influence the 
managements to recognize it as 
bargaining agent for the sales- 
men. 








was being transferred to Chrys- 
ler. The corporation had no im- 
mediate comment on the speech. 


Moody said the transfer proposal 
was opposed by three of five civil- 
ian experts who noted on it, as well 
as by Army ordnance officials and 
Army’s inspector-general depart- 
ment. 

He declared that the plan threat- 
ened the jobs of 7,000 arsenal em- 
ployes and the businesses of 2,400 
subcontractors. He said the con- 
tract would give Chrysler a free 
hand in “keeping or rejecting pres- 
ent suppliers.” 

Moody said that the government, 
in an unprecedented action, was 
giving Chrysler a quarter of a mil- 
lion dollars to prepare a bid for 
private operation of the arsenal, 

He said he had received com- 
plaints that the final negotiated 
contract would authorize Chrysler 
to use a “substantial portion” of 
the tank plant for civilian produc- 


tion if tank output did not require | 


total capacity. 


Moody said “the opinion also | 


has been expressed” that Chrys- 
ler might try to consolidate its 
Newark tank operation with that 
in Detroit. This, he said, would 
“open the door to conversion of 
the Newark facility to automo- 
bile assembly”—cutting in on De- 
troit auto production. 

Moody was critical of the con- 
tention that the Detroit arsenal 
was being placed under civilian 
management because it had failed 
to keep up with production sched- 
ules. 


Chicago Dealers 
To Fete Students 


CHICAGO.—Outstanding stu- 
dents of 16 vocational high schools 
in this area will be honored by the 
presentation of tool kits at a dinner 
to be held June 6 at the Knicker- 
bocker hotel, 

James F. Goodwin, president of 
the Chicago Automobile Trade 
Assn., will be the principal speaker. 

Sponsored by CATA and Automo- 
tive Boosters club No. 7, of Chi- 
cago, the tool award dinner will 
climax a program designed to 
channel high school students with 
vocational training into careers as 
mechanics. 


Bob Gifford and Eddie Sayers. 








| By Pete Wemhoff 


Editor, Automotive News 


DETROIT.—Conservation of ma- 
terial is laudable but it “can be 
made meaningless if our govern- 
ment persists in supporting an in- 
ternational cartel in which we vol- 
untarily permit foreign countries to 
ration our supply of critical mate- 
rials from world markets,” Rep. 
Charles E. Potter (R, Mich.) said 
last week. 

Speaking as honorary chairman 
of the National “Get-the-Dents- 
Out-of-Your-Fenders” Month, Rep. 
Potter told a gathering of Detroit 
automotive officials: 

“Because the U. S. government 
wouldn’t allow American indus- 
try to pay the prices necessary to 
secure the copper allocated to the 
U. S. by this International Mate- 
rials Conference, our Washing- 
ton planners forfeited $60,000,000 
in auto wages and $20,000,000 in 
unemployment early this year... 
rather than let American indus- 
try pay the one million dollars 
extra to meet the going prices of 
copper and permit full auto pro- 
duction.” 

During the “DOOF” campaign in 
June, the committee—composed of 
auto makers and dealers, parts 
| jobbers and independent body re- 
| pair shops—hopes to get owners of 
one-third of the nation’s automo- 








Cry for Constitutionalism 


Sen. Dirksen Warns 


of Built-In Controls 


Through Foreign Commitments 


DETROIT. — Sen. Everett M. 
Dirksen called last week for a res- 
toration of Constitutional checks 
and balances against the Presi- 
dent, lest “one-man rule” and a 
controlled economy become perma- 
nent components of U. S. life. 

Addressing the Economic Club of 
Detroit, the Illinois Republican ac- 
cused President Truman of declar- 
ing an “unconstitutional” war in 
Korea. The speaker warned of a 
“loss of economic freedom” 
through the long-range commit- 
ments implicit in the United Na- 





va 


Al a, 


Dick Rath a 





Rathman's Hornet a Twin Pacemaker— 
, Calif., takes the checkered flag as his Hudson Hornet 





crosses the finish line in a 150-mile stock car race at Langhorne (Pa.), speedway. 
The following Saturday, Rathman scored another first in a 100-mile race at Darlington 
(S. C.) speedway. Another Hudson Hornet, driven by Tim Flock from Hapeville, Ga., 
finished second in both races. Hudson Hornets have finished first in 12.stock-car races 


held this year, Hudson states. 


tions and North Atlantic treaties. 

“These binding agreements,” 
Sen. Dirksen declared, “accom- 
plish the building-in of govern- 
ment controls and inflation into 
our economy at home. We are 
faced with the obligation of de- 
fending one-third of the world’s 
population against any aggres- 
sion and, consequently, are of 
necessity evolving into an armed 
camp.” 

The executive branch is working 
both directly and subtly to “trans- 
form the Constitution into a mock- 
ery and a shell, with form but no 
substance,” the Senator said. He 
cited Presidential pressure on Con- 
gress in respect to foreign-aid and 
military expenditures as indicative 
of “subtle super - Constitutional 
forces.” 

“Although the budget now under 
consideration provides $51 billion 
for military expenditures, the Sen- 
ate has only one full-time investi- 
gator looking into where all this 
money is going,” he observed. “A 
fearful Congress has become too 
accustomed to letting the Budget 
Bureau and the White House do 
the work the Constitution specific- 
ally reposed in the legislative 
branch.” 

Sen. Dirksen, a member of the 
upper chamber’s Banking and 
Currency committee, asserted 
that Congress never intended to 
establish authority in the De- 
fense Production Act for the In- 
ternational Materials Conference. 


He complained also that Presi- 
dent Truman was indulging in a 
“delusion” with the chief execu- 
tive’s claim that the Constitution 
enabled him to seize the steel mills. 











Scouts Honor Mann's Good Deeds— 


Harry Mann Chevrolet, Los Angeles, recently received a ‘good deed” certificate 
for the support the dealership has given Boy Scout activity in the community. Above, 
at the presentation, are Harold Gifford, Peter Mann, of the dealership, and Scouts 


Cartels Blasted at Kickoff 
Of Ding-Out-Dents Drive 


biles to obtain repairs before their 
cars are past repairing. 

An objective of the program is to 
conserve critical steel used for re- 
placement parts on rusted auto- 
bodies. 

A nationwide survey showed that 
in 76 percent of the cases, repair 
specialists had to charge motor- 
ists appreciably more for a minor 
repair job which had been allowed 
to rust for six months. The answers 
to the question “Why?” in the ques- 
tionnaire added up to the following, 
according to the survey report: 


“If the dent is left unrepaired, 
the rust moves like a cancer 
deeper into the metal.” 

The national committee also has 
issued a statement urging motor- 

ists to drive with special care this 
summer in order to help cut down 
the expected total of 9,000,000 traf- 
fic accidents and $1,225,000,000 in 
auto damage for 1952. 

The committee said that “in ad- 
dition to taking a fearful toll of 
human lives, the predicted number 
of accidents would result in a huge 
waste of critical steel and automo- 
biles, at a time when the nation 
can least afford to squander its re- 
sources.” 

According to the committee state- 
ment, the rate of increase in auto 
accidents in recent years, indicated 
by statistics of the Assn. of Cas- 
ualty & Surety Companies, is being 
“accelerated at alarming speed.” 

Reference was made in the 
statement to accident and dam- 
age estimates issued by Thomas 
N. Boate, manager of the acci- 
dent prevention department of 
the AC&SC. Boate said _ that, 

while 8,200,000 auto mishaps were 
estimated in the last available 
annual figures (1950), the record 
to date indicated that the figure 
would rise above 9,000,000 this 
year, and skyrocket the total 
damage cost $100,000,000 above 
1950’s record $1,125,000,000. 

Boate predicted that unless there 
was “a public awakening to the 
growing menace of automobile ac- 
cidents,” there would be “twice as 
many accidents” annually by 1967. 

Projecting the rates of increases 
since the end of World War II into 
1967, he said a “realistic” estimate 
would be 16,700,000 accidents and 
a cost in damage to automobiles of 


$2,500,000,000. 
* 


* * 
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Fender Vendor— 
Meg Spanton, Detroit, queen of “Get 


the Dents Out of Your Fenders’ month, 
gives @ spray job to a car which has 
just had its fenders bumped out.—{U. P. 
photo.) 





By Ira Alexander 
Staff Correspondent 


DENVER.—A jury has been se- 
lected for the second Fred Ward 
trial. Fifty-nine prospective jurors 
were questioned before the lawyers 
agreed on a panel of 13 to hear the 
case. 

The jury is made up of seven 
men and six women. 

Ward, a bankrupt Hudson dis- 
tributor, is accused of conspiring 
with, Lester W. Hall, former ex- 
ecutive vice-president of the U. S. 
National Bank of Denver, and 

Mervyn L. McCarthy, former au- 
ditor for Fred Ward, Inc., to de- 
fraud J. K. Mullen Corp. in a 
$100,000 loan deal. Hall and Mc- 
Carthy have been granted sepa- 
rate trials. 

“The plan was carefully, devious- 
ly executed,” declared William E. 
Doyle, chief deputy district attor- 
ney. “Every man had a part to play 
and every man executed it.” 

Doyle said the prosecution would 
seek to prove that Hall, who was 
on the Ward company payroll as a 
financial advisor, influenced Waller 
C. Brinker, vice-president of the 
Mullen firm, to approve the loan, 
and that McCarthy prepared “false” 
statements of the Ward company’s 
financial condition. 

Ward in an earlier trial was ac- 
quitted of fraud charges in con- 





Early to Press 
Because of Memorial holiday, 
this issue of Automotive News 
went to press early last week. 





nection with the sale of $2,500 
worth of stock in his Hudson 
Finance Corp. to a local real-es- 
tate man. 


Meanwhile, in a fresh develop- 
ment, attorneys for Associates 
Discount Corp. and the U.S. Na- 
tional Bank, parties in a lawsuit 
over seized cars of the Ward dis- 
tributorship, conferred with Judge 
Lee Knous, of the U.S. District 
Court. Associates Discount has 
sued the bank for the value of 
the cars. 


Last summer, just before the 
Ward firm collapsed, the bank 
claimed the cars on the basis of 
mortgages. Associates Discount, 
saying it also held mortgages on 
the cars, contends that it should 
have had possession. The cars have 
been sold by the bankruptcy court, 
and proceeds are being held by 
Frank McLaughlin, federal referee 
in bankruptcy. 

No date for a trial has been set 
in this suit, but Peter H. Holme 
jr., an attorney for the bank, said 
it probably would be held before 
Judge Knous sometime this fall. 


GM Hits Freeing 
Of Credit While 
Output Is Curbed 


WILMINGTON, Del.—C. E. Wil- 
son, president of General Motors, 
told 1,200 stockholders at the annual 
meeting here May 23 that it would 
have been better for the govern- 
ment to ease pro- 
duction and ma- 
terials controls 
before releasing 
more money to 
spend for a limit- 
ed auto output. 

He referred to 
suspension of 
credit terms. 

However, he 
added that he did 
not want to be 
too critical, since 
present conditions call 
experimentation. 

Wilson said present NPA sched- 
ules indicate an auto shortage will 
be avoided and that GM’s car and 
truck production probably will be 
85 percent of last year, when the 
firm built 2,255,497 cars and 554,187 
trucks, 

In view of increasing defense 
work, Wilson estimated that total 
GM volume would substantially 
equal last year’s. 








C. E. Wilson 
for some 
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T HAS been nine weeks since I 

bade my readers goodby and left 
for a leisurely trip to California 
and return. I enjoyed every one of 
the 7,000 miles of travel and every 
minute of the vacation. I am grate- 
ful indeed to the automobile deal- 
ers who wrote this column during 
my absence. I am sure their advice 
and counsel evidenced again the 
high quality of the leadership in 
this trade. I have returned re- 
freshed and have added, I am sure, 
a considerable fund of information 
by reason of visits with dealers 
enroute and on the coast. 

In the meantime, profound 
changes have taken place in the 
market situation. When I left, 
dealers were worrying about 
their ability to make a profit 
with restrictions on production 
and the imposition of Regulation 
W. Now it appears that all the 
stops will be pulled—uncontrolled 
credit and manufacturers will 
have available material to pro- 
duce cars that will again throw 
all factors in the trade into 
highly competitive conditions—a 
situation we have not faced since 
World War II. 

I am of the school of thought 
that permanent success in this 
business doesn’t depend upon out- 
side circumstances, but rather on 
dealer management. More about 
that in later columns. 

I left Toledo in a blustering 
snowstorm and headed immediately 
south, passing through Louisville, 
Memphis, Little Rock and Tex- 
arkana, where I attempted to visit 
Clare Cargile. I found that Clare 
had left with his wife and son for 
New York for another checkup on 
his health. He has made a great 
and important contribution to this 
trade. Just previous to World War 
II, dealers remember, he almost 
single-handedly revived and 
financed NADA through appeals 
made by personal appearances 
throughout the nation. This trade 
will forever owe him a debt of 
gratitude. 


+ od * 
Struggle for Success 

S YOU remember, I drove a new 

Aero Willys on my trip. I have 
always thought that when travel- 
ing on transcontinental tours, big 
cars were necessary for comfort. 
My opinion is now changed. 

As we traveled from Fort 
Worth to Carlsbad, N. M., we 
found that the territory had had 
no rain since September, 1950. 
Two crops were already lost but 
farming, like any other business, 
is not a one-year operation. It is 
the income averaging over the 
years that means success or fail- 
ure. I couldn’t reflect but what 
our industry had been blessed 
with so many favorable years 
that we may be called upon, as 
have the farmers, to struggle for 
success when conditions outside 
our control visit us. 

The next day, after taking in 
Carlsbad Caverns, we ran into dust 
storms with 90-mile-an-hour gusts 
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Sealers tell me 


By John O. Munn 








that took the paint off of our 
license plate as though it had been 
sand blasted, and pitted our wind- 
shield so badly that it had to be 
replaced. It was an_ interesting 
experience and one that I will 
never forget. 

The season in Tucson had been 
cold. Even snow had fallen on the 
mountains the day I arrived, I 
found that Frank O’Rielly (Chev- 
rolet) was out of town and that 
Frank Dawson (Dodge), NADA 
director, was in Phoenix attending 
a funeral. I enjoyed a visit with 
A. T. Strasburg (Cadillac-Olds), 
past president of the Arizona asso- 
ciation, and I went through the 
new plant of Monte Mansfield 
(Ford), which was a _ revelation. 
His new buildings are in the center 
of a block square surrounded by 
black top, with an outdoor patio 
for a salesroom and a used-car lot 
running across the balance of the 
frontage. A recent customer survey 
of the Mansfield operation, among 
8,000 owners, revealed that there 
was less than one-half of one per- 
cent customer complaint, which is 
somewhat of a record. 

a * a 


Visits with Dealers 


OUTHERN California, which I 

had visited only briefly before, 
is the land of the unusual, geo- 
graphically, philosophically and 
commercially. The scenery ranging 
from desert to mountains, seashore 
and fertile valleys, is thrilling, 
interesting and enjoyable. I shall 
go there again frequently. I had 
the pleasure of attending the 
Southern California dealers annual 
meeting at the Ambassador in Los 
Angeles and enjoyed very much 
talks by Frank Duryea and Harry 


Moock, as well as enjoyed the 


meeting and renewing acquaint- 
ances with many dealers. I had the 
pleasure of talking to several line 
groups and suburban city associa- 
tions. 

It was a thrill to lunch with 
Burch Greene, of Greene-Halde- 
man, the world’s largest Chrysler 
dealer. His dealership occupies a 
building with 185,000 square feet 
of floor space, laid out very func- 
tionally, with a separate building 
containing a half million dollars 
worth of replacement parts. The 
operation not only includes its 
own insurance and finance divi- 
sion, but also the leasing of 600 
cars and a fleet of 150 rental cars. 
I talked to the Muller Brothers 

(Olds) of Hollywood, who have an 
annual service operation amount- 
ing to a million dollars and who 
started 35 years ago with a filling 
station. Another unique operation 
was the John Wilks’ Uptown Chev- 
rolet Co., Pasadena, who has 
divided more than $800,000 in profit 
sharing with employes since he 
started in 1939. He keeps a mascot, 
“Silver Joy,” a Tennessee walking 
horse, in his service salesroom. 
Silver Joy also conducts a very 
interesting “column” each week in 
a Pasadena newspaper. Each Wed- 
nesday at 12:30 p. m., a Bible Hour 
is conducted in the sales meeting 
room where all employes, custom- 
ers, and friends are invited. Speak- 
ers and films are presented in an 
effort to reach a better understand- 
ing of the Bible. 
* 


* * 


Outlandish Offers 


EAVEN forbid that this trade 

ever expects newspapers or 
radio stations to police it, but I 
couldn’t help but observe, in listen- 
ing to the radio and reading Los 
Angeles papers during the weeks 
I was there, of the outlandish 
offers made constantly by the trade 
—no down payments, no payments 
for a year, unlimited guarantees, 
15-day driving trials. It seems to 
me that automobile dealers in this 
territory were spending perhaps 
as high as $10,000 a day for adver- 
tising that is just making it more 
difficult for them to make a profit. 

Little was said about the qual- 
ity of the cars or the responsi- 
bility of the dealer. Perhaps this 
(Continued on Page 61, Col. 4) 


| Washington State Dealers Hear Lloyd, Moran Blasts. . . 





By Dave Trepp 


Staff Correspondent 


| YAKIMA, Wash.—In a bitter de- 


methods, NADA President J. Sax- 
ton Lloyd declared before the 
Washington State Auto Dealers 
Assn. convention here that the 
price control agency is causing 
hundreds of auto dealers, through 
no fault of their own, to be branded 
as “criminals.” 


Lloyd was referring to the prob- 
lems involved in interpreting the 
OPS regulation on the so-called 
new-vehicle preparation and condi- 
tioning (or delivery and handling) 
charge. 


“One-third of the car dealers in 


|nunciation of OPS policies and | 


one state,” he said, “are under 
criminal indictment for violation 
of this regulation that they—and 
OPS officials—don’t understand! 

“We will not allow it to go un- 
challenged when a good citizen’s 
name is thus dragged through the 
| mire,” the NADA president de- 
clared. 


He pointed out that it is not 
possible to apply the delivery and 
handling regulation on a_ broad, 
industrywide basis, but that if the 
service is to be price-regulated it 
must be applied to individual deal- 
ers on the basis of problems and 
past experiences of each. Relief 
from this regulation, he said, will 








and G. Gordon Woelper (left), principal, 
Patterson Park high school, Baltimore. 





Md. Dealer Explains Engine to Students— 

M. R. Young, president of Worden-Young, Inc. (Dodge-Plymouth), second left, 
demonstrates a model motor which shows mechanically the operation of an auto 
engine to Felicia Wozniak (center), Paul Brubeck (right) teacher of the driving class, 


at a general bly of students at the 








N. Y. Vehicle Owners Fight 
City Use Tax in Courts 


NEW YORK.—The fate of the 
city’s newly-enacted automobile use 
tax was up to the courts last week. 

Twin suits seeking to have the 
$5 and $10 levy declared unconsti- 
tutional were filed in the state 
supreme court by an individual car 
owner and five commercial carri- 
ers. The suits charged that the 
tax “superseded” state licenses. 

The court ordered the city to 
show cause why the tax should not 
be declared unconstitutional and a 
temporary injunction be issued. It 
refused, however, to grant an im- 
mediate order staying the city from 
imposing the tax. 

Under terms of the ordinance, 
car and truck owners living or 
having a place of business with- 
in the city limits would be com- 
pelled to buy a windshield sticker 
before June 15. 

A tax of $10 would be levied on 
commercial motor vehicles, $5 on 
noncommercial vehicles weighing 
3,500 pounds or less, and $10 on 





Alabama Dealers 


Take Tax Story 
Direct to Public 


MONTGOMERY, Ala.—The Ala- 
bama Automobile Dealers Assn. is 
taking the auto industry’s story on 
taxes to the public, by distributing 
leaflets and other literature to cus- 
tomers. 

According to the association, au- 

tomotive taxes have increased about 
35 percent in Alabama in the last 
10 years, and vehicle owners paid 
40 percent of all the revenue taken 
in by the state during the fiscal 
year 1950-51. 
Working through the association, 
car and truck dealers have been 
holding public relations meetings to 
emphasize the auto industry’s 
heavy tax burden. 

An association survey found that 
of the $115,921,000 in revenue col- 
lected in the last fiscal year, $46,- 








868,400 came from vehicle owners. 


noncommercial vehicles weighing 
more than 3,500 pounds. 

Exempted were charity organiza- 
tions, disabled veterans who bought 
their vehicles with funds provided 
by the federal government, and 
“dealers in new and used motor 
vehicles with respect to motor vehi- 
cles where the use is confined 
solely to demonstrations to pros- 
pective customers or to delivery by 
or to the dealer and the vehicle 
bears dealer’s license plates.” 

The suits to declare the tax in- 
valid were filed by Harris J. Klein, 
counsel for the Inter-City Motor 
Carrier Assn. of New York, which 
represents 9,000 trucks operated be- 
tween major cities. 

The commercial truckers suing 
were McLean Trucking Co.; 
Forst Trucking Co., Inc.; Con- 





(See FIGHT, Page 61, Col. 1) 


‘Criminals "— Via Price Controls? 


be sought from Congress. 

President Lloyd also reviewed the 
Durposes, recent activities and fu- 
ture plans of NADA, which he 
‘ermed the largest organization of 
independent businessmen and “the 
last hope of small business.” 


“This is an age of big business, 
big labor and big government,” 
he said, “and if we are not big 
we'll be destroyed!” 


The appearance of Lloyd before 
Washington dealers marked the 
first time an NADA president has 
addressed a convention of the as- 
sociation. A record registration of 
367 also established another “first” 
for the 1952 WSADA convention. 

The entire panel of last year’s 
association officers was re-elected 
for the year ahead. The officers 
are: L. M. Kauffman (Buick), Sro- 
kane, president; Lee Moran (Lin- 
coln-Mercury), Seattle, first vice- 
president; Harold Cahoon (Stude- 
baker), Yakima, second vice-presi- 
dent; Henry Backstrom (Ford), Ar- 
lington, third vice-president, and 
Leon Titus (Ford), Tacoma, secre- 
tary-treasurer. 

Warren Simmons _ (Chevrolet), 
Olympia, was elected executive 
committee member, and Fred K. 
Eells, Seattle, continues as associa- 
tion manager. 

The only major resolution passed 
by the convention was one re- 
affirming the stand taken by the 
association a year ago in calling 
for elimination of the federal auto- 
motive excise taxes. 

Spokane was chosen as the con- 
vention city in 1953. 

Lloyd’s address was not the 
only one delivered before the 
Yakima convention in which OPS 
was a target for criticism. Moran, 
a member of the Dealer Advisory 
committee to OPS, related the 
hectic and frustrating relation- 
ships of that committee with the 
price control agency. 

Moran termed price controls on 
both new and used automobiles 
now entirely unnecessary. He 
broached the idea that the Dealer 
Advisory committee should ask for 
a meeting with OPS and seek sus- 
pension of the controls. 

As a member, also, of NADA’s 
Industry Relations committee, 
Moran spoke on this subject, in- 

(Continued on Page 66, Col. 1) 


Watson Heads 
N. J. Dealers 


NEWARK, N. J.—W. Chester 
Watson, of Hackensack, has been 
elected president of the New Jersey 
Automotive Trade Assn., succeed- 
ing J. Ray DeRidder. 

Morton, along with the following 
other new association officers, will 
serve until September, 1952: 

Hopwood Mullen, first vice-presi- 
dent; Walter F. Conover, second 
vice-president, and Elmer Blau- 
velt, third vice-president, 

DeRidder has retired from the 
automobile business, having sold 
his Buick dealership in Red Bank 
to Frank C. Woglam, operating as 
Colony Buick. 








Bird Marks 30th Birthday— 


Stanley Bird Motor Co. (Studebaker), Maryville, Tenn., recently celebrated its 30th 
anniversary. W. Harold Bird, left, owner of the firm, is shown receiving a 30-year 
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ate the occasion from Ai Grynchal, right, Studebaker district 
manager. Standing between the two are, left to right: Earl Payne, office manager, and 
Riley Kagley, an 18-year veteran with the firm. 
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Copper, Key Supply Item, 
Blocked By Controls 


e IS difficult to get perspective on the mess into which the 
federal government can throw the whole country through 
its tangled maze of controls. 


Dealers, of course, see one phase of it under the OPS 
program which does not hold car prices down—since the 
market value of cars is under ceiling—but nonetheless in- 
volves them in court suits with OPS under tangled rules. 


But perhaps a more basic insight into the mess can be 
obtained by looking at the copper situation. 


Copper is the last key item of supply. And it is available. 
Controls could be taken off basic materials. 


But the fact is that the available copper is blocked off by 
the federal government, and most of the U.S. producing 
economy is fouled up through an international cartel. 


Bureaucrats have made much of the fact that they have 
held down the price of copper through this cartel, the Inter- 
national Materials Conference. The domestic price of copper 
is 2414 cents a pound. The ceiling price on foreign copper 
had been held at 2714 cents a pound. The price on the open 
world market has been around 50 cents. 


But Chile, one of our key copper supply centers, rebelled 
at the U. S. lid and clamped an embargo on shipments. 


So the bureaucrats devised a plan under which fabricators 
could pay the Chilean asking price of 33 to 34 cents a pound, 
but they must absorb 20 percent of the increased cost. 


This plan, the fabricators now say, is unworkable. They 
operate on close margins. The one to three cents repre- 
sented in the absorption might be their entire profit. So the 
copper stays in Chile while the economy limps along. 


And get this. Under the regulations, a user, like an auto 
maker, can’t go and pay the asking price himself. He has 
to buy through a fabricator. And he can’t go to a fabri- 
eator and say, “Look, pay the price it takes to get the stuff, 
and we'll take care of you.” That’s illegal, too. 


So now our copper bureaucrats are scratching for a new 
way out of the mess. 


There is only one real way out. Set competition free. Cut 
the controls that are leashing the competitive strength of 
America. The few cents saved by controls cost us dollars 
by fouling the production lines. 
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Forum 


“We should live and learn; 








but by the time we’ve learned, 





it’s too late to live.”—Pvusuic 
SaFreTY magazine. 
* * + 


Excuses Needed 


“Credit controls are lifted on 
ears, furniture, and appliances. 
It’s a victory for private enter- 
prise—every husband can start 
thinking up his own excuses for 
not keeping up with the 
Joneses.” — Fletcher Knebel in 
Quick. 

* * * 
Gay Pair-ee 

“The trouble with Paris is 
that, by the time a man saves 
enough money to come here, 
he’s already married and has 
to bring his wife with him.” 
—Paris Columnist Art Buch- 
wald. 

* * 


Price Cuts Preferred 


“The UAW-CIO time after 
time has said that lower prices, 
and the maintenance of pur- 
chasing power, even though 
wages would be reduced, are to 
be preferred to escalator wage 
increases.” — Statement of the 
UAW’s International Executive 
Board. 





* + * 
“The scale of rearmament 
urged upon the democracies 
by the United States is a 
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source not of strength, but of 








weakness.” — ANEURIN BEVAN, —- | HELLO, SUCKERS!) 
Leftwing British Labor wares where To" 1 GOTTA GET AIRIN 
Leader. a, em Get Stuc Be (my REAR TIRES. 






No Space Cadet? 
“Man’s machines will go to 
the moon or Mars, but not 
man.”—Harper’s, commenting 
on the major difficulties of 
ultra-high altitude. 


ON THE AIR? 


o’ 
$3 pieces 
came & 
wis STA), 953 
Tanne 3h: con cone 
Aree tune! 
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As Others See Us 
Eprtor’s Nore: We_ think 
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some dealers will get a kick 





out of the following story, 
which is making the rounds 
(we got it from Margaret 


—— Letterbox. 





Corell, executive secretary of 
NUCDA), since it contains an 


interesting commentary on 
how many look on our foreign 
policy: 


An enterprising lad tried des- 
perately for weeks to get an 


interview with David Ben-Gur- Ge. S 788 Ge SEE. 





‘Competition Here to Stay..’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 








ion, prime minister of Israel. 
Finally, he was successful, and 
told Israel’s leader: 

“I have the solution to all of 
Israel’s problems. I know how 
we may become a wealthy, 
independent nation.” 

Ben-Gurion appeared definite- 
ly interested. 

“Here’s what we do,” the lad 
said. “We declare war on the 
United States. The United States 
wins the war. Then we're in. 

“The United States will grant 
us loans of .. . not millions, but 
billions. She will send troops 
over to protect us. She will send 
food in great guantities. The 
days of want and starvation for 
our people will be over.” 

Ben-Gurion pondered over this 
for some moments and then 
said. 

“That’s very fine, my lad. 
Ah, yes. But there’s something 
you haven’t taken into con- 
sideration.” 

“What is that, sir?” 

“What if we win the war?” 
asked Ben-Gurion. 


Who Will Sell? 


The concern, in some quarters 
that is implied in your article, 
“Most Dealers Seen Fit for Com- 
petition” in the May 5 issue of 
Automotive News is a most logical 
sentiment in the light of the chang- 
ing conditions that we have had to 
contend with the last few years. 


In order to further bolster your 
assurances, I should like to refer, 
as you do, to what we like to call 
the “pre-war period.” At that time, 
or, rather during those trying 
times, the auto business was the 
only business I knew of, where a 
fellow could be “broke” and still 
stay in business. 


These past few years have, of 
course, been abnormal in respect 
to competitive selling. I might be 
so rash as to predict that those 
who are perhaps most qualified to 
weather acute competitive selling 
are those dealers who have been, 
up to this time, handling the less 
popular of the independent lines. 














10 Years Ago... 


The Big Story 


A new-car rationing quota in excess of 50,000 for June, plus predic- 
tions of further dealer relief in the form of used-car financing and 
a “junker plan,” were revealed to 450 Michigan and Detroit dealers. 
Noting that 144,500 new trucks were on hand May 23 and being 
rationed at the rate of 3,000 per week, R. L. Vaniman, deputy chief 
of the WPB automotive branch, told Detroit and Michigan dealers 
that the supply of trucks will be exhausted by January, 1943, if the 
present rate is continued . . . Effectiveness of already-existing federal 
taxes in “siphoning off” increased profits of individual companies, as 
war production soars to astronomical levels, is clearly shown in a 
report by Bendix Aviation Corp. to its stockholders. The report 
showed a four-fold increase in taxes from $8,936,682 for a six-month 
period last year to $36,261,381 for the latest fiscal half year. 

—From the files of Automotive News. 














Theirs has been a sales job, in 
most cases, having to break into 
an already saturated field, from 
the standpoint of competitive or 
representative lines, and _ not 
least important, buck that fickle 
will-o-the-wisp barrier—Public Ac- 
ceptance. 


In further musing, it occurs that 
we might as well reconcile our- 
selves to the fact we will always 
have competition. Still further, 
nothing is as constant as change 
or changes in things, and the 
dealer must be equipped in man- 
agement, and personnel to be able 
to meet these changes as they de- 
velop, if he expects to survive. 


As far as the market is con- 
cerned, the automobile dealer is in 
a position to be envied. First of 
all, he is selling something the 
public WANTS to buy. The aver- 
age American finds he can’t get 
along without wheels under him; 
he will be driving automobiles 
from now to Kingdom Come, and 
will let the butcher bill go overdue 
to pay for it. 

The Market? The market is 
there. The question is, as you ask; 
Who will do the selling?—Wm. H. 
KrimMeé1, district manager, Univer- 
sal C.I.T. Corp., Wilkes-Barre, Pa. 

. +” . 
Salesman Complains 

For years I have been reading 
AUTOMOTIVE News and often won- 
dered why the dealers and factory 
never give any consideration to 
the new and used-car salesmen. 

Have any of your representatives 
ever checked dealerships and 
talked to any of these salesmen? 

If you will hear the story and 
then check, I am sure you will be 
amazed. This is not my story but 

(Continued on Page 60, Col. 1) 
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- The best lead for dealers in’52 
The ALL-NEW 
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| > IT'S ALL NEW! 


Saves YOU hundreds of dollars in price! 


Domewd Cuts YOUR operating costs in half! 
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Look at all these FEA TURES 


@ Craftmaster Styling 


Especially designed to meet everything you’ve been looking for in a car. . Quick Va Seering 
; rists for 
merican moto 
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@ Full-Vu Vision 
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: gg : © Comfort-Control Heater 
Not a job, driving is relaxing not an endurance test. ¢ All-Weather Air-Conditioning 


. , Twin Def 
y h fi ARD-SELLING, And there’s its amazing all-round economy—saves = Children's “Suey Dee tet, 
BACKED B TO 35 MILES PER GALLON! a Custom-Styled Leather Upholstery 


N WIDE @ Dunilopillo Foam Latex Cushioning 
LARGE SPACE NATI x See this stunning Austin today! It’s the answer — @ Safe-Turn Indicators 
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; @ Stevenson Interior Jacking 
to your motoring needs! © Dual Electric Windshield Wipers 


ADVERTISING —" AUSTIN. .. the mOst popular British Car in America 
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DEALERS! 


Austin franchise includes MERSET, 
A-40 sports oie ep ena A-90 ATLANTIC 
pehagn oo em—nliaae WAGON and a line of light 
: oar icles. A few of these profitable franchises 
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W k 19, N.Y. 
: Austin House, 27-29 West 57th Street, New Yor 
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Closer U.S.-Industry Ties | 


Willingness to Serve in Government Post Fosters | 


Understanding, Oilmen Told 


BOSTON.—“The way to get along 
with and understand the federal 
government is to be willing to par- 
ticipate in it,” a petroleum man 
now in government told delegates 
to the spring meeting of the Amer- 
ican Petroleum Institute division of 
marketing. 

The admonition came from Bruce 
K. Brown, deputy administrator of 
the Petroleum Administration for 
Defense. Brown, who has been in 
government service five years, spent 
18 years in the oil industry. 

“The defects and failures of our 
government of which business- 
men are apt to complain arise 
mostly in the administrative 
field,” Brown said. “The bureaus 
need talent and they know it. 
The more technical their prob- 
lems, whether those problems re- 
late to petroleum, potash or para- 
chutes, the more they need skilled 
personnel. 

“Government doesn’t need all of 
the two million persons working in 
the petroleum industry—it needs 


Ford Graduates 
First Sales Class 


From Fair Lane 


DEARBORN.—Ford Motor Co. 
recently graduated its 33rd Mer- 
chandising school class, first to at- 
tend sessions in the late Henry 
Ford’s workshop and estate at Fair 
Lane here. 

The 66-member class was ad- 
dressed by Frank J. McGinnis, sales 
promotion and training manager of 
Ford division, who awarded diplo- 
mas to a group drawn from the U. 
S. and three foreign countries. 

During their four-weeks’ course, 
the students were instructed by 
top executives of the Ford divi- 
sion’s sales and advertising staff, 
headed by L. W. Smead, general 
sales manager. 

“Your graduation as the first 
class to meet in our new quarters 
at Fair Lane is an historical mile- 
stone,” McGinnis told the gradu- 
ates. “It highlights the importance 
which Ford Motor Co. places on its 
sales organization as a whole and 
the training of you men who will 
help merchandise the cars we 
make.” 

Among the speakers at the final 
session of the school was C. T. Fox- 
worthy, Indianapolis Ford dealer 
and honorary graduate of the 
school. 





| just a few of them from time to| 
time. But I want to make an ob- 
servation to those oilmen who may | 
be lying awake nights muttering, | 
|‘What is the government going to 
|do to petroleum next?’ Unless wis- 
|dom concerning petroleum con- 
|tinues to be available to the gov- 
j}ernment, their worst fears may 
eventually be realized. 

“All 2,000,000 may end up working 
for the government or—what is 
more likely—the industry won’t be 
able to support 2,000,000 employes.” | 

Brown criticized businessmen | 
who tend to generalize by speaking | 

of “the government” as if it stood 
arrayed in battle against business. 
He likewise criticized federal em- 
ployes who speak of “industry” as 
though it were “one _ cohesive 
thinking entity,” and who decide 
that “industry should do this or 
shouldn’t do that.” 

“Intemperate criticisms of busi- 
nessmen by government officials 
and of government officials by 
businessmen tend only to widen 
a gap that should be narrowed,” 
Brown asserted. 


Proprietors and managers of the 
thousands of separate units com- 
prising the petroleum industry al- 
ready have learned “better than 
most businessmen, I think, how to 
cooperate with their government,” 
Brown continued. 

“On the average, petroleum men 
exhibit quite a high sense of re- 
sponsibility to the public,” he said. 
“It is well that this is true. Petro- 
leum supplies rank just after food 
and shelter as necessities in the 
minds of most Americans.” 

Brown said hopefully that the 
present era of defense mobiliza- 
tion would pass, and that with its 
passage “there should be a satis- 
factory degree of mobilization 
that will avert a major war.” 


“When the goal is reached, there 
will be no need for the continuance 
of temporary defense mobilization 
agencies such as the Petroleum 
Administration,” Brown declared. 
“There will be no need for fetter- 
ing the petroleum industry with 
‘Washington directives.’ 

“However, until the Defense Pro- 
duction Administration, which div- 
vies up materials for the military 
and for industry, is abolished, PAD 
must continue. Otherwise, the pe- 
troleum industry will not receive 
sufficient materials to sustain pe- 
troleum supply. PAD cannot be 





abolished until the system is abol- 
ished.” 





Used-Car Bulletin from Detroit... 





May 28 
(Sale very fast. Clean cars bring- 
ing top dollar. Sold 65 units out of 
80 offerings.) 


BUICK—’51 Super Riviera 2-dr., $2,- 


065*. °49 RM 4-dr., $1,150. ‘48 RM 
4-dr., $890*. ‘47 RM 4-dr., $605. ‘46 
Super 2-dr., $445. 
CADILLAC—’50 (61) 4-dr., $2,625*. 
CHEVROLET — ‘51 Bel-Air, $1,750*, 
$1,775*; SL Deluxe 4-dr., $1,615*; 
2-dr., $1,480. °50 SL Deluxe 2-dr., 


$1,230*, $1,175; 4-dr., $1,305, $1,185. 
‘49 SL Deluxe 2-dr., $975. °47 FL 
aerosedan, $700, $750. 

CHRYSLER—’49 NY club coupe, §$1,- 
300*. °48 Windsor 4-dr., $860*. 

DeSOTO — '50 Custom Sportsman, §$1,- 
625*. °47 Custom 4-dr., $710*. 

DODGE—’52 Diplomat, $2,385*; Coro- 
net 4-dr., $1,900" $1,875*. '49 Mea- 
dowbrook 4-dr., $1,055. 

FORD—’51 Victoria, $1,725*; Cnstom 
(8) 2-dr., $1,400, $1,500*, ‘50 Cus- 
tom (8) 4-dr., $1,035, $1,185; Cus- 
tom (6) 2-dr., $1,080. ‘49 Custom 
(8) club coupe, $875. '48 Custom (6) 
2-dr., $750. °47 SD (8) 2-dr., $395. 
"40 4-dr., $260. 

HUDSON—’51 Pacemaker 2-dr., $1,460. 
’47 Super (6) club coupe, $400. 


KAISER—’'49 4-dr., $560. 

LINCOLN—’49 Cosmopolitan 4-dr., $1,- 
100. °'47 4-dr., $505. 

MERCURY—’48 stationwagon, $705. '46 
4-dr., $570. 

NASH — '51 Statesman 2-dr., $1,300*. 
48 (600) 4-dr., $585. ‘47 (600) 
4-dr., $490. 

OLDSMOBILE—’50 (98) conv., $1,700*. 
’47 (76) 2-dr., $675. '46 (66) 2-dr., 


$515. 
PLYMOUTH—’48 SD club coupe, $725; 
Deluxe 2-dr., $680. ‘46 Deluxe 4-dr., 


$250. 

PONTIAC—’50 Catalina, $1,685*. ‘'48 
SL (6) 4-dr., $810. '47 Chieftain (8) 
4-dr., $700; 2-dr., $685. 





Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday) 





*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 54-57 


May 21 

(Stiffer market. Prices up some. 
Sold 60 units out of 78 offerings.) 
BUICK—’'50 RM 4-dr., $1,660*; 2-dr., 

$1,510*; Special 4-dr., $1,275. 
CHEVROLET — ‘52 SL Deluxe 4-dr., 

$1,915. °'51 Bel-Air, $1,735; SL De- 

luxe 2-dr., $1,515*. ‘50 SL Deluxe 

2-dr., $1,250*, $1,210*, $1,185; 4-dr., 


$1,225. °49 SL Deluxe 4-dr., $910. 
"48 SM conv., $805; FL aerosedan, 
2 at $825. °46 SM 2-dr., $520. 
CHRYSLER — ’51 Windsor conv., §$2,- 
175*. °'49 NY 4-dr., $1,160*%. ‘47 
Windsor club coupe, $810. 
DeSOTO — '49 Custom 4-dr., $1,175*. 


’46 Deluxe club coupe, $475. 
DODGE—’'52 Coronet 4-dr., $2,150*. ’51 

Meadowbrook 4-dr., $1,410*. '50 Way- 

farer 2-dr., $1,000*. ‘48 Custom club 

coupe, $840; conv., $850. 
FORD—’51 Deluxe (8) 2-dr., 

’50 Custom (8) conv., $1,- 
2-dr., $1,135, $1,140; Custom 
2-dr., $930, $885. ‘49 Custom 
(8) 2-dr., $875, $820; conv., $690; 
4-dr., $850; club coupe, $900; Custom 
(6) 2-dr., $800; club coupe, $875. °48 
Deluxe (8) 4-dr., $600. 


FRAZER—’47 4-dr., $360. 

HUDSON—’47 Super (6) 4-dr., $415. 

KAISER—’51 4-dr., $1,150. ‘47 4-dr., 
$355. 


$1,440, 


MERCURY—'49 4-dr., $960. ‘48 4-dr., 
$750. 


OLDSMOBILE—’'49 (98) 4-dr., $1,175*. 


"48 (68) conv., $925*. ‘47 (68) 2-dr., 
$625*. 
PACKARD—’50 2-dr., $950. 


PLYMOUTH — '50 Deluxe club coupe, 
$1,050. ‘49 Deluxe club coupe, $825. 
’46 business coupe, $365. 

PONTIAC—’49 Chieftain (8) 2-dr., $1,- 
285*; Chieftain (6) 4-dr., $1,105. 














a 


12 Ford Dealer Councilmen and 12 Factory Executives— 


L. D. Crusoe, general manager of Ford division, and L. W. Smead, general sales* manager, headed a group of 12 divisional 
executives who met May 23 at the Ford Motor Co.'s engineering laboratory in Dearborn with the 12 members of the National 
Ford Dealer Council. In the group are: (Front row, left) J. D. Ball, manager of product sales and service; Smead; George M. Holt- 
singer, Tampa, Fla.; Crusoe; R. T. Andress, Shreveport, La.; L. B. Nabors, Columbus, Miss.; O. O. Griffith, Noblesville, Ind.; J. 


Ralph Mason, Kokomo, Ind. 


Second row, left: J. O. Wright, assistant to general manager; George H. Scofield, Santa Cruz, Calif.; F. W. Pohiman, Auburn, 
Neb.; Tom Frost, Warrenton, Va.; Ralph Hirschberg, Chicago; Harry H. Smart, Brunswick, Me.; S. J. Reynolds, Syracuse, N. Y.; 
N. C. Petty, Salt Lake City. Third row, left: M. W. Welty, industrial relations manager; Jack W. Clarke, public relations man- 
ager; Max L. Wiesmyer, general manufacturing manager; Frank J. McGinnis, manager of sales promotion and training; C. E. 
Bowie, manager of sales administration; F. C. Reith, manager of product and facility programming; William E. Burnett, Ford car 
engineer, and Dale Roeder, executive engineer, commercial vehicles. 





Olds Expands Sales Staff, 


Names 2 Aides to Jones 


LANSING. —B. N. Barber and 
James E. Straud have been ap- 
pointed assistant sales managers 
of Oldsmobile, it was announced 





B. N. Barber 
last week by G. R. Jones, general 
sales manager. 

In this expansion of the sales 
staff at the top level, Barber will 
cover the eastern half of the 
United States and Straud will 


James E. Straud 





Wisconsin Blasts 


Controls as Sales 
Nosedive 35 Pct. 


MADISON, Wis.—The Wisconsin 
Automotive Trades Assn. has cou- 
pled a pessimistic report on sales 
this year with a demand for sus- 
pension of government economic 
controls. 

During the first four months of 
this year Wisconsin dealers sold 
35 percent fewer cars than during 
the same period last year, and the 
number of trucks sold declined 27 
percent under last year, the asso- 
ciation reported in a trade bulletin 
prepared by Louis Milan, executive 
manager. 

Said Milan: “Inflationary pre- 
cautions are unnecessary, especially 
in the automotive industry which 
now has anything but a sellers’ 
market.” 


The statement said that market 
conditions will improve as the re- 
sult of the recent action of the 
Federal Reserve Board in suspend- 
ing automobile sales credit con- 
trols. 

Wisconsin dealers lost at least 
$10,000,000 in profits through their 
declining sales during the first 
months of this year, Milan esti- 
mated. 

He noted that last year in the 
first four months Wisconsin sellers 
disposed of 47,489 cars and 7,039 
trucks. The corresponding figures 
this year were 31,016 and 5,127, he 
said, and the figures represent a 
“disturbing situation.” 


N.M. Picks Gallup 
For Sept. Parley 


ALBUQUERQUE, N. M.—Execu- 
tive Secretary Bill Randolph re- 
ports that the 1952 convention of 
the New Mexico Automotive Deal- 
ers Assn. will be held Sept. 12-13 
in Gallup’s El Rancho hotel. 

Howard Woods (Pontiac), Gallup, 
is the convention chairman. 


“ 








supervise Oldsmobile sales in the 
western half. Both will make their 
headquarters in Lansing, Mich. 

Succeeding Barber as Atlantic 
regional manager, with head- 
quarters in New York, will be 

Edward J, Bigley, Philadelphia 
zone manager. O. Frank Frost, 
Chicago zone manager, will take 
over Straud’s former post as 
central regional manager, with 
offices in Detroit. In another 
change among Oldsmobile’s five 
regional managers, Paul A. Sin- 
clair will become southern re- 
gional manager, with headquart- 
ers in Atlanta, Ga. 

Three new zone managers have 
been appointed in Oldsmobile’s 24 
zones, according to Jones. Frank J. 
Suslavich, assistant zone manager, 
becomes zone manager in Chicago, 
succeeding Frost. F. L. Foerster, 
assistant zone manager in Buffalo, 
has been promoted to zone man- 
ager in Philadelphia, succeeding 
Bigley. 


Elmer L. Kochsiek, assistant 






ie) 


Edward J. Bigley Paul A. Sinclair 

zone manager in Minneapolis, has 
been named zone manager in 
Cleveland. Kochsiek succeeds P. C. 
DeBarry, who is leaving the Olds- 
mobile sales organization after 29 
years to take over an Oldsmobile 
dealership in Shaker Heights, O. 
All the Oldsmobile changes became 
effective June 1. 











‘Sloppy’ Checks Charged 


In N. H. Inspections 


CONCORD, N. H.—State Mo- 
tor Vehicle Commissioner Fred- 
erick N. Clarke has charged that 
many motor vehicles are getting 
“sloppy” tests under New Hamp- 
shire’s semi-annual inspection 
program. 

Clarke said a special crew of 
state inspectors had stopped a 
number of motorists with new 
“OK” stickers and found that 
some of them were still operat- 
ing with faulty equipment. 





‘Century’ Parade 
Precedes Start 
Of 500 Classic 


INDIANAPOLIS. — A _ colorful 
pageant, depicting 100 years of 
highway transportation, preceded 
the running of the 36th annual 500- 
mile race here last Friday. 

The quarter-mile long “caravan 
of the century” featured vehicles 
built by Studebaker, which is cele- 
brating its centennial this year. 

Included in the parade was the 
carriage in which Lincoln rode to 
the Ford theater on the night of 
his assassination, and the Stude- 
baker carriages of Presidents Grant 
and Harrison. 

The caravan was staged by the 
drama department of Butler uni- 
versity. 





32 Nash Cars Burned 

PHILADELPHIA. — Thirty-two 
new Nash automobiles were ruined 
in a $500,000 fire which wiped out 
a pharmaceutical laboratory and 
spread into an adjacent auto ware- 
house at Broad and Cumberland 
Sts. here. John Kerbeck, owner of 
the auto warehouse, estimated the 
loss at $70,000 and the damage to 
the building at $30,000. He said 
there was no insurance on the loss. 








Chrysler's Haien Honored for Service to Youth— 


John Haien (at microphone), Chrysler Corp. director of youth training, is presented 
with a plaque by John S. Bugas, Ford vice-president of industrial relations, in tribute 
to his service as president of Junior Achievement of Southeastern Michigan, Inc. 
Looking on are George W. Mason (left), president of Nash-Kelvinator, and Henry J. 
Taylor, author, broadcaster and foreign correspondent. The presentation was made 
at a recent JA dinner in Detroit. (See story on Page 51.) 
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Over *52,000,000.0 
in advertising! 


Here is the best proof you could want 


of the tremendous sales potential of 
the Chicago Tribune market 














| 
DURING the twelve months ended March 31, 1952, advertisers spent more 
| than $52,000,000.00 for advertising in the Tribune. Consider the buying power 
which makes this investment possible and the buying action which the 
Tribune gets! 
| Here is advertising that is in the main checked every day and every week 
for results. Advertising placed by advertisers who spend less than $100.00 a 
year and by those who spend well over $1,000,000.00 annually in the Tribune. 
Here are readers with a tremendous sales potential on whom you can 
concentrate with confidence. Here is the newspaper which has sales-making 
power unequaled by any other newspaper in the world. 
In classification after classification, the easier it is for an advertiser to 


check results the more the productivity of the Tribune is apparent. 





Business is here for those who go after it. Ask a Tribune salesman to help 


Pe ee ee Re ee ee 
a ok “= 


you get it. 
: 
| 
: Ohi Crib 
| THE WORLD’*S GREATEST NEWSPAPER 
Detroit Chicago New York City San Francisco Los Angeles 
ADVERTISING SALES W. E. Bates A. W. Dreier E. P. Struhsacker Fitzpatrick & Chamberlin Fitzpatrick & Chamberlin 


REPRESENTATIVES: Penobscot Bldg. 1333 Tribune Tower 220 E. 42nd St. 155 Montgomery St. 1127 Wilshire Blvd. 
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Pulling Together for Tolerance— 

For their work in the cause of brotherhood and ‘‘for exemplifying the principle of 
brotherhood,” (left to right) Gen. J. Lawton Collins, U. S. Army Chief of Staff; Harvey 
S. Firestone jr., chairman of Firestone Tire & Rubber; Richard Rodgers, composer, 
and Oscar Hammerstein II, lyricist, were honored in Boston last week at the annual 
dinner of the Massachusetts Committee of Catholics, Protestants and Jews. 





CLEVELAND.—“There is a seri- 
ous doubt whether there is need 
for continued (petroleum) price 
controls,” Earle M. Craig, president 
of the National Petroleum Assn., 
told members assembled here at 
the 49th semi-annual convention. 

Craig said that despite the ap- 
parent slackening in the inflation- 
ary pressures of the defense pro- 
gram, some of the other arms of 
the government appear eager to 
increase the controls rather than 
relax them. 


“The effect of them, in many 
cases,” he said, “seems to be only 
to force the industry into a 





Why Oil Price Controls? 


Craig “nade Petroleum Assn. That Ceilings 
Hamper Normal Adjustments 


straitjacket preventing normal 


adjustments.” 


Craig also commented on the ac- 
tivities of the Wage Stabilization 
Board. He said that the board is 
using its emergency powers to at- 
tempt to force all companies in the 
industry into a single pattern, re- 
gardless of the fact that there is 
no sueh thing as a “pattern” in 
normal collective bargaining in 
U. S. industry. 


“The continuing effort of govern- 





panies, large or small, in the indus- | 
|try in terms of a national ‘pat- | 
|tern’ represents a real threat to 
'the existence of the smaller com- 








One of two main 
production lines 
where precision 
operations are per- 
formed on specially 
designed and 
adapted machines. 


Experienced work- 
men assemble Mid- 
land compressors. 
Every finished unit 
is given an operat- 
ing test to insure 
top performance. 


MIDLAND AIR COMPRESSORS 


Are Built in this Big, New, Modern Department for 
Precision Quality . .. Adequate Production 


 ceitshiiaen increasing demand for Midland Air 
Compressors makes these expanded production facilities 
necessary. For here are superior air compressors that 
supply sufficient reserve braking power to meet today’s 
traffic emergencies. 


HUSKY 7.3 AND 10 CU. FT. SIZES 


Unique, patented inlet valves provide tremendous output. 
The governor is integral, operating directly on the inlet 
valves. Back of these compressors is Midland’s forty 
years of experience in building the finest, most depend- 
able air brake equipment for motor vehicles. 





MIDLAND POWER BRAKE KITS 
Midland Air and Vacuum Power Brake Kits are spe- 


cifically designed for most 
tractors, and trailers. They 
for the most positive control 
are backed by 






ep 


popular makes of trucks, 
include every proved unit 
of any highway load. They 
Midland’s world-wide serv- 


, ice. See your Midland Distributor. 
() THE MIDLAND STEEL PRODUCTS CO. 


MT. ELLIOTT AVE. » 
Export Department: 38 Pearl Street, New York, N. Y. 


DETROIT 11, MICH, 


know Power Brakes choose MIDLAND 








ment planners to deal with all com- | 





1} panies which must of necessity 


operate as individuals,” he pointed 
out. 

Clarence Manion, dean of Notre 
Dame law school, told the conven- 
tion that Americans must guard 
against the government’s getting 
too much power. 

“Money is power, and unlimited 
money is unlimited power,” Man- 
ion said. “You can curtail the 
size and power of the government 
only by reducing the amount of 
money which the government can 
spend.” 

Manion declared that “big” gov- 
ernment can be defeated by (1) 
demanding that government deficit 
spending be outlawed; (2) demand- 
ing a permanent ceiling on federal 
taxes, and (3) resisting and reduc- 
ing every federal appropriation for 
any and every purpose. 

“While the state has been swell- 
ing, the people have been shrinking 
in the same proportion,” he said. 
“Big government now looks after 
its little people, who have lost their 
personal liberty along with their 
faith and confidence in themselves.” 


Doss to Address 
Nash Orators 


DETROIT. H. C. Doss, Nash 
sales vice-president, will address 
members of the Nash-Kelvinator 
Toastmasters Club 996 and their 
wives at the final 
meeting of the 
season Friday 
(June 6) at the 
Veterans Memori- 
al building here. 

More than 100 
are expected to 
attend the “pent- 
house party,” 
which will include 
a topics discus- 
sion, buffet din- 
ner and enter- 
tainment. Members of the club, one 
of more than 1,000 toastmasters’ 
clubs in the world, devote many 
hours each year to public speaking 
and meeting procedures. 


Tribute to a Car 
Abuse Stirs Sympathy 
On Radio Drama 
HOLLYWOOD, Calif.—Tribute to 








H. C. Doss 





; the American motor car came from 


the country’s best-known medical 
personality, radio’s “Dr. Christian,” 
in a recent broadcast over the CBS 
network. 

“A car is like a body without 
mind or soul,” said Dr. Christian 
to a young friend, whom he lec- 
tured for mistreating his car. “It 
ean do a lot of wonderful things, 
but it’s a slave to its master. I 
feel sorry for cars. Sometimes 
they’re awfully abused.” 

The latter’s rejoinder is one of 
condescension: “Well, gosh, cars 
are just steel and glass ... and 
motors ...ana@...” 

“Yes, I suppose you’re right,” Dr. 
Christian conceded “Just steel and 
glass ... just a bunch of metal put 
together with a blow torch. But 
sometimes I come out of a lonely 
farmhouse on a cold night. I walk 
to my car and open the door and 
crawl into its warmth and com- 
fort. 

“I step on the starter and it talks 
back to me. The motor purrs and 
I think it says, ‘You’re safe now 

. ll get you home... I'll get 
you home.’ 

“And we drive down the road 
together, my car and I. We’re the 
only things awake in all the world 

. Sometimes I talk to my car... 
like my father must have talked to 
his old gray mare. 

“*You got me there,’ I tell my 
car. ‘It’s a fine baby we delivered 
tonight, you and I.’” 


U. C. Ceilings to Decline 
2% More on July 1 


WASHINGTON.—The July is- 
sue of the NADA Official Used- 
Car Guide will carry ceiling 
prices reflecting the July 1 de- 
preciation factor of 2 percent, 
officials announced here last 
week, 

The 2 percent rollback in 
used-car price ceilings is re- 
quired every quarter by Ceiling 
Price Regulation 94. The new 
ceilings will remain in effect un- 
til Oct. 1, when another 2 per- 
cent ceiling reduction is to take 
effect. 
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America’s Future Progress 
Depends on More and Safer 


HIGHWAYS 


of our system of streets and highways. But 

today, many of them are so out-of-date that 
they have become liabilities rather than assets. 
Last year, 37,500 mén, women and children lost 
their lives in automobile accidents, and a large 
percentage of them would still be alive if our 
streets and highways were adequate to meet our 
traffic needs. 


I many years, we Americans were proud 


The United States has two and a half times as 
many motor vehicles as all the other countries 
of the world combined. No other nation on earth 
relies so heavily on automotive transportation for 
the mass movement of people and products. More 
than 40,000 communities are completely depend- 
ent on cars, trucks and buses for,all of their 
transportation needs. Three-fourths of all passen- 
ger travel between cities, towns and farms goes 
by car or bus. Two-thirds of all freight is shipped 
by truck during some part of its journey. There- 
fore, it is vital that the automotive vehicles, on 
which we so largely depend, be kept moving 
quickly, economically and safely. 


Accidents Cost $3,500,000,000 in 1951 


With automobile registrations increasing every 
year, this situation will get worse as time goes on 
unless steps are taken immediately by towns, 
cities, counties, states and the federal government, 
individually and collectively, to modernize our 
obsolete street and highway systems. Americans 
are beginning to realize that installing more stop 
signs, re-routing trucks, reducing car speeds and 
other restrictive measures taken in the interest of 
safety provide no permanent solution to the 
problem. Last year, the economic loss from traffic 
accidents totaled three and a half billion dollars. 
This is more than was spent on the entire system 
of highways, roads and streets. 


Shortly after the turn of the century, my 
father became a leader in the Good Roads move- 
ment. Later, in 1918, he pioneered the Ship-by- 
Truck movement which gave impetus to the 
development of the trucking industry. These two 
movements were instrumental in arousing the 
American people to the full possibilities of 


THE 


FIRESTONE 





automotive vehicles and to the necessity for 
providing an adequate system of streets and high- 
ways over which these vehicles could operate 
swiftly, comfortably and safely. Asa result, shortly 
after the first World War, the United States began 
building a nationwide system of hard-surfaced 
roads. 


Most Present Highways Are Obsolete 


Most of our present highways were designed 
and built during those years, when car speeds 
were low, when truck loads were light and when 
the volume of motor travel was small. Twenty-five 
years ago, there were only twenty million motor 
vehicles. Today, there are nearly fifty-two million. 
Yet, during the past quarter of a century little 
has been done to expand our highway system to 
keep pace with the growth in traffic volume. 


In an effort to prevent accidents, so many stop 
signs and traffic lights have been installed that 
driving has become irritating, laborious and slow. 
In many of our large cities traffic is so heavy that 
it is sometimes faster to walk than to ride. The 
answer seems to lie in the construction of wider 
streets and express freeways rather than in trying 
to make horse-and-buggy streets serve hundred- 
horsepower needs. 


Parking is another serious problem. Street 
parking narrows down the available lanes for 
traffic flow and parked cars are a hazard which 
frequently cause accidents. In many communities, 
parking facilities are so inadequate that a dis- 
proportionate amount of time must be spent 
trying to find a place to park or else the car must 
be parked so far from the destination that public 
transportation facilities must be used. Many 
believe that skyscraper parking buildings, with a 
narrow taxable frontage on the street, and under- 
ground parking garages will be the ultimate 
answer. 


The basic principles of safety which are 
learned by young people during their formative 
years are likely to remain with them throughout 
their lives. Every high school should provide a 
course in driver training. Statistics show that 
school-trained drivers have twice as good a safety 
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record as untrained drivers of the same age. Yet, 
today, only about one out of every five eligible 
high school students receives this instruction. 


Another step essential to the reduction of 
accidents is the adoption of uniform signals, 
markings and traffic laws. Today, for example, 
the various states have sixteen different methods 
of marking center lines and three different rules 
for making left turns. This situation creates 
endless confusion in long distance travel. 


Another cause of many accidents is unsafe 
vehicles. But America’s great nationwide net- 
work of automobile, gasoline and tire dealers, 
with their unmatched repair and replacement 
facilities, makes it easy to keep automobiles in 
safe driving condition at all times. 


According to competent authorities, it will 
take five to seven billion dollars a year for the 
next fifteen years to build essential roads, to 
modernize existing highways and to maintain our 
present system in a satisfactory condition. This 
gives us some comprehension of the magnitude 
of the task that lies ahead. 


P. A. R. Is New Good Roads Movement 


Recently, some forty national organizations, 
representing highway users, industry, business, 
agriculture and other interested parties, have 
united in an effort to promote an adequate nation- 
wide highway program. This new Good Roads 
movement is called P. A. R., which stands for 
Project Adequate Roads, and its purpose is to 
bring the nation’s highway system up to par with 
our country’s needs. If this movement is to suc- 
ceed, it must have the support of every American. 


Our streets and highways are vitally important 
to the future of our country. It is imperative that 
we concentrate our attention on the chaotic con- 
ditions into which our traffic system has fallen 
as a result of long neglect and the tremendous 
increase in motor vehicle travel. To delay any 
longer is to invite disaster which may cost thou- 
sands of lives and billions of dollars. America’s 
future progress depends on more and safer 
highways. 
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Trucks Replace Oxen, River, Rails— 


International LF-174 trucks replace three forms of transportation—oxen, river, and 
rails—in the southern logging operation of T. R. Miller Mill Co., Brewton, Ala. These 
units of the logging company's fleet, pictured along the Why Not road deep in the 
company's timber holdings, are transporting ‘‘thinnings” from a tree farm operation 
to the mill. Formerly logs were skidded by oxen to a stream or railhead for trans- 
portation to the mill. 





| partment of the Navy has awarded 
the company a contract to conduct 
research and development on the 


synthesis of organic nitrogenous 


Firm Gets Research Contract 
NEW YORK.—Nicholas M. Mol- 

nar, president of Fine st 

Inc., has announced that the De- 


substances by biochemical means. | 


|Demise of Credit Controls Viewed as ‘Tonic’... 





By Gordon Hebert 
Staff Correspondent 
| NEW ORLEANS. All dealers, 
| both new and used, are unanimous 
|in their opinion that the lifting of 
|Regulation W was the tonic or- 


|dered by the doctor to rejuvenate | 


|automobile sales after one of the 


since the war. 


The abolishment of this gov- 
ernment regulation has definitely 
put the dealers in a better frame 
of mind, giving them a shot in 
the arm to go after business in 
a new field created by the death 
of government controls. 


Salesmen, too, are in a more 
prospecting mood. 


couple of months, many have been | 
disgruntled by cuts in commissions | 
and low appraisals offered by deal- | 


ers, thus working a hardship on | 
them to close a deal in the face | 
of higher prices and taxes. As a| 
matter of fact, a few salesmen 
have already left the automobile 
business, it is reported. 
Although new-car business 





had 


| poorest first-quarter sales periods | 


For the past | 


Sales Rising in New Orleans 


been good with dealers selling the | low-priced field and the other in 
three popular low-priced makes, | the medium-priced field, were com- 


the lifting of Regulation W has|pletely out of cars when _ inter- 
helped them immensely in dispos- | viewed. 
ing of top-priced models, dealers! ther dealers are still com- 


reported. 
Two new-car dealers, one in the 


plaining about unbalanced stocks. 
As one of these dealers said: “It 
is really rough when you have to 
sell a customer a blue car when 
he wants a gray or vice-versa, 
and it is worse when he wants 
@ sedan and you only have a 
club coupe in stock.” 

Used-car advertising in the classi- 
fied sections of local newspapers 
has increased 25 percent since the 
suspension of the regulation. Used- 
car outlets, particularly, are get- 
ting a good play. 

Late-model used cars, 49 through 
51, have shown a tremendous in- 
crease in sales since the death of 
the regulation. 

Used-car prices remain firm. 

All national finance companies 
are still insisting on the one-third 
down payment and keeping the 





Dealers Plan Auto Show | 


In Keene, N. H. 


KEENE, N. H.—(UTPS)—An 
expanded auto show, which will 
include all dealers in Cheshire 
county, will be a feature of the 
Cheshire county fair, Aug. 21-24, 
it has been announced by the 
Cheshire County Fair Assn. 

Since this is one of the few 
events of its kind held before 
the reopening of schools in the 
fall, the statewide tractor-driv- 
ing contest will be run off on 
the North Swanzey fairgrounds. 
Paul Nunn, of Keene, has been 
named as_ superintendent of 
commercial exhibits. 











Get Hie LUBRICATION 


For Greater 
LUBRICATION BUSINESS 


with 


LESS INVENTORY 


A\\. t 
“SMEATHER ALL-PURPOSE GEAR IVE 


aud you get He SERVICE 


Kendall Three Star is the only Gear Lube made 
combining SAE 80, 90 and 140 grades in a single All-Weather, 


All-Purpose lubricant. Fortified to prevent 


rusting and foaming, it’s recommended for both passenger 


cars and trucks. Stock it now, and 


shift your lubrication business into high gear. 


Products of an Independent Refiner 


.Sold through Independent Distributors by Independent Dealers 


es . a 





monthly notes within the 24-month 
period, while a few local finance 
companies are making better terms 
in some cases. 

Service and parts business is still 
good. A number of dealers are 
shattering previous records in these 
operations. 





Kaiser Answers 
Swindle Charges 
By Rep. O’Konski 


OAKLAND, Calif.—In answer to 
Rep. O’Konski’s charges that 
“Henry Kaiser swindles the gov- 
ernment out of millions of dollars a 
year,” Kaiser said last week that 
not only was the congressman 
grossly misinformed but he was 
hiding under a cloak of congres- 
sional immunity so that he could 
make such remarks “without any 
check as to the truth.” 

Rep. O’Konski, Wisconsin Repub- 
lican, called for a congressional in- 
vestigation of Kaiser and his meth- 
ods “to assure that this man and 
these methods shall not continue 
to thrive on the perils of his coun- 
try.” 

Harry McDonald, director of 
RFC, denying O’Konski’s charge 
that Kaiser-Frazer Corp. is seeking 
a new RFC loan to bail itself out 
of financial difficulties, said that 
the congressman’s statement was 
absolutely unfounded and untrue. 


“The Kaiser interests welcome an 
overall congressional hearing,” said 
Kaiser, “and would further hope 
that Rep. O’Konski would be a 
member of the committee so that 
he could answer his constituents, 
his colleagues and the public the 
source of his statements and the 
reason he felt justified in making 
these statements without any 
check. 

“I firmly believe in the policy 
of congressional investigation,” he 
continued, “but when an elected 
representative of the public uses 
that elective office for the purpose 
of damaging individuals or cor- 
porations without any check as to 
the facts, he violates the funda- 
mental principles of his oath of 
office.” 





17 New Dealer Groups 
Formed in Arkansas 


LITTLE ROCK, Ark.—Seven- 
teen new local automobile asso- 
ciations have been organized in 
Arkansas during the past few 
weeks under auspices of the Ar- 
kansas State Automobile Dealers 
Assn. 

Local groups have been 
formed with assistance of Presi- 
dent Roland Hughes and Execu- 
tive Secretary George Benjamin 
at Jonesboro, West Memphis, 
Helena, Suttgart, Magnolia, 
Rogers, Hope, Conway, El Do- 
rado, Pine Bluff, Hot Springs, 
Morrilton, Fort Smith, Warren, 
Russellville, Texarkana and Fay- 
etteville, all with 100 percent 
membership. Little Rock dealers 
have had a local association and 
have held monthly meetings for 
@ number of years. 
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Beer in 
Baltimore 





(AUTOMOBILES IN AMES-DES MOINES OR GROCERIES IN GRAND RAPIDS) 


Right today, he is successfully selling beer in Buffalo, Boston and 
Birmingham... he’s finding customers for cars in Charlotte and Miami... 


he’s moving groceries in Bloomington and Toledo. 
He’s doing a great job for 38 different sponsors in 47 television markets. 


He is Brian Donlevy of radio, screen and television—star of 


“Dangerous Assignment”—NBC’s exciting TV film program produced for 
YOU CAN STILL BUY 


se ae eae exclusive local showing and local sponsorship... at local cost. 
“DANGEROUS ASSIGNMENT” 
EXCLUSIVELY IN THESE 
CITIES IF YOU ACT FAST-— “Dangerous Assignment” is red-blooded adventure with pay-off ratings 


Baltimore For instance: 15.2 in New York (ARB); 20.5 in Detroit (Pulse); 22.0 in Colum- 
Ames-Des Moines 
Grand Bapite bus (Pulse): 23.5 in San Francisco (Pulse) and 27.5 in Atlanta (Videodex). 
Binghamton 


Lancaster 





Schenectady “Dangerous Assignment” has mass appeal combined with sales power. And 
Syracuse 

Utica because it sells for sponsors—it has been sold to sponsors in 47 markets. 
Wilmington 
Seaehateroetas 
A Fevel-<-16) hatte 
Richmond 
Ft. Worth 


secre NBC-TV Film Syndicate Sales 


San Diego 30 Rockefeller Plaza, New York 20, New York 


For list of sponsors, prices and special audition film... phone, write or wire 


—-. « £ = a 
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Bergstrom Entertains Teachers— 


When Highland Park, Mich., celebrated ‘'B.1.E. day" (business, industry, education), 
Gib Bergstrom, Inc. (Ford) hosted eight members of the Highland Park school system 
and explained the business from the viewpoint of a Ford dealer. He covered the 
period of auto shortages during the war years when demand exceeded supply, and 
traced the trend of the industry right up until today. Pictured (left to right) are: 
James Adams, parts and service Sales Promotional Manager; Edith Malfroid, Barber 
school; Lawrence Valade, Highland Park high school; Zola B. Cronin, Barber school; 
George Hallock, administrative, all schools; Ray L. Stites, Highland Park junior college; 
Elizabeth Godfry, Willard school; Senja Kilka, visiting teacher, all schools; Bergstrom, 
and Bettyrae Malsom, Liberty school. 





| Philadelphia, Jackson Also Cited .. . 





Mass. Wins 


In Pedestrian Contest 


WASHINGTON. 
two cities have 
winners in the 1951 national pedes- 
trian protection contest sponsored 
by the American Automobile Assn., 
it was announced last week. 

Of a total of 1,235 cities and 
states which submitted reports in 
this year’s contest, the grand 


One state and 





Canadian Tax Plum 


OTTAWA. —The average cost 
of operating license and taxes 
per motor vehicle in Canadian 
provinces topped $85 in 1950, the 
Bureau of Statistics reports. Mo- 
torists in Quebec paid an average 
of $125; New Brunswick, $113; 
Newfoundland, $108; Nova Scotia, 
$103; Prince Edward Island, $86; 
Alberta, $79; Ontario, $78; British 
Columbia, $77; Saskatchewan, $61, 
and Manitoba, $56. 


been named top | 


Top Award 


award among all states in its 
population group went to Massa- 
| chusetts, while Philadelphia and 
Jackson, Miss., were given the 
| awards for cities over and under 
| 100,000, respectively. 

The contest, which has been held 
| annually since 1939 in the interests 
| of reducing pedestrian traffic acci- 
|dents, was judged this year by 
}eight officials prominent in the 
highway transportation and traffic 
safety fields. 

Massachusetts won recognition 
for its “exceptional public informa- 
tion program and statewide school 
safety program.” 

Other states winning first place 
in their population groups were 
Connecticut, Minnesota and Kansas. 





2,000,000 population, was cited for 
its outstanding school safety pe- 
destrian program. 

Other cities which won first place 
in the various population groups 
were: 500,000-1,000,000, Washington; 
200,000-500,000, Akron; 100,000-200,- 
000, South Bend; 25,000-50,000, St. 
Cloud, Minn.; 10,000-25,000, Semi- 
nole, Okla., and under 10,000, York, 
8. C. 

The states and cities are judged 
for their pedestrian death and in- 
jury record, their system of keep- 
ing accident records and their 
general pedestrian protection pro- 
gram. 

Judges issued citations to New 
York and Wisconsin for outstand- 
ing pedestrian studies made by 
their motor vehicle departments. 


Alabama Finds 
Average Dealers 


Civie Leaders 


MONTGOMERY, Ala.—The aver- 
age Alabama auto dealer has been 





Jackson, Miss., with over 98,- 
000 population, had no pedestrian 
traffic deaths for either 1950 or 
1951. Philadelphia, with over 








IT DOES THESE JOBS—AND MORE! 


Accounts Receivable Ledgers and 


Statements * New-Car Deposits 


Monthly Financial Sta 


General Ledger * Payroll 


Accounts Payable 
Analysis * 





A SIMPLE TURN of the job selector knob 
changes jobs in a second—gives choice of any 
four accounting operations controlled by each 
sensing panel. Any number of panels may be 
used, so there’s no limit to the number of jobs 
a Sensimatic will do. 


Revenue Distribution 


tement 


¢ Age 








No other accounting machine is so universally useful— 
can do so many accounting jobs with such speed, 
such ease .. . at such a saving! 


There’s practically no limit to the number of accounting 
problems your Sensimatic can solve! Its most 
remarkable feature—the sensing panel or “mechanicak 


brain”—automatically direct 
operation—effortlessly, unerrin 
Sensimatic’s many other automatic 


efficient design save costly working time and operator 


effort . .. make it simple 


s it through every 
gly. Moreover, the 
features and highly 


to learn, easy to use! 


Why not see for yourself how much more Sensimatics 
can do for you? Simply call your nearby 


Burroughs office, listed in the yellow pages of the 
telephone book. Burroughs Adding Machine Company, 


WHEREVER THERE'S BUSINESS THERE'S 


Detroit 32, Michigan. 















Sensimatic 300 with 11 totals 
Sensimatic 200 with 5 totals 
Sensimatic 100 with 2 totals 


Burroughs 


in business 16 years, is a civic 
leader and is an important factor 
in the life of his community and 
state, according to a survey re- 
cently conducted by the Automo- 
bile Dealers Assn. of Alabama. 


A questionnaire to determine 
what the average dealer is like 
was circulated among the associa- 
tion’s membership as a preliminary 
step in working out plans for com- 
petition to select “Mr. Alabama 
Automobile Dealer of 1952.” 

Three of Alabama’s leading 
citizens have agreed to serve as 
a committee to select a new-car 
dealer for the award. They are 
the Rt. Rev. C.C. J. Carpenter, 
bishop of the Episcopal Diocese 
of Alabama; Dr. Ralph B. 
Draughon, president of Alabama 
| Polytechnic institute at Auburn, 

and J. Ed Livingston, chief jus- 
| tice of the Alabama supreme 
| court, 
| The selection will be made from 
entries to be submitted from all 
sections of the state. Entries are 
to be submitted directly to the 
judges on or before Sept. 1, and 
|the selection will be announced 
|and the award presented Oct. 26-28 
|at the annual convention of the 
| Automobile Dealers Assn. of Ala- 
| bama at Biloxi, Miss. 
| The award will be made on the 
basis of “outstanding service ren- 
dered to the dealer’s industry, state 
and community.” 

President W. M. Turner an- 
;nounced the results of the dealer 
| survey, and reported the following 
| findings: 
| Alabama dealers have a total 
| aggregate business investment of 
| $86,600,000, employ 14,352 persons 
(an average of 24 per dealership), 
pay $42,458,000 each year in sal- 





aries, commissions, ete. (or an 
average of $71,000). 
Ninety-two percent belong to 


civic clubs, and 71 percent hold 
office. Ninety-two percent belong 
to community service organizations 
and 63 percent hold office. 

Thirty-five percent have held or 
now hold public office. Sixty-nine 
percent belong to fraternal organ- 
izations, 49 percent are war veter- 
ans and 54 percent hold church 
offices. 
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Enjoy Yourself 

Pa. Firm Encourages 
Smoking on Job 

JENKINTOWN, Pa. — Standard 
Pressed Steel Co. has told its 2,000 
employes that from now on they 
are permitted to smoke on the job 
—and did in such a way that an- 
other score was chalked up for 
good employe relations. 

“We got just about 100 percent 
cooperation from the employes,” 
said H. Thomas Hallowell jr., presi- 
dent. “Everybody is going along 
with the few rules we have to have 
and is keeping the shops and of- 
fices clean of smoking debris.” 

The company broke the smoking 
on-the-job news to its employes in 
a small booklet containing cartoons 
and rules, which stated “there are 
no don’ts.” 

The booklet, entitled “No Smok- 
ing Allowed,” but with the “No” 
crossed out, was tied in with floor 
plans displayed on bulletin boards 
and showed where, due to hazard- 
ous processes or storage of inflam- 
mable materials, smoking is pro- 





hibited. 
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j | situation, I believe it is safe to say 
| AUTOMOTIVE WASHINGTON [that by the time government -as- 
| sisted production now scheduled or 
in prospect is in full swing, and is 


Senators Likely to Offer |s.%.exce." 





we not only 

will be able to meet all defense 
|needs for most of the principal 

ontro men ments metals and minerals, but that it 

| will be possible to free substantially 

}greater amounts for civilian re- 















By William Ullman agua as well.” 
Washington Correspondent . rs 
GENAte Majority Leader McFarland says he will drive |/ndirect Slap at WSB 
for quick passage of the new controls extension bill. | JSEDERAL Mediation Director \ 
Chairman Maybank of the Senate Banking committee, Cyrus Ching told a Senate 


which handled the legislation, said he thought the bill has a|/#bor subcommittee that once a 


g hance of going through pretty much as is, but he was | £@¢t-finding board has made its ; , 

et on this by Sen. porta asc ——— ge ee emerge “= a a Miles Per Gallon in Nash Rambler— 

Capehart, who said a lot of| in tooling up to meet the Na- |" 7)" hoon Seiler ills! 

amendments would be offered tion’s greatly expanded materials ‘ a the 'WAB ¢ "ies _ od ; a | Nash Rambler economy derby with a mileage of 39 miles per gallon, W. J. Kessling, 

on the floor and “no doubt some requirements, Larson said: cize he or its role in the | of Bill Kessling Motors (Nash), Springfield, is shown presenting the check as Paul 

changes will be made.” Although there still are a num- steel dispute, although Ching did{ Graham, sales manager, looks on. Ramblers used by contestants in the derby were 
The controls legislation must ber of serious gaps in the supply | not directly refer to the case. equipped with regular one-tenth gallon mileage testers. 


still cross both the Senate and 
House floors, and a lot can happen 
in the crossing. 

* * * 


a gaatpg NO DRILLING! 
HE Senate last week approved cm 


an extension to June 15, 1952, 
of President Truman’s emergency 
powers, which were due to run out 
May 31. The Senate acted by adopt- 
ing a resolution authorizing the 
15-day breather, since legislation 
providing a further’ extension 
would not be enacted by the dead- 
line date. 


A House Judiciary subcommittee 
has finished lengthy consideration 
of proposals to extend the con-| 
tentious authority and has reported | 
its bill to the full committee. 


The subcommittee approved a| 
majority of 60 extensions asked | 
for, rejecting the right to seize 
transportation facilities, which had 
been vigorously opposed by rail- 
road unions, and several minor 
powers. 


The subcommittee added the 
provisions of the Pickett pro- 
posal providing that nothing in 
the emergency powers shall be 
construed as 
authorizing sei- 
zure of private 
industry. : 

The proposal 
also stated that in | 
the event of sei- 
zure under an-| 
other law, there 
can be no change 
of working condi- 
tions except as is 
normal and ne- 
cai cessary, and 
no other itabor changes in the 
seized facilities will be effective 
after enactment of the measure. 

J * * 


Chamber’s Position 

ATHER than achieving eco- 

nomic stabilization through 
wage and price controls, the Ad-| 
ministration program in that direc- 
tion is, instead, rapidly becoming 
a threat of economic demoraliza- 
tion, in view of the U. S. Chamber 
of Commerce. 

The USCC is particularly critical 
of the operations of the Wage 
Stabilization Board, which it con- 
tends has encouraged labor mo- 
nopoly and fostered the compulsory 
union shop without sanction by 
Congress. 

The WSB, the national business 
organization says, should be abol- 
lished, or Congress at least should 
limit the board’s sphere of activi- 
ties. “Certainly, the board has no 
business promoting unionization of 
American industry through com- 
pulsion,” asserts a USCC statement, 
adding: 

“Coalition of union and _ public 
members of the WSB has brought 
decisions killing all hopes of eco- 
nomic stabilization unless the 
board, if it is to be continued, is 
Set on a different course.” 

* * * 





Richard Ruggles (left), Springfield, Ill., receives a check for $50 for winning a 
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THE One. Windshield Washer that squirts 


right on the target at the touch of your finger! 
No dribble. No overshooting. Misses none 
of the wiping arc. 

The ONE Windshield Washer seen weekly 
on 16 million television screens. Talked about 
by 12 million users ! 

And now, with Trico’s exclusive installation 
kits, there are no holes to drill. A screwdriver 
or wrench is the only tool you need ! 

Your nearby Trico Distributor or Jobber 
will show you in ten minutes how easy it is to 
sell and install the new Trico Windshield 
Washer. 


Supply Picture Appraised 
A JOINT government - industry 
‘ program to step up production 
of minerals and metals vital to the 
defense and economic progress of 
the free world has made “substan- 
tial advances” toward meeting 
known needs, according to Admin- 
istrator Jess Larson of the Defense 
Materials Procurement Agency. 
In his first public statement on 
Overall progress of the DMPA 
program, established last fall to 
assist industry here and abroad 


Trico Products Corporation, Buffalo 3, N. Y. 
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You really throw away nicotine 
in your favorite cigarette 
by using the NEW 
Sitterettes 
E 
At last! A cigarette holder with a t 
urpose— Medico Filterette with 
built-in filter. Gives instant relief © — 
from nicotine, throat-scratch, 
tobacco dust, flakes! 
Nothing like it ever—Filterette is 
eeeaeecenn Use holder about 
a week, throw it away, start a fresh > ~ : . 1 
— . ; a In 2 lengths, assorted colors 
es, throw it away—with all the : 
\ nicotine and other irritants it has ee eee Ty 
: trapped. Ends your smoking wor- smoking without ‘em. If your deal- 
’ og eer cut down nicoting with- er can't supply you, send 25¢ for 
-— Ss ting down on cigarettes. 4 card of 3 Filterettes to Medico 
: In Filterettes, your favorite brand Pipes, Inc., 18 E. 54th St., N. Y.C. 
\ 
ee ‘ 
Advertising Agency: ‘N 


E. T. Howard Co., Inc. 
New York, N. Y. 


Circulation: 1,270,000 


Ist Quarter 1952 





Gardner Cowles, Editor 


ads in 
Quick 
produce 
results 


like this! 
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Factory 
Richmond Hill, N.Y. 


MEDICO Ve C4. fre. 
A division of S.M.Frank¢Co, Inc. 


18 Cast 544 Street, Vew- York 22, 72. Y. 


Tel: Eldorado 5-5665 
April 18, 1952 


Mr. Jack Reiss, Publisher 
Quick Magazine 

488 Madison Avenue 

New York 22, N. Y. 


Dear Mr. Reiss: 


Medico Filterettes, our new disposable cigarette holders with 
the built-in filter, have been advertised in Quick for barely 
30 days. Reaction from these ads has been so great we thought you 
would like to know some of the highlights. 


Trade Reaction 





Inspired by this campaign in Quick which is our only national 
advertising, many of our distributors voluntarily initiated local 
drives to insure availability of Filterettes at retail outlets 
coincident with appearance of first ad. 


Numerous requests were received from new distributors who wished 
to handle Filterettes. 


Consumer Reaction 





Uncertain of initial distribution, we buried an "if your dealer 
can't supply you" offer at the end of a long block of text in our 
copy. Consumers have swamped us with replies; many of them 
enclosing as much as $5. for this 3 for 25¢ item. Additional 
clerical help was hired to handle this terrific volume of inquiries. 
More important, jobbers and dealers have been constantly reordering. 





i Advertising Reaction 





Surprised at the impact Quick has produced at jobber and 
consumer level and at such a low cost, we have authorized our 
agency, E. T. Howard Co., Inc., to place a continuation order with 
you on a page a month basis throughout 1952. 





Sincerely, 
MEDICO PIPES,,INC. 


Ah pba 


Herbert W. Schloss, President 
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With the Staff... 





Accent on Touring a car, 


With advent of the vacation sea- 
son, Plymouth showrooms are 
doubling as travel bureaus. 

Salesmen are giving away maps 
of southeastern and eastern 


pectin’ again.” 
Locker declares that, while 


floor play has been good right 
along at his place, it’s necessary 


Michigan containing information 

on hotels, motels, scenic points of 

interest, fishing sites, and public 

parks and beaches. The emphasis 
| is on one, two and three-day 
| “budget” trips that a family may 
take at a cost of $25 or $30. 

The promotional campaign co- 
| incides with predictions that high- | 
pnd vacationing volume will top| 
DeSoto Cincinnati Sales Session— 18 percent. — a 

Prominent figures at DeSoto's recent spring sales session in Cincinnati are shown | * * # 
above: Left to right, John Knight, dealer from Lexington, Ky.; Jack Krieger, dealer | Honeymoon’s Over 
from Dayton, O.; (seated) C. E. Bleicher, president of DeSoto; Ray Fisher, Cincinnati | Opines Joe Locker, sales manager | 
regional manager; Earl Moorman, dealer from Dayton, and Bill Byers, Cincinnati | o¢ Krajenke Buick Sales, Inc.: | 





to go after business by intensive 
followup. “If a prospect comes 
in and says he ‘may call in the 
future again,’ we don’t wait. We 
put our men on outside work 
immediately to contact the pros- 
pects. The results have been 
wonderful.” 


The dealership reports that two 


| percent. 


* * ¥ 


Walker Notes Upsurge 


salesmen have to go out 
and do the work. The honeymoon 
is over, and it’s time to go pros- 


| days after suspension of Regula- | 
|tion W, used-car retail jumped 50 | selling on the same level. 


A combination of spring and re- 


ALONG DETROIT'S AUTO ROW 





Walker, Inc. (DeSoto - Plymouth) 
claims his sales are 100 percent 
better than last month’s. He sold 
more cars in May than in April 
and March combined. 

Used-car sales are also boom- 
ing, according to Walker, who 


just opened a new lot at Conners 
and Mack on Detroit’s East Side. 
He says the new lot, although not 
complete, is doing a good busi- 
ness in late model used-cars. 


Walker reported that a Chrysler 


| dealer from Alabama told him his 
| sales are up almost 50 percent. 


At his own dealership, Walker 


says Plymouth and DeSoto cars are 


* * * 


Prices Up $25-$50 


Sales of Nash automobiles at 


dealer. 


The back pages of every issue of AUTO- | Section. 











Others are proditias from AUTO- 
MOTIVE NEWS contain the WANT AD MOTIVE NEWS WANT ADS! 





Williams Motor Sales is up 25 

percent over previous periods 

this year, but are still below last 

Glenn Walker, president of Glenn | year, says Emory Booher, sales 
| manager. 

He claims that used-car prices 


| “Lifting of credit controls doesn’t | laxed credit restrictions has sent | 


mean everybody is going to drop| Detroit auto sales soaring. 
everything and dash out to buy 





Wh . t k & | are up from $25 to $50 on late 
y ? ae e model cars. 


two sales to complete one! | 


OMPLETING a car sale takes more than 
just a signature on the dotted line. Equally 
important is a second sale—keeping a cus- 
tomer sold on the make of car he has bought. 
And this other sales job increases in importance 
when motorists have to give their cars longer, 
tougher service before turning them in. 


Satisfied car-buyers want the built-in value 
that brings dependable performance, extra 
“saleability”’ on the used-car lot. And this is 
especially true of value in the ‘‘vital zone” — 
the moving parts where value counts most. 


A helpful step toward giving customers 
“vital zone”’ value is to keep this simple for- 
mula in mind when buying component parts: 


quality+service+ public acceptance 
price 

It shows that price is only one factor in 
value, and must be weighed in relation to the 
other factors above the line. Timken® bearings 
give you far more above the line than any 
other tapered roller bearings. Higher quality, 
better service, and more public acceptance. 
And in terms of value features, Timken bear- 
ing prices are lower today than ever. The Tim- 
ken Roller Bearing Company, Canton 6, Ohio. 





Value = 


How TIMKEN® bearings give you 











* 


Truck Sales Normal 


Sales are also up 25 percent on 
Studebakers at Stotts & Murphy, 
| says Omer Stotts, a director of the 
| Detroit Auto Dealers Assn. 


| Most dealers feel that business 
| could be much better, although 
out-of-town dealers are not as hard 
hit as those here in Detroit, he 
says. 

Commenting on spring sales, he 
feels that the upswing was due 
more to better credit regulations 
than to the natural spring urge, 
but these two influences are 
working hand-in-hand, 

Stotts says truck sales are about 
normal so far this spring. 
|} One merchant approached the 
dealer on leasing a fleet of trucks. 
Says Stotts, “We may have lost 
the sale, but these deals get too 
involved for a small dealer in 
| trucks. 





* 


‘Keep on the Ball’ 

Al Roger (Dodge - Plymouth) 
reports new-car sales “up 50 per- 
cent since the end of Regula- 
tion W. 

However, Roger says, he is not 
letting any rise in business lull 
him or his sales staff into a state 
of misguided confidence. 

“I’m telling my boys to stay on 
the ball and to get all the busi- 
ness they can today, because it 
may not be there when we open 
up tomorrow.” 

* 


* * 


2 More Buick Deals 


Buick dealers say they have been 
advised by the factory that plans 
are under way to install two more 
Buick dealerships on _  Detroit’s 
West Side. 

Some Buick dealers are regis- 
tering private displeasure be- 
cause they say they aren’t getting 
enough cars now. 

Buick now has 20 retail outlets 
in the Metropolitan Detroit area, 
including two operated by the fac- 
tory. Buick factory spokesmen 
| have told Detroit dealers that two 
| more franchises are necessary for 
competitive reasons. 

j * * * 





ONLY TIMKEN BEARINGS 
GIVE YOU 
ALL THESE VALUE FEATURES 


QUALITY 
. Design leadership 
Steel made in our own mill 
. Precision manufacture 
. Rigid quality control 
. More than 50 years’ experience 


Checks Check Slump 


Ken Brown, Dodge - Plymouth 
dealer on Detroit’s east side, is 
enjoying overflow shop patronage 
as a result of a couple of promo- 


om wh 


SERVICE : 
. . tional stunts. 
WE MAKE OUR OWN STEEL— because it’s the PINION-PROVED! All but two makes of cars use 6. Unequalled engineering service With business lagging, Brown 
only way we can get consistently high quality Timken tapered roller bearings on the pinion— | oma’: ‘ae . 8, fr 
steel for Timken bearings. And because it gives toughest bearing application in a car. And they’re 7 Unequalled research and devel- | Starte halling § ou persona 
us quality control from start to finish. The Tim- also giving top value at other “‘vital zone” points opment facilities for your use checks which entitle the bearer to 
ken Company is the only automotive bearing . in differentials and transmissions, steering 8. Installation service in the field |a free inspection of his vehicle. 


manufacturer in America that makes its own steel. 


on! E 11. First choice throughout industry 
i S or 12. Best-known name in bearings 


TAPERED ROLLER BEARINGS 


$ / 
NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER (> BEARING TAKES RADIAL ® AND THRUST —-@)-- LOADS OR ANY COMBINATION We 


gears and wheels. 


Brown also has employes of 
his dealership and other enter- 
prises hand out the checks to 
friends. For every check that is 
returned to the shop and for 
every dollar’s worth of resultant 
business, the Brown employe gets 
credit toward a merchandising 
prize. 
With the 26 other members of 
| the Greater Detroit Dodge Dealers 
| Assn., Brown also is sending out 
thousands of copies of a monthly 
newspaper featuring service spe- 
| cials. 


9. Widest range of sizes 
10. Most dependable source of supply 


PUBLIC ACCEPTANCE 


13. Widespread advertising 
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© King Features Syndicate 


Can you name these famous sweethearts? 


Their loves thrilled two continents! 

Adored... hated... intrigued against .. . their con- 
stancy has been celebrated in poetry and history for a 
century and more! 

But did you recognize Lord Nelson and Lady Hamil- 
ton? Queen Victoria and Prince Albert? Elizabeth 
Barrett and Robert Browning? Or did you only know 
the young moderns on the right? 

They’re Tillie and Mac, of course! And their romance 
is celebrated only in the comics! 

Every week, 20 million people follow their adven- 
tures in PUCK, the only national comic weekly. Along 
with Blondie and Dagwood, Maggie and Jiggs and the 
rest of PUCK’s all-star cast, their names are famous 
to all America! 

Yes — PUCK’s personalities are famous, and so are 
PUCK’s many advertisers. For instance... 

Camel Cigarettes — twenty years in PUCK! Ajax 
Cleanser — four years in PUCK! Gillette Razors and 


Blades — seventeen years in PUCK! All best sellers 
in their field! 


Is yours a mass-consumption product, too? PUCK 
can help you meet the narrowing profit margin in to- 
day’s market — help give you higher volume sales at 
lower advertising cost. See PUCK’s presentation, 
“Money-Markets and Media” and get the whole story. 


Ask for a showing today. 











THE CoMIc WEEKLY 


The Only NATIONAL Comic Weekly — A Hearst Publication 
63 Vesey St., N. Y., Hearst Bldg., Chicago, 1207 Hearst Bldg., San Francisco 
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Reports from Various Areas .. . 





Auto Market Page 


Atlanta 


Immediate reaction in Atlanta to 
the removal of Regulation W was 
mixed. New-car dealers were the 
first to benefit, with most of them 
reporting greatly increased sales 
the first week-end. 

J. C. Downing, of Downing Mo- 
tors, president of NUCDA, said that 
among the used-car dealers he had 
contacted he found no drastic up- 
swing in sales although there was 
a tendency toward improvement. 

He added, however, that one 
new-car dealer, who also has a 
used-car lot, said he had sold all 
of his 50 and ’51 cars over the 
week-end. 

L. E. Walters, sales manager of 
Wagstaff Motor Co. (DeSoto-Plym- 
outh), said that “Saturday was a 
whopper.” D. F. Rich, sales man- 
ager of Capital Auto Co., said: 

“Saturday was a record day for 
Oldsmobiles and used cars, and 
they’re back again.” A Cadillac 





sales manager reported his business 
unaffected since it usually was on 
a cash basis anyhow. M. N. Daley, 
of Yarbrough Motor Co. (Stude- 
baker), said business had picked up 
noticeably. 

Atlanta dealers generally were 
continuing to require one-third 
downpayments on new models and 
those less than three years old, but 
all had extended payments from 18 
to 24 months. — (Frances Satter- 
field.) . 


* * * 


Columbus, O. 


Auto registrations in Franklin 
county (Columbus, O.) totaled 772 
during the first half of May, it was 
reported, leading last month’s best 
15-day period by 58 cars. 

New-truck titles were also up, it 
was reported, with 119 for the first 
half of May, as compared with 105 
for the last 15 days in April. 

New-car sales by makes were 
listed as follows: Buick, 72; Cadil- 








lac, 16; Chevrolet, 154; Chrysler, 
20; Crosley, 1; DeSoto, 12; Dodge, 
50; Ford, 130; Hudson, 13; Kaiser, 


| 7; Lincoln, 2; MG, 1; Mercury, 11; 


Nash, 27; Oldsmobile, 48; Packard, 


21; Plymouth, 85; Pontiac, 61; 
Studebaker, 26, and Henry J, 13. 
? * * 


Manhattan, Kans. 


New-car sales in April slumped 
somewhat below the March tally in 
Riley county (Manhattan), Kansas, 
according to the report from the 
county treasurer’s office. There 
were 75 new units sold in April, 
compared to 85 in March. 

Sales by make were: Chevrolet, 
21; Ford, 18; Plymouth, 6; Chrys- 
ler, 4; Nash, 4; Mercury, 4; Buick, 
3; Cadillac, 3; Studebaker, 3; 
Dodge, 2; Oldsmobile, 2; Pontiac, 
2; DeSoto, 1; Hudson, 1, and Lin- 
coin, 1. 

Sales of used cars, however, rose 
over March totals. There were 333 








‘Father of the Year'— 


Removing steel trailer roofing from 
overhead crane is Christopher T. Ziegler, 
52, workman at Fruehauf Trailer's Avon 
Lake (O.) plant, who has been named 
1952 ‘‘worker father of the year” by the 
National Father's Day committee. Zeigler, 
who has been with Fruehauf for six years, 
and his wife, Eileen, have two sons— 
Jack, 15 and David 13. Ziegler once 
worked for Peerless Motor Car Co. 





used-car registrations, compared to 
only 241 in March. 


New-truck sales in the county 





Customer 









1S 


9 ini Chrome piston! 


When you can promise your customers double life for their 
cylinders, pistons and rings . . . when you can assure them 
sustained power and new oil economy for thousands of extra 
miles . . . then you can count on complete customer satis- 
faction! 


Perfect Circle’s new 2-in-1 Set, with its solid chrome plat- 
ing on both top compression ring and oil ring rails, resists 
wear under the severest operating conditions—protects 
pistons and cylinder walls from scuffing and scoring. 


Perfect \ 
Circle 


2 in 


ssured ad 


ing set! 


Satisiaction 


ih Periect Circle's 






And, in addition, two expander springs— NORMAL PRESSURE 
and HiPRESSURE—are packed with every Chrome Oil Ring, 
allowing the installing mechanic to choose the spring pres- 
sure best suited to each engine after he looks at the cylinders. 


Mechanics and motorists both like the feel of an engine 
equipped with 2-in-1—instantly responsive, eager to go, 
with no tedious break-in period. Get the whole story from 
your Perfect Circle Representative, or write Perfect Circle 
Corporation, Hagerstown, Indiana. 


. SOLID CHROME PROTECTS THESE WEARING SURFACES. 
a CHOICE OF EXPANDER SPRINGS WITH EVERY OIL RING. 


Perfect Cirele 


PISTON 
RINGS 


Lhe Standard of Comparison 





continued slow. Only 8 new trucks 
were registered in April, compared 
to 12 in March. Sales by make: 
Chevrolet, 3; Dodge, 2; Ford, 1; 
Studebaker, 1, and GMC, 1. 

Used trucks kept about even. 
There were 39 used units sold in 
April; 38 in March, and 40 in 
February.— (George Hunholz.) 

7 * * 


Virginia 

The order ending Regulation W 
was hailed by John E. Raine, di- 
rector of the Automotive Trade 
Assn. of Virginia. 

“Very encouraging,” said Raine. 
“The greatest resistance has been 
caused by the controls that were 
discriminatory against the man in 
the middle-income class.” 


Raine said he hopes the action 
will mean “the revival of business 
for auto dealers.” 


He pointed out that payments on 
new cars often ran from $95 to 
$100 a month, due to the shortened 
pay period. This held down sales, 
he said. 

The “usual spring spurt” in car 
sales, he said, simply hadn’t shown 
up this year. 

“We expect sales to really start 
jumping now.”—(T. D. Eaton.) 

. * * 


Denver 


Gene Arnold, of John-Arnold Mo- 
tor Co. (Chrysler-Plymouth), says 
his firm sold 14 cars the day fol- 
lowing the lifting of Regulation W. 
Other dealers here also report in- 
creased sales since the relaxing of 
the regulation. 

John Panko, sales manager for 
Kurland Motors, reports that his 
firm has adopted a policy of 25 per- 
cent down and up to 24 months 
to pay for the balance. Other deal- 
ers are retaining the one-third 
down payment, but are giving 24 
months to pay. This does not 
apply, however, to the older used 
cars. Length of payment in this 
instance will be around 15 months. 

Used-car dealers report increased 
interest in their stocks with late- 
model cars showing an increase in 
demand. This, they say, will cause 
prices in this field to rise—(Ira R. 


Alexander.) 
+ 


* * 
Springfield, Mass. 

A sudden boom in used-car sales 
was forecast here as the local OPS 
office was swamped with inquiries 
on ceiling prices following suspen- 
sion of credit controls. 

OPS Director Gilbert C. Han- 
cock and his staff were taken by 

surprise when the office opened 
the morning after the controls 
ended, with phones ringing and 
many people looking for infor- 
on. 

The opinion of several sources 
was that down payment require- 
ments will continue for reasons of 
“sound business,” but that they 
may be in lesser amounts than the 
recently-shelved government _re- 
quirements.—(John A. Noll.) 

* *” * 


Cleveland 


Despite lifting of Regulation W, 
sales of new cars in Cleveland 
sagged to a four-week low for the 
week ending May 16. Total sales 
were 1,174. 

Used-car sales also were down to 
2,469. The Federal Reserve Bank 
points out that “although unit vol- 
ume of used-car sales is consist- 
ently larger than that of new-car 
sales, this year the difference has 
been greater than in recent years. 

To date this year, the ratio of 
used-car sales to new-car sales 
is 2.2 to 1; at this time last year 
it was 1.8 to 1; in 1950 it was 
1.7 to 1.” 

Used-truck sales for the week 
ending May 16 sparked upwards to 
180 while new-truck sales dipped 
to 108.—(Sanford Markey.) 





Chicago Firm Forms 
Advisory Unit 


CHICAGO.—Formation of a man- 
agement advisory council composed 
largely of franchised sales repre- 
sentatives is announced by Auto- 
matic Transportation Co. 

Foster W. Lamb, general sales 
manager, said the council will con- 
sist of six principals of Automatic’s 
field sales representative firms, ap- 
pointed for one year, who will meet 
in Chicago with five company ex- 
ecutives, also part of the council. 
The plan will permit a better ex- 
change of ideas and information 
between the factory and sales force, 
Lamb said. 




















as 
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Dealer Business Counsel 
Department Manager Should Be Paid Salary, 


Plus Share of 
By J. B. Van Tassel 


Dealer Business Counsel 
AA ANY inquiries have been com-| 
ing in lately from dealers who} 
want my opinion of the best com-| 
pensation plan 
for paying de-| 
partment man-| 
agers. First of all, 
I don’t think you | 
get the best over- | 
all results from | 
any managers, 
especially new} 
and used-car sales 
managers, when 
you pay them 
either a straight 
salary or a salary 
and commission based on sales vol- 
ume. In order to make the most 
money in any department, the man- 
agers should be paid on a combi- 
nation basis, including sales, cost 
of sales and expenses. 


When you base your compensa- 
tion on a straight salary plus a 
share of the net operating profit 
produced by the department, you 
are paying on a combination basis 
of sales, cost of sales, gross profit 
and expenses. 

In other words, you then have 

a manager who is fighting for 
maximum sales volume, mini- 
mum cost of obtaining the vol- 
ume, maximum gross profit, 
minimum expense of operations 
and maximum amount of net 
operating profit. 

Also, this system provides the 
only assurance, if there is such a 
thing in our business, of obtaining 
a maximum sales volume with a 
maximum of net profits. 

* * * 
Earnings Guide 

N MY analysis of dealer opera- 

tions nationally over a period of 
years, I have arrived at some 
approximate total earnings for de- 
partment managers on a basis of 
new-car and truck deliveries. 


These amounts should be used 
for comparison only, and _ they 
definitely are not intended as a 
scale for any particular dealer to 
pay. They are just approximate 
guide figures. 

Here is what they look like. 
Total salary and bonuses in a 
deal of less than 150 new units, 
general manager, $9,000; new-car 


Chrysler Notes 
89 Percent Rise 
In V-8 Sales 


DETROIT. — Chrysler division is 
proudly pointing to R. L. Polk & 
Co. sales figures as evidence of the 
“growing popularity” of FirePower 
V-8 cars. 

Among the highest-priced cars 
in sales registrations for the first 
quarter, V-8 Chryslers were the 
only substantial gainer over the 
comparable three months of last 
year. 

Sales of Chrysler V-8’s spurted 
89 percent in the year’s time, One 
other domestic make in Polk’s 
Group Four enjoyed a 4 percent 
sales rise, but the other three 
domestic makes suffered losses of 
33, 51 and 77 percent. Other makes 
in Group Four are Buick Road- 
master, Cadillac, Jaguar, Lincoln 
and Packard 250, 300 and 400. 

“The tremendous gain registered 
for Chrysler,” the division stated, 
“is all the more remarkable when 
considered in the light of the fact 
that the industry as a _ whole 
showed a loss of approximately 35 
Percent in the first quarter of this 
year as against the corresponding 
period in 1951.” 

Registrations of six-cylinder 
Chryslers, classed in Group Three 
by Polk, dropped approximately 
two-thirds from the initial quarter 
of 1951 to the first three months 
of 1952. 





J. B. Van Tassel 








Tinney Joins Maxson 
Gilbert M. Tinney, for 10 years | 
Buffalo district manager of Cadil- 
lac, has been named general man- 
ager of Maxson Cadillac-Pontiac 
Corp., 2421 Main St., Buffalo, it is 
announced by President Chester J. | 
Maxson. | 


His Net Profit 


sales manager, $5,000; 
manager, $4,000; parts manager, 
$3,600, and service manager, 
$4,800, Between 150 and 300 new 
units, general manager, $12,000; 
new-car sales manager, $8,400; 
used-car manager, $6,000; parts 
manager, $4,500, and service man- 


|flect the following factors before | 


| 


used-car | 


ager, $6,000. Between 300 and 500 | 


new units, general manager, $15,- 
000; new-car sales manager, 
$10,000; used-car manager, $8,000; 
parts manager, $6,000, and serv- 
ice manager, $7,500. 

Of course, where a department 
manager is receiving a bonus based 
on the net profit earnings of his 
respective department and if he 
is doing a very skillful profit job, 
his earnings probably would exceed 
the above classifications. 

* * * 


What to Consider 

EVER let any sales - volume 
1 measuring stick alone be the 
final analysis as to whether a man- 
ager is doing a good job. Your 





analysis in this respect should re- 


any decision is final on the per- 
formance of a department man- 
ager. 

First, determine the actual 
sales volume produced as com- 
pared with a normal sales expec- 
tancy in your local trading area. 
Next, compare the costs of the 
merchandise sold and the actual 
trade discounts on the particular 
merchandise sold in your area— 
in the case of used cars, the trad- 
ing allowance, the reconditioning 
costs and the appraisal values as 
compared with the actual selling 
prices. 

Of course, the last but not least 
important point is the expense of 
operating the department. Most 
factory business management de- 
partments can furnish you with 
these expense comparisons. 


When they cannot do it, you 
should make every effort to get 
another dealer in your neighbor- 
hood to exchange comparative de- 
partment expense data with you. 
The fact that he handles a differ- 
ent make of car than you do should 
not make too much _ difference 
because you both are selling new 
cars, used cars, parts and service. 
In this way, you can help each 


with B. M. Wilbanks (center), 
Atlanta zone manager. 





Doss Visits Southern Dealers— 

H. C. Doss (left), sales vice-president, recently visited Wilbanks Motor Service 
(Nash), Montgomery, Ala., on his tour of Nash operations in the South. Doss is shown 
president of 


the dealership, and A. L. Christian, 








other make more money. 
give-and-take deal. 

(Any questions you may have 
on business management will 
gladly be answered if you write 
J. B. Van Tassel, care of AvutTo- 
MOTIVE News.) 
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Motorol 


the “GOLDEN VOICE” of 


CAR RADIO 


easy to stock, 


Y=) / me lalel 


install! 
















4-WAY 
CHOICE OF 


1 DE LUXE CUSTOM SET 
6-Tube Power* 
Micro-Max Manual Tuning 


2 Golden Voice CUSTOM SET 
8-Tube Power* 
Micro-Max Manual Tuning 


3 DE LUXE CUSTOM SET 
6-Tube Power* 
Lok-Set Pushbutton Tuning 


4 Golden Voice CUSTOM SET 
8-Tube Power* 
Lok-Set Pushbutton Tuning 
* including Rectifier 





INSTALLATION 


It’s aj 


Hammond Motors 


Hammond Motors, Inc., Ham- 
mond, La., has filed articles with 
the office of the secretary of state 
| increasing its authorized capital 
| stock to $40,000. 








RIE ip aa 


PROFITS 


ability. 


customer. 


and trucks. 


JUST 2 TUNING UNITS 
Manual or Pushbutton 





OPEN ROAD TO 


@ Famous for quality and depend- 


@ Engineered to outperform others 
wherever they go! 

©@ Complete line of models for cars 
and trucks priced to please every 


Luxury listening at a 
budget price! This com- 
pact, all-in-one unit has 
a built-in Alnico V 
speaker and chrome 
. trimmed control head— 
mounts quickly and 
easily into the instru- 
ment panel of most cars 







AND SALES 














ALL-IN-ONE 
MODEL 401A 


$ 99% 


PluS AN ALL NEW LINE OF “INTERCHANGEABLE UNIT” 
Motorola custom-BUILT CAR RADIOS 





JUST 2 POWER UNITS 
De Luxe for 6 Tube Power 
Golden Voice for 8 Tube Power 


CUSTOMERS CHOOSE THE 
EXACT COMBINATION DESIRED 


New “Interchangeable” Custom-Built units are compact, 
easy to install—with exceptional sensitivity and selectivity, 
amazing reception power, free of interference, distortion 
and fade-out! New automatic volume control and extra- 
dependable Concentrated-Power chassis. Every custom- 
built set installed with big 6 x 9 in. speaker and control plate 
to match specific instrument panel. 


MOTOROLA features! 


AT YOUR DISTRIBUTOR’S TODAY! 


And, there’s a complete line of standard models designed for most cars and trucks — giving 
your customers a wide choice of price, power and installation... all with superior 


Augusta Boulevard, Chicago 5], Illinois 
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| FOB FACTORY 





Human Burden Reduced 


In Materials Handling 


psa fork lift trucks, with and without special attach- 
ments, are performing many unusual jobs in auto plants 
today, picking up loads that look much too big for them and 
dispatching large quantities of parts quickly around the 
plant where they are needed. Their forked front extensions 
raise loads to a height of 10¢ 


feet or more and deposit them | 
in just the right spot in a 
jiffy. 

Materials handling has_ been| 
called the last remaining area in 
an auto factory for substantial 
cost reductions. With labor rates 
virtually fixed and taxes. climbing 
ever higher, materials handling 
has, in recent years, assumed an 
importance far greater than this 
activity was given prior to World 
War II. 

Economies in efficient handling 
of materials and parts originate 
in several ways: (1) by removing 
part of the human burden of 
moving a part or a piece of 
equipment; (2) by performing a 
job entirely mechanically, some- 
times without even pressing a 
button; (3) by simplifying the 
job of picking up a load, and (4) 








by extending the range of jobs 
that can be performed by a single 
piece of equipment. 

Power chucks for machine tools 
and the balancing mechanisms 
used in conjunction with heavy 
welding guns are examples of re- 
lieving a portion of the _ back- 
breaking human burden involved 
in the production of automobiles. 
The conveyor, especially conveyors 
with automatic transfer mecha- | 
nisms, and the transfer bars used 
in automotive transfer machine 
tools are examples of complete re- 
moval of human effort from the 
job. 





es 


* 
Chores Made to Order | 
GIMPLIFYING load handling and | 
transport and even elimination | 
of some handling operations are | 
jobs that are made to order for | 
the electric or gasoline-driven fork ' 








|!now being shipped loose in freight 


|truck. The number of jobs being | 


taken on by these mighty little| 
industrial “strong men” is growing 
by leaps and bounds. | 

For example, following the end 

of World War II there was a 
strong drive in Detroit to have all 
materials and parts delivered on 
pallets. Pallets are nothing more 
than small tables about six inches | 
high, made of either wood or metal. | 
A forked truck sticks its prongs | 
under the table top, picks up the | 
load, tips it backward (if neces- 
sary) and delivers its burden at 
any desired location. 

Pallets may be expendable or | 
non-expendable. Special designs 
have been worked out which per- 
mit stacking. Some of the new | 
wire pallets, for example, can be | 
stacked five or six high, using a 
forked truck. A worker walking 
down the aisle can tell at a 
glance the number of parts on 
hand. Taking inventory is, of 
course, a very simple job. 
Recently, the trend toward pal- 

lets has slowed down. Forgings, 
castings, stampings and certain 
parts (door locks, for example) are 





cars or trucks. A forked truck, 
ters the freight car or truck, | 
scoops up a load and empties it) 
into the permanent container to be | 
used in the plant. 

Sometimes these special scoops | 
have a pointed nose or slanting | 
sides. This helps prevent direct 


GENERAL MOTORS ACCEPTANCE CORPORATION 


The GMAC Thrift-Guard Plan—The complete 
Time Purchase Plan that can be offered only by dealers in 
CHEVROLET, PONTIAC, OLDSMOBILE, BUICK AND CADILLAC CARS. 
Also offered for used cars of ali makes sold by these General Motors dealers. 
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| equipped with a special scoop, en- | yes 
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Allen C. Sagerhorn, winner of the 1952 “driver of the year" award of the American 
Trucking Assns., Inc., is shown above (second from left) accepting the Trailmobile 
“driver of the year" trophy from Ralph B. George, eastern sales executive of Trail- 
mobile, Inc., a subsidiary of Pullman, Inc. George also presented to Mrs. Sagerhorn 
(extreme left) a home freezer from Trailmobile, Inc. G. D. Sontheimer, director of 
safety of the ATA, is at extreme right. 


part, minimizing | soldering, brazing, annealing and 
| other controlled-heat applications 
j}is announced by Lewis Machine 
Detachable Attachments |Co., 892-4 Newcomb St. 
WHERE parts can be shipped| The company says that the unit 
loose without damage in tran-|—the “Lewis 1500"—can be used 
sit or during loading, there are no| With either ferrous or nonferrous 
packages to be disposed of or re-| Metals and does not require a 
turned. A unit load—a known| Skilled operator. 
amount—is dumped into a con- The unit is controlled by an au- 
|tainer and started on its way to-| tomatic timer switch which may be 
| ward the production line. pre-set from Zero to 60 seconds. 
These special attachments are |The object to be heated is placed 
detachable and can be changed | within a copper work coil, and the 
in less than a minute. The scoop |timer switch is activated for each 
may be changed to a special fix- | exposure by a pushbutton. 
ture with hydraulically-operated Coils and accessory equipment 
| fingers that grip the load quickly | are available to meet a wide range 
| and securely. of uses. The entire unit weighs 350 
| Loads of quarter panel or rear| pounds and is encased in a com- 
|deck lids, held in special loading} pact cabinet. 
| fixtures made of steel tubing, can :. =< % 


|be picked up without hesitation. ‘, 
A very busy future lies ahead for U.S. Offers Latest Data 
On Shell-Mold Process 


'this type of equipment in automo- 

| bile plants. 

WASHINGTON. — Latest techni- 
cal and patent developments in the 


* a * 
| © 
About Machining shell-mold or “C” process for pro- 
é i . ducing precision metal castings 
Curtiss-Wright Publishes 


are said to be contained in a report 
Supplement Book 


|released by the office of technical 
rvi U. S. D tme - 

DAYTON, O.—How to attain high a epartment of Com 
production machining at lowest 


merce. 
cost is told in a new supplement 


damage during handling. 
* * * 











“Current Status of the Shell-Mold 
|book published by Curtiss-Wright Metals,” 13 pages, sells for 25 cents 
The new book is titled “Increased |2, COPY: Order from the Office of 
Production, Reduced Costs Through | 
|chining Process and Control of | —_-— . 
| Materials, Tool Machines.” | 
supple-| Auto Tax Rebate 
|ments the first series of reports on 
the subject, published in 1950 by 
information on this imporctant|| OTTAWA.—J. J. McCann, min- 
phase of manufacturing. It deals| ister of national revenue, has indi- 
tures of plain-carbon, alloy and | to automobile dealers and distribu- 
stainless steels on tool life. \tors with new automobiles on 
: : | recent reduction in Canada’s excise 
Lewis Machine Develops __ levy. 
N. ) ‘. So . . 
ew Heat Applying Unit to lose heavily by this decision. 
new electronic heating unit forthe time of the tax change. 
MOTIVE NEWS contain the WANT ALD 
Section. Others are profiting from AUTO 


or ‘C’ Process of Precision Casting 
| Corp. 
|Technical Services, U. S. Depart- 
la Better Understanding of the Ma- | ™ent of Commerce, Washington 25. 
| The 196-page volume 
. 
Vetoed in C 
Curtiss-Wright and gives the latest | anada 
|with the effect of the microstruc-| cated that there will be no rebates 
a |which taxes were paid before the 
Dealers throughout Canada stand 
ST. PAUL.— Development of a Many had large new-car stocks at 
The back pages of every issue of AUTO 
| MOTIVE NEWS WANT ADS! Are you? 


Westinghouse Employe 
Wins Suggestion Award 


PITTSBURGH. — An employe 
of Westinghouse Electric Corp., 
who thought of a way to save 
insulating material by using 
more of it, has received the 
firm’s highest award for useful 
suggestions in 1951. 

Gerald W. Gunnell, employed 
in the transportation and gen- 
erator division of the Westing- 
house East Pittsburgh plant, 
won $2,000 of the $139,302 shared 
by about 9,000 employes whose 
ideas were turned into produc- 
tion methods in the “Suggestion 
Sweepstakes.” 

H. T. McLaughlin, supervisor 
of the Westinghouse suggestion 
systems, said Gunnell won first 
place by suggesting that two 
inches be added to the length of | 
large sheets of mica, thus per- | 
mitting the cutting of eight 
pieces of the insulating material 














Leading automobile dealers all over the 
United States recognize the value of dealer 
identification. Their preference for Ben 
matt license plate frames, service mono 
grams and other personal identification 
exceeds by far that of all other manu 
| facturers combined. 


The Benmatt 
Organization Inc. 





| inst d of six. The idea also | 3447 East 15th Street 
| pre ed less scrap in the oper- | LOS ANGELES 23, CALIFORNIA 
at (cLaughlin said. Phone ANgelus 3-675! 
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Truck Poll Reveals Lag... 





i igs truck sales outlook in most 


Weed 


| what shorter profits than have been | 


war. 











iyo ragged of the 


to almost everyone that our entire 
highway system is inadequate 
carry the traffic that modern econ- 
omy has put on it. And leaders in 
all branches of the automotive and 
allied industries realize that our 


antiquated highway system is not} 


only the cause of increased acci- 
dents and death, but a _ serious 


threat to the future growth of 
the industry. 
Firms like General Motors, 


Goodyear, Firestone and Ford are 
doing something about it — pub- 
lishing advertisements in media 
of broad circulation to awaken 
the public to the need for mod- 
ernization of our highway plant 
before it strangles our free move- 
ment and commerce, 


The Maryland Road Test has 
been thoroughly disqualified as be- 
ing an unbiased test of what roads 
could stand, if the subgrades were 
proper for a concrete road, when 
the road was properly maintained 
during the test. Engineers, who 
are qualified to know, claim that 


the results of the test, as given out, | 


were indicative that the Maryland 
highway department wished to 
make a “breakdown” test for po- 
litical reasons and to prove that 
their decision to reduce truck 
weights on Maryland roads was 
justified. 
* * * 
Vicious Reporting 
y= as late as May 9 of this 
year, the Highway Research 
Board sent out a “Brief Description 
and Summary of Major Findings,” 
all couched in dry, technical lan- 
guage that contains the actual re- 


cordings of the test, but so vicious | 


(from a truck standpoint) has been 
the reporting of this test prior to 


the release of the research board’s | 


findings, that even its report will 
be used in certain quarters to prove 
that truck weights should be kept 
down, rather than roads built to 
meet the needs of our modern 
economy. 

John V. Lawrence, managing 
director of the American Truck- 
ing Assns., ably analyses this 


latest report and hits the nub 


'TMHE revised code of motor- 

carrier safety regulations which 
will go into effect July 1 incor- 
porates a number of provisions that 
should be of more than passing 
interest to truck dealers. 

If the dealer is making any 
attempt to service “for hire” 
trucks, the new safety code opens 
the doors wide to setting up a 
regular monthly preventive-main- 
tenance program for this class of 
truck operator. 

One of the main provisions of 
the new code specifies that a “sys- 
tematic inspection and mainte- 
nance record shall be maintained 
for each motor vehicle controlled 
by a motor carrier for the period 
during which such vehicle is sub- 
ject to the motor carrier’s control. 

This means that not only shall 
the carrier’s own vehicles be main- 
tained and monthly records be kept 
but that each vehicle under lease 
or rent to the carrier must be so 
maintained. 


* * * 
ANOTHER provision of the in- 
spection and maintenance 


trucking | 
4 industry goes on steadily, de- | 
spite the fact that it is now known | 


to | 


of the controversy smack in the 
bull’s-eye when he points out 
that “full maintenance was with- 
| held in order to make the road 
crack, but where the pavement 
| was on top-grade soil, heavier- 

than-regulation loadings caused 
| no damage at all.” 

Lawrence also points out that the 
conclusive findings of engineers, 
who conducted the Maryland Test, 
demonstrate clearly that “good 
maintenance of concrete roadways 
is critically important and that, if 
laid over a suitable base, such 
pavements can carry heavy load- 


parts of the country continues | normal since the 
ito be “optimistic,” according to a} 
national 
conducted by AvtTomotTive News, | 
but dealers, especially in heavy| seyeral key truck-using vocations, 
|trucks, are pretty much in agree-| coupled with a late spring, have 
| ment the nation over that a rugged| slowed up truck sales drastically. 
| competitive market has returned. | There is doubt whether many of 


* * 


particularly the north and north- 








Although prospects are talking | these ee hog come into the 
new-truck purchases, they are not| ye olen pent good all 
falling over themselves to complete | through the south in virtually 


the purchase. | everything except the very heaviest 
Light trucks, up to one ton, are| jobs. Still, dealers report that in a 
in short supply all over the coun-| greater number of cases than usual 
try. This is due, most dealers feel, | they have to trade longer, and in 
to the drastic cutback in output | oe "tae on ip Byrne tg A ot 
: | heavy jobs on light-truck sales, 
= Se eater em wecumae of | which, incidentally, they are not 
government regulations. 


’| west, dealers say that strikes in} 


ings without damage.” Almost every dealer contacted 
See in the survey feels that he could 
\*Breakdown Test’ sell twice as many light trucks 
| E E ADDS, in his digest of the| ®% he is getting, without having 
findings: “The statistical re-| t® exert much more sales pres- 
|sults of the 1950 test on U.S. 301| SUre- 
near LaPlata, Md., in terms of feet That is not true in the sizes from 
cracking, were widely abused over | 14,000 GVW up, however. Here the 
the past two years by persons| dealers who have put their sales 
eager to use them to support ir-| house in order and really are going 
responsible charges that trucks|out and digging up prospects are 
generally damage highways. The | able to move even the proportion- 
| findings point out- that the engi-| ately greater number of large 
neers in charge withheld full main-|trucks they are receiving. But 
tenance in order to make the road|these dealers do have to make 
(Continued on Page 22, Col. 1) |trades, and they are taking some- 
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Panel Bodies for Coke Trucks— 


This new bottlers body handles 25 percent more payload than conventional bottler 
bodies with almost 25 percent less gross vehicle weight, according to Leland Johnson, 
Hensley-Johnson Motors (Ford), Bellflower, Calif. This body, one of 25 developed for 
Coca Cola Bottling Co., Los Angeles, is mounted on a Ford model F6. George Magee, 
transportation manager of the company (shown above), states that eventually the 





entire fleet of 250 Ford delivery units 
panel conversion. 


|schedule authorizes employes of 
the Interstate Commerce Commis- 
}sion to order that a vehicle be 
“put out of service” if they do not 
feel it is roadworthy. 

A provision in the driver regu- 
lations, which are quite extensive, 
stipulates that drivers shall sat- 
isfy themselves that parts and 
accessories are available and in 
working order, and that drivers 
“shall not fail to use such parts 
and devices when needed.” Thus, 
the driver is held directly respon- 
sible for flares, signals and other 
safety items, including  rear- 
vision mirrors and all lights. 

Lighting requirements are essen- 
tially the same as those of present 
regulations, but one provision re- 
quires additional tail and _ stop 
lamps for vehicles manufactured 
after June 30, 1953. 


date also will be required to have 
separate protection for headlamp 
circuits, and a more specific de- 
scription is provided for the type 





Vehicles manufactured after this 


will be shifted over to this new type of 


New Safety Code Opens Door 


| of electrical connections to be used 
| between those units. 
* ~ 


NOTHER provision changes the | 


requirements for front-wheel 
| brakes on trucks or truck-tractors 
having three or more axles. After 
|this date, every new towing unit 
| will be required to have a device 
| to prevent loss of braking capacity 
on the towing unit, as well as the 
towed unit, in the event of a 
| breakaway. 
| The vehicles will be required 
to have one valve to operate all 
service brakes, both on the vehi- 
cle itself and on any combination 
of which it may become a part. 
This section of the safety code 
was changed also by the adoption 
of what the commission called a 
| very stringent specification for 
| Side-mounted gasoline tanks, and 





Truck Highlights 
TTMA Appoints ........ ..Page 40 
Truck New Products .. .....-Page 41 














too pleased about, 

The survey indicates, however, 
that many dealers, especially in 
light-truck sizes, haven’t really 
rolled up their sleeves and 
buckled down to a real competi- 
tive sales basis. 

Although they admit that they 
have to take trades to move their 
heavier models, they also admit 
|that their stocks of used trucks 
are higher than normal and that 
these stocks are moving up. 

* * * 








| [.XPERIENCED dealers who 
} have gone through competitive 
|sales years know that high used- 
[truck stocks are strangulation 
| “bogies” on new-truck sales. If a 


yw | dealer doesn’t move his used stuff 


as he goes along, he soon will be 


i! loaded in the “iron yard” and un- 


| able to operate. 

These dealers now are recon- 
ditioning their used stuff and 
putting it into good operating 
condition. They find, under to- 
day’s high prices, that if they do 
a good job of putting their used 
stuff into prime operating shape, 
they will not have too much 
trouble selling it. 

There are more buyers able to 
buy a good used truck than those 
who can pay present prices for 
new trucks in the same _ size 
bracket. All the dealer has to do 
is to find those potential buyers. 

* * + 


| N FACT, the survey indicates 

strongly that where a dealer is a 
little pessimistic about his truck 
sales prospects for this year—un- 
less in his area business as a whole 
is off—he is one of those far too 
many dealers who haven't realized 
|as yet that the truck business is 





or Sales — 


| the incorporation of a specification 
on the use of liquified petroleum 
| gas. 

Another rule calls for safety 
chains between the power unit and 
trailer of full trailer combinations, 
and one of the more important 
new provisions is that tires shall 
be “of adequate size to support 
the gross weight.” This rule 
| written in terms of an axle limita- 
tion depending on tire sizes. 

* * * 


WO windshield wiper blades are 
required, and the wiper equip- 
ment must be so designed as to 


certain conditions. 
Another rule requires rear-vision 


except for certain types in which 
the driver has an_ unobstructed 
view of the rear through a window 
of ample size. 

Another aspect of the new code 
with which every truck dealer 
selling to the “for hire” haulers 
or servicing their equipment 

(Continued on Page 26, Col. 3) 





is | 


assure operation of the blade under | 


mirrors on both sides of vehicles | 


EWS 


Trucks, 





Heavies Need Selling 


back to normal and that h’‘s sales- 
men will have to ask truckers to 
buy. 

The survey shows clearly that 
the heyday, when prospects walked 
into the showroom to purchase, is 
over. 

Trading ratios nationally now 
seem to run from 0.7 to as high 
as 1.4 for every new truck, de- 
pending on the area, In many 
sections, the market has reached 
a trading-down stage on used 
trucks, with dealers having to 
make as high as two and three 
trades to “wash out” the com- 
plete deal. 

This was not at all unusual back 
in the days before World War II, 
but it is a little disconcerting to 
many dealers who never have had 
to get out and sell trucks under 
competitive conditions. They don’t 

(Continued on Page 23, Col. 1) 


L.A. Truck Show 
Next Week Sees 


Record Turnout 


L= ANGELES.—Nearly 100 ex- 
hibitors will display their wares 
next week at the four-day National 
Truck, Trailer and Equipment 
Show in the Pan Pacific audi- 
torium here. 


The list of exhibitors was an- 
nounced last week by the Auto- 
motive Council of Los Angeles, 
which will stage the show June 
12-15 in conjunction with the 
Motor Truck Assn. of Southern 
California. The annual Los An- 
geles county truck roadeo will be 
held June 14 on the grounds of 
the auditorium. 

Ray Labory, president of the Au- 
tomotive Council, renewed his fore- 
cast that next week’s third annual 
truck exposition would be “more 
widely attended than ever before.” 

* * * 





HE theme of highway safety 

will keynote both the show and 
the roadeo. On display will be 
“everything that is new in the field 
of safety devices and equipment,” 
Labory stated. He is president of 
Union Oil Co. of California. 

Part of the proceeds of the show 
will be used for establishment of 
an automotive transportation schol- 
arship at California Institute of 
Technology for 1952. 

“So far as is known,” Labory 
said, “this is the first scholarship 
granted by any organization for 
this specific purpose, and it is 
the Automotive Council’s hope its 
use will be productive of substan- 
tial benefits to highway transpor- 
tation. 

Fred Tabery is show manager; 

Chet Billings, show superintendent, 


and Alberto R. Pearson, roadeo 
committee chairman. Show com- 
mittee members include: W. K. 


Stevenson, in charge of sales; Rov 
Bordeaux, special events; Joh 
Beach, budget and finance; Hal 
Chaille, public relations, and M. D. 
Tubbs, consultant. 

A highlight of the exhibits will 
|be Boeing Aircraft’s new gas tur- 
bine engine powering a heavy-duty 
Kenworth truck. A cutaway model 
of the 175-horsepower, 200-pound 
} engine also will be shown. 
+ ss . 
| MONG exhibitors at the 
‘A will be: 

Cam-Rite Mfg., Chevrolet, Con- 
| tinental Motors, Diamond T, J. E. 
| Dixon, Dodge, Firestone, Fruehauf, 
Gar Wood Industries, Gastin Bacon 
Mfg., GMC Truck & Coach, De- 
| frosto Mirrors. 

Pennzoil, Pike Trailer, Reo, Trail- 
|mobile, Kelite Products, Autocar, 
Butler Mfg., Ricker Mfg., Buda 

(See L. A. SHOW, Page 45, Col. 4) 
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Backshop ... 
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By Jack Weed 








(Continued from Page 21) 


crack. The test was frankly a|improvements needed even before 


“breakdown test” and was conduct- the 1950 test 


ed accordingly. 

“It is also disclosed that under 
the lanes carrying the heavier 
loadings, 86 percent of the sub- 
base consisted of the two poorest 
of seven ratings of soils. Under 
the heaviest loaded lanes, there 
was no top-grade soil at all. 
There were serious construction 
defects. 


“Despite all the clamor that has 
arisen from this test, it is interest- 
ing to note that this same U.S. 301 
is today carrying full traffic at 50 
miles per hour, after only a $9,918 
expenditure, which included major 





Go Modern 
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| 








started.” | 
* j 


Take Case to Public 


HERE is always a way to re- | 

dress bad propaganda or unfair | 
legislation, and that is to take the | 
problem right to the public in this | 
country of ours. A group, which | 
felt it was being injured by unfair | 
truck legislation in Illinois, even | 
resorted to paid advertisements to 
get its point across recently. 

This advertisement, which ap- 
peared in the state capital papers 
at Springfield, Ill, was headed: 
“Politics Is Your Business.” It went 
on to say: “Are the politicians you 
vote for good for your business? 
The governor’s increased truck li- 





cense law (senate bill 96 of the) 
1951 session) is unjust and unfair | 
to all Illinois citizens except the} 
few big regular route common 
carrier freight lines. It taxes the 
smaller trucks a million dollars | 
more than it does the biggest | 
trucks owned by these big freight | 
lines.” 

The advertisement ends with: 
“If you want to help in this 
campaign for good roads, honest- 
ly built, with reasonable taxes | 
fairly distributed according to the 
use of those roads, write for fur- 
ther information to the [Mllinois 
Agricultural Truckers Assn., Syc-, 
amore, Ill, or to Charles F. Mans- 
field, general manager, Agricul- 
tural Transportation Assn., RFD 
38, Springfield, Ml.” 

This columnist does not know, 
and can’t take the time necessary 
to find out who is right in this 
particular controversy, but we do 

want to remind our readers that 
being vocal about injustices can be 


made to bring results in this coun- 
try, if a proved unfairness can be 
shown to Americans. 

* * * 


They Stay In 
HERE’S something about this 


truck business that gets into a 
guy’s blood stream 


A case in point is an old neigh- 
bor of mine when I first came back 
to Detroit after several years’ so- 
journ in Cleveland. Ray Unger at 
that time was just getting his feet 
wet as a retail truck salesman. 
Just the other day the phone rang 
and who was on the other end of 


| the wire but this same Unger. The 
| last time I saw him he was branch 
| manager for Reo in Pittsburgh. He 


had left GMC to go down to the 
smokey town to take over an op- 
eration that was distinctly sour, 
and the fact that he stayed there 
in charge for 15 years seems to 
indicate that he was able to peddle 
trucks successfully in the area 
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A PRODUCT OF THE TIMKEN-DETROIT AXLE COMPANY 


DETROIT 32, MICHIGAN 













New extra-strong differential 


The trucks you buy are only as rugged as the axles! 
That’s why you'll find it pays—in terms of better per- 
formance at less maintenance —to specify Timken- 
Detroit “3 for 1” Axles on all new trucks you buy. 


Timken-Detroit has put extra strength right where it’s 
needed—in the differential, the heart of every final 
drive. The gears have a 9-16 tooth combination—9 
teeth in the pinions and 16 in the side gears—provid- 
ing larger-diameter, stronger pinions. This gives added 


WORLD'S LARGEST MANUFACTURER OF AXLES FOR TRUCKS, BUSES AND TRAILERS 
PLANTS AT: Detroit and Jackson, Mich. + Oshkesh, Wis. + Utica, N.Y. « Ashtabula, Kenton and Newark, Ohio - New Castle, Pa. 


strength to the teeth in both the pinions and side gears. 
What’s more, pinions have longer hubs, giving in- 
creased bearing area on the spider. Bronze bushings are 
used in pinions for longer wear, and larger-diameter 
trunnions are provided with coined flats for improved 
lubrication. All thrust washers are of hardened steel. 


So remember! When you need trucks that are built to 
take it—make sure you buy trucks equipped with 
Timken-Detroit Axles and Brakes! 





| Switzerland. 


under the control of the “Golden 
Triangle.” 

Now Ray is back in Detroit— 
has taken over the Detroit Fed- 
eral retail operation—and says of 
course that he can’t do business 
without seeing Automotive News 
every week, and would I see that 
a subscription was entered for 
him. 

Mack Truck has a guy who 
proves that point, too. Frank Pam- 
pinella has just completed his first 
50 years with a company which 
was also “Sauer” at one time 
(that’s a pun, if you don’t recog- 
nize it). Pampinella started with 
the original Mack Brothers in 1902, 
which I believe was before they 
absorbed Sauer and before the now 
nearly forgotten U.S. Motors com- 
bine of which Mack was the nu- 
cleus. 

Pampinella also proves that, once 
you live in Brooklyn, the chances 
are high that you will stay there. 
After 50 years of working for 
Mack, he still spends four hours 
a day commuting from his home 
in Brooklyn to the Plainfield (N. J.) 
plant. From being a machinist, he 
went into field.service and was one 
of those intrepid souls who went 
out to teach the early buyers of 
trucks how to run them. 

* * s 


From Switzerland 


UST got a letter from another 

of my old-time sales-engineering 
friends, this time from Geneva, 
Bill Harrigan, one- 
time sales engineer for Texaco and 
later consultant for Cities Service, 
is now working for the United 
Nations setting up diesel engine, 
farm machinery and truck plants 
for the Yugoslavians, I understand 


| at their expense. Bill writes that 


| job for about two months. 


he expects to be over there on this 
He's 
at the Hotel Cornavin in Geneva. 
The Hunter Mfg. Co. of Cleve- 
land has been making some very 
exhaustive drop shipment tests on 
its dry ice refrigeration cargo 


| cooler. On a series of runs between 


Birmingham and Clayton, Ala., 


| special attention was paid to the 


| question of possible 


| touched 


leakage of 
CO2 gas into the cargo space dur- 
ing the runs. The company claims 
that the tests made at separate 
intervals showed that not even a 
trace of CO2 got into the cargo 
space at any time. 

Approximately 20,000 pounds of 
miscellaneous produce, including 
26 different types of fruits and 
vegetables, some of it loaded at 
about 90 degrees F., were trans- 
ported the 141 miles with the out- 
side temperature averaging ap- 
proximately 89 degrees F. 

This test seems to indicate that 
dealers with a part-time, or just 
summer-time, refrigeration prob- 
lem of fruits and vegetables can 
solve their customers’ needs with 
dry ice refrigeration. 

I’ve got to apologize to another 
old friend, R. C. Rodine, who now 
runs the Downtown Ford Sales Co., 
Inc., in Indianapolis, for letting his 
letter about his cute “Easter Pa- 
rade” merchandising stunt lay un- 
in my pile of data for 


| weeks. Bob offered a free lube job 


to every visitor to his shop while 


| he held his Easter Parade of Ford 
| cars in all their range of colors. 


The fact that they sold 22 two- 


| toned cars during the period from 





April 5-12 speaks for itself as to 
the success of the stunt. 





Rhodes Takes Over— 


J. E. Rhodes, former partner and gen 


| eral manager of Roy Murray Motors, has 


| purchased the interest of Roy Murray to 


become the sole owner of the Lincoin- 


| Mercury dealership in Corpus Christi, Tex 


The company will be known in the future 
as J. E. Rhodes, Inc., 924 N. Water St. 
Corpus Christi, Tex. 


: 
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Light Jobs in Short Supply 


» Poll Shows... 





Heavy Trucks Need Sales Push | 


(Continued from Page 21) | 


realize that under a good opera- 
tion, this trading-down process, in 
many cases, is more profitable than 
buying the business with a long 
discount on the original deal. 

> * x 


— thing that is trou- 
“4 bling to many dealers, judging 
from the survey, is that the used- 
truck wholesale market has dis- 
appeared in most areas. Dealers 
who have been understaffed with 
salesmen find it a little difficult to 
get their men to dig up prospects 
for both used and new as they 
make their calls. 

Most successful truck dealers 
make it a point to have their 
salesmen constantly on the look- 
out for truck sales, whether they 
happen to be new or used. Even 
though these dealers may have a 
used-truck man in charge of the 
lot, the salesman who digs up the 
prospect is charged with follow- 
ing the potential sale through. 

Dealers report that their allot- 
ment of light trucks is off 35 to 50 
percent from last year and that 
this cuts their 1952 sales by just 
about that many units. 

This complaint is borne out by 
the fact that the national registra- 
tion is down 35 percent. On the 
basis of registrations to date, it is 
doubtful that 1952 will be much 
more than an 8:00,000-truck year 
unless all controls on materials are 
taken off before Sept. 1. 

In the sizes under 10,000 GVW, 
registrations already are lagging by 
more than 56,000 units. At this rate, 
the decline will reach more than 
300,000 units by year’s end if the 
present cutbacks stay in force. 

* * * 


ase rs of the survey from 
Several of the nation’s key 
centers are: 

SeattLeE—New-truck registrations 
for the county are down 438 units, 
or more than one-third, as against 
last year. Stocks are reported as 
being about what they were last 
year in both new and used. Some 
increase in tradeins and longer 
terms are being evidenced. This 
area has not yet been forced into 
tradedowns generally, but some 
dealers are “washing out” their 
deals this way. 

One light-truck dealer in this 
area complains that his firm is 
not getting enough trucks in 
either the light or heavy categor- 
ies because of factory maldistri- 
bution, He had 25 unfilled orders 
on hand and no unsold trucks in 
stock. All dealers in light trucks 
complain of a shortage in units 
under 10,000 GVW. Heavy-duty 
truck dealers are trading on 
seven out of 10 deals, and stocks 
generally are running higher. 

MINNEAPOLIS—Stocks generally 
are up somewhat on heavies but 
down on lights. Trading is required 
on 75 to 90 percent of deals. A late 
spring and strikes held up the 
market somewhat, but buyers are 
talking buying now and a fair 
market is anticipated this year. 
Single owners seem to be the best 
buyers. 

Cuicaco—Sales are coming much 
tougher in this market. Most sales 
now being made are for replace- 
ment. This area hasn’t seen any 
of that expected expansion in 
freight transportation. Buyers are 
out with a sharp pencil, and a 
dealer can give away his profits if 
he weakens. On light trucks, how- 
ever, clean deals are fairly fre- 
quent, with a fairly heavy demand 
from leasing and rental firms. The 
trading average is about one and 
one-quarter to one, with trading 
down now in process or in prospect 
for the immediate future. 

Mempuis—Dealers here feel that 
there has been no drastic change 
in the market. They still are very 


months but has been getting better. | 
New Orteans— All dealers com- | 
plain about light stocks being off 
30 to 60 percent from a year ago. 
Heavy-duty stocks are starting to 
get a little long. Used stocks range 
from normal to high. Trades are 
running from 60 percent on lights 
to 1% on heavies. Heavy-duty 
dealers must trade down to keep 
stocks in line. Single truck owners 
predominate as the best customers. 

CLEVELAND—Strikes and labor un- 
rest have cut truck sales for most 
dealers. Light-truck demand is up 
to or slightly above that of a year 
ago, but heavies are moving slow 
and must be sold. 





Only one dealer reported sales 


as being really good. He said that 
his sales were up 25 percent over 
last year and that he was having 
a@ good run on one size of heavies. 
He complained that he had lost 
some sales because he couldn’t 
deliver (although his factory 
says it can give its dealers all 
the trucks they need). 
PHILADELPHIA—Inventories gener- 
ally are about the same as a year 
ago, but stocks of heavies are 
creeping up. Trades today are ap- 
proximately one for one. Few 
dealers are trading down as yet, 
but most admitted that they would 
be forced into this practice unless 
sales took a sharp upward turn 





soon. 




















Students See GMC Plant— 


Harold Havermale, center, superintendent of truck production at the GMC truck 
and coach division plant, shows off a new GMC truck to students of the New York 
university agricultural and technical institute who toured the Pontiac plant. Thirty-five 
students and their instructors toured the truck and coach assembly lines and went 
through the dynamometer test cells in engineering. 
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short of light jobs, and demand is | 
heavy. Trades are running about | 
one for one, with used diesels being | 
the hardest to move. 

ATLANTA—The light-truck market | 
can be called hot, with no need 
for trades or discounts. The heavy- 
duty truck market is fair to good, 
but 30 to 50 percent of new-truck 
deals call for trades. Used stocks 
are higher by about 30 percent 
across the board. Heavy-duty truck 
dealers are having to trade down 
in an increasing number of cases. 
Business was slow for the first two 





for “3 for 1" Axles. 


NAME 





The Timken-Detroit Axle Company 
100 Clark Street, Detroit 32, Michigan 


Gentlemen: Please send me free literature on Timken-Detroit Axle Ports 


Genuine 
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Cia 


When you replace worn parts on your Timken-Detroit 
Axles, you do it primarily for one reason only! To add 
extra miles of trouble-free performance to the life of 
your trucks. Make sure you get the full value from your 
maintenance dollar by installing only genuine Timken- 
Detroit Axle replacement parts. 


These factory-built parts are made specifically for your 
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Timken-Detroit Axles. They are identical in every 
respect to the originals. As a result, labor and adjust- 
ment costs are kept to a minimum —performance and 
dependability at a maximum. Even more important, 
because many of these parts are “kit-packed; you can 
do a complete factory-type job. All the essential related 
parts are there—nothing missing, nothing extra. 


Don’t take chances on inferior performance by substi- 
tuting inferior parts! Always look for the sign that reads 
“Genuine Timken-Detroit Axle Parts” whenever your 
Timken-Detroit-equipped trucks need new axle parts. 


MAIL THIS COUPON FOR 
FREE ILLUSTRATED LITERATURE 


< 












nid 


Summer TV hot? “You Bet Your Life”* Answers Groucho 


SST 





Three weeks? You stumbled a bit, but we'll 
give you another chance. Actually they're 
away from their TV sets for only 4% days 
during the entire summer. 





No help from the audience — please. “46,000! 
Amazing! You're absolutely correct. Now for 

the jackpot question. If they hurry, can some 
advertisers — even with modest budgets — still 

take advantage of NBC’s new summer discount plan? 
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So — you want to hit the jackpot? 

Well, here’s an easy question to start you off: 
Name the most profitable advertising medium 
ever to come along... 





To fill you in, (and you don’t particularly look like you 
need filling in) let me state that during the average summer 
week, 94.8% of the TV families are available — owners 
watching almost 2 hours every day. And this summer, there’s 
the little matter of the Presidential convention and campaigns. 
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You “think so’? Well, | know so. And there 
are some first-rate summer shows still. avail- 
able, too — and a special low-cost plan. Learn 
all about them right now from NBC-TV Sales. 
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You're so right — television. Now, tell me, Splendid, splendid, you say “absolutely not.” 

does television stop making money for an adver- Here’s your next question — How many days does 

tiser in the summer months? the average TV-set-owning family go away on 
vacation?” 
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SREY GE, 


You see, don’t you, how the Democrats and Republicans How many extra customers would you say the 
will help people to elect your product? Last summer, typical summer TV advertiser got last year — 
brands advertised on TV averaged 28% higher sales among just in the New York market? 

those who saw the show than among those who didn’t 

watch — and this summer, TV’s audience will be even bigger. 






FERS NAP A Ly 
Rady .e You can do something about it immediately. You can 
pick up your phone and call NBC-TV Sales — or your 
agency. And before you can say “What kind of time 
and show can we get?’ we'll be there to tell you. 


Ask for a copy of that much-quoted research study 
of ours called “Summer Television Advertising’. 
It's the source of Groucho’s facts and figures — 
and many more you might like to know. 
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Congratulations on memorizing 
the correct answers. You proved yourself — 
but now don’t just stand there, boy, 

do something about it! 


**You Bet Your Life” is produced by John Guedel—rates a 44.1, first April Neilsen. 
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White Distributor Council Meets— 


The truck sales and service program for the coming year for the White Motor Co. 
distributor organization was reviewed at the annual meeting of the White National 
Distributor Council, held at the factory. Members of the national council are shown 
seated around the table (above, from left to right) Melford Gaither, Hickory, N. C.; 
J. F. Kelleher jr., Worcester, Mass.; Joseph Policastro jr., New Brunswick, N. J.; Keith 
Benson, Long Island City, N. Y.; R. J. Purcell, Syracuse, N. Y.; Harry Graham, El Paso, 
Tex.; J. N. Bauman, vice-president of sales for White; Frank C. Alley, Joplin, Mo., 
chairman of the council; Robert F. Black, president of White; Clifford Cochran, 
Ontario, Calif.; Stuart Snyder, York, Pa.; C. Lowell Haskin, Toledo and Bela Chesley 
jr., Mankato, Minn. Standing are members of the White factory organization who 
participated in the meeting; M. W. Brooks, E. F. Hoke, William Schach, G. F. Frank, | 
Frank Sossi, Noah H. Gresham, H. J. Nave, F. S. Baster, V. W. Fries and Bruce Matilo. 
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YOU NAME IT- 


.. HERMAN BUILDS EM... 


eMAN BODY 


Designed for Your Customers’ 
Specific Needs! 


ALL BODIES AVAILABLE IN VARI- 
OUS SIZES WITH INTERIOR EQUIP- 


| Systematic Truck Inspections Ordered . . . 





(Continued from Page 21) 


should familiarize himself is the 
| change in specifications for sleep- 
er berths. 

The new rules”' require that 
sleeper berths be of a certain size 
and that those placed in service 
after Dec. 31 are to be a part of 
the power unit. The berths are to 
be larger as well after that date. 

+ + + 


HE new safety regulations also 

specify the types of heaters 
which may be used on property- 
carrying vehicles. Present provi- 
sions relate only to buses. Heaters 
using a solid-type fuel will not be 
permitted in cargo spaces, and new 
limitations are placed on the types 
of heaters which exhaust directly 
into the cargo space. 

Other provisions require’ the 
equipping of trucks with larger | 
fire extinguishers and are much | 
more specific in the requirements 
as to tire chains. 

In adopting the new regula- 
tions, the commission said there 
was “some evidence” to support 
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The HERMAN 
“FORWARD CONTROL” 


Trim, modern, with “room to spare 
interior.’’ Herman builds many special 
interiors for these bodies— bookmo- 
biles, display rooms, hatchery bodies, 
lunchwagons, etc. 


MENT TO 
HERMAN’S 


The HERMAN “WALK-IN” 
for Retail Delivery 
The easiest in and out body on the 


road. Interior walls are straight from 
front to back and top to bottom. 


bodies for 
Butcher, 
Maker... 


The HERMAN “WHOLESALE” 


for Refrigerated Store Delivery Tried and 


Complete with all equipment neces- 
sary to maintain a continuous 40° 
product temperature for store de- 


livery of dairy products ...meats... 
etc. No engineering to do with easier. 
customer. 


E BUILD IT? 


. MERMAN Bv 


the contention that the average 
number of accidents per unit of 
truck miles and ton miles had 
been declining. 

Although the commission found 
this encouraging, it said that “our 
present program must not be al- 
lowed to become static so long as 
accidents and fatalities continue to 
increase numerically.” 

* + > 
HE new regulations, especially 
as they apply to safety stand- 
ards, were pinpointed by the 
Trucking Operations Forum, which 
met in a four-day session at Co- 


New Code Offers Sales Potential {| 


inspection period from May 1 to 
June 15 now is being devoted al- 
most exclusively to passenger cars, 
buses and motorcycles. A second 
inspection period, July 1 to July 15, 
has been scheduled for trucks, trac- 
tors and other truck combinations 
During both periods, exceptions 
will be made for new vehicles. 
* * * 


| poche age wee is being placed on 
truck inspections and mainte- 


|}nance in virtually all states, espe- 


| 


cially on “for hire” trucks of all 
types due to the increased acci- 
dents and fatalities caused by me- 


lumbus, O., the week of May 12| chanical defects. 


under the sponsorship of the Amer- 
ican Trucking Assns. 

In the meanrttime, there are cur- 
rent developments in the periodic 
motor- vehicle inspection pro- 
grams in various states. Virginia, 
for instance, has established sepa- 
rate inspection periods for trucks 
and passenger vehicles to relieve 
congestion at state-appointed in- 
spection garages. 


Under the new plan, the regular | 
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SUIT ANY BUSINESS 


unique production methods 


provide custom designing on a pro- 
duction basis. Options that cover the 
complete field are available on all 


all types of customers—the 


the Baker, the Candlestick 


And they are designed for your chassis... 


proved by countless thou- 


sands of enthusiastic users over the 
years, HERMAN bodies have earned 
top national recognition and accept- 
ance. HERMAN makes your job much 


HERMAN REFRIGERATED RETAIL MILK DELIVERY BODIES 


93. Drive-On-The-Road Refrigera- 
. SELF REFRIGERATED. 


“GOLDAIR 


Maintains o product temperature of 40 . Available 
as a package. No engineering to do with the 
customer. 


tion .. 


customer. 


& "HERMAN BODY CO. 


4430 CLAYTON AVE., SAINT LOUIS 10, MO. 


“WIGHTLOADE 


Maintains a continuous product temperature of 40 
24 hours a day. Especially designed for dairies who 
want to LOAD TODAY FOR TOMORROW. Available 
as a package. 


+} Plug-In Refrigeration for 
OVERNIGHT LOADING. 


No engineering to do with the 


For complete literature, speci- 
fications, and detailed infor- 
mation write, wire or phone 
collect — FRANKLIN 5300. 


| 
| 
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This increase is high-pointed 
in a recent release by the Bureau 
of Motor Carriers, which states 
that motor-carrier accidents for 
1950 involving mechanical defects 
totaled 1,707, or 6.6 percent of the 
25,889 accidents of all types re- 
ported. 


The number of mechanical-defect 
| accidents showed an increase of 
almost 300 over the total for any 
prior year. There were 78 fatalities, 
937 injuries and $2,963,168 property 
damage. Each of these figures is 
substantially in excess of the totals 
for 1949. 

The heart of the mechanical- 
defect accident problem was found 
to be in brakes. Accidents due to 
defective brakes contributed, for 
1950, to more than 40 percent of 
all mechanical-defect accidents. It 
is apparent that this type of acci- 
dent is increasing at a more rapid 
rate than any other type. 

* . . 


HERE. certainly, is a place where 

the truck dealer, by doing a 
little more promotion of his truck 
trade and by making more careful 
inspections and diagnoses of the 
vehicles that come into his service 
shop, not only can aid materially 
in cutting down the accident rate 
but can increase his own service 
profits as well. 

Tire and engine failure were 
found to be the next most fre- 
quent accident causes, but each 
of these occurred with only one- 
fifth of the frequency of brake 
accidents. 

With four out of 10 mechanical- 
defect accidents for 1950 resulting 
from brake failure, it is evident 
that this part of the vehicle should 
receive not only the primary atten- 
tion of motor-truck operators but 
of franchised dealer service shops. 





|Colorado Slaps 
Ton-Mile Tax 
On ‘Pike’ Haulers 


DEN V ER.—Trucking interests 
and bus companies using the Den- 
ver-Boulder turnpike must pay the 
regular ton-mile state tax for such 
use in addition to the regular turn- 
pike toll. 

That was a ruling made by Atty.- 
Gen. Duke W. Dunbar. It was re- 
quested by Joseph W. Hawley, 
chairman of the state public utili- 
ties commission, which has juris- 
diction over truck rates and fees. 

The common private and com- 
mercial carrier acts generally im- 
pose a ton-mile tax “as compensa- 
tion for the use of the public high- 
ways and for maintenance, repair 
and reconstruction of same.” 

Dunbar said the term “public 
highway” as used in the acts is 
defined to mean “every street, road 
or highway over which the public 
generally has a right to travel.” 
The Denver-Boulder turnpike was 
built by the state highway depart- 
ment under a statute declaring the 
| road a public highway, he said. 

“If the public has a right to 
| passage over a toll road or turn- 
pike by paying a reasonable, stipu- 
| lated uniform toll, its exaction does 
|not make the use of that turnpike 
| private nor does it make the turn- 
pike a highway over which the 
public generally does not have a 
| right to travel,” asserted Dunbar. 
| Dunbar stated that 40 percent of 
| the ton-mile tax collected by the 
| PUC goes into the highway fund. 
“The fees, fares or tolls collected 
| by the highway department for the 
| privilege of traveling over the 
| turnpike are not collected in lieu 
|} of the ton-mile tax on motor ve- 
hicles, but are collected in addition 
to said taxes,” Dunbar pointed out: 























Painstaking research, engineering exper- 
ience and production skills always show 
up in the final product—and that’s 
true of Clark front axles. They are 
known to be thoroughly depend- 
able under trucks, busses and 
other industrial equipment. 
It’s good business to work 

with Clark. 








Turn and see reverse 
side for more about 
CLARK products 








CLARK EQUIPMENT COMPANY, Buchanan, Michigan 


: Other Plants: BATTLE CREEK AND JACKSON, MICHIGAN 
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CLARK Fork TRUCKS 


AND POWERED HAND TRUCKS - INDUSTRIAL TOWING TRACTORS 


INDUSTRIAL TRUCK DIVISION * CLARK EQUIPMENT COMPANY © BATTLE CREEK, MICHIGAN 


Please send me the latest issue of Material Handling News. 
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On the Financial Front. . . | 


4 Auto Firms Cut 
Short-Share Total 


By George Deery 
Associate Editor 

XCEPT for a drop of 7,519 

shares in the short position in 
Studebaker stock to 44,650 shares 
on May 15, compared with Apr. 15, 
variances in the comparisons for 
the totals for other car makers 
were slight, the monthly compila- 
tion by the New York Stock Ex- 
change indicates. 

Chrysler’s total dipped to 28,475 
shares from 28,859 a month ago; 
General Motors eased to 56,032 
from 56,549, and Packard wound 
up the month with 5,300—400 shares 
less. 

No truck firms appear in the 
current report, which covers com- 





Associates Net 


Hits $2,531,813 


Consolidated net income of As- 
sociates Investment and all sub- 
sidiaries 


the three months 
ended March 31 
totaled $2,531,813 
after income tax 
provisions, com - 
pared with $2,- 
531,030 in the cor- 
responding quar- 
ter the year be- 
fore, Chairman 
Robert L. Oare, 
reported. 

First quarter 
earnings this 

Robert L. Oare = =yvear equaled 
$2.33 a share, identical with per 
share earnings in the first three 
months of 1951. 

Gross receivables acquired in the 
three months totaled $237,054,758, 
an increase of $23,965,639 over the 
$213,089,119 of receivables  pur- 
chased in the 1951 first quarter. 


in 





American Brake Shoe Profit 
Falls to $1,376,066 


Shipments during the first 
quarter of 1952 remained high, at 
about the average rate attained 
last year, William B. Given jr., 
chairman, American Brake Shoe, 
reported to stockholders at the 
annual meeting. A record 77 per- 
cent of the outstanding stock was 
represented in person or by proxy 
at the meeting. Shipments for the 
first quarter amounted to $38,265,- 
652, compared with $37,336,929 in 
the fourth quarter of last year and 
$37,745,194 in the first quarter of 
last year. 


Unfilled orders continued to de- 
crease. At March 31 they were $55,- 
000,000 compared with $61,000,000 
at the beginning of the year. Net 
earnings for the quarter were $1,- 
376,066, equal to $1.08 per share. 
This compares with $1.37 per share 
for the first quarter of 1951. 





| Owens-Ford Glass; 
| Motors, 


panies in which there was a short 
interest of 5,000 shares, or more. 
* a * 


T MID-MAY the total for in- 

dustry, rails, utilities and other 
types of business was 1,844,576, off 
63,376 from Apr. 15, and the lowest 
sum since Aug. 15, 1950. The figure 
at that time was 1,744,353. 


The bearish element had raised 
its ante in three rubber firms. 
Goodrich gained to 14,571 from 
14,005; Goodyear to 8,054 from 7,725, 
and U. S. Rubber to 7,403 from 
6,587. Gar Wood’s total was lowered 
to 8,000 from 9,300. 


Likewise, in the decreased cate- 
gory was Motorola, with a new 
sum of 11,911 on May 15, against 
15,207 a month earlier. Three oils 
came up with lower blocks tagged 
for the bears and five took an 
opposite course. 

+ * * 
\- OIL slipped to 5,993 shares 
from 6,683; Socony-Vacuum to 
5,965 from 6,230, and Standard Oil 
of Calif., to 5,825 from 6,230. 

On the higher side were: Ash- 
land—at 11,611, compared with 
7,859 a month ago — Richfield, 
6,625, compared with 3,800. 
Others were Standard Oil of 

Calif., 5,825, against 3,676; Standard 
Oil of New Jersey, 14,687, as 
against 8,928, and Texas Co., 5,668, 
compared with 5,468. 


* * 


Fund Buys Auto Stocks 

T= $209,000,000 Wellington 
Fund, one of the largest mutual 

investment funds in the country, 

added to its common stock hold- 

ings in the automotive industry 

during the first quarter of 1952. 


A report from the March 
quarter showed Wellington’s 
common stock investment in this 
field on March 31, last, at $4,- 
033,906 as compared with $3,672,- 
300 at the close of 1951. In the 
March quarter, the fund pur- 
chased 1,000 shares of Chrysler 
and 3,600 shares of General 
Motors. 

Seven auto and parts companies 
were represented in the portfolio 
on March 31, last. The largest 


a 





Automotive Fibres Income 
Dips to $403,926 

J. R. Millar, board chairman of 
National Automotive Fibres, re- 
ported consolidated net profit for 
the three months ended March 31 
of $403,926, after provision of $442,- 
904 for federal income taxes, equal 
to 41 cents per share. 


This compares with a net profit 
of $1,522,140, after tax provision of 
$1,838,860, equal to $1.53 per share 
for the three months ended March 
31, 1951. Consolidated sales for the 
first quarter of 1952 totaled $18,803,- 
099, as compared with $24,634,960 
in the like period of 1951. 








GM Presents Driver Education Film— 


Eight General Motors driver education film kits were presented to Chicago public 
high schools by the Chevrolet Metropolitan Dealers Assn., Chicago. Pictured (second 
from left) is Joseph A. McInerney, of McInerney Chevrolet, association president, 
turning over the kits to Dr. Herold A. Hunt, general superintendent of schools. Frank 
Katzin, of Clark-Maple Chevrolet (left), and Howard Ramser, of Northtown Chevrolet 
{right), participated in the presentation. 





b geo holdings 





single investment consisted of 
16,000 shares of Chrysler. 
* * * 

in this group 
included: 21,000 shares Libbey- 
10,600 General 
15,300 Studebaker, 10,000 
Thompson Products, 7,000 Doehler- 
Jarvis, and 3,900 Electric Storage 


| Battery. 


The report listed Wellington 
Fund’s net assets on March 31, 
at $209,010,674 or $20.42 a share 
as compared with $193,930,722 or 
$20.02 a share on Dec. 31, 1951. 
Assets are invested 63 percent in 

commons, 24 percent in investment 
bonds and preferreds, 1 percent in 
appreciation bonds and preferreds 
and 12 percent in U. S. govern- 
ments and cash, 


S-W Profit Dips 
To $956,097 


Stewart-Warner had net profit 
carried to surplus for the first 

quarter of 1952 of 
$956,097, equal to 
75 cents per share, 
James S. Knowl- 
son, board chair- 
man and presi- 
dent, announced. 
Net profit for the 
same period of 
1951 was $1,151,- 
731, equal to 89 
cents per share. 
First - quarter 
sales in 1952 were 
$31,254,451, and in 1951 for the same 
period were $26,093,370. 
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Du Pont Owners 


Shareholder Total 
Up to 140,401 


Owners of Du Pont Co. continued 
to increase in number during the 
first quarter of 1952, reaching the 
total of 140,401 on March 31. This 
was 2,233 more than the number of 
stockholders recorded at the end of 
1951, and 8,980 more than the num- 
ber who held the stock on March 
31, 1951. 

There were 123,893 holders of 
common stock and 23,265 holders 
of preferred stock as the first 
quarter of 1952 ended. These fig- 
ures include 6,757 holders of more 
than one kind of stock. 

* 





J. 8S. Knowlson 


Commercial Solvents Net 


Drops to $193,683 in Quarter 

Earnings of Commercial Solvents 
for the quarter ended March 31 
were $193,683, equal to seven cents 
a share. For the corresponding 
quarter of 1951, consolidated net 
profits were $1,618,292, equal to 61 
cents a share. Net sales for the 
quarter were $10,561,340, compared 
with $16,972,215 for the correspond- 
ing period of 1951. 

Substantial decline in _ prices, 
notably in certain industrial chem- 
icals, and a price war in penicillin 
were contributing factors to the 
reduced sales and earnings for the 
quarter, the firm stated. Improve- 
ment was reflected in March and 
continued gains were forecast for 
subsequent quarters. | 


Seiberling Net 
Cut to $163,332 


Seiberling Rubber has reported 
net income of $163,332 for the 
quarter ended March 31, compared 
with $312,660 for the same period 
last year. 

Net sales were $8,952,304, com- 
pared with $10,734,404 for the first 
quarter in 1951. Earnings amounted 
to 36 cents per share, compared 
with 84 cents a year ago. 

2 + * 


Briggs’ 3 Mos. Net 
Is $2,255,474 


While sales of Briggs Mfg. 
reached an alltime high in 1951, 
government restrictions and _ in- 
creased taxes brought about a de- 
crease in earnings for the first 
quarter of 1952 compared with the 
corresponding period last year, 
President Everett E. Lundberg told 
stockholders. 

Profits for the first quarter 
amounted to $2,255,474, represent- 
ing $1.16 per share, as against 
$2,909,016, or $1.49 per share, in the 
first quarter of 1951, Lundberg re- 
ported, But he said prospects for 
the remainder of the current year 
appear favorable. 


* 





Commercial Credit Lifts \s 
Gross, but Net Falls 


Consolidated gross income of | 
Commercial Credit Co., Baltimore, 
for the first quarter was $30,206,- 
569, compared with $28,414,716 for 
the same period of 1951. 

Consoliated net income before in- 
terest and discount charges for the 
first quarter was $14,084,815, com- 
pared with $15,187,363 for the same 
period of 1951. Net income, after 
deducting minority interests credit- 
ed to earned surplus, was $24,572,- 
504, or $2 per share on the common 
stock, compared with $5,416,257, or | 
$2.37 per share, for the same pe- 
riod of 1951. 





Optimistic | 
Cleveland Graphite Looks 


For °52 Volume 


Profit of $872,344 in the first 
quarter of 1952 was reported by 
Cleveland Graphite Bronze. The 
profit is equal to $1. 20 a common 








share and compares with $894,936, 
or $1.32 a share, in the first quarter 
of 1951. Sales and other revenues 





James L. Ben F. Hopkins 


| were $12,542,795, compared with 
| $13,087,169 in the 1951 first quarter. 


Chairman Ben F. Hopkins and 
President James L. Myers reported 
that Graphite’s military business 
was about 15 percent of total sales. 
This proportion will increase for 
the rest of the year because of 
substantial government orders held 
by Brush Development Co., which 
was recently acquired by Graphite, 
they added. 
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* HELPER SPRINGS 
* BUILD-UP KITS 


® The best truck protection against wear and tear due to excessive 


loads—that extra margin of safety 
Provide your this 
Trainor Helper Springs and Build U 


customers with 


Trainor Helper Springs are electrically heat treated, 


load tested, and incorporate the high 


are of alloy steel, and installation 


for pay load travel on any road. 
added by installing 
p Kits now. 


safety factor 


individually 
est quality in spring design. Brackets 
of these units on any %, %, and 


1 ton truck is quick and simple. There is no need for special tools. 


Trainor Build Up Kits do exactly what the name implies — they 
actually build up the load carrying capacity of the vehicle while protect- 


ing the main springs, helper springs 


, chassis, and tires from the punish- 


ment of added weight. These kits come complete with extra long U-bolts, 
rebound clips and bolts, and are individually boxed. 


The next time you order from your jobber, insist on Trainor Helper 
Springs and Build Up Kits, famous for more than 50 years. 




















ga THIS, the golden anniversary 

year of the Automobile Club of 
America, organized in 1902, I'll tell 
you a story about a Chicago boy of 
14, a born designer and engineer, 
who in 1900 became the owner of 
a Haynes-Apperson, one of the first 
cars to appear on the streets of 
Chicago. 


That home on 49th and Kenwood, 


on the south side, was filled with]... 


well thumbed automobile catalogs, 
American and foreign, when War- 
ren McArthur sr. decided that to 
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| keep peace in the family he would 
| buy young Warren Junior a car. 
One day in April, 1900... and 
| a rainy, windy day it was... the 

car arrived from Kokomo, Ind., 
in a box car. Young McArthur 
went down to the grocery and 
bought a five-gallon can of gaso- 
line (yes, they had oil stoves 
then) and took a street car over 
to the west side railroad yards. 
There was no loading platform 
and it took eight volunteers from 
the yards to wiggle that 2,500- 
pound automobile out of that 
freight car and roll it down on 
planks, 


under the front seat with gasoline, 
put 35 gallons of water in the 
cooling system and braced himself 
to turn the two-handed crank, at- 
tached directly to the crank shaft 
of the motor through an extension 
between the top of the rear wheel 
and the “mud guard” (now called 
a fender). It started ... and did 
that boy get a kick out of that. 

It was a five-passenger Surrey- 
Type two-cylinder opposed 
motor... make and break ignition 
100-inch wheelbase .. . 33-by- 
36-inch, single tube, smooth tread 
Diamond tires transmission, 
three speeds forward and reverse 





Then the owner filled the tank} 





|. .. individual band clutch on each 
| speed, controlled by a 30-inch lever 
|on the left hand of the driver. . 
| single chain drive to the rear axle 
j}and a single 1% by 8-inch brake 
| band. 

There was no windshield, but a 
rubber cloth extended from the 
| dash up around the driver’s neck 


|ried no license plates, since none 
were then required ... but... it 
cost $1,900 and its maximum speed 
was 20 miles per hour... boy... 
there was an automobile, 

+ * * 


Traffic Was ‘Terrible’ 


OUNG Warren drove his treas- 

ure through the heavy horse 
traffic of the west side... across 
the Loop and down Michigan Blvd. 
to his home. 

“Gee,” he said to his mother, 
waiting for him goggle eyed, 
“They ought to do something 
about this terrible traffic in the 
‘Loop.’” He met no automobiles 
and saw no taxis (they hadn’t 
been thought of) ... but those 
horses and drays ...U-G-H! 
Then he took the family for a 
tour of Jackson Park .. 





i 


|}. . . no warning horn but a gong} 
pressed by the driver’s heel. It car-| 


; 





Pinned by Chevrolet— 
At a recent for 
| 100-car club in 
| and St. Paul, Henry Larsen, of Midway 
| Chevrolet Co., St. Paul, was honored for 
| the 18th time as a member of the 100-car 
| club. Robert G. Schulte, zone manager 
| for Minneapolis, congratulates and pre- 
sents Larsen with his diamond-studded, 
18-year club pin. 


banquet 
salesmen 





| corners.” The ladies in dusters and 
goggles gulped...“My...,my... 


. There | just like going down in an elevator | 
was certainly a thrill “goin’ round! in the Rookery Bldg.” ... (the first 








for CA 


The outstanding performance of Carter Pumps is a matter of 
record in the automotive service industry, and they're being 
pre-sold to your customers and prospects through the biggest 
National Advertising Campaign in Carter history. 


See your nearest Carter distributor or jobber and stock up 
with this profit-building line of better fuel pumps. 


RTER Dealers 


CARTER CARBURETOR CORPORATION 


St. Louis 7, Missouri 
Division of 
American Car and Foundry Company 
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American steel skyscraper). Oh 
| baby ... what speed! 

One day one of the single-tube 
tires was punctured by a piece of 
glass. “What’ll we do now?” The 
boy’s father wired Diamond Tire at 
Akron. A man named King took 
the first train for Chicago with a 
new tire. Then it took him two 
hours to pull and replace 10 of 
| those three-sixteenth inch machine 
|screws which had to be accurately 
fitted into the lugs moulded on the 
|inner rim. Then he pumped up the 
|new tire with a foot pump, giving 
| it a pressure of 75 pounds... (now 
| 24 to 30 pounds is about standard). 
| That gave young McArthur his 
| first idea about improving automo- 
|biles. He devised a demountable 
rim which he later found was 
identical with the Continental rim 
which later revolutionized the chore 


lof changing tires. Why didn’t he 


patent his idea? “Oh,” says he, “I 
was too young to realize what I 
had done.” 


Then he devised an alarm signal 
on the same principle as the later 
Klaxon, actuated by the fan belt 
and controlled by a lever on the 
steering wheel. 

* 


* * 


‘First? Four Doors 


F COURSE, his greatest contri- 
bution, suggested by his father, 
came when they had the Chicago 





Coach & Carriage Co. put the 
|“first” four doors on that historic 
|Haynes. “Just to keep the wind 
| out,” the boy says. (Reminds me of 
|the time Albert Lasker, of Lord & 
| Thomas, suggested the same idea 
|to Hugh Chalmers after seeing 
| them coming through the Overland 
body plant. Chalmers stopped body 
| production and changed over.) 
| Then came the first “grand tour” 
| to Evanston, Kenosha, Racine, Mil- 
| waukee, Waukesha and Oconomo- 
| woe. 
Young Warren made an “itiner- 
| ary,” allowing from 9 a.m, to 4 
| p.m. to make Milwaukee. They 
got there 24 hours late. Stuck in 
the sand near that Evanston 
cemetery ... spare tire tied on 
the rear with ropes ... they had 
a “blow out.” They remembered 
the time it took the expert from 
Akron to change a tire . . . s-o-h, 
they drove the remaining 500 
miles on what we now call a flat 
tire (the rim was convolute and 
the slim, small dimension tire, 
rode in the valley between the 
outside walls of the rim.” Never 
seemed to make any difference,” 
says Warren. 
| At Waukesha they met Walden 
|Shaw’s brother with his 1900 Pan- 
hard ... (Walden started the first 
touring car taxis in Chicago, which 
|became the Yellow Cab system). 
They had to get a mechanic to fix 
the magneto. Then the mechanic 
| followed them down the road a few 
miles to make sure it was going to 
|work. He got five bucks for his 
| time . . . 80, Why shouldn’t he? 
| Ogden Armour had just driven 
a Panhard (1900) from New York 
to Chicago. That gave young War- 
ren... not yet quite 15, another 
idea. Why not drive from Chicago 
|to New York? They rambled for 
six weeks through the east... up 
|to Poland Spring and back to the 
| “Boul Mich.” 
* 


* * 


|It Takes Perspicacity 


N THE next interval Paul Pick- 
ard, agent for the Peugeot 
(famous foreign car), scared a 
team of horses so they reared over 
the Haynes-Apperson and forced it 
into a telephone pole where it was 
wrecked. Warren loaded his treas- 
ure on a flat car, headed for Ko- 
komo, where he watched while 
Elmer and Edgar Apperson remade 
every part of the damaged car. 
The boy especially remembered 

Cal Haynes, brother of Elwood 

Haynes. Cal was a slight, serious- 
minded replica of the “perfect 

penny watcher . , . double lens 

glasses and a pencil (not a quill) 
behind his ear. 

However, the crowning event 
took place when the boy was in- 
vited to visit the estate of Louis 
Swift, the packer, at Lake Forest, 
and spend the night. Louis had 
never ridden in an automobile and 
wanted to see what it feit like 
The boy was escorted down to the 
cross-roads store to get some gas. 

When he came back, the Haynes 
was regally spotted in the center 
of the immaculately sanded floor 
of the swanky carriage house and 
festooned with flowers. The next 
day Louis Swift had his first ride 
in a horseless carriage. 
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Highways & Safety... pone +S 
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Detroit Considers Aids 1.40" a0 07. ,, 


——- for the 
tained through a bond issue, he | 
said, to be paid off in money | 
received from the operation of the | 
garage. Parking rates were set at 
10 cents for the first hour, and five 
‘cents for each additional hour. 


To Downtown Parking 


By Sam Sampson accommodated with the same front- 


: Staff Writer age, and at less cost per car. Brown said that local busi- 
f gem problems of downtown park- ’ nesses started expansion pro- 
ing in many of the larger com-| Plans Reviewed 


grams as soon as the city as- 
sured them that the parking 
garage would be built. He de- 
clared that taxes on increased 
assessments alone would pay for 


munities of the U.S. must be met 
now, if downtown business and 
real estate values 
are to continue 
strong. 

A group of De- 
troit businessmen 
and city officials, 
with this thought 
at the core, met 
recently with the 
Detroit Commer- 
cial Secretaries 
Assn. for a panel 
= discussion of the | 
problem. Since the meeting was 
not official in any sense, the eve- 
ning was devoted to a frank exam- 


AY W. COVEY, consulting struc- 

tural engineer for Detroit, re- | 
viewed the action that has already 
|been taken. In 1946, he said, it 
|was planned to build an under-| the garage in 15 years. 
| ground parking lot under Washing-| On the problem of whether the 
ton Blvd. After much consideration, | facilities should be operated by the 
|this plan was abandoned, he said,|city or private enterprise, Foster 
| because of the danger of weaken-| Winter, president of the Detroit 
jing the foundations of adjacent | municipal parking authority, spoke 
buildings. |in behalf of city operation. He 

William E. Brown, mayor of |declared that parking facilities 
Ann Arbor, Mich., and a Chev- |should be placed where they are 
rolet-Oldsmobile dealer there, told | needed most, and that the city 
of the city’s experience in con- |should have some control in the 
structing a large municipal park- | matter. 
ing garage, and operating it George A. Devlin, vice-president 
through a city board. of National Garages, Inc., operator 





MATIONAL SAFETY 
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Pile 








Highway Transport Congress— 

The Fourth Highway Transportation Congress, recently held in Washington under 
| the sponsorship of the National Highway Users conference, was attended by more 
| than 600 leaders in the field of highway transportation from all over the nation and 
seven foreign countries. Shown conferring between business meetings of a full con- 
gress schedule are (left to right) Arthur C. Butler, NHUC director; Albert Bradley, 
executive vice-president of General Motors and NHUC chairman, and A. W. Koehler, 
secretary-manager of the National Assn. cf Motor Bus Operators. 
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operation, no taxes are forthcom- | operation because parking rates, 


ination of the problem, and consid- 
eration of possible correction meth- 
ods. 


“It was not intended to be a 
money-making proposition,” Brown 


of 56 parking facilities in 20 U.S. 
cities, spoke for private operation. 








policies, number of attendants and 
other costs are subject to the 


ing from the property. 
He added that parking does not 





said, “but it has returned some- 


He pointed out that under city 


become “socialized” under private 


H. Jack Hanna, sales vice-pres- b iatrscoteserasud involved. aa 

ident of Park-O-Matic, and a 
Pontiac dealer in La Mesa, Calif., 
pointed to the crux of the prob- 
lem in most localities when he 
said that “landowners of down- 
town property are short-sighted” 
—seemingly unaware of how real 
estate values will fall if proper 
facilities are not provided for 
shoppers and others pursuing 
business affairs. 

“Parking,” he declared, “has be- 
come big business. It is not so 
much how many parking facilities 
there are, but where they are.” 

Hanna said that reasonable re- 
turns from downtown property can 
be obtained from parking facilities 
“by parking cars in the air.” With 
limited frontage, he pointed out, | 
surface parking is obviously lim- 
ited. But, by going into the air, 
several times that number can be 


Buhl Control 
Is Purchased by 
Penn-Ohio Steel | 


DETROIT. — All of the cumula- 
tive preferred stock and most of 
the common stock of Buhl Mfg. 
Co., a Detroit industry since 1888, 
has been bought by Penn-Ohio 
Steel Corp., of Birdsboro, Pa., it 
was announced here last week. 

The Pennsylvania company owns | 
Van Auken, Ind., and Helm Indus- | 
trial Development Co., Inc., manu- | 
facturer of automobile grille and | 
fender guards and other accessor- | 
ies. 

Joseph B. Montgomery jr., presi- | 
dent of Penn-Ohio Steel, said the | 
company plans to expand Buhl’s 
facilities and coordinate them with) 
that of the other companies. 


Buhl, which manufacturers a 
wide line of automotive and air-| 
plane products and which has a/| 
substantial volume of defense work, | 
has been controlled by Buhl inter- | 
ests since it was formed. 

Harry S. Finkenstaedt will con- 
tinue as Buhl’s president; Edward 
F. Rickelman, vice-president, and | 
Howard E. Ryan, treasurer. The 
officers also will continue as direc- 
tors. 

Named to succeed Buhl’s board 
chairman Lawrence D. Buhl is| 
Samuel E. Magid, chairman of | 
Penn-Ohio. Elected to the board 
were Montgomery, Charles D. Run- 
yan, president of the Trust Co. of 
North America, New York, and 
Clermont Cartwright, chairman of 
Hill, Thompson & Co., Inc. 


GM Scrap Drive 
Nets 58,169 Tons 


DETROIT.—General Motors 
plants in April accumlated 10,536,- 
679 pounds of nonproduction scrap 
metal, boosting their total since 
last July 1, to 130,299,309 pounds, 
or more than 58,169 gross tons. 

The total tonnage is the weight 
equivalent of 2,605 light tanks, the 
corporation pointed out. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD | 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 




















NOW 6:30 P.M. EDST every Sunday—‘’SEE 
IT NOW” with Edward R. Murrow. .-. brings 
the world to your armchair CBS Television 











brazes a trail to low-cost castings 


Higher compressions get you more power. But they boost 

engine heat, too. That’s why designers are taking a fresh look at 
aluminum castings for cylinder heads, manifolds, cylinder 

blocks. Because aluminum conducts heat fast! 

Too expensive, you say? Maybe, as complex cored castings. 

Alcoa development engineers tackled this cost problem from a new 
angle. Why not make a cylinder block in five sections—each 

a relatively simple permanent-mold casting—then braze ’em into 
one piece with a single furnace pass? They tried it. It 

worked. It put a low, competitive price tag on the aluminum 
cylinder block, and cylinder heads, too. 


Perhaps we can help you imagineer with aluminum for future 
improvements. Alcoa’s automotive specialists and research and 
development laboratory facilities are at your service. Call your 
nearby Alcoa sales office. Or write ALUMINUM COMPANY OF AMERICA, 
1842-F Gulf Building, Pittsburgh 19, Pennsylvania. 
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Controls Held Needless . . 
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NAM Pictures Goods 
In Plentiful Supply 


NEW YORK.—Government 
officials “who are searching for 
shortages of consumer goods as an 
excuse to extend price and wage 
controls,” will have a hard time 
finding any, according to the Na- 
tional Assn, of Manufacturers. The 
NAM sees the outlook for con- 
sumer-goods supplies as_ brighter 
today than a year ago. 

In spite of predictions by gov- 
ernment spokesmen in the last 
year that additional control pow- 
ers would be needed to hold down 
inflationary pressures caused by 
shortages of goods, the NAM 
said, the shortages did not ap- 
pear and a relative stability of 
prices actually was achieved. 

Today, in the face of improved 

supplies of both consumer soft 
goods and durable goods, there is 
less justification than ever for con- 
tinuing price, wage and material 
controls, the association said. 

Production and not controls was 
responsible for the relative sta- 
bility of the price index in 1951, 
according to the NAM. 

Stating that a decline showed in 
19 product groups while another 
19 showed a price rise, NAM said: 

“For products which registered 
an increase, controls obviously 
have been ineffective; for prod- 
ucts which registered a price 
drop, controls have obviously 
been unnecessary.” 

The improved outlook for con- 
sumer goods is partly due to the 
great plant expansion programs by 
private industry, it was observed— 
in 1951, we had 87 percent more 
capacity than in 1939 and if pres- 
ent plans are carried out, the in- 
crease in 1952 will raise capacity 
to a level more than double that 
of 1939. 

NAM gave the following sum- 
mary of the consumer supply sit- 
uation: 

Foop—F ood, the most important 
item in the consumer budget, tak- 
ing about 28 percent, will be in 


Gas Tax Take 
Up 12 Percent 
For All States 


WASHINGTON. — State gasoline 
tax collections totaled $432,191,000 
throughout the nation during the 
first quarter of 1952, it is reported 
by the American Petroleum Indus- 
tries Committee. 

This represents a 12 percent in- 
crease over the $385,250,000 collec- 
ted in all states in the first quarter 
of 1951. The increase in revenue 
reflects increased consumption and 
tax rate increases in several states. 

Federal gasoline tax collections 
jumped 51 percent in the first 
quarter of this year, as compared 
with the similar period 
This resulted partly from the 33's 
percent increase in the federal gas- 
oline tax rate last November from 
1% to two cents a gallon. The 
quarterly collections: 1951, $129,- 
120,000; 1952, $195,206,000. 

Tax rate reductions, effective in 
two states last year, did not bring 
corresponding losses in revenue. In 
New Mexico first quarter collec- 
tions this year were actually above 
those of the first quarter of 1951 
when a higher rate was in effect. 

In Georgia the tax reduction of 
14 percent—from seven to six cents 
a gallon—brought only a 4 percent 
loss of revenue. 


1,200 Races OK’d 
By NASCAR in 752 


DAYTONA BEACH, Fla. — The 
National Assn. for Stock Car Auto 
Racing has sanctioned nearly 1,200 
races for 1952, President Bill 
France said last week. 

The total more than doubles the 
number of NASCAR-sanctioned 
races that were completed last 
year—585. The 585 race meets last 
year were held at 91 different 
tracks with purses totaling $779,- 
589, France said. 


in 1951.) 


plentiful supply in 1952. The De-| 
partment of Agriculture reports | 
sufficient supplies are expected to| 
maintain consumption at least as 
high as in 1951, and if weather 
conditions and livestock market- 
ings are about normal, the year’s 
output of food may set a new 
record. 

Clothing and Shoes—The supply 
outlook for clothing and shoes, 
representing about 10 percent of 
the consumer budget, also is 
favorable. Consumer demand has 
not been great enough to keep 
these industries operating at 
their peaks; should demand in- 
crease, there is substantial lee- 
way for greater production. 
Housine—Residential building in- 

dustry has been so active that it 
has more than kept pace with the 
growth in population. While there 
are local difficulties, particularly 


with match 


—ZAFFIC EDUCATION CAR 


PARKER MOTOR CO, 


Parker Presents Safety Car to City— 


Burton Lahart (left) manager of Parker Motor Co. (Dodge-Plymouth), Minot, N. D., 


should lead to no significant short- 
| age of manpower in these services. 


CoNSUMER 


DurasLes — While the 

impact of mobilization necessarily 
is greater on consumer durables 
than on soft goods, the supply out- 
look is generally good. These ex- 
penditures amount to only about 14 
percent of the total consumer bud- 
get. Production of all major con- 
sumer durables in the early part 
of 1952 will be below the abnormal 
| peak levels of 1950 and 1951, but 
| high compared with other years. In 
addition, consumers are _ better- 
; stocked with durables than ever 
before, 

In testimony before the House 
Banking and Currency commit- 
tee, NAM President W. J. Grede 
said that, “the record against 
economic controls is overwhelm- 


“Only harm to our economy and 


presents the keys to a loudspeaker-equipped 1952 Dodge car to Mayor H. C. Kiehm/| thus to our mobilization effort can 
to be used as a safety education vehicle by the police department. The car is also| come from the continuation of 


available for emergency and civil defense use. 


where new defense plants have 
been built, the statistics give as- 
surance that there will be no wide- 
spread housing shortage in 1952. 
MISCELLANEOUS Services—More 


than 20 percent of consumer spend- 


ing goes for such miscellaneous 
services and medical care, utilities, 
transportation, laundry, barber and 
beauty shops, etc. Here no scarce 
materials are involved, and the 
mobilization program as it stands 


price, wage and civilian material 
controls. They impede production, 
impair incentives and _ increase 
costs both for industry and govern- 
ment, and they require tons of 
useless red tape. They lead to de- 
mands for ever more controls to 
attempt to shore up the inevitable 
failures of existing controls.” 


ANNOUNCES 


ing dump bodies... 
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Gas Taxes Swell Total .. . 














American Society for Testing Engineers, 
New York City. 


== = 
T —— Events—= " 

pt. 10-12 — National Petroleum Assn., 

Coming Events Bh eit Nana Petia fa 

SE aa ——— Atlantic City, N. J. 


Oeh. spar—giionel Setely Council, ne- States : Auto Revenue 
Continues to Climb 














Dealer Conventions Assn., Hotel Broadview, Wichita, Kans. Chicago. 
June 35— Automobile Dealers Assn. of Sept. 25-26—New Jersey Automotive Trade Nov. 10-13—American Petroleum Institute. 
Ontario, Hamilton, Ont. ae Traymore hotel, Atlantic City, annual meeting, Conrad Hilton hotel 


August 24-26 — Automobile Dealers Assn. and Palmer House, Chicago. 


of W. Virginia, Greenbrier hotel, White Sept. 29-30—Minnesota Automobile Deal- . * * 

Sulphur Springs, W. Va. ers Assn., Nicollet hotel, Minneapolis. - y 

Sept. 6-8—Georgia Automobile Dealers Oct. 9-11—Pennsylvania Automotive Assn., Engineering mW VOR a A . 

Assn., General Oglethorpe hotel, Sa- ee recdon Hall, Atlantic City, | june 1-6— Society of Automotive Ea se YORK.—A continuing up- = ae contracts be- 
h. rend i C > - ore the end o e year. 

Sept. 11-12—Colorado Motor Car Dealers od. ie 18—National Used Car Dealers and Ritz-Carlton peg amiesiedo : : g cctgces — ang other — , : 

; ol Shicloy Savey Gove, Benver. Assn., Hotel Hollenden, Cleveland. N. otels Y. |motive tax receipts is reflected in Alabama’s gasoline tax produced 
Sept. 12-13— Maine Automobile Dealers | Oct. 19-21 — Florida Automobile Dealers Aug. il-13—Society of Automotive Engi- | revenue reports from state capitals. | $3,288,892 in April, an increase of 
Assn., Samoset hotel, Rockland, Me Assn., Sans Souci hotel, Miami Beach, neers, national West Coast meeting, In Illinois. where the tax rate | $188,298 over the corresponding 
: : Oat : ” Fla. Fairmont hotel, San Francisco. , é 5 € th me F 4 
ee, ee ee Oct. 26-28 — Automobile Dealers of Ala- Sept. 9%11—Society of Automotive Engi. |W8S boosted from three to four|MOn’] & Year ago sor the first 
aie Assn, El Rancho hotel, Gal- bama, Buena Vista hotel, Biloxi, Miss. Pore national tractor ‘meeting, Hore) |cents a gallon last Aug. 1, the | Seven months of the state’s fiscal 

' 2 iakov ge te Oct. 26-28—Tennessee Automotive Assn., Schroder, Milwaukee, Wis. 


motor fuel levy yielded $7,262,686|Ye@r, the levy yielded $22,295,315, 
during April, an increase of $1,-|2" increase of $1,860,158. 
696,390, or 30.48 percent, over the| The state’s share of motor vehi- 
same month a year ago. cle tag fees in Alabama totaled 
Motor fuel tax receipts in Illinois $7,047,743 for the seven-month pe- 
for the first nine months of the| Ti0d, an increase of $519,787. These 
current fiscal year showed an in- fees are collected by probate 
crease of $15,200,000 over the cor- | Judges, 


Sept. 14-l6—Kentucky Automobile Dealers 
Assn., DuPont lodge, Cumberland Falls 
State Park, Ky. 

Sept. 14-l16—New York State Auto Dealers 


Noll hotel, Nashville. 
Dec. 1-2—Idaho Automobile Dealers Assn., 


Boise. 
Dec. 7-9—Ohio Automobile Dealers Assn., Hotel Witter Penn, Pittsburgh, re. » 
Assn., Hotel Syracuse, Syracuse, N. Y. Statler hotel. Cleveland. Nov. 3-4— Society of Automotive Engi- 
| Sept. (se Wiseoasia Aaigeative Trade . e e neers, Chase hotel, St. Louis, Mo. 
ssn., Schroeder hote ilwaukee. ca 
Sept. 15-l6—Automobile Dealers Assn. of Aftermarket Shows "ek "Mave hon, Fate Ore — 
North Dakota, Elks Club, Fargo, N. D. . ‘ E : 
Sept. 20-22 — South Carolina Automobile June 23-26—Automotive Accessories Assn., Nov. 30- Dec. 5— Society of Automotive 
Beslers Asen.. Ocean Forest hotel, Myr- Inc., Navy Pier Chicago. Engineers, Statler hotel, New York City. 


Oct. 22-24—Society of Automotive Engi- 
neers, national transportation meeting, 





tle Beach. March a, Hine Chars Ng arEe responding period last year. sind _Jersey i't tae tax re- 
Sept. 21-23— South Dakota Automobil ee ee ee ; ’ . The combined motor fuel and |C°!Pts increased by $2,293,416 dur- 
) ‘Beaters Assn, ou Ceterect hotel, Sleux Dallas. Erlandson’s Assignment ing the first nine months of the 


| 


Falls 1 Clifford T. Nutt, Packard dealer 


= Sag © yg ey te General for the Monrovia (Calif.) area, an- 
; 9 9 June 13-15— Automobile Trade Assn. of nounces that his new sales man- 


Nat'l Park, Ark. 
Sept. 22-26— Federation of Automobile Marviand, meeting Ocean, City, Md. ager, Fritz T, Erlandson, has been 


license revenue in the _ nine- ) - 

hs state’s fiscal year, compared with 
month period boosted total Mlli- | the corresponding period last year. 
nois highway funds to $110,100,- | An increase of $1,447,326 in re- 
000, as against a total expendi- |ceipts from motor vehicle fees is 











—Industrial Finish . 
Beaters Assns, of Canada, Montreal, Jone 16-19—Ind ie fmeater” Cheoges placed in charge of both new-car| ture of $74,300,000. The excess | reported for the same period. 
Sept. 25-26—Kansas Motor Car Dealers | June 23-27—50th anniversary meeting land used- -car sales. — highway funds are expected to be Gasoline tax collections in Min- 





2 BRAND NEW HOISTS 


engineered for your truck chassis! 











nesota grossed $2,965,214 during 
March, an increase of 10.8 per- 
cent over the same month a year 
ago. Of the total, $589,365 was 
refunded to nonhighway users, 
leaving net receipts of $2,375,848. 
Two-thirds of the net collections 
are allocated to the trunk high- 
way fund, with the balance go- 
ing to the state road and bridge 
fund. 


Minnesota’s gasoline tax collec- 
tions for the first three months of 
the current calendar year totaled 
$9,098,339, an increase of 5.29 per- 
cent Over the corresponding 1951 
period. 

North Carolina highway fund 
revenue receipts during April to- 
taled $6,825,820, an increase of $466,- 
407 over the same month a year 
ago. Most of the revenue came 
from the state gasoline tax, which 
yielded $6,011,829, compared with 
$5,582,120 in the same month last 
year. 


6-Month Peak 
Reached in Truck 
Trailer Output 


WASHINGTON.—Department of 
Commerce statistics released last 
week disclosed that truck trailer 
shipments for March amounted to 
5,273 units valued at $20,700,000. 

This, it was pointed out, repre- 
sents increases of 14 percent in 
number and 11 percent in value 
over February shipments of 4,633 
units valued at $18,600,000. 

Shipments during March, accord- 
ing to the report, were at their 
highest level since October, 1951, 
but were 25 percent less in number 
and 16 percent lower in value than 
in the corresponding month a year 


ST. PAUL HYDRAULIC HOIST ago. 


P : ° ° d th y 1 
2207 University Ave., S. E., Minneapolis, Minn. sme Cepene spans ace wane 


companies producing or shipping 
NO OTHER HOIST CAN MATCH! 





Bigger sales potential for you! 15% to 50% lower mounting costs! 








Since all hoist components (except pump) in the new 
St. Paul line are above the truck frame, no re-work or 
major chassis alterations are needed. In addition, St. Paul's 
pre-drilled long beams and adjustable attaching brackets 
simplify installation on any chassis . . . dash-mounted 
controls eliminate cutting holes in truck floor boards. 


Advanced engineering improvements — greatest in St. 
Paul’s 40-yr. history — plus wider range of capacities at 
competitive prices — mean extra sales opportunities for 
you in '52. You get 3 completely new hoist lines .. . 15 
brand new models .. . scientifically engineered FOR ALL 
cs DUMP AND FARM TRUCK CHASSIS . . . with a great new 
line-up of matching dump bodies. What's more, thorough 
testing through 24,000 dumps (equal to 12 yrs. of service), 
pre-proves St. Paul dependability for you. 


Reduced strain on truck frame! 





Your trucks will last longer, perform better with new St. Paul 
- hoists and bodies because St. Paul's lighter sub-frames 
; Better buy for your customers! “flex with the chassis” . . . eliminate concentrated stresses 
on chassis side rails. Too, St. Paul’s lower center of gravity 
means less “side-sway”’, longer wear from chassis and 
tires. See your St. Paul Distributor for complete details, or 
write for free literature direct to: 





ey Better leverages, combined with improved hydraulic effi- 

; ciency and reduced dead-weight provide up to 22% more 

pay load capacity per hoist dollar. New St. Paul hoists 

also give your customers replaceable bushings . . . sturdier 

body hinges with straddle-type brackets . . . tougher shafts, 

] pins and bearings . . . more pressure lubrication points. 
| 








truck trailers during March. Of the 
complete trailers shipped during 
the month, vans accounted for 44 
percent; platforms, 28 percent, and 
tanks and low-bed heavy haulers, 
10 percent each. 


OVER 50 BASIC IMPROVEMENTS 











yew Uni-Flex Sub- Frames 


Improved all steel frame design, with 


open channel trunnion and sliding 
tension bars absorb concentrated 
Stresses formerly transmitted to truck 
chassis . . . assure greater strength 
and flexibility with less weight. No 
more twisted or broken hoist frames, 
no wood sills to crack or rot! 


i 
t 
' 
; 





yew Equi- Lift Strut Arms 


Ne all-welded torque tube unit equal- 
izes uneven loads on strut arms. . . 
keeps arms in perfect alignment without 
binding, or buckling. Advanced lifting 
point, near center of body, provides 
maximum leverage for easier dumping, 
with reduced hinge loads and ynusual- 
ly low oil pressures, 


Hoists and Dump Bodies - Elevating 





ne W Hydraulic Mechanism 
Unique tapered cylinder head reduces 
mounting height 1” to 11/2” for lower 
center of gravity, 25% greater lever- 
age. V-shaped stop bracket welded to 
torque tube prevents over-travel of 
piston, avoids damage to rod or head. 


New type rings, pistons and ‘“O" 
ring seals prevent oil leaks. 





End Gates « 


Refuse Loaders - 


NEW “Friction-Free” Power 
Improved 3-piece laminated roller 
bearing pump with precision-fitted 
parts provides extra power and long 
life . . . simplifies field repair by any 
mechanic. Positive spool-type valve 
control plus roller bearing PTO with 
involute splines insure easier shifting 
quiet, trouble-free service. 


Truck Patrols 











This one-man auto was built by 
a New Yorker in 1927. It was 28 


inches wide, five feet long and 
completely enclosed. 











Calif. Committee Plans Plymouth Air Meet— 


Pictured above is the three-man dealer committee for the sixth annual Northern 


California Plymouth dealers model plane contest. Left to right are: Vic Martin, jr., 
portner in Sherman and Martin Motors (Dodge-Plymouth), San Francisco, chairman 
of the 1952 Northern California meet; Harold Menzies (Chrysler-Plymouth), 
Francisco, and Bernie Leven (DeSoto-Plymouth), San Francisco. Two hundred Northern 
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Motors, Inc. (Pontiac), Sandusky. 
O. Kimball has held various posi- 
tions in the Pontiac sales and serv- 
ice de — nts in several cities in 








Jack Worsham has been promot- 
ed from salesman to used-car man- 
ager for Earl Hayes Chevrolet Co., 
Ninth and Lancaster Sts., Dallas. 

* * 
Kent Motor Elects Two 

Walter V. Jones has been elected 


| vice-president of Frank Kent Mo- 


! tor Co., Fort Worth, Tex., 


in charge 


club property there for an estimat- 

ed $50,000. Involving approximately 

100,000 square feet of land, the 

property is located in an exclusive 

residential section of Providence. 
* * * 


Century Motors Bankrupt 


Century Motors, Hamilton, Ont., 
has made an assignment in bank- | 


lof the firm's downtown office at | ruptcy. 


| Main and Lancaster Sts. 
| Richards has 
| president in charge 


| dealer, 


| 


|the annual 


San | 


California model plane builders are expected to enter the 1952 events, scheduled for | 


June 21-22. 





STEP 1 


Use drum micrometer to obfain drum size. Then 
transfer this size direct to Brake Dokter, allow- 
ing for desired drum-to-shoe clearance. 


Install universal adapter on wheel spindle and 
mount Brake Dokter on the adapter. 























ee 








STEP 3 

Centralize and adjust shoes — lock anchors, 

then grind lining with Brake Dokter. This elimi- 
nates all accumulated errors and gives exact 
drum-to-shoe clearance. 





STEP 4 
Remove Brake Dokter and adapter. No further 
adjustment required. Install drum and the job 

is for d and third 
adjustments have been eliminated. 









leted ¢. heck 
P 










James E. 

elected vice- 

of the North 

Side office at 26th and N. Main Sts. 
* + * 


been 


Dexheimer Gets Safety Post 
Paul Dexheimer, Somerset (Ky.) 
was elected vice-president 
of the Kentucky safety council at 
meeting of the gov- 
ernor’s safety conference in Louis- 
ville. Dexheimer has served as a 
director of the council the past 
two years. 
. * 


Bennett Buys Skate Club 


Herman L. Bennett, president of 
Bennett Chevrolet, Providence, has 
purchased the East Side skating 


= > 
2 





* * * 


Longpre Guides Chest 
Robert Longpre, owner-operator 
of the Bob Longpre Pontiac Co., 
Monrovia, Calif., was elected 
president of the Monrovia com- 
munity chest. 
* of * 
Hasting Appoints Ayres 
Tommy Ayres, of Los Angeles, 
has been appointed new general 
manager of Hasting Chevrolet Co., 
Santa Monica, Calif. 


- “s # 


Kimball Buys Pontiac Deal 


B. L. Kimball, former Pontiac 
district manager at Syracuse, N. Y., 
has bought George E. Thompson 





All Brake Troubles 
so 











Model 
B-115A 


The Brake Dokter is a 


combination brake drum 


gauge, brake shoe gauge, 
centralizing tool and precision, 
spindle-mounted lining grinder. 


It provides the only method of removing 
all accumulated errors in one operation 

. with proper shoe-to-drum clearance 
provided for so that lining has correct arc 


and is square with face of drum. 


Approved, used or recommended by all 


leading vehicle manufacturers’ service departments. 


4 MODELS AVAILABLE 


ASK YOUR JOBBER 


XY 


Or Write Direct For A Free Demonstration On Your Toughest Job! 


BARRETT 


EQUIPMENT CO. 


TWENTY-FIRST AND CASS « ST. LOUIS 6, MO. 





| the U. 
* * * a 
Mohr Expands Truck Setup 
Mohr Chevrolet Co., Dallas, has 
remodeled a 100 by 100-foot portion 
of its plant at Bryan and Harwood 


Sts. for a truck sales department. 
|The new facilities were made 
necessary, E. A. Mohr said, to 


|handle the dealership’s expanding 


| truck business. 
= * 


Southland Buys U.C, Site 
Southland Motors, Inc., Memphis, 
has purchased the northeast corner 
of Union and Camilla at a price 
of about $30,000. The house on the 
property will be torn down and the 
space will be used as a used-car 
Res according to Hubert Greer, ex- 
ecutive vice-president. 
* + * 


Dealer Gets Record Marlin 


Chester J. Maxson jr., Buffalo auto 
dealer, claims a world record for 
a blue marlin taken on a 50-pound 
line. Maxson’s marlin, hooked off 
Andros island in the Bahamas, 
weighed 478% pounds and meas- 
ured 11 feet 5 inches. 

+ + * 


Turbiville Motors (L-M) 
Turbiville Motors, Inc., 1123 Main 
Ave., has been named new San 
Antonio (Tex.) dealer for Lincoln- 
Mercury. C. F. Turbiville is presi- 
dent of the new company, and 
| Walter Windsor is vice-president 
and general manager. 
& * * 


Eddie Mertz, Inc. 


Eddie Mertz, Inc., has_ been 
| formed in Hartland, Wis., to buy, 
| sell, lease and deal in automobiles 
| and vehicles of all description. In- 
| corporators are Edward V. Mertz, 
Daniel F. O’Connor and Ellen R. 
Mertz. 





* * * 


Weber Moves Parts Unit 

The parts department of Sidney 
Weber, Inc. (Dodge-Plymouth), St. 
Louis, has been moved to 1600 S. 
Kingshighway Blvd., where there 
| is 56,000 square feet of space. Al- 
bert Laux is in charge of the parts 
operation, with Stan Reese as plant 
manager. 

* 7 * 

|New Dealer Assn. Forms 


In Salem, Oregon 
The Salem (Ore.) Automobile 
Dealers Assn. has been incorpo- 
rated by W. C. Page, W. L. 
Phillips and Russell Bonesteele. 
~ * * 


Anderson Incorporates 
Anderson Buick-Pontiac (Can- 
ada), Ltd., Toronto, has been incor- 
porated with authorized capital of 
4,100 preferred shares of the par 
value of $100 each and 9,200 com- 
mon shares of the par value of $50 


each. 
* * * 


Hall, Calif. DeSoto Dealer, 
To Run for Congress 

P. W. Hall, head of the DeSoto- 
Plymouth dealership in Riverside, 
Calif., has announced he will run 
for Congress in the next election. 

He asks no one contribute more 
than $5 to his campaign because 
he does not wish to be under 
obligation to anyone. 

* 7 * 


Vordenberg Takes Post 
Jack Vordenberg, Cincinnati 
dealer, has been elected a director 
of the Madison Building Assn. 
there. 
* - - 


Bratt Motors, Inc. 

Bratt Motors, Inc., Phillipsburg, 
| Kans., has been chartered by the 
secretary of state for sales and 
service of motor vehicles. Capitali- 
zation of $30,000 was authorized for 
the firm. 


* * * 
Dealer Candidate 
Don Hobbie, Oroville (Calif.), 


Chevrolet-Cadillac dealer, has filed 
as a candidate for election to the 
state assembly. 

* * K 


Chevrolet Honors Gardner 

Joe M. Gardner, service manager 
| for Scott Motors, Inc. (Chevrolet), 
| Topeka, Kans., was honored recent- 
lly for an outstanding record in 
| service sales. He was one of 13 
| winners in the Kansas City zone 
| of Chevrolet operations. C. C. Chase, 
| (Continued on Page 35, Col. 1) 
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(Continued from Page 34) 


regional service and mechanical 
manager for Chevrolet at Kansas 
City, gave Gardner and the other 
winners wrist watches as awards. 
* * * 
Shoemaker Quits 
Shoemaker Motor Co. (Kaiser- | 
Frazer) has discontinued business | 
at Chillicothe, Mo. 
* * > 
Cloughley Heads Local Group 
Robert E. Cloughley, of Short- 
man Motor Co., Topeka, Kans., has | 
been elected president of the To- | 
peka junior chamber of commerce. 
He succeeds Ralph Houser. 
* * * 


Hansen Rejoins Beloit 
Lester Hansen, who recently sold 
his Porter coffee shop, is back at 
his old job with Beloit Motor Co., 
Beloit, Kans. He was sales man- 
ager at the motor firm when he 
quit his job there eight months ago 

to go into business for himself. 

* * * 


Baldwin Elected 
Ray Baldwin, owner-manager | 
of Baldwin Motors, Inc. (Ford), | 
Wamego, Kans., has been elect- 
ed president of the Wamego 
chamber of commerce. He suc- 
ceeds Eustace Trivett. 
* . * 


Ranlett’s Lot Opened 


Ranlett’s, Inc., has opened a used- | 
car lot in Niagara Falls, N. Y. | 
a * a 


Howard Makes Deal 


E. F. Howard has announced the | 
sale of a part interest in Howard | 
Motors, Seguin, Tex., to H, E. | 
Cutcher jr. and Ross W. Norman. 
The firm will operate as Norman- 
Cutcher Motors. 

* 





| 
| 
| 
| 


| 


* * 


Community Lot Opened 
Community Motors, 2434 Ross- 
ville Blvd., Chattanooga, Tenn., has 
announced the opening of a new 
used-car lot. 
* 


James Austin Deal Sold 


Taft S. Thrasher and L. Doty 
Jackson jr. have purchased James 
Austin Motor Co. (Dodge-Plym- 
outh), Kosciusko, Miss., and will 
operate the business as Jackson 
and Thrasher Motor Co. 


* * * 


Chamber Appoints Miller 

Harry H. Miller, president of Mil- 
ler Motor Car Corp., Binghamton, 
N. Y., has been appointed to the 
Industrial Development committee 
of the Binghamton chamber of 
commerce. 

* * 

Geary Buys Two Buildings 

Sale of two Hannan & Henry 
buildings in Ogdensburg, N. Y., for | 
$50,000 by Herbert P. Hannan to) 
Raymond Geary, proprietor of 
Geary’s Chevrolet, has been an- 
nounced. 


* 


* 


* 


Reinhart Motor Co. 
Reinhart Motor Co., of Paulding, 
O., has been incorporated with | 
$2,500 capital. Incorporators are | 
George and Paul Reinhart and Jo- | 
seph L. Dollery. 

+ 


* 


* * 


Cockle Named Manager 


Lewis Shingler, general manager 
of Uptown Chevrolet Co., Pasadena, 
Calif., has announced appointment 
of Robert Cockle as new-car sales 
manager. Cockle came to Uptown | 
in 1945 and has served as dis- 
patcher, assistant service manager 


and new-car salesman. 
- * * 


Sun Motor Sales 


Sun Motors, of Cleveland, has 
been incorporated by S. A. Terrell, 
E. B. Salim and V. R. Santo with | 
a capital of $1,000. 

- ” 


* 


Kultgen Gets Degree 

J. H. Kultgen jr., vice-president 
and general manager of Huaco 
Motors (Lincoln-Mercury), Waco, 
Tex., has received his degree as a 
doctor of philosophy from the 
University of Chicago. 

” * * 


Gill Names Haggard 


Dick Haggard has been appointed | 
Service manager for Packard Auto- | 
mobiles, Inc., Dallas, which re- 
cently was organized by X. R. Gill. 


Joe L. Cowan is new parts and ac- 
cessories manager. Gill also is a 
Willys distributor and a Hudson 
dealer, 


+ * * 


O’Connor Motors 
O’Connor Motors, of Cleveland, 
has been incorporated by Ned L. 
Mann, W. T. Barber and I. J. 
Osgood. 


x a 


Anderson With Greene 
Andy Anderson, who has been on 
the city’s auto row for many years, 
is now handling fleet business for 
Greene-Haldeman (Chrysler), Los 
Angeles. 


* * 


Brinkmeyer’s Moves 
Brinkmeyer’s Sales and Service 
(Crosley) has moved to 4142 Olive 
St., St. Louis. 


* 


McClaskey Opens Deal 
Formal opening of headquarters 
for Oroville Nash Co., headed by 
Scotty McClaskey, was held recent- 


* x 











A. 


Studebaker Honors Reinauer Staff— 

A total of 195 years of service are represented by this group of employes of 
Reinaver Brothers Motor Co. (Studebaker), Oklahoma City. A. J. Van Hecke, Stude- 
baker regional manager, is shown pinning a 30-year pin to the lapel of C. A. Gier, 
general manager of the firm. To the left of Gier is Wayne Caldwell, service manager, 
who received a 25-year pin, and next to Caldwell is Harvey Karns, parts manager, 
who was also awarded a 25-year pin. 


ly in Oroville, Calif. McClaskey, 
who purchased the dealership from 
Neil Johnson for a sum reportedly 
in excess of $50,000, was a Nash 
dealer in Chico, Calif., until 1948. 





Franklin-Weber’s Getso 
Cited as Parts Champ 


Gene Getso, parts and accesso- 
ries manager of Franklin-Weber 











Easy shifting helps 
drivers q 


35 


Motors, was voted the outstand- 
ing parts and accessories man- 
ager for Pontiac dealers in the 
Chicago zone for 1951, 

For winning the honor, he was 
presented with a 1952 Pontiac 
Catalina by William C. Stanlik, 
vice-president and general man- 
ager of Franklin-Weber. Getso is 
president of the Chicago metro- 


politan parts managers club. 
* * * 


|Bundy and Young Leading 
Dealer Groups in Ohio 


| New president of the Guernsey 
County (O.) Automobile Dealers 
Assn. is Everett Bundy, of Quaker 
City. Howard (Jack) Saltz, of Cam- 
bridge, was elected vice-president 
and Frank L. Danello, of Cam- 
bridge, secretary-treasurer. 

The Jefferson County (O.) Auto- 
mobile Dealers Assn. named Wil- 
liam Young as president; Mitch 
Mozur, vice-president, and Fred G. 
Brandt, secretary-treasurer. All are 
from Steubenville. Leonard Hastie 
continues as executive secretary. 

+ * * 


Snider Appoints Pierce 


Albert L. Pierce has been named 
the new service manager of Snider 
Auto Service, Inc. (Studebaker), 

(Continued on Page 42, Col. 1) 





et the most 
out of Eaton 








Eaton 2-Speeds are easy to shift at any 
speed—uphill or downhill. Drivers will use all of the 
gear ratios provided by Eaton 2-Speeds—the right 
ratio for every road and load condition. Extra 
maneuverability, coupled with positive control at all 
times, means less wear and tear—not only on the 
driver but on the engine, the axle itself, and all 
power transmitting parts. Appreciable savings are 
realized in lower operating expense, reduced main- 


tenance cost, and longer truck life. Your truck 


dealer will be glad to explain Eaton’s simplified 


shifting, and show you how with Eaton 2-Speeds your 


trucks will haul more, faster, longer, at lower cost. 


EATON MANUFACTUR 
CLEVELAND, 





Steed lick 


AXLES 


Axle Division 





ING COMPANY 
OHIO 


& PRODUCTS: Sodium Cooled, Poppet, and Free Valves * Tappets * Hydraulic Valve Lifters * Valve Seat Inserts - Jet 
Engine Parts * Rotor Pumps « Motor Truck Axles * Permanent Mold Gray Iron Castings * Heater-Defroster Units * Snap Rings 
Springtites «Spring Washers eCold Drawn Steel *Stampings *Leaf and Coil Springs sDynamatic Drives, Brakes, Dynamometers 
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Accepted! 














This month, Nash posters throughout the nation 
invite 90 million Americans to drive America’s 
newest—the 1952 Nash Golden Airflytes—the 
finest of our fifty years. 


These new cars are receiving a tremendous 
response. Already more than 12 million 

people have visited Nash dealers’ showrooms to 
render their verdict. 


They have given their vote of approval to the 
advanced Pinin Farina continental styling . . . the 
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extra spaciousness. . . the new eye-level visibility, 
handling ease, riding smoothness and luxurious 
features that belong to Nash alone. 


And those who have test-driven The Golden 

Airflyte have thrilled to the matchless combination 
of smooth, effortless power and outstanding THE AMBASSADOR 
economy that is traditional with Nash. ee THE STATESMAN 


Yes, our invitation is being accepted THE RAMBLER 






—day after day—to the lasting benefit of 


Nash Motors, Division Nosh-Kelvinotor Corp, 


Detroit 32, Michigan 


Nash dealers everywhere! 


— 


Ghe Benes of Cur Bifly Yours 
LOY 
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Indiana Dealer Stresses Hard Work, Ads, Staff Satisfaction .. . 





Sure-Fire Formula Sells Cars 


By Byron L. Troyer 
Staff Correspondent 


MARION, Ind. — Ray Vickery, | 
president of Ray Vickery Motors, | 
Inc., doesn’t think business since 
January has been bad. 

“It’s just returning to normal,” 
the veteran Marion auto dealer, | 
who has the Chrysler-Plymouth | 
franchise, says: “You can sell both 
new and used cars now, if you 
work at it, and have been treating 
the customers right.” 

But, Vickery contends, while the 
market for cars is still there, the 


enterprising, 
salesmen that will work at selling. 


advertise and 

Vickery, who set an enviable 
sales record during the depres- 
sion years from 1928 to 1935 as 
a salesman, is reorganizing his 
business with the expectation 
that there will be no waiting list 
when new cars arrive on the 
floor. 


Proof that work will sell cars is 
shown by the fact that he has only 
a few new cars available and the 
| used-car inventory is very low. 


Business should have been slower 
dealer that gets business has to be!in January, but Vickery upped his 


-NRPENTE 
PAPER COMPAN} 


have 


|classified display linage and 83 
used cars moved during the month 
in this city of a little more than 
25,000 population. 

In February, advertising was de- 
liberately kept at a minimum to 
test its value. Sales went down to 


94 cars. 


in Marion and other 
cities of its size in the area, 
Vickery likes to list prices on 
the used cars. It pays off hand- 
somely in straight sales. Besides 


dealers 





| been recommend- 


60 units. In March, the steady ad} 


listing was resumed. Sales totaled | 
| tomers. 


Contrary to general practice of | 


saving many tradeins, it brings 
other prospects that ads without 


prices would not, Vickery thinks. | 


However, the largest part of the 


sales do not come from the daily | 


advertising. It 
just swells the 
volume. A very 
large proportion 
of sales is from 
former customers 
or those who have 


ed to the agency 
by former cus- 


This spring one 
man came in and 
traded the used 
car he bought from Vickery in 
1938 on a later model. He hadn’t 
been in since the first sale, but it 


fe 


SAS - 
Ray Vickery 





RUEHAUFS 500 
STANDARD BODY OPTIONS 


EXACTLY THE RIGHT TYPE 


Straight frame in 12, 14, 
Wheelhousing in 12 and 14 Foot Lengths. 


EXACTLY THE RIGHT DOORS 

All Standard and Special Locations. 

All Widths and Heights, Single or Double. 
Precision Fit, Pressed-Steel Hinged, Cam Locked. 


EXACTLY THE RIGHT FITTINGS 
Express Gates, Tailgates, Elevating Tailgates. 
Deluxe I. C. C. Lights and Reflectors, Vents. 


or 16 Foot Lengths. 


*12-ft. Stra 


AND THEY’RE PRICED 


AS LOW AS 





ight Frame, Open 
d, Taxes Extra 


Rear En 











Truck Body Division 


FRUEHAUF TRAILER COMPANY 


DETROIT 32, MICHIGAN 


UNIT-BUILT FOR IMMEDIATE ASSEMBLY BY YOUR FRUEHAUF BRANCH! 
VALUE-BUILT FOR BIGGER PAYLOADS, LOWER UPKEEP, LONGER LIFE! 





ASK for Fruehauf's 
free Model Make- 
Up Kit. It’s easy to 
assemble your own 
scale model in a jif- 
fy before ordering. 








"“UNIT- BUILT” 


Trick Bodies 












|firm and 
| Plymouth dealership in May, 1950. 


was the agency he thought of when 
he got ready to trade again. 
Treating the customer like the 
dealer would like to be treated 
himself is what brings them back, 
the dealer says. Although the firm 


|has the customary 50-50 guarantee 


on models after 1945, every effort 
is made to keep the buyer satisfied 
where there is any complaint. 

One deal in May cost the dealer 
$95 when the buyer found the 
Hydra-Matic failed on a_ hill. 
Vickery stood the entire repair 
bill. The car had been tested on 
the lot and functioned perfectly 
there, so the salesman did not 
know the defect existed. 

Good pay and treatment for serv- 
ice men, salesmen and office work- 
ers comes back partly in business. 
Hardly a week passes but what a 
sale is made to someone who came 
in on the recommendation of an 
employe. 

Vickery figures that keeping em- 
ployes with him a long time is 
good business. An _ out-of-town 
salesman visting auto agencies re- 
marked that he had the smoothest- 
working organization in the city, 
showing the most cooperation and 
least dissension. 

On the theory that it costs a 
lot of money to replace a good 
salesman, Vickery, who was then 
sole owner, had his business in- 
corporated May 1, 1952, and al- 
lowed two of the salesmen, Ralph 
Smith and Paul McDaniel to buy 
into the business. The former had 
been with him 10 years and the 
latter, 15 years. 

With normal business condi- 
tions returning, he figures a 
stable organization will do the 
best and three heads will be bet- 
ter than one. If he leaves town, 
he feels that the business will go 
on with men who are really inter- 
ested in its welfare. 

Two other salesmen are em- 
ployed, Bob Cleveland, who has 
had more years in auto selling than 
Vickery himself, and Jim Sackman 
who has been at it for four years. 

Vickery started selling autos for 
a Fort Wayne (Ind.) concern in 
1926 and after six months came 
back to Marion to sell cars for the 
American Garage, becoming sales 
manager there during the depres- 
sion. It was in 1931 that he won a 
contest for all auto salesmen of 
the city, sponsored by the Marion 
Leader- Tribune. In those “hard 
times” he sold 40 cars in one week, 
a record which he has not equalled 
since, the auto dealer says. 


He later became a partner with 
Harley Keith in the business. In 
1944, he went into business for him- 
self, buying the DeSoto-Plymouth 
franchise in Marion. Then, he 
went into the used-car business for 
himself, organizing the present 
taking the Chrysler- 


The veteran dealer still sells on 
the floor himself and it makes 
no difference if the car is new or 
used. He was elected president 
of the Grant County Auto Deal- 
ers Assn. for 1952 and is active 
in civic and charitable work. 

“Someone has to do it,” Vickery 
declares. 

He also is a member of the board 
of directors of the Marion chamber 


| of commerce. 


Business now is good, declares 
the man who remembers selling 
cars when the salvage company 
refused to go out into the country 
to get an Essex “square-box” he 
had taken on a trade, even though 


|offered the car for nothing. So, 
|he phoned the customer and told 


him to keep the title. 





Detroit Harvester Buys 


‘Henry & Allen of N. Y. 


DETROIT.—J. Thomas Smith, 


| president of Detroit Harvester Co., 
| announced last week that the com- 


pany has acquired all outstanding 
stock of Henry & Allen, Inc., of 
Auburn, N. Y. 

The New York firm, which man- 
ufactures forgings and agricultural 
cutting parts, will be operated as 
a wholly-owned subsidiary, Smith 
said. 


Riggs Gets Louisville Lot 

| A lot in downtown Louisville, at 
|the southeast corner of Sixth and 
| Broadway, has been leased by 
|Riggs Motor Co. (Ford) to handle 
| used-car sales. Riggs’ new-car deal- 
ership is located in suburban St. 
Matthews. President of the firm is 
H. Tolbert Riggs. 





= 
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Lawsuits Affecting Dealers .. . 


~ ore Ff | 





Court Decisions 


By Leo T. Parker 
Attorney at Law 

blige purpose of a state statute 

requiring mortgages on auto- 
mobiles to be recorded in the 
county in which mortgagor resides 
is to give “constructive” notice to 
all persons in the U. S. that the 
automobile is encumbered. If the 
holder of the mortgage fails to 
record the mortgage he has no 
lien superior to other ordinary 
creditors. 

For example, in Watson, 99 F. 
S. 49, it was shown the seller of 
an automobile took a chattel 
mortgage from the purchaser to 
secure payment for the balance 
due. The seller failed to record 
the mortgage. 

In subsequent litigation the 
higher court held that an ordinary 
creditor who loaned money to the 
purchaser had a superior lien on 
the car. The court said: 

“While an unrecorded or im- 
properly recorded mortgage is good 
as between the parties it affords 
no notice to third parties and is} 
subject to the lien of a judgment 
creditor.” 





* * * 


Discovered Peril 


— higher courts consist- 
ently hold that the doctrine of 
“discovered peril” involves three 
elements, (1) the exposed condition 
brought about by negligence of an 
automobile driver; (2) actual dis- 
covery by the driver of the peril- | 
ous situation in time to have | 
averted injury by use of all means} 


SAE Convenes | 
This Week in 
Atlantic City 


NEW YORK. — Summer meeting | 
of the Society of Automotive Engi- | 
neers will run through this week | 
in the Ambassador and Ritz-Carl- 
ton hotels at Atlantic City, N. J.,| 
it has been announced. } 

SAE said that the meeting, cus- 
tomarily held in the midwest, has 
been moved to Atlantic City be- 
cause of the availability of hotels 
and of multiple rooms demanded 
by the rapidly growing attendance 
of members and their families. 


Technical sessions of the meeting 
will begin this morning (June 2) 
with engineers discussing welding 
processes and uses of titanium. 
The afternoon will be given over to 
roundtable discussions of automo- 
tive seating and vehicle electrical 
systems, while the evening session 
will be concerned with coldweather 
testing. | 

The Tuesday afternoon round-| 
table discussion will be concen- 
trated on subjects such as color) 
harmony in automobiles, use of 
new engineering materials, water 
temperature control in commercial 
vehicles and the relative merits of 
garage, shed and outdoor parking. 
At the evening session, a technical 
paper will be presented on the use 
of plastic prototypes in preparation 
for manufacturing. 

C. E. Davis, of the Petroleum 
Administration for Defense, will 
speak Wednesday morning on the 
“Future Outlook for Petroleum 
Products.” Afternoon sessions will | 
include a roundtable discussion of 
emergency controls and power} 
steering, and a symposium on en- 











gine wear. The evening will be! 
given over to entertainment. | 
On Thursday morning, E. R.|} 


Brater, of General Motors, will re- | 
port on the development of a 16-) 
eylinder vertical radial diesel 
engine. The afternoon round table 
discussions will take up details of | 
passenger-car brake performance 
and cooling systems. 

The June 5 evening meeting will 
be a closed session, with attend- 
ance restricted to those cleared by 
the Navy’s Bureau of Aeronautics 
Security Office and the program} 
concerned with the detailed devel- | 
opment of turbine powerplants for 
aircraft. 


SAE’s meeting will close June 6) 
with the presentation of technical | 
Papers on engine-transmission re- | 
lationships and heat stresses in 
brake drums. 


at his command commensurate | 
with safety, and (3) failure of the | 
driver to use such means. | % 
According to a recent higher} 
. noe A i) 
court if an injured person fails to| 
prove all of these elements, he can- 
not recover damages for sustained 
injuries. 
For illustration, in Hawkins v. A 
Houston Co., 227 S. W. (2d) 604, ' 
a suit arose out of an accident ys ty 


een tn ae cee | Mid-States Uses First L.P.G. Truck— 


a street intersection. The streets 
were dry and there were no traf- A liquefied-petroleum-gas-powered International model LP-205, the first of its kind 
fic lights or signs at the inter- | to be delivered in Chicago, is fueled for its initial run to Cleveland. Gathered for 
section. the inaugural run of Mid-States’ first LP truck are (left to right): company President 
The driver of the automobile | Cecil Vernon; Vice-President R. J. Martin; serviceman Jess Chaffin; Operations Man- 
testified that he was traveling at | ager John Ferguson, and the assistant manager of International's Chicago truck 
about 23 miles per hour when he| district, I. E. Turmo. 
approached the street intersection | 
and as he entered the intersection| his automobile struck and seriously | damages for injuries to the pedes- 
he saw a pedestrian walking| injured the pedestrian. trian. In holding that none of the 
across the street and that he im-! . <= & elements of “discovered peril” were 
mediately steered the automobile | x5 ld BI 1 jraised by the evidence, the court 
“hard as he could” to the left and | 44@ ametless | said: 
slammed on his brakes to keen HE higher court refused to hold “There 
from striking him, but nevertheless 














is no evidence from 


the automobile owner liable in| which it could be reasonably pre- 
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another dependable Federal-Mogul service! 








FEDERAL-MOGUL SERVICE 
(Division of Federal-Mogu! Corporation) 


DETROIT 13, MICHIGAN 


STRAIGHT 
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Finance Firms Support 
NADA Stand on Credit 


CHICAGO.—Directors of the 
American Finance Conference 
last week accepted the invita- 
tion of the National Automobile 
Dealers Assn. to cooperate in 
maintaining sound credit terms 
on automobiles. 

AFC, an association of inde- 
pendent sales credit companies, 
also expressed its willingness to 
“cooperate with all segments of 
the financial and business world 
in maintaining sound credit 
terms on automobiles in the 
public interest.” 





sumed that the driver thought 
that Hawkins (pedestrian) was 

in a position of peril until it was 
too late for the driver to prevent 
striking him.” 

For comparison, see Parks v. Air- 
line, .193 S. W. (2d) 967. Here an 
automobile owner was sued for 
damages for his alleged negligence 
in killing a pedestrian who was 
attempting to cross a public high- 
way. 

The higher court refused to hold 
the automobile owner liable and 

(Continued on Page 50, Col. 3) 
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TAPERED. AND STRAIGHT 
“BEARINGS 


a 


Precision manufacturing by Bower means you score a bu//’s- 
eye on every roller bearing replacement job. You get both 
tapered and straight roller bearings in the Bower line, to 
meet the replacement needs of cars, trucks, trailers, buses 


and tractors. Your jobber provides Bower roller bearings as 


Ask your Federal-Mogul Jobber! 
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Thirty-Three Members Named... . 


TTMA Committees 
Appointed by Grace 





CHICAGO. Thirty-three mem- 
bers have been appointed to serve | 
on the standing committees of the| and Norman Van Gelder, 
Truck-Trailer Manufacturers Assn., | field, Mo. 
it was announced by W. E. Grace, | Associate Membership—J. 
president, at the group’s spring di-| Morrow, chairman, Dayton, 
rectors meeting here. | 

They include: Engineering—Ju- 
lius L. Glick, chairman, Cleveland; 


Mo.; Robert M. Hays, 


Walter C. Ronk, Cedar Rapids, 
E. A. Schronrock, San Angelo, Tex., 


Spring: "To Be Held in N. Y.. 


Frank A. Bornmann, Warrenton, 
Detroit; 
Edward D. Hendrickson, Chicago; 
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bile Trade Assn. of Maryland will 
be held here June 13-15. 

Members, their families and 
friends will congregate at the Com- 
mander hotel. The program will 
include beach and fishing activi- 
ties, ocean trips, a banquet, a 
dance and cocktail parties. 


2a.° 


Standards Parley 


M. 
O.; 


NEW YORK.— The first U. S. 
meeting of the 33-nation Interna- 
| tional Organization for Standardi- 
zation will be held at Columbia} 
university starting June 9, 


R. P. Akey, Fort Worth, Tex.;| Henry Ness, York, Pa; J. P. seine 

James E. Black, Cincinnati; Walter! Payette, Detroit. ao ans py acre ee a 

Broghammer, Louisville; P. M. : ati . | Which will last two weeks, will be 

Heinmiller, Los Angeles; K. W. Pad wand ae | the American Standards Assn., | 

Tantlinger, Spokane; A. E. Wil- Terry Cincinnati ’ . " representing this country in ISO. | nom 

liams, Detroit. ffic_A. L. Ri ~ Fifteen ISO committees and| bipef 
Finance—R. C. Tway jr., chair- |_ Traffic—A. L. Rich, chairman, | ..jcommittees will discuss inter- | 


man, Louisville; C. L. Schneider, 
Detroit; H. C. Wolfe, Lima, O. 
Legislative—N. A. Carter sr., 
chairman, Memphis; W. H. Ed- 
wards, South Bend; Carl Humes, 
Steubenville, O.; L. A. Meyers jr., 
Bristol, Tenn.; W. E. Simpson, New 
York; W. E. Tice, San Francisco. 


Manufacturers Membership 
—Ralph Veenema, chairman, Pat- 
erson, N. J.; John Andrews, St. 
Louis; A. A. Kearney, Spokane; 


MEWA Meeting 
Set for Dec. 8-9 
In Atlantic City 


CHICAGO.—The Motor & Equip- 
ment Wholesalers Assn. announced 
last week that the board of direc- 
tors had selected Dec. 8-9 for the 
annual meeting in Atlantic City. 
The convention will precede the 
Automotive Service Industries 
show to be held there Dec. 10-13. 

Automotive manufacturers and 
wholesalers again have entered a 
buyer’s market, the directors 
agreed, in stressing the importance 
of selecting, training and directing 
salesmen to meet keen competition 
and realize an adequate profit. 

The board meeting, held at San 
Antonio, was attended by Harold 
E. Pirson, president; Ray Graff, 
vice-president; Wallace D. Craig, 
secretary, Albert S. Hatcher jr., 
treasurer, and the following direc- 
tors: James C. Parker, Hubert B. 
Braden, Harold W. Hart, Edward 
M. Kelly, Raymond W. Mellor, B. 
Winn Miller, William J. Moorhouse, 
W. Wray Morse, Charles A. Nudel- 
man, George Scheufler and S. B. 
Sturtevant. 

Sentiment among MEWA mem- 
bers, it was brought out in board 
discussions, is that automotive | 
wholesalers must be kept competi- 
tive with car and truck manufac-| 
turers so they may serve vehicle | 
dealers at a profit. 

Directors denounced as “highly 
dangerous” the attitude in some 
quarters that wholesalers should be 
content with selling only to the 
independent garage trade. They 
called upon wholesalers to join in 
presenting a “united front” against 
attempts to deliver the car and 
truck dealer markets to vehicle 
makers. 

B. W. Ruark, general manager of 
MEWA, assailed seizure of the 
steel industry and said it was “an 
example of what happens when 
over-big government steps in to 


Maryland Group Slates 
Outing in Ocean City 








Detroit; Elmer Streib, Cincinnati; 
Jack D. Watson, Fort Worth, Tex. 


OCEAN CITY, Md.—The annual 
June get-together of the Automo- 


national standardization of screw 
threads, ball and roller bearings, 
iron and steel, petroleum products, | 
cinematography, textiles, machine 
tools, 
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| Lamesa Delivers Studebaker Trucks— 

| Six Studebaker pickup trucks were delivered to Lamesa, Tex., recently by Robert W. 
| Kelley, Lamesa Studebaker dealer. Photo shows delivery of the units by Kelley, left, to 
limits and fits, preferred City Manager Carroll Taylor, right. 





numbers, 
marks. 


At a dinner for the general as-! secretary 





lac, mica and standards | sembly June 19, speakers will in-| affairs, and Albert Caquot, French 
|clude Willard L. Thorp, assistant] engineer and retiring president of 


of state for economic! ISO. 
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resolve issues between over-con- 
centrated industry and labor.” 


Chicagoan Boosts 


Truck Leasing 


CHICAGO. — Greatly increased 
awareness of the truck-leasing plan 
is attributed by Howard L. Willett 
jr., head of Willett Truck Leasing 
Co., to an intensive promotional 
campaign among Chicago truck 
users. 

Willett, who also is president of 
the National Truck Leasing Sys- 
tem, said a 1950 survey by the Uni- 
versity of Chicago showed that 
only 10 percent of truck owners 
knew about truck leasing. Last 
yeas, he said, a study by his firm 
put the percentage at 54, and re- 
cently it has risen to 82. 

Willett said his firm made a 
practice of contacting fleet owners 
in the Chicago area to discuss fleet 
leasing with them. The campaign, 
he said, includes mailing of promo- 
tional literature. ° 
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Advertisers who want loyalty can find it where it 
lives—in Hometown America. For while Home- 
town Americans may not know how to be blasé, 
they do know how to be loyal. Loyalty means 
something to them, and they have practiced it, 
and become proficient at it. 

They are loyal to their families, their neighbors, 
their merchants. They are loyal to their commu- 
nity, their church, their country. And—because it 
is loyal to them, because it is the Family Service 
magazine for Hometown America—they are loyal 
to The American Magazine. 


H 
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LAA TVS RATA ETL ES 
OMETOWN AMERICA 
VIVE LUWIN ALB AEIGA 
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More than 244 million Hometown families—over 
3,000,000 men, over 3,000,000 women, nearly 
3,000,000 children —a great group of over 
9,000,000 solid American citizens—with families 
younger, larger, 38% higher in income than average 
—read The American Magazine loyally. . 
They live where the bulk of the nation’s goods are 
bought, by brand name, through dealer-distributor 
channels. They live where loyalty lives—in Home- 
town America. 

Earn their loyalty for your brand best in the mag- 
azine they trust most—The American Magazine. 
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Burns Heads Up 
I-H Used-Truck 


Merchandising 


CHICAGO. 
been appointed general supervisor 
of used-truck merchandising for 
the motor-truck division of Inter- 
national Harvester, it is announced 
by W. K. Perkins, manager of 
motor-truck sales. 

Burns, who will make his head- 
quarters at the company’s general 
offices here, formerly was motor- 
truck district sales manager at 
Baltimore. 

The Baltimore post has been as- 
sumed by W. G. Schendel, who had 
been serving in a similar capacity 
at Buffalo. New district manager 
at Buffalo is D. H. Gummerson, 
formerly assistant manager of 
sales in the New York motor-truck 
district. 

Burns has served more than 20 
years with the motor-truck divi- 
sion. He joined the organization at 
Buffalo in 1932, serving as zone 
manager. He went to Albany in 
1940 as a fleet salesman, and subse- 


R. C. Burns has} 


quently was branch sales manager | 
there. 
| After two years in the Army, 
|Burns became branch manager at} 
| Philadelphia in 1945, assistant dis-| 
| trict manager at New York in 1946, | 
and district manager at West! 
Haven, Conn., in 1949, 

He was named district manager | 
at Baltimore in 1951 after a period 
of service in International's New| 
York district office as manager 
of sales. 





Chicago Stiffens 


Driver Penalties | 


CHICAGO.—Mayor Kennelly and 
Chief Municipal Traffic Court Jus- 
tice Scheffler have warned Chicago 
motorists that they face stricter 
traffic law enforcement and stiffer 
fines as follows: 

Driving through red light: $6 for 
first offense; $10 for second; $15 for 
third, with the judge to fix penalty 
for fourth offense. Previously $6 
was the maximum fine. 

Speeding: $8 for first offense; 
$31 for second, and $106 for third. 
In addition, Chicago will ban all- 
night parking on streetcar and 
bus routes, effective June 20. 
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SUCCESSFUL LIVING FOR THE FAMILY 


merican.- 
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Truck New Products 











FOR DIFFERENTIAL HEAT—A differential 
temperature gauge designed to warn 
drivers of heavy-duty trucks of overheated 
differentials resulting from low tire pres- 
sure, wheel drag, broken springs or im- 
proper loading has been introduced by 
the Instrument division of Stewart-Warner, 
1826 Diversey Pkwy., Chicago 14. Normal 
temperatures run between 160 degrees 
and 190 degrees; however, on many tan- 
dem axle installations the maximum tem- 
perature is 265 degrees, the firm states. 
The gauge allows the driver to keep a 
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oil in the differential, enabling him to 
|stop and inspect his truck before the 
| temperature rises above the manufac- 
| turer's recommended maximum, it adds. 
|The gauge can reduce tire replacement 
| and save costly repairs, said E. N. Robin- 
| son, sales manager of the division. 


constant check on the temperature of “tol 


* * * 


| 
| 
| 





HYDRA-LIFT—Pitman Mfg. Co., 300 W. 
79th Terrace, Kansas City 5, Mo., an- 
nounces that it now has in production the 
model “B" of the hydra-lift, hydraulically- 
powered boom that can be mounted on 
the frame of any truck, 1% tons or 
larger. According to the manufacturer, the 





hydra-lift features a loadline capacity of 
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| 6,400 pounds and a swinging boom which 
| telescopes from 12 to 22 feet. Two chief 


improvements are a big increase in the 
unit's margin of safety and the fact that 


| it is now shipped almost completely pre- 
| assembled. 


+ + 


ae * 


Sarat, ; 
aa 
t 

ss 3 
* : 






FAGEOL VANS—Twin Coach Co., Kent, 
O., has announced that it will produce a 
van type truck which the company claims 
will carry larger payloads than any other 
truck of equal body length. Called Fageol 
vans, after their designer, L. J. Fageol, 
president of Twin Coach, the trucks will 
utilize many mechanical components of 
standard International Harvester trucks. 

2 it 
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STEEL BODY BULLETIN—Perfection Steel 
Body Co., Galion, O., has prepared a bul- 
letin on its models 727, 827, 1027 and 
1034 hydraulic hoists, and series 200 and 
300 bodies. According to the company, 
these bodies are for use on heavy duty 
trucks. 





WELD-BUILT WRECKER—A wrecker 
chiefly for use by city governments, and 
in congested areas, has been developed 
by Weld-Built Body Co., Inc., 59-03 Pres- 
ton Court, Brooklyn. The company claims 
that the wrecker is capable of making a 
front or rear lift using a single 12,000- 
pound winch. The truck is also equipped 
with fire fighting gear and has a 300- 
gallon tank that throws a one-inch stream 
75 feet. 


Diamond T Adds 
New Line in 


Heavy-Duty Class 


CHICAGO. — New models in the 
2%4-to-5-ton field, especially suited 
for tractor service, have been an- 
nounced by Diamond T. 

The new model 622 is powered 
by a valve-in-head engine with a 
6.5-to-1 compression ratio. It dis- 
places 330 cubic feet inches, has a 
maximum torque of 266 pounds feet 
and produces 141 brake horsepower 
at 3,000 r.p.m. 

“The engines’ output permits 
cruising speeds in excess of 55 
m.p.h.,” said the company. 

Diamond T is making model 622 
six-wheelers available for concrete 
mixers with tandem drive rear 
bogie. Gross rating for 21,000- 
22,000 pounds g.v.w. for straight 
truck, 28,000 pounds g.v.w. in the 
six-wheel version and 40,000 pounds 
g.v.w. as a tractor. 

A special feature of the front 
springs is the double shock absorb- 
ers built as part of the spring 
suspension, the company stated. 

Optional equipment includes over- 
drive, an oversize two-speed rear 
axle, Westinghouse air brakes and 
deluxe fresh air heating and venti- 
lating system. 


Mass. Firm Dissolves 

Ofgant Chevrolet Co., formerly 
located at 844 Main St., Cambridge, 
Mass., has been dissolved, it was 
announced by E. I. Ofgant, presi- 
dent of Ofgant-Jackson Chevrolet, 
Inc., 460 Blue Hill Ave., Roxbury, 
Mass. 
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Dealer Doings 
(Continued from Page 35) 
3757 N. Illinois St., Indianapolis,, year period was attributable to 


He was formerly assistant service 
manager and has been with the 
Snider organization the last seven 
years and with Studebaker dealer- 
ships 15 years. Ashworth Gee re- 
places Pierce as assistant service 
manager. 

+ 


Crafton Buick Remodels 
Frank A. Ogilvie, 
Crafton Motor Co. (Buick), Craf- 
ton, Pa., has converted his parts 


* 


salesroom into a two-car showroom, | 


moved the parts sales counter to| 
the left wall of the showroom and 
backed parts supplies into the shop 
area. 
© * * | 
Raven Truck Unit 
Charles Raven, Mission district 
Dodge-Plymouth dealer in San 
Francisco, announces opening of a 
used-truck department on Bayshore 
Blvd. Kent Hof has been named 
manager. 


| 
* * * 


Taylor Heads Allen Sales 
Homer C. Taylor has been named | 
general sales manager of J. W..| 
Allen Co., San Francisco DeSoto- | 
Plymouth dealership. 
* * * 


Evangeline Shifts Staff 
Evangeline Motor Co. (Buick), | 
Lafayette, La., announces appoint- | 
ment of John LeBlanc as director | 
of service. John Webb, assistant | 
parts manager, has been promoted | 
to manager of the parts depart- | 
ment. Henry Benezech is superin- 
tendent of service. 
- + 


Milton Motors, Inc. 


Milton Motor Sales, Inc., Cleve- 
land, has been incorporated by S. 
A. Terrell, E. N. Salim and L. H. 
Williams. 

. 
Ottaway, Young Partners 


In Willys Dealership 

A partnership comprised of Neil 
G. Ottaway and Frank B. Young 
has been announced by Willys- 
Overland as a Utica (N. Y.) deal- 
er. The Utica Willys Sales and 
Service lists its address as 200 
Oriskany Blvd., Yorkville. 

Ottaway, a Yorkville resident, 
has had 14 years’ experience in 
the truck distributor business. 
Young, of Whitesboro, formerly 
‘was sales manager of Gordon 
Davis Motor Sales in Utica. 

+ a a 
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Scott Heads Bureau 
R. T. Scott, Oklahoma City auto 
dealer, has been elected president | 
of the city’s Better Business Bu-| 
reau. 


Miller Names Lyman 
Jud Lyman has been appointed | 
manager of the truck department | 
of Miller Motors, 237 Court St., | 
Binghamton (N. Y.) Dodge-Plym- 
outh dealership. 
* + 


* 


Cuts Prices on Anniversary | 
Walter L. Gray, Inc. (Dodge- 
Plymouth), Sixth and South, Lafa- 
yette, Ind., celebrated its 33rd an- 
niversary with a price reduction on 
all used cars and trucks. 
* ” * 


Flamingo K-F Opens 

Flamingo Kaiser-Frazer Co., a 
new dealership, has opened at 2030 
Biscayne Blvd., Miami, Fla. Owner 
is Frank Paigo, former K-F dealer 
in Hollywood and Fort Lauderdale, | 
Fla. He bought the L. P. Evans) 
Miami Kaiser-Frazer Corp., which | 
operated at the same address. 
James Vaughan has been named 
manager of the new K-F dealer- | 


ship. 


* * bal 


N. H. Ford Dealer Finds 


Air Base Aids Business 
While a group of New Hamp- 
shire residents were protesting to 
Washington against the proposed 
construction of a $46,000,000 jet 
bomber base in the Portsmouth- 
Newington area, a leading Man- 
chester auto dealer issued a sales | 
report that showed it’s profitable 
to be located near the Air Force 
base. 
Clyde Garfield, head of Clyde 
Garfield, Inc. (Ford), said that 
*89 percent of his firm’s sales 
volume of $1,324,723 for a one- 


president of | 





personnel at Greiner field, big air 
base on the outskirts of Man- 
chester. 

* 


* a 


Ky. Dealers Present Car 


To State Boys’ Clubs 

| The Kentucky Automobile Deal- 
ers Assn. recently presented a new 
|Ford to the Boys Clubs of Ken- 
tucky, sponsored by the State 
Peace Officers Assn. 

{in accepting the car for the or- 
ganization, Maj. William G. Kiefer, 
president, said “we wish to extend 
to you and all the other good peo- 
ple who had anything to do with 
providing us with transportation 
our sincere thanks and apprecia- 


ritory of Austin Motor Co., Ltd., to| 
handle British-built Austin automo- 
biles and trucks. The company | 
plans sales, service and parts stock- |§ 
ing of Austin products. Officers of 
the company are Richard Stanhope, 
president; Gerald Stanhope, vice- 
president, and Leonard Myers, man- 
ager. 





| 
| 
| 


* * * 


Hubert Kelly Shop Grows 
Acquisition of an adjacent 


| 
building has doubled the floor 
space for customers service and | 


used-car reconditioning of Hubert : 
503 - 
New Buffalo Member , / 


Kelly Motor Co. (Willys), 

Broad St., Charleston, W. Va. 

* . 

Clements Chevrolet, Inc., 3440 | 
Clinton St., Gardenville, N. Y., has 
been accepted as a member of the 
Buffalo Automobile Dealers Assn. 


* * * 


Santa Anita Club Meets 





ad 








Packard Salesmen for Over 100 Years— 


More than a century of selling Packard cars is represented by these three Packard 


The Santa Anita (Calif.) chapter 
of the Four Cylinder club of Amer- 
ica recently held a meeting at 
Huntington Motors, Monrovia’s new 
foreign-car dealership at 1002 South | 


| tion.” 


* * * 


Stanhope to Sell Austins 
| British Motors, 5589 Pershing 


salesmen who attended the Packard master salesmen’s jamboree, at Biloxi, Miss. 
More than 300 salesmen spent three days fishing, golfing and relaxing at the expense 


| of the company. One salesman was awarded a new Packard when his name was 


drawn by LeRoy Spencer, executive vice-president. Here Sam Rockwell (left) Grosse 
Pointe Packard, Grosse Pointe, Mich., sits with Jack C. Clardy and Fred Berkley, right, 


Ave., St. Louis, has been named 
distributor here for a Midwest ter- 


Myrtle Ave. This club limits its | 


(Continued on Page 43, Col. 1) 


both of Berry Motor Co., St. Louis. Rockwell and Berkley have spent 37 years selling 
Packards. Clardy has been a Packard dealer for 33 years. 
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L-M Dealers Elect 2 


Two additional Southern Cali- 
| fornia dealers were elected to the 
| regional Lincoln-Mercury’ dealer 
council at their meeting in Los 
| Angeles. Pascal Dilday, San Pedro, 
|| Calif., will represent the smaller 
dealers of the Los Angeles district, 
and Henry Kearns, of San Gabriel 
Valley Motors, will represent all 
multiple-point and principle city 








Dealer Doings 


(Continued from Page 42) 





membership to persons who own secretary of state, listing capital 
four-cylinder automobiles. Officers | stock at 1,000 shares, no par value. 
of the chapter are J. A. Hawkins, e *# 

| Arcadia, president; Paul Garber, 


S s S$ 
Monrovia, vice-president, and Alan outhern Opens hop 


Hazelton, Monrovia, secretary- Southern Motors, Savannah, Ga., | dealers of San Gabriel valley. 
treasurer. | has opened a service department in = SS 
* * |its temporary new location on | Chevrolet Dealers Back 
: Waters St., near the foot of Via- 5 ss : 
McMurry Buys Showroom beg Richmond junior Nine 


MeMurry Motors, Inc., Philadel- * * & 


, For the second straight year 
phia, has purchased a one-story Acme Oldsmobile, Inc. the three Richmond (Va.) Chev- 
town Ave. for $37,500. The lot is|_ Acme Oldsmobile, Inc., Roanoke rolet dealers, Emrick, Martin and 


Robertson, will sponsor the 


auto showroom at 3247-51 German- | 














a ee a ak, el ne soo 000. | Sheriff to Use Oldsmobiles— American Legion Post No. 1 jun- 
- . - wa % Principals are Howerton Gowen,| Three 1952 Oldsmobile Deluxe 88 four-door sedans are delivered to the Belleville| ’07 ype team a the Ameri- 
Arri Heads Lot Priscella Gowen and Frank Meach- | (Ill.) sheriff's department by H. C. Luehder Motor Sales (Oldsmobile). Present for| ©” —— rae pes eee 
Arrington Meads Lo am, all of Roanoke Rapids. |the delivery are Deputy William Crane, left; Chief Deputy Ed Kieflein; Herman This goodwill public relations 
Hoke Arrington has aa Thal * * * prnwrag general manager of H. C. Luehder Motor Sales, Sheriff Max L. Hill, and| activity was recently arranged 
pointed used-car manager for Jim ; ae . | Deputy Pau! M. Haas. through the efforts of James Gil- 
Burke Nash, Ave. F., at S. 2ist St., Plymouth Names 3 in S. F. -— ——_————$__—__—_— man and will continue to provide 
| Birmingham, Als. ‘ To Plan Model-Plane Meet | was announced by R. C. Burlan, | Bernie Leven (DeSoto-Plym- | the three Richmond dealers with 


| A committee of three San | Pacific regional manager for | outh), and Harold Menzies | the type of publicity that NADA 
Hall Motors | Francisco dealers has been | Plymouth. (Chrysler-Plymouth). Part of the | 2as continually stressed for its 

Hall Motors, Inc., 1550 Texas} named to work out details for The dealers are Vic Martin, | meet will be held in Tracy June members. 
Ave., Shreveport, La. has filed} Plymouth’s 1952 model-plane partner in Sherman & Martin 21, and part in San Francisco | il v - 
articles of incorporation with the' meet in Northern California, it (Dodge- Plymouth), chairman; | June 22. Crain Wins Service Award 


a sees ae | L. T. Crain, service manager for 

|Metropolitan Chevrolet Co.,, 
| Springfield, Ill, was pronounced 
| winner of a Chevrolet district serv- 
ice contest recently, and was given 
a wrist watch at a dinner held in 
| his honor. 





+ * * 











* * * 
| Blue Grass Dealer Shares 
| State’s Fondness for Horses 
| Besides his automobile business, 
Jimmy Paddock, head of Falls City 
| Pontiac Co., Louisville, is kept busy 
| by his contracting enterprise, which 
installs high-tension power lines. 
| But Paddock’s real weakness is 
| race horses. 


His string includes a thorough- 


| bred called First Heir, presumably 
named in honor of Paddock’s eld- 
est child. First Heir had been en- 
|tered in the Kentucky Derby Trial 
|race at Churchill Downs but was 
scratched with probably odds at 
40 to 1. 


* * * 








Backus Elected President 


Of Conn. Dealer Group 


James Backus (Ford), Stafford 
Springs, Conn., has been elected 
president of the newly-elected 
Tolland County Automobile Deal- 
ers Assn. 


Other officers named at the 
meeting were Clyde Gill (Buick- 
Chevrolet), Rockville, vice-presi- 
dent; Ralph Lipman  (Stude- 
baker), Rockville, secretary, and 
John Lucas (Studebaker), Staf- 
ford Springs, treasurer, 

- a2 * 


Pontiac Dealership Changes 


| Hands in Concordia, Kans. 

| Finis Morris, of Salina, Kans., 

| has purchased Hooper Pontiac, Inc., 

| Concordia, Kans., from Thomas L. 
Hooper. The firm, which also han- 
dles GMC trucks, now will be 

| known as Morris Motor Co. 


Morris has been with General 
| Motors for 16 years, Before going 
|to Salina, he had a factory assign- 
|ment at Cleveland, and also spent 
some time in Illinois. 

* * * 





Streng Oldsmobile Buys 

|Site for Shop Expansion 

| Streng Oldsmobile, Inc., 2365 
| 





Main St., Buffalo, has purchased 
two pieces of property near its 
main building for expansion of 
its paint and collision shop. The 


' Here’s what is happening at Truck Head- White Distributors are backing up this great total price was nearly $100,000. 
| quarters, U. S. A. line of White Trucks with the greatest expansion : The canted ppt have 
Expansion! New Buildings! More Sales! of sales and service facilities in the industry. py canine on Gee tak 
That’s the story White Distributors across the The views shown are typical of what’s hap- will be razed eventually to make 
nation are telling. pening across the nation—proof that there are pon Ring ha mp Bagi nm 
And the reason: White Specialized Design. more sales... more profits with White now— | Streng, president of the firm, 
Here’s today’s truck sales story that operators and for years to come. Proof of continued White | . * * 
| really WANT to hear. Leadership... in action. | Scott Motor Incorporates 
\ Because Whites are built to production stand- Scott Motor Sales, Orangeburg, 
\ ards and efficiency yet are tailored to exact Builders of the Complete Line of White Trucks: White © Seas ee ae 
working conditions, operators know Whites will meg ore .. White Diesel Power... The White — and trade automobiles, trucks and 
’ : ae uck That Tips Its Cab To Service... Sterling ‘cor maker vehieen. C. o, Oe 
earn more... cost less... year after year, in every White “Big Jobs’... The White Freightliner... White Motor S 





: . ‘ : |is president. 
kind of business. Coaches... Safety School Busses. * * * 


Fisher Motors Partner 

| Jack Rossman has acquired a 
partnership interest in Clay Fisher 
| Motors (DeSoto- Plymouth), San 
Bruno, Calif. He formerly was as- 
| sociated with a San Francisco firm 
| for seven years. 





‘THE WHITE MOTOR COMPANY © Cleveland I, Ohio 


FOR MORE THAN 50 YEARS THE GREATEST NAME IN TRUCKS 
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Record Attendance Marks Italian Auto Show— 


More than 265,000 people jammed the Italian international auto show during one weekend of the big Turin exposition. The 
show featured automobiles from eight nations. American companies with displays were General Motors, Chrysler, Studebaker, 
Ford, Kaiser-Frazer, Hudson, Packard and Willys-Overland. This year's exhibition, attended by many from North America, 
broke all attendance records. 


34 YEARS 


OF KNOWHOW" 


As early as 1918 Perfection Bodies and 
Hoists were being designed for the 
future haulage needs of such jobs as 
the construction of the Chrysler 
Building. 


in 1930, when the Chrysler Building 
was being completed, Perfection Hoists 
and Bodies were already recognized 
as an outstanding leader in advance 
design and rugged construction. 
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Photo shows a PERFECTION No. 
354 Dump Body of 20 yd. 
capacity on a 216 x95" 
platform and 47” sides, with 
iso-Draulic Roll-A-Lift. 
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Willys Aide Explains Technique .. . 





How Experts Fix Car 
On Assembly Line 


| TOLEDO.—That repair job deal- 
lers do on automobiles probably 
was planned months before by an 
expert mechanic in a factory hun- 
dreds of miles away. 


What’s more, it would have cost 
a lot more to fix the car if it 
hadn’t been for the factory expert. 


“Every automobile manufac- 
turer maintains a super-garage 
which helps its dealers’ mechan- 
ics do a better, quicker, and more 
economical job of repairing auto- 
mobiles,” Dean Walters, manager 
of Willys-Overland’s technical 
service department, explained. 
“Long before a new model car 

becomes a familiar sight on the 
nation’s highways, the company 
service department has been pre- 
paring for the first repair job on 
the new car.” 

Walters said his department, 

typical of similar ones in the auto- 





motive industry, began work on 





CTION 


Builds for 
Tomorrow 


Every year trucking demands re- 
quire increased capacities. Every 
year Perfection looks ahead - 
devises more rugged designs = 
builds to greater precision, to 
carry these greater loads, and to 


after year of the 


most profitable performance 


A-62 for literature. 


THE PERFECTION STEEL BODY CO. 
Galion, Ohio, U.S.A. 





| the new Aero Willys months before 
|it was publicly introduced. 

| “When the first cars came off 
the assembly line, our mechanics 
began taking a car apart and ‘re- 
pairing’ it,” Walters explained. 
“They ‘repaired’ every part of the 
engine, the transmission, the steer- 
ing apparatus, etc.” 

There are three main reasons for 
the extensive “repair” job on the 
new car, Walters said. 

“First, we want to prepare a 
pamphlet which graphically tells 
our dealers’ servicemen—in both 

words and pictures—the best and 
most efficient way to repair or 
remove and replace the engine 
and other parts of the car. 

“At the same time, we gather 
data for a flat-rate booklet telling 
exactly how long it takes for re- 
pair or replacement jobs on the 
ear. Auto repairs generally are 
based on the cost of the parts used 
plus labor cost, so the booklet tells 
garages how long it should take 
for each operation. 

“Finally, our extensive ‘repair’ 
work occasionally results in design 
changes that make it quicker, 
easier and less expensive to repair 
a car.” 

His department now is preparing 
booklets on body repairs covering 

| time studies and procedures for re- 
moval and repair of the roof, doors, 
instrument panel, windshield and 
such on the new Willys, Walters 
said, 


Plant Sabotage 
Weighed in Test of 
Mich. ‘Red’ Curb 


DETROIT. — Can Michigan or 
any other state legislate against 
subversives and would-be plant 
saboteurs taking orders from for- 
eign powers? 

That question was injected last 
week into a three-judge federal 
hearing here on the constitution- 
ality of the Michigan Communist 
Control Act of 1952. The law re- 
quires registration of Communists 
and provides penalties of up to 10 
years in jail and $10,000 in fines 
for failure of Communists to reg- 
ister. 

In asking Communist party at- 
torneys about state rights to 
protect arms plants, Presiding 
Judge Charles C. Simons con- 
ceded his reference was an “ex- 
treme one.” But the U.S. Appeals 
court jurist stated that “often the 
soundness of doctrines is tested 
through the application of ex- 
treme cases.” 

Judge Simons and Distric 
Judges Theodore Levin and Frank 
A. Picard took under advisement 
the Communist party’s appeal for 
a permanent injunction preventing 
the state from enforcing the new 
law. 

Chief Justice Judge Arthur Led- 
erle temporarily restrained the 
state from applying the law short- 
ly after it was enacted six weeks 
ago. 

Edmund C. Shepherd, Michigan 
solicitor-general, defended the law 
as being of “grave, public necessity 
|for the control and ferreting out 
|of Communists.” He declared that 
|the law was necessary to balance 
|state and federal powers in pro- 
|tecting against Communists and 
| other subversives. 

Ernest Goodman, counsel for 
William Albertson, the plaintiff 
and executive secretary of the 
Communist party of Michigan, 
charged that the law was uncon- 
stitutional because it required 
self-incrimination of witnesses, 
violated free-speech guarantees 
and failed to provide “due process 
of law” for accused non-regis- 
| trant Communists. 
| The Michigan law is believed to 
|be the first state statute of its 
type to come before the federal 
courts for an interpretation on con- 
stitutionality. The federal Internal 
Subversive Control Act of 1950, 
which also requires Communists to 
register, has not come before the 
courts as yet because of lengthy 
administrative procedures now be- 
ing applied to the Communist party. 

—Mac Gorpon 
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ye THE field of local nonprop- 
erty taxes, a new Missouri law 
authorizes St. Louis to levy a tax 
up to 1 percent on profits, wages 
and commissions earned within the 
city. Mayor Darst of St. Louis has 


indicated that a tax of no more| 


than 1% percent will be imposed. 

Automobile dealers, motorists 
and the trucking industry have 
registered strong opposition to 
proposed New York City imposi- 
tion of a new $5 and $10 motor 
vehicle use tax. One of a number 
of revenue-raising measures he- 
ing considered by the city, the 
levy would be imposed at the 
rate of $5 a year on vehicles 
weighing 3,500 pounds or less and 
$10 on vehicles over that weight. 
It would yield an estimated $6,- 
000,000 to $8,000,000 a year. 

Kansas City has adopted several 
new revenue-raising measures, in- 
cluding an increase of 1'% cents a 
gallon in the city gasoline tax rate, 
to raise $450,000 in additional rev- 
enue; an increase in the occupa- 
tional gross receipts tax, from 50 
to 75 cents on each $1,000 in gross 
business, to raise $330,000, and in- 
creased taxes against public utili- 
ties. 

Means of easing urban traffic 


congestion and providing additional | 


parking space continue to attract 
attention throughout the country. 
A campaign in support of parking 
meters is being waged in North 
Dakota in advance of the June 24 
primary elections, at which the 
issue of whether they should be 
permitted or outlawed will be de- 
cided by the voters on a statewide 
basis. 


Detroit’s Parking Plans KO’d 


————- Supreme court has | Modernization and liberalization | 
of Louisiana’s workmen's compen- | 


ruled that local governments 
cannot condemn private property 
to erect combined parking and 
shopping centers. In ruling that a 
1947 state law to permit such action 
was unconstitutional, the court 
upset Detroit’s plans to build a $3,- 
221,000 combined parking garage 
and 22-store shopping center. 

A bill enacted in New York 
state will enable Buffalo to en- 
courage construction of off-street 
parking facilities by allowing tax 
exemptions on such structures 
for a maximum of 15 years. 

In South Dakota municipal elec- 
tions, proposals for the use of 50 


percent of parking meter receipts 
to finance parking lots were ap-| 
proved in Rapid City but rejected | 
in Watertown and Huron. 

In a decision being appealed to 
the Colorado supreme court, a 
lower court held that a new Denver 
ordinance authorizing issuance of 
| $4,500,000 in revenue bonds to 
| finance off-street parking facilities 
|is legal and meets all requirements 
| of the city charter. 

Minnesota’s supreme court has 
ruled that a state labor law pro- 
| vision prohibiting strikes unless ap- 
|proved by a majority of the em- 
ployes in a bargaining unit does 
|not apply where interstate com- 
| merce is involved. In another case 
| the same court held that the 10-day 


|strike notice provision of the 
|Minnesota labor law was not ef- 
| fective where the employer was 


engaged in interstate commerce. 
* + * 
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N. J. Labor Bill Fails 
= to get through the New 

Jersey legislature was a bill to 
tighten labor’s anti-injunction law, | 
which was enacted in 1941 to pro- 
tect labor unions against employers | 
obtaining ex parte restraints in 
labor disputes. 

Add Arizona and New Jersey to 
| the list of states in which bills 
| liberalizing unemployment com- 
| pensation laws have been en- 
acted. The Arizona law 
| provides for lower employer tax 





contributions. Gov. Williams ve- 
toed a Michigan bill which would 
have reduced employer contribu- 
tions and extended benefits from 

| 20 to 26 weeks during the current 
year. 


sation law will be proposed during 


| are the chairmanship of Coca Cola Export Corp. Left to right: Farley, VandeWater. 


Farley Buys GMC-Truck Outlet in New York— 


James A. Farley, former U. S. postmaster-general, has purchased the GMC dealer- 
ship at 603 W. 23rd, New York, W. L. VandeWater, eastern regional sales manager, 
announced last week. Farley will be president and Willard Walker, vice-president and 
general manager. Prior to joining Farley, Walker was executive vice-president of 
Brunswick Ordnance Corp., a Mack Truck subsidiary, and before that he had organ- 
ized the Avenue B and East Broadway Transit Co., New York. Among Farley's interests 





‘Demand Seen Tapering Off... 


also | 


Trailer Makers Report 
More Supplies 





LOUISVILLE. Truck - Trailer 
manufacturers at a regional meet- 
ing here informed E. J. Lucas, 


ing director of the Truck-Trailer 
Manufacturers Assn. 
The group which met here ex- 


| 
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| First Award Made 


On Truck Safety 
To Coast Expert 


OAKLAND, Calif. Kenneth N 


Beadle, director of safety for Pa- 
Express 


cific Intermountain Co. 
here, has been 
named winner of 
the first Marcus 
A. Dow memorial 
award for pro- 
fessional achieve- 
ment in motor 
transport safety 
engineering. 

The Dow award 
was established 
in 1951 by the 
National Safety 
Council through a 
grant by Greyhound Corp. An- 
nouncement of Beadle’s selection 
was made by Walter A. Stewart, 
president of American Optical Co., 
chairman of the judges. 

Beadle began his fleet safety 
work with Pacific Intermountain 
Express in 1946. Within the first 
two years of his employment, Pa- 
cific Intermountain achieved the 
highest honor for safe operation 
awarded by the American Trucking 
Assns. and during the past four 
years has maintained this position. 
This record brought the Trailmo- 
bile safety trophy for 1948, 1950 
and 1951 and resulted in the firm’s 





K.N. 


Beadle 


During 1950 and 1951, Beadle 
served as chairman of ATA’s coun- 


“anti-tailgate campaign,” one of the 
most successful accident prevention 





> legi ive sessi rhich | , 
or amines. ee ee | chief of the Truck-Trailer branch, 
In a continuation of the general| National Production Authority, 
trend toward liberalization of| that materials inventories are being 


workmen’s compensation laws, the brought into better balance as a 


pressed concern that despite the 
general improvement in materials 
supply, steel might again become 
scarce, unless an early settlement 
is reached in the industry-union 


Michigan legislature increased 
such benefits by $4 a week. A pro- 
posal for an initiated measure to 
liberalize Montana’s workmen's 
compensation law is being strongly 
opposed by automobile dealers and 
other employers on the grounds 
that it is so radical as to be detri- 
mental to the welfare of both em- 
ployers and labor. 








NOW - a shaded windshield that really 
STOPS glare for $225 list 


FILTERZONE 





APPROVED 
by MOTOR 
VEHICLE BUREAUS 
of all stotes 


requiring 
epprovel 






SELLS ON SIGHT TO EVERY NEW CAR BUYER 
Filterzone is car-factory approved, nationally ad- 
vertised and used by over a million car owners. 
ADHERES TO GLASS ON CONTACT AND GIVES 
UNRESTRICTED VISION BOTH DAY AND NIGHT 
A flexible, inside windshield visor made of 
‘“‘PLYOTRON”’, a tough, durable plastic with 
self-adhering properties. It will outlast the life 


of the car. 


*T his special offer is limited to bona fide dealers and 
only one “get acquainted” sample will be furnished. 


FILTERZONE AUTO VISION CO. 64: Lexington Ave., Brooklyn 21,N.¥. 


Get it from Your Jobber | 







® a comfort item 
a safety must 


| result of a general easing of the| labor dispute and unless the U. S. 
| supply-demand situation. Supreme Court returns the mills 
| The session here was the first of | © their owners. 

Lucas was told that there has 


la planned series of regional meet- . : aig. 
| ings which will take Lucas through Seen ne Gioutty in. eetainins om 
8 : ployes ngeded in the trailer in- 


‘the Southwest and Midwest to the 
dustry. 
At present, Lucas said, NPA is 


| Pacific Coast. He is being accom- 
authorizing truck-trailer produc- 








panied by John B. Hulse, manag- 
tion by 192 companies, of which 


about a dozen build nearly three- 
quarters of the entire total. 


L. A. Show 


(Continued from Page 21) 





| Engine, International Harvester, 
| Peterson Welding, Smith Metal 
| Arts, Champion Pneumatic Ma- 
chinery, Diamond U Products. 
Aluminum Body, Jumbo Equip- 
ment, Kay-Brunner Steel Prod- 
ucts, U.S. Porcelain Enamel, 
Cleveland Pneumatic Tool, Mar- 
man Products, American Auto- 
matic Devices, Cedar Rapids En- 
gineering, Bay Mfg., Fluor Stor- 
age Battery, Ellis Manifold, Mack 
Trucks, Cook Bros. Equipment, 
Ford division, Truck Bodies Co., 
Cambria Brake & Spring, Degen- 
| Fiege Co., Win Ward Co., Mo- 
| toroil Refiner Sales. 











loosen. Can be 


acquaint you wi 
practically free. 


jern Parts and Charles W. Carter | 
letterhead, giving us the name and address of your | Co. 
jobber. Include only $1.99 to cover handling costs.* es a ¥ 
City to Own Bus Line 
ALBANY. — Gov. Thomas E. 
| Dewey signed a_ bill-permitting 


SAMPLE FOR YOUR INSPECTION — Filterzone is 


available through your jobber only. However, to 


Lambert Co., Gorman & Co., Six 
| Wheels, Inc., Holthouse High Fre- 
| quency Ignition, Wheel Industries, 
Inc., Hercules Motors, Transicold, 
Harval Truck Equipment, Union 
|Oil, Turco Products, Foote Axle & 


| Forge, Lighthouse, Inc., Aero-| 
CUSTOM TAILORED FOR ALL CAR MODELS AND |Coupling Corp., Robert H. Braun 
TRUCKS — It cannot rattle or warp and will not |Co., Utility Trailer Sales, J. T. 


| Jenkins Co. 

White Motor, Superior Tank & 
| Construction, Four - Wheel - Drive, 
|Standard Auto Body, Hall-Scott 
|Motor division, Magnafiux, Star 
| Radiator, Brakemaster Corp., 
| Studebaker, United Bearing, West- 


removed and remounted at will. 


th Filterzone you can have one 


Just do this: write on your own 


Plattsburgh to set up a city-owned 
| bus system. Under the proposal, the 





Actual life-of-the-car durability is pres- 
ent in every’ Stemac Service Emblem. Once 
attached to the new cor you sell your 
Stemac Service Emblem is there to stay—tells 
other motorists and pedestrians you proudly 
place your reputation back of the car you 
sell...tells the second and following owners 
where to get authorized parts and service. 
A request on your firm letterhead will bring 
typical FREE sample of Stemac Service Emb- 
lem plus details on how major dealers build 


| and hold service volume. Address Stemac 








|bus service would be within city 
|limits. The new bus corporation | 
would be subject to a certificate of | 
convenience and necessity granted 


WRITTEN MONEY-BACK GUARANTEE 


Company, 1285 So. Cherokee St., Denver, 
Colorado. 





New - Miracle LIGHT 












2 CAR Sale 
‘= Overnight! 





The best lighted avto soles agencies and 
car lots get the business. You can do the 
same with POST-LITES, the glamorous 
outdoor fluorescents that are sold on a 
written guarantee to increase your busi- 
ness satisfactorily within 30 —- he oo 
may return the lights for full refund. This 
guarantee is over two years old, yet not 
one POST-LITE has been returned. In- 
creases in patro as much as 500% are 
directly traceable to these lights. 


Act NOW! Beat your competition to the punch with these 

new miracle lights that give 10 times the light at half the 

cost. It's the best and cheapest advertising you can buy. 
You can't miss! 






ae COUPON FOR FREE CATALOG 


| W. H. Long Co.--101 W. Illinois St.--Chicage 10 1 

| Est. 1911.41 YearsofGuaranteedServicetoIndustry | 

Please rush FREE Catalog, Prices and details | 

| of your Written Money-Back Guarantee. 

| Name l 
Address. | 

City 








State. 





by the public service commission. |! Salesmea: Exclesive Territories Opea 
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William A. Casler, assistant di- 
rector of research, has been named 
manager of program development 
at Armour Research Foundation of 
Illinois Institute of Technology by 
Dr. H. A. Leedy, director of the 
Foundation. 

In his new position, Casler will 
assist the Foundation’s divisions 
and departments in planning and 
developing new research programs. 
He will continue his duties as as- 
sistant director of research. 

? = * 


Commercial Solvents Picks 


Three in Research Division 

Three additions to the staff of 
the research and development divi- 
sion of Commercial Solvents Corp., 
Terre: Haute, Ind., have been an- 
nounced by T. S. Carswell, vice- 
president. 

Appointments include: Homer D. 
Tresner, microbiologist; Manfred F. 
Mattisson, literature searcher, and 
Robert D. Carpenter, research 
chemist. 

+ * ? 


Painter Appointed Treasurer 


For Material Testing Society 
The American Society for Test- 
ing Materials has announced the 
appointment of Robert J. Painter 
as treasurer. He succeeds John K. 
Rittenhouse, who has retired after 
43 years of service. It was also 
announced that Dorothy P. Douty 
would be assistant treasurer. 
Following graduation from Rens- 
selaer Polytechnic Institute, Paint- 
er was on the Rensselaer faculty 


for a time, later with the Bethle- | 


hem Steel Co. and has been on the 


Through the years 


Montpelier has been working hand in hand 
with all truck manufacturers and dealers 





MONTPELIER URBAN—Available 
in load space lengths of 8, 10, 12 
and 15 feet. 


MONTPELIER SIDE-AISLE—Avail- 
able in load space lengths of 6!/2, 
8'/, and 9/2 feet. 














See Your Customers— 
Then Wire—Phone— 
Write MONTPELIER Today 


ASTM staff since 1931. He will con- 
tinue to be assistant secretary, to | 
which office he was appointed in| 
| 1946. } 

* . * | 


|Kerkling Is Now Associated 


With Salsbury Corp. in L. A. 


Kerk Kerkling, former head of | 
| K & W Seal, is now associated with | 
|the Salsbury Corp., manufacturer 
|of motor seal, in Los Angeles, He | 
introduced the K & W method of | 
|repairing cracks in motor blocks | 
| and heads. 


| * + * 
Sellers, Munger Appointed 
_Auto-Lite Foundry Chiefs 

Promotion of Robert H. Sellers | 
and Robert W. Munger as man- 
agers of Electric Auto-Lite Co. 
foundries at Fostoria, O., and 
Mount Vernon, Ill, respectively, is 
announced by Royce G. Martin, 
president and board chairman of 
Auto-Lite. 

Both veteran employes of the 
Foundry division, they will report 
to W. J. Valter, manager of the 
division. 

+ oa * 
GM Medical Head Wins 
14th Knudson Award 


The Industrial Medical Assn. | 
has presented its 14th annual 
William S. Knudsen Award to Dr. | 
Max R. Burnell, medical director 
of General Motors. The award is 
given for the year’s outstanding | 
contributions to industrial medi- | 
cine, | 

In the presentation, Dr. Robert 
A. Legge, of Berkeley, Calif., win- 
ner of the 1951 award, cited Dr. 
Burnell for the part he played in 
GM’s contribution of more than 








cations 


MONTPELIER 
BAKERY, DAIRY and LAUNDRY Publi- 


Gabriel Staff Meets at Cleveland— 





~ 


Pictured above are representatives and officials of Gabriel Co., Cleveland, at an 
all-day sales meeting. Representatives and distributors from nine states were present. 
L. W. Klein, executive vice-president (third from left, middle row), was the principal 


$1,500,000 to the University of 
Michigan for establishment of an 
institute of industrial health. 

* + * 


Westinghouse Appoints 


|2 Managers in East 


Appointment of Ira G, Deitrick 
to succeed F. S. Kinsey as manager 


of the eastern district, Westing- 
house Lamp division, was an- 
nounced last week. R. D. Barr, 


former Mid-South divisional sales 
manager, has been appointed sales 
manager of the New England dis- 
trict. 

Herbert E. Plishker, manager of 
lamp sales for Westinghouse, said 
Deitrick will handle the sales and 
distribution of Westinghouse lamps 
in New York and New Jersey. 

* * ok 


Bockmann Heads Southeast 


For Hydraulic Hoist 
Appointment of George J. Bock- 


| mann as district manager, Southeast 
district, is announced by W. F. 





advertises in leadin 


adapting trucks to more voca- 


tions to create better and more efficient 
product distribution. 





Montpelier . .. helps YOU make the sale 


what he needs and 
ed and built as a unit 








body and 


q MONTPELIER, by giving your customer 
ANUFACTURING CO wants ina body and chassis—engi 
M tpelier. Ohio for his specific vocation—not only helps YOU make a sale— 
Mon Economy but satisfy a customer. 

Engineered for MONTPELIER—Gives You, the Dealer, full cooperation and 
ECIALIZED help on sales. MONTPELIER gives the dealer and the customer 
sP HICLES the benefit of their many long years of engineering and manu- 

MOTOR facturing “know how". For one vehicle or 


a fleet—the 


MONTPEBLIER “assistance” is the same. 

You contact MONTPELIER—the firm with a background of 
twenty-five years of successful experience, who will submit to 
YOU a complete proposal including recommendations for both 
assis, which will give 
features he needs to help him solve his delivery problems. 


‘our customer ‘the specific 


YOU MAKE MORE SALES—BIGGER PROFITS—WHEN YOU GIVE THEM WHAT THEY NEED. 





!and, Detroit, 


| speaker. Klein outlined the company's sales campaign for 1952-53. 


Keeton, sales manager, St. Paul 
Hydraulic Hoist, Minneapolis 14. 
Bockmann’s territory will include 
the states of Maryland, South Caro- 
lina and Mississippi. Bockmann was 
previously employed as a salesman 
for Omaha Body and Equipment 
Co., Omaha, Neb. 


* * + 
Pontiac Promotes Twenty 


In Field Organization 

General Sales Manager L. W. 
Ward has announced the promo- 
tion of 20 men in Pontiac’s field 
sales organization. 

Six assistant zone managers 
were named. They are: W. L. 
Smith, Dallas; J. H. Harwood, 
Washington, (D. C.); J. C. Chees- 


brough, Buffalo; H. C. Theis, 
Pittsburgh; G. W. Weatherbee, 
Charlotte, (N. C.); and G. A. 


Pace, Portland, (Ore.). 


New zone business manage- 


ment managers are: J. P. Guil- | 
foil, New York; W. D. Woody, | 


Philadelphia; R. V. Curie, Cleve- 


land; J. A. Newberry, Atlanta; 
G. W. Edmonston, Milwaukee; 
G. E. Hentschell, Dallas; and 


W. E. Cunha, San Francisco. 
Parts and accessories mana- 

gers in new posts are: R. D. 

Campbell, Washington; H. N. 





Long, Pontiac; and R. W. Ness, | 


Milwaukee, 


In new positions as_ service 


managers are: R. L. Warner, 
Philadelphia; W. R. Freiler, Buf- 
falo; W. D. Manley, Cleveland; 
and J. G. Miller, Minneapolis. 

* Bo oh 


3M Names Walton to Head 


Adhesive, Coatings Division 


Dr. Charles W. Walton has been 
named general manager of the ad- 
hesives and coatings division of 
Minnesota Mining and Mfg. Co., St. 
Paul, it is announced by R. P. Carl- 
ton, president. 

Walton succeeds Louis F. Wey- 
who has been ap- 


| pointed executive vice-president of 


|} branch of Trailmobile, 


the company’s tape operations. 
Walton joined the company in 1947. 


Trailmobile Names Mill 


Kansas City Branch Head 


Appointment of John J. Mill as 
manager of the Kansas City factory 
Inc., has 
been announced by William A. 
Burns, president. Mill has been with 
Trailmobile since 1946. 

Previously he had been with B. 
F. Goodrich Co. in Kansas City 
and with the Cummins Engine Co., 
of Columbus, Ind. 

* ‘ « 


Universal C.L.T. Appoints 


3 District Managers 

Universal C.I.T. Credit Corp. has 
announced the appointment of three 
district managers and has opened 


a new branch office. 


| 


The new office at 3345 E. Davi- 
son, Detroit, is under the direction 
of Harold V. Van Dirsten. Edgar 
Martin has been appointed district 
manager at Albuquerque, N. M., and 
Cc. C. Cowan district manager at 
Tulsa, Okla. 


* * * 


Ford Shifts Sales Staff 


In Midwest Region 


W. K. Edmunds, regional sales 
manager, has announced four 
personnel transfers in the mid- 
west region and Chicago district 
sales office of Ford division. 

Shifted from regional business 
management manager to assis- 
tant district sales manager was 
A. E, Jacobson, succeeded in his 
former post by J. S. Kemp, who 


previously was district new and 
used-car sales manager. 

J. A. Taylor, former assistant 
district sales manager, was named 
midwest regional administrative 
manager, replacing J. A. Halm, 
who has been assigned to other 
responsibilities in the district 
office. 

:d * + 
Fork Truck Service Gets 
New Site in Ferndale 

A new headquarters for Ford 
Truck Service, Inc., a division of J. 
Alex Gordon Co., at 366 Eight Mile 
Rd., Ferndale, Mich., is announced. 
Gordon, a pioneer in the mate- 
rials handling industry, has moved 
the division from 6012 Cass Ave. 
Leonard Stark is manager. 

* * + 


Greenen, Thralls Appointed 


World Bestos Representatives 

Appointment of Joseph G. Green- 
en and Jerry Thralls as World Bes- 
tos district managers is announced 
by W. F. Rogge, manager of World 
Bestos’ replacement sales division. 

Greenen will manage Indiana and 
Ohio districts, out of Muncie, Ind., 
and Thralls will handle the South- 
ern California, Arizona, Colorado 
and southern Nevada territory out 
of Los Angeles. 

* z= * 


Fassezke, Thompson Win 


Boosts at Gerity-Michigan 
Appointment of J. A. Fassezke 
as assistant to the president and 
J. Cary Thompson jr. as assistant 
secretary are announced by James 
Gerity jr., president of Gerity- 

Michigan Corp., Adrian, Mich. 
Fassezke has been associated 
with the corporation for 11 years 
and has served in various positions 

(Continued on Page 47, Col. 1) 
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Petia, the 


| EASIEST OF ALL ACCESSORIES 
TO SELL. Show it and you'll sell it. 
There's EXTRA VALUE in this big, 
heavy-nap cloth with stitched edge, in 
serviceable metal container. If jobber 
can’t supply, order direct from 
Las-Stik Mfg. Co., Hamilton, Ohio. 


THE ORIGINAL 
WAX-TREATED 


POLISHING CLOTH 


FOR AUTOMOBILES AND FURNITURE 





EASY to MOU NT 


It's easy... fast...simple to movn! 
Stemac Service Emblems on the new co's 
you sell. All new metal alloy flexes to mee! 


contours of any surface. And, the simple 


permanent method of mounting takes only 


minute or two—puts your firm name on te 


new cars you sell to stay—tells the fi 
and following owners where to get auth 
ized factory parts and service. To get 2 
FREE typical sample emblem and the ste + 


on how to build and hold service busine>», 


write Stemac Company, 1285 So. Chero 
kee, Denver, Colorado, on your letterheac 
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hroughout the 
[Thempson has been a 
he corporation for the 


corporation. 
director of 


‘ears and will continue to serve on 
he board in addition to his full 
ime duties. 


Gray Marine Names 3 


Theodore O. Berlinski, 
manager of Gray Marine Motor 
Co., and Orion W. Meiselbach, chief 
engineer, have been elected vice- 
presidents of production and engi- 
neering, it is announced by John 
W. Mulford, Gray Marine presi- 
dent. Mulford also announced the 
promotion of Wilbur I. Ware from 
auditor to treasurer, succeeding 
Angus MacMillan, who has been 
appointed assistant treasurer of 
Continental Motors, Muskegon. 

* * * 


Octagon Names Mezick 


Octagon Process Inc., Staten Is- 
land, N. Y., has announced the 
appointment of Paul Mezick as dis- 


trict sales manager for Pennsyl-| 


vania. 
* * 5d 


Groff Assigned 


Thomas R. Groff has keen as- 
signed as a sales representative to 
the Detroit district office of Allis- 
Chalmers general machinery divi- 
sion. Groff recently completed the 
company’s graduate training 
course. 

* * * 


I-H Shifts Brisendine 


W. H. Brisendine, assistant dis- 
trict manager of the Nashville 
office of International Harvester, 
has been transferred to a similar 
position in the Atlanta office. 

* fk « 


Van Norman Names 


Kansas City Manager 

George Dickinson, vice-president 
and sales manager of the Automo- 
tive division, Van Norman Co., 
Springfield, Mass., 
announces ap- 
pointment of 
Wendell Pendle- 
ton as manager 
of the company’s 
Kansas City divi- 
sicn. 

Prior to joining 
Van Norman, 
Pendleton served 
in the U. S. Air 
Force as a fighter 
pilot and also as 
a transport pilot. More recently, he 
operated his own business. 





Wendell Pendleton 


Sherman Named President 
Of Michigan Gasket Firm 

George D. Sherman, an engineer 
in the automotive industry for 20 
years and a specialist in gasket 
problems for au- 
tomotive, aviation 
and refrigeration 
applications, has 
been named pres- 
ident of Orion, 
Inc., Bay City, 
Mich. 

The firm, form- 
erly Orion & Co., 
has general offices 
and fabricating 
plant at Bay City 
and a Detroit 


G. D. Sherman 
sales office. Sherman, formerly with 


American Brakeblok division of 
American Brake Shoe Co., Mallory 
Electric Corp. and U. S. Rubber 
Co. was gasket engineer for 
Wolverine Fabricating and Mfg. 
Co. for more than 12 years. 

* 


Vutual Parts Ups Grimm 
Mutual Truck Parts Co., Inc., of 
Chicago and Milwaukee, has an- 
nounced the appointment of Harry 
H. Grimm as executive vice-presi- 
dent in charge of sales. 
x * * 


Greene Gets Full Titles 


At National Fibres 

Harvey B. Greene has_ been 
named secretary and treasurer of 
National Autcmotive Fibres, Inc., 
Detroit, it was announced by J. R. 
Millar, board chairman. 
_ (zreene has been serving as act- 
ing secretary and treasurer since 
last December. He joined the com- 


past five | 


factory | 





pany in 1947 as assistant to the 
president, and became assistant 
secretary and assistant treasurer 
in 195%. 

* * * 


Packard Service Chief 
In Chicago Retires 

Retirement of Rudolph E. Rosain 
as general retail service manager 
| at the Chicago zone office of Pack- 
ard after 45 years with the com- 
| pany has been announced. 
| Rosain began his carecr 
| Packard as a stock boy in 1907. He 
|advanced to a number of other 
| positions until he became zone serv- 
j}ice manager in 1937. 
| * * * 


| Timken-Detroit Shuffles 


Engineering Personnel 

| Walter F. Rockwell, president of 
Timken-Detroit Axle Co., has an- 
nounced the following promotions 
|within company’s 
| staff: 

Walter S. Scheel is promoted to 





> 


-51-2R 


with | 


ALSO, Single post 
rotating lifts for 
passenger cars and light 
trucks. Single or two-post 
for busses and trucks. 


See your CURTIS jobber or use coupon 
below for complete technical information. 





4 a Hie 
Clayton Opens Detroit School— 


Clayton Mfg. Co., El Monte, Calif., opened its new Detroit school and training 


center May 21 with an afternoon showing of the facilities to the service executives 
and training heads of all factory service departments. A preview was held the day 
previous for the Detroit and trade press. The new school, in addition to being used 
| for training of expert diagnosticians by Clayton for midwest dealers, is also available 
| to the factories for training field service men and for holding service clinics. 


engineering | 


| chief engineer; Lawrence G. Bough- | development; Kenneth M. Koch to 
ner to assistant chief engineer— | assistant chief engineer—applica- 


No deep pit 


60-inch wheelbase range 


AAAS 


Front and rear steel frames 





AIR COMPRESSORS 


Electric or Gasoline 
Motor Driven. 


Vertical or Horizontal 
Tank Mounted. 





[] AIR COMPRESSORS 
(1 AUTO LIFTS 


CURTIS PNEUMATIC MACHINERY DIVISION 
of Curtis Manufacturing Company 
1976 Kienlen Avenue, St. Louis 20, Missouri 


| am interested in items checked: 


Single Post [_] Two Post (_] 
[1] POWER CAR WASHERS 





Nome 


City 


eee eee eee eeeneee 






No obstructions above floor 





HYDRAULIC 
CAR WASHER 


(300 Pounds Pressure) 
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| tion, and William L. Pringle to as- 
| sistant chief engineer— military 
| * * * 


| Ford Promotes Nelson 


To Dealer Assignment 
Lawrence E. Nelson has been ap 
| pointed central branch manager for 
Ford’s dealer development office, 
sales and advertising staff, Harley 
F. Riley, dealer development direc- 
| tor, announced. 
| As head of the newly-established 
branch, Nelson will supervise deal- 
er development activities in the 
central region for both Ford and 
Lincoln-Mercury. His office will be 
in Detroit. Nelson joined Ford in 


1949. 


* * 


| Detzer Elected President 
Of Toledo Auto Club 


Harry J. Detzer, former vice- 
president of the Toledo Automobile 
club, has been elected president of 
the club. Allen M. Saunders was 
named vice-president in his place. 

D. D. Hatcher was elected secre- 
| tary-manager for the 16th consecu- 
i year, and Joseph W. Arnold 
won his third term as treasurer. 





CURTIS FULL HYDRAULIC 
TWO-POST SHOP LIFT 


HAS THESE ADVANTAGES: 


Plunger travels 72 inches above floor 
(tallest men work in complete comfort) 


shipped with doors 


and door operating mechanisms completely 
assembled. (Easy installation.) 


For better and faster car washing; more cars are 


washed per day—more profits for you. 


CURTIS 


PNEUMATIC MACHINERY DIVISION 


of Curtis Manufacturing Company 


1976 Kienlen Ave. « St. Lovis 20, Mo. 
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37 Directors Will Head 
Engineering Centennial R. Lohr, president. 
CHICAGO.—Completion of a 37- 


head the Centennial of Engineering| national groups that include in/|this country. 


It Can Happen 





Just one bad check can wipe 
out your profits. That’s why it pays you 
dealers doubly to consign your cars for 
sale only to Fidelity Insured Auctions. 
Checks you receive are as good as money 
in the bank. And at Fidelity Insured 
Auctions you get fast action and top 
prices, too. 


FIDELITY INSURED AUTOMOBILE AUCTIONS 


AUCTION NAME ADDRESS AUCTION DAY 
APTCO AUTO AUCTION 124 Sproat Street, Detroit, Mich. WEDNESDAY 
CONCORD AUCTION 29 Sudbury Road, Concord, Mich. MONDAY & FRIDAY 
RED FARMER'S AUTO AUCTION 1010 South State Street, Jackson, Miss. WEDNESDAY 
GENERAL AUTO AUCTION 3400 Washington Bivd., Houston 7, Texas MONDAY 
DOC GREINER’S AUTO AUCTION 1 Main Street, Toledo, Ohio THURSDAY 
MANEY MOTOR CO., AUTO AUCTION Jordan Lane, Huntsville, Ala. FRIDAY 
MANEY MOTOR CO., AUTO AUCTION Dixie Lee Junction, Knoxville, Tenn. TUESDAY 
SOUTH BEND AUTO AUCTION 1202 Blaine Avenue, South Bend 16, Ind. WEDNESDAY 
SOUTHERN AUTO SALES Warehouse Point, Connecticut WEDNESDAY 
E. M. STAFFORD AUCTION 2615 Wilkinson Blvd., Charlotte, N. C. WEDNESDAY 
LEITCH MOTOR SALES 309 E. Comstock St., Owosso, Mich. THURSDAY 
TINNIN AUTO AUCTION Key Field, Meridian, Miss. TUESDAY 
COFIELD'S AUCTION Hiway 241, Boaz, Ala. MONDAY 
EBENSBURG AUTO AUCTION CO. Ebensburg, Penn. THURSDAY 









AUCTION OWNERS—The sure protection of Fidelity 
Insurance against bad check loss costs only a little. 
For full details, write, wire or call— 


209 Stahlman Building 
Nashville 3, Tennessee 





FIDELITY INSURANCE COMPANY 


OF TENNESSEE 


celebration to be held here this | their membership the great ma- 
year has been announced by Lenox | jority of the engineering profession, | 
will mark the 100th anniversary of | 
The centennial, which is being | the establishment of engineering as | 
man board of directors who will | sponsored by 41 national and inter-|a recognized civilian profession in | 





Of New, Used 


BLOOMINGTON, Ind.—Sixty per- | 

cent of the used cars and 45.7 per- 
cent of the new cars purchased | 
from 1949 through 1951 were bought | 
on credit, proving the installment | 
| system “literally has put America | 
'on wheels,” Thomas W. Rogers, ex- | 
ecutive vice-president of the Amer- | 
ican Finance Conference, told 
|economists attending the National 
| Conference on Consumer Credit at 
Indiana university. 

Rogers traced sales of automo- 
biles for the six years from the 
end of World War II through 1951. 
During that period 22,100,000 new 
cars and 36,500,000 used cars were 
purchased by individuals for their 
own use, he said. 

During that six-year period, 
slightly over 40 percent of the 
new-car purchasers and 50.5 per- 





Varied Increases 
Seen in Colorado 


‘Truck Tax Plan 


DENVER.—Taxes on many 
trucks would skyrocket from four 
to eight times their present level 
under the fee system proposed in 
Colorado’s long-range highway 
plan, while some of the heavier 
trucks on the highways would 
escape with little more charge than 
at present. 

This was stressed in a report 
}issued by Carl A. Hoffman, veteran 
|analyst for the public utilities com- 
|mission. The commission has con- 
|trol over about a sixth of the 150,- 
|000 trucks and commercial trailers 
| which operate over state highways. 
| For contractors who operated 
|trucks for their own use the in- 
|crease in taxes would amount to 19 
'times the present rate. The com- 
| mission's figures showed that 534 
| trucks, carrying petroleum products 
land commonly referred to as oil 
|transports, would pay $230,923 
under the proposed plan. In 1950 
jthey paid $228,138. The increase 
would amount to only $5.21 per 
truck. 

Taxes on trucks operated within 
the state by private companies de- 
livering their own goods showed 
the sharpest increases. There are 
15,262 of these trucks which paid 
a total tax of $414,334 in 1950. 

Under the new plan they would 
pay $2,087,874. The tax for 674 con- 
tractors’ trucks would go from 
$7,215 to $137,124; on 1,224 food 
trucks from $12,741 to $114,824, and 
on 2,102 trucks carrying building 
materials it would jump from $31,- 
021 paid in 1950 to $260,845. 

The proposed license fees would 
range from $24 on trucks with an 
empty weight of 3,600 pounds or 
less to $1,355 on trucks weighing 
over 23,000 pounds. Trucks and 
| trailers would be licensed sepa- 
rately. 








‘Canada Truckers 


Resist Controls 


MONTREAL.—Strong opposition 
to any attempt of the Canadian 
government to control inter-provin- 
cial or international trucking was 
the keynote as the annual meeting 
|of the Automotive Transport Assn. 
| wound up here. 

At the two-day meeting the truck 
transport operators in Quebec and 
|eastern Ontario petitioned Lionel 
| Chevrier, minister of transport, for 
| the right to appear before the 
| board of transport commissioners. 
| Nearly 700 members of the asso- 
| ciation approved the move. 


Columbia Terminals Buys 


Control of Plaza Line 

ST. LOUIS.—Columbia Terminals 
Co., which entered the over-the- 
road trucking field last September, 
has received the green light from 
the Interstate Commerce Commis- 
sion to purchase control of the 
Plaza Express Co., Inc., another St. 
Louis trucking firm. 

The acquisition of the Plaza com- 
pany is the second purchase by 
Columbia, the previous one being 
the Southern Express, Inc., which 
operates in Texas, Oklahoma and 
Missouri. Plaza operates in Mis- 
souri, Illinois, Tennessee and parts 
of Kansas and Indiana. 








How Credit Sells Cars 


1949.51 Tabulation Notes Rising Proportions 
Sales on Time 


cent of the used-car purchasers 
used credit, Rogers noted. Credit 
sales during the first three years 
following the war were lower 
than normal because of pur- 
chases made for cash saved dur- 

ing the war years when new cars 
were not available and few used 
cars were on the market, he ex- 

plained. 

The AFC executive called the 
average for the years 1949-1951 
more nearly in line with the pre- 
war pattern of credit purchases of 
automobiles. 

A comparison of unit credit sales 
shows that the used-car purchaser 
is far more dependent on install- 
ment credit as the means of paying 
for his transportation than is the 
new-car buyer, Rogers said. For 
every new car sold on installments, 
2.07 used cars are sold on install- 
ments, he pointed out. 

During the six years from 1946 
through 1951, Rogers explained, a 
total of $31,500,000,000 in install- 
ment credit was extended to indi- 
vidual purchasers of cars in the 
U.S., $16,500,000,000 for the financ- 
ing of new-car purchases and $15,- 
000,000,000 for financing of used-car 
purchases. 

An analysis of purchasers dur- 
ing 1950 shows that 83 percent 
of the used-car purchases were 
made by families with incomes 
below $5,000, while only 35 per- 
cent of the new-car purchasers 
had incomes below $5,000, “prov- 
ing again that the used car is 
traditionally the average working 
man’s car,” according to Rogers. 

A further breakdown shows that 
while 58 percent of the new-car 
purchasers were below 45 years of 
age, 70 percent of the used-car pur- 
chasers were below 45, he added. 


National Labor Consultants 


NEW YORK.—Fisher & Rudge, 
management consultants in labor 
and industrial relations, has merged 
with Thomas F. Neblett, of Los 
Angeles, to form one of the coun- 
try’s first national organizations in 
this field. The new firm will be 
known as Fisher, Rudge & Neblett, 
and its New York office is at 250 
Park Ave. 


New 1952 “a 


AUTO-TURNTABLE , 











f DRIVE 
ON! 


am ed 90% More 
Trafic 


TURNS CARS 
INSIDE OR OUTSIDE 
Can Be Financed if Desired 


BRUNNER’S, Inc. 


358 East Center St. 
Manchester, Conn. 



































News in Brief 





L-O-F Adopts New Cartons 


TOLEDO.—Curved solid safety 
plate glass backlights manufactured 
by Libbey-Owens-Ford Glass Co. 
will be packed 
tons, one light to a carton, effec- 
tive immediately, it is announced 
by E. M. Everhard, general sales 
manager. 


* 


Rambler ‘Bullpen Taxi’ 


CLEVELAND.—Hank Greenberg, 
general manager of the Cleveland 
Indians Baseball club, took delivery | 
of a new Nash Rambler convertible | 
from O. G. Watson, Nash Motors | 
Cleveland zone manager. The In- 
dians are using the Rambler as a 
“bullpen taxi” during the season 
for rapid movement of relief pitch- | 


ers from bullpen to home plate. | - 


* x * 


Standards Group Meets 
NEW YORK.—Standard interna- 
tional tests for iron and steel will 
be discussed by standardization ex- 
perts from 16 countries, meeting 
here June 9-12. The meetings will 


in cardboard car- | 


| craft has been devised here by the 

General Electric Co. Aircraft Gas 

Turbine division. 
* 


+ 


Meehanite Gets Contract 


NEW ROCHELLE, N. Y.—Mee- 
| hanite Metal Corp. of this city has 
entered into a contract to install 
| casting manufacturing processes at 
| the Franklin, Pa., foundry of Chi- 
| cago Pneumatic Tool Co. The com- | 
| pany will manufacture Meehanite | 


| castings largely for use in its own 
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aircraft carrier, 2,000 Sherman 
tanks and 440,000 five-inch shells, 
the company reports. 

* * * 


South Carolina Gas Take 


COLUMBIA, S. C.—South Caro- 
lina gasoline tax collections for the 
first nine months of the current 
fiscal year reached $26,995,555, 
compared with $23,892,450 for the 
corresponding period a year ago, it 


is reported by the state tax com-| 


mission. 


* * + 


Janette Motors Bow 


MORTON GROVE, IIl.—A line of | 


automatic gate valve drives, de- 
signed for use in connection with 


| line of products, it is said. 





be held at Columbia university in | 
conjunction with the second trien- | 
nial general assembly of the 33- 
nation International Organization | 
for Standardization (ISO), with the | 
American Standards Assn., the U.S. 
member of ISO, acting as host. | 

- * * | 
| 


Alcoa Aids Israeli Student 

PITTSBURGH.—A graduate stu- | 
dent from the Hebrew Institute of | 
Technology in Haifa, Israel, will be | 
brought to America this summer | 
for two years of graduate study in | 
agricultural engineering at Wash- 
ington State college. His studies in | 
this country will be supplemented | 
with an additional year in his cur- 
rent alma mater. The foreign stu- | 
dent project is a result of joint | 
sponsorship including the Export di- 


vision of Aluminum Co. of America. 
. . 


Quaker Opens New Office 


PHILADELPHIA.—A new stock | 
carrying branch warehouse and 
sales office has been established | 
by Quaker Rubber Corp., Division 
of H. K. Porter Co., Inc., at 260 
Schuyler Ave., Kearney, N. J., to 
provide better service and deliv- 
eries to customers in the New York 
metropolitan area. 

* * * 


Stewart Supply Co. 


CHARLOTTE. — Stewart Supply 
Co., Ine., has been organized here 
with capital stock of $100,000 to en- 
gage in a general automobile sup- 
ply. business. Principals are Ivey 
Stewart jr., James A. McDonald 
and Harriet Stewart. 

* x 


Chicago Lake Fair Planned 


CHICAGO. — With incorporation 
of the Chicago Park Fair, the first 
step has been taken to hold a lake 
front fair here in 1953, utilizing 
part or all of the area that con- 
tained A Century of Progress in 
1933 and 1944; the Railroad fair in 
1948 and 1949, and the Chicago fair 
in 1950. 


* x + 


Aircraft Slide Rule 
LOCKLAND, O.—A “slide-rule” | 
with silhouets and published infor- | 
mation on the latest military air- 


Builds 
Service 
Volume 


By placing quality Stemac Service 
Emblems on the new cars you sell, you 
automatically protect your service volume. | 
Your employees immediately recognize the 













\\ 


new cars you sell—give these owners the | 
courtesy and service to which they ore en- | 
titled. And, when a car without 
Stemac Service Emblem drives in for service 
you have an opportunity to make a new, 
steady customer and a potential new car 
sale. Details on how leading dealers use 
Stemac Service Emblems to build business, 
together with typic@l FREE emblem are yours 
when requested on your firm letterhead. | 
Address Stemac Company, 1285 So. Chero- 
kee St., Denver, Colo. 


your 


gate or angle valves in pipelines 
| carrying intense pressure, has been 
| announced here by Janette Electric 

WILMINGTON, Del.— Du Pont | Mfg. Co., subsidiary of Gerity-Mich- 
Co. “mined” enough iron and steel igan Corp. Announcement of the 
scrap last year to make the steel|new motors was made by J. F. 
for a 45,000-ton battleship, a naval’ Ditzell, Janette president. 


* * * 


Du Pont Scrap Haul 



















THE INDUSTRY'S FINEST 
POWER BRAKING SYSTEMS 


on. HHWvays 


Regardless of the size of vehicle or whether the preference 
is for vacuum or air, the trucking industry has come to look 
to Bendix Products as the one source uniquely qualified to 
meet every power braking need. 

Hydrovac, the world’s most widely used power brake, is 
the undisputed leader in the vacuum-hydraulic field. And 
Air-Pak is recognized as foremost in the field of air-hydraulic 
power braking units. 

Products of twenty-five years of practical braking expe- 
rience, these outstanding power braking systems offer 
faster, more positive and better controlled braking. And 
in both the vacuum and the air actuated units, brakes can 
be applied instantly by foot power alone—a constant 
safety factor of tremendous importance. 

That’s why on highways everywhere the preference is 
for Bendix* Hydrovac* or Bendix Air-Pak, the Industry's 
Finest Power Braking Systems. 


*REG. U. 5. PAT. OFF. 


PRODUCTS 


BENDIX - vivision * SOUTH BEND 
Division, 72 Fifth 
Bendix- 


Export Seles: Bendix 
Ave., New York 11, N.Y. ¢ Canadian Sales: 
Eclipse of Canada, Lid., Windsor, Ontario, Canada 





Aviation CoareRation 






SALT LAKE-KANAB 
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U. S. Mail Goes Motor Transport— 


With Uncle Sam using motor transport for mail hauling up to distances of 500 miles 
or more, an entirely new type of rolling post office equipment is coming into use. 
The illustration shows a brand new piece of highway mail equipment. The Salt Lake- 
| Kanab Freight Line has recently been given a mail contract from Salt Lake City to 
Kanab, via Richfield, a total of 331 miles in each direction or 662 miles total per 
| day. This line with connecting: carriers serves 70 post offices, six counties in Utah 
reaching a population of 75,000 people. 
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GM Presents $25,000 to Hospital— 


General Motors operations in Cleveland recently presented $25,000 to the Evangel- 
ical Deaconess hospital. Holding the check is Edward N. Cole, GM plant committee 
chairman. Looking on are George P. Allen (left), chairman of the memorial and 
special gifts division, and Carl C. Byers (right), general chairman of the Evangelical 
Deaconess hospital expansion fund. 





The back pages of every issue of AUTO-| Section. Others are profiting from AUTO- 
MOTIVE NEWS contain the WANT AD | MOTIVE NEWS WANT ADS! Are you? 








Marion 10-yd. Rock Body, equipped 
with twin telescopic, double-acting 
hoist, for off- the-road operation. 


@ Marion offers a new approach to your haul- 
age problems . . . an experienced approach 
that is coupled with engineering and manufac- 
turing ability to design and produce whatever 
body and hoist equipment is needed for your 
particular operation. 


Marion produces many standard models, too 
—we feel they are the finest on the market. 
But if your transporation needs call for something 
a little different, or even radically different, 
Marion can design and build it for you... 
quickly and economically. 


To those who want experienced, imaginative 
assistance in the review of their haulage proce- 
dures, Marion offers a service which is unmatched 
in the industry today. 


Your inquiries are welcome. 


BODIES AND HOISTS 


Tn WSL 
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Lawsuits Affecting Dealers . . . 





Court Decisions 


(Continued from Page 39) 


explained that he had a right to 
presume that the pedestrian would 
not negligently attempt to cross 
the highway in the path of the 
automobile and thus place himself 
| in a perilous position. 

| JT IS well established law that an 
employer is not liable in dam- 
|ages for injuries 
| “independent contractor.” Accord- 
ing to a late higher court decision, 
an employe is not an independent 
contractor if the employer super- 


Idaho Dealer Publicizes 


By Backing Ball Teams 


J. C. Ashworth (Chrysler-Plym- 
outh), Twin Falls, Id., has two 
plans for keeping the name of the 
firm and the automobiles he han- 
dles before the public. 

One idea is consistent general 
advertising and the other is by 
backing the Cowboys, a local base- 
ball club. 








caused by an} 


vises or in any way controls the 
employe. 

For example, in Lennox vv. 
Magnolia Company, 51 So. (2d) 
347, testimony showed that a 
truck driver owned his own 
truck and made a contract under 
which he was required to exclu- 
sively deliver materials and mer- 


chandise to customers of his 
employer. 
One day the truck driver ran 


|} Over a woman. In subsequent liti- 
|gation, the higher court held the 


employer liable in heavy damages 
to the injured woman, saying: 
“We are firmly of the opinion 
that the 
between Jenkins and the company 
was that the company retained and 
had the right to direct, supervise 
and control the manner and 
method in which Jenkins (driver) 
was to perform the hauling. Under 
these circumstances, the doctrine 


METAL PRODUCTS CO. 
Marion, Ohio, U. S. A. 


Manufacturing a complete line of standard and special hydraulic hoists and dump bodies. 


contract of employment | 





|of independent contractor has no 
application.” 
On the other hand, this court 


explained that an automobile 
dealer never is liable in damages 
for injuries caused by an _ inde- 
pendent contractor who is _ paid 
strictly on a contract basis for 
making deliveries. 





Curtis Releases 


| Market Guide 


For Auto Firms 


PHILADELPHIA. —A market 
guide, designed to help automotive 
product manufacturers, wholesal- 
ers and jobbers in their study of 
market possibilities, has been pre- 
pared by the research department 
of Curtis Publishing Co. here. 

The purpose of the book, accord- 
|ing to the Curtis research depart- 
|ment, is to help: Establish sales 
| quotas by district sales territories 
or counties; determine sales oppor- 
| tunities in counties, states or re- 
| gions, or in a company’s own dis- 
| trict sales territories; set up sales- 
| men’s territories or branch Office 
| territories; measure actual sales 
results against a reliable standard, 
and compare the distribution of the 
advertising media used with a 
| measure of market possibilities. 

The 77-page survey, “A Guide to 
| Markets and Quotas for Automo- 
tive Products,” stresses that while 
the market for vehicles, parts, ac- 


cessories, petroleum and _ service 
industries products is nationwide, 
|the distribution and size of the 


market should correspond closely 
to such a basic measure as vehicle 
registration. 

| A map gives a national county 
by county breakdown based on car 
| registration and so pinpoints the 
| distribution of sales opportunities. 
| It shows the market to be widely 


| dispersed, with the Pacific and 
| Middle Atlantic regions heading 
| the list. 


The survey includes a how-to-do- 
it-yourself guide for the individual 
automotive salesman. It gives him 
the necessary details from which 
| to build or readjust his own sales 
quotas and tells him the way to 
do it. 


Seiberling Back 
‘On 6-Day Week 


AKRON.—Seiberling Rubber Co. 
announced last week that it has 
resumed full-scale production, six 
days per week, on passenger and 
truck tires. 
| Like others in the industry, a 
company statement said, Seiberling 
built up large inventories during 
the winter in preparation for 
spring demand, then cut back tire 
| production to five days weekly 
|earlier this month when the sales 
| increase was slow in coming. 

“We think the logjam has bro- 
| ken,” said J. P. Seiberling, presi- 
dent. “Dealers have held off buying 
because they expected a drop in 
prices. They must realize now that 
it won’t happen—at least not for 
|a while, if at all.” 
| Because of large inventories of 
| tires made with higher-priced rub- 
| ber, prices of tires should remain 
firm “at least until late summer,” 
Seiberling said. He added that 
| there had been some retail price- 
| cutting in a few markets, but said 
this has lessened in the past two 
weeks. 


Libbey-Owens-Ford Buys 
Glass Fiber Process 
| TOLEDO.—Purchase of the 
“Garan Finish” and acquisition of 
|certain technical services of Dr 
Robert Steinman, president of 
Garan Chemical Corp., Los Angeles 
by the Fiber Glass division of 
| Libbey-Owens-Ford Glass Co., was 
| announced here last week by G. P 
MacNichol jr., L-O-F  vice-presi- 
dent. 

The Garan finish is a surface 
treatment applied to glass fibers 
|to give them superior characteris- 
tics for reinforcing plastics. As 
developed by Dr. Steinman, it has 
had principal acceptance as applied 
to glass fabrics. has been used 
extensively on the Pacific Coast, 
particularly in the aircraft in- 
dustry. 


| 
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Auto Firms Aid Youth 


Their Role in Business Training Is Underscored 
By Tribute to Chrysler’s Haien 


By Bob Sheldon 
Staff Writer 
DETROIT.--Honors conferred re- 
cently on John Haien, Chrysler 
Corp. director of youth training, 
point up the active role taken by 
auto manufacturers and suppliers 


in the Junior Achievement pro- 
gram. 
Haien, whose own career is 


looked upon as a source of inspira- 
tion for young businessmen, for 
three years has been president of 
Junior Achievement of Southeast- 
ern Michigan, Inc. 

At a gathering here of JA 
members and their sponsors, in- 
cluding many top industry execu- 
tives, Haien received a plaque | 
paying tribute to his leadership. 
The special award was presented 
by John S. Bugas, Ford vice- 
president of industrial relations. 


who had distinguished themselves | 


| E. Hutchinson, vice-president and 


|and Edgar F. Kaiser are also mem-| individual JA corporations include 
| bers of JA’s advisory council. 


|} movement are 
Scholarships and other awards | Motors, Ford, Nash, Packard and | (o,; Ditzler Color division of Pitts- 
were given to scores of youngsters | Kaiser-Frazer. 


gram can take its cue from the 
career of President Haien. An 
immigrant from The Netherlands 
at 15, he neither could write nor 
read English. He started out as 
a sweeper in a steel mill and 
worked diligently for his educa- 
tion at Boston university and 
Harvard before rising in the in- 
dustrial world. 

Distinguished names appear on 
JA’s roster. At the dinner where 
Haien received his plaque, George 
W. Mason, president of Nash- 
Kelvinator, was chairman and B.| 





A Chevrolet truck with double-wrap frame and 242-inch wheelbase has been built 
into this furniture van on the Pacific Coast. Photograph shows Bill Marx, sales man- 
chairman of the finance committee | ager of Rush Chevrolet Co., Gardena, Calif. (left) delivering the unit to Bud Ashbrook 
of Chrysler Corp., was toastmaster. | before the vehicle went into service between los Angeles and Fresno. 
Henry Ford II, Charles E. Wilson|~——————CS~—“‘“<; CO” ad 


nesota Mining & Mfg. Co.; Monroe 
American Metal Products Co.;| Auto Equipment Co.; Motor Prod- 
Auto makers taking part in the| Bower Roller Bearing Co.; Briggs | ucts Corp.; Murray Corp. of Amer- 
Chrysler, General! Mfg. Co.; Detroit Steel Products| ica; National Automotive Fibres, 
Inc.; Ross Roy, Ince.; Socony- 
|burgh Plate Glass Co.; Federal-| Vacuum Oil Co., Inc.; Standard Oil 
Firms in the automotive and al-| Mogul Corp.; Holley Carburetor | Co.; Gar Wood Industries, Inc., and 


in the JA movement, which offers |lied field which actively sponsor ' Co.; Kelsey-Hayes Wheel Co.; Min-'! Woodall Industries, Inc. 


members a chance to “learn by 
doing” in the business and indus- 
trial fields. 

Since its inception in 1949, the} 
local JA organization has leaped | 
into national prominence. The 1,500 
boys and girls taking part in this | 
area already represent a tenth of | 
the total U.S. membership, al-| 
though the movement nationally 
can trace its beginnings to 1919. It 
formally was organized in 1942. 

That the Southeastern Michigan 
JA group is the second largest in 
the nation is due in no small part 
to the auto industry, which gave 
full support to the project from 
the start, observers point out. 

Dozens of automotive com- 
panies, along with firms from 
many other fields, contribute 
funds and personnel to the pro- 
gram. And one interesting facet 
is that some of these companies 
feel they themselves, as well as 
the children, are learning more 
about running a business. 

Working in teams of 10 or 15, 
JA members market some product 
or service. Usually, they manufac- 
ture small handicraft articles such 
as ashtrays or leather key cases. 

Sponsoring companies _ provide 
each “corporation” with three ad- 
visors from their own staffs. These 
advisors, representing business 
management, sales and production, 
give of their free time to meet 
once a week with their young 
charges at the JA workshops. 

Since these JA companies are 
modeled after the real thing, ad- 
visors say they benefit by getting a 
bird’s-eye view of a corporation in 
action. An advisor who is a junior 
production executive can, for ex- 
ample, obtain a picture in minia- 
ture of the financial problems 
involved in his own industry. 

The JA corporations, of which 
there now are 106 in this area, sell 
stock, pay their employes out of 
their own profits and issue annual 
stockholders’ reports, some _ of 
which compare favorably with 
those of big concerns. 

As an indoctrination in the op- 
portunities offered under the 
free-enterprise system, the pro- 


One Way Out 


O’Neal Hopes to Retire— 


Into State House 
NORTH LITTLE ROCK, Ark. 
One way to get out of the auto 
business is to run for governor, 
says Dutch H. O'Neal, DeSoto- 
Plymouth dealer here who also op- 


erates dealerships in Memphis, 
Baton Rouge, La., and New Or- 
leans, 


“I've been wanting to get out of 
the auto business, and this is the 
best way I know of,” declared 
O’Neal, who has announced that 
he will be a candidate for gov- 
ernor of Arkansas in the Demo- 
cratic primaries next summer. 

“If I’m elected, I will dispose 
of my automobile holdings and de- 
vote my time to the governor's of- 
fice,” O’Neal says. The state needs 
a business man in the governor’s 
chair.” 

O’Neal was an auto salesman in 
Memphis for six years before com- 
ing to North Little Rock 13 years 
ago. 


ol 


Fission Prospects 


Industrial Demand Seen 
For Atom ‘Wastes’ 


STANFORD, Calif.—A potential 
large-scale demand for fission prod- 
ucts exists in industry, but many 
technical and economic problems 
must be solved before promising 
new uses for these by-products 
which the atomic energy program 
can develop. 

This was the finding of the Stan- 
ford Research Institute in a recent 
techno-economic survey of indus- 
trial uses of radioactive fission 
products conducted for the U. S. 
Atomic Energy Commission. 

Millions of radioactivity curies 
are contained in the waste from 
the production process of pluto- 
nium for nuclear reactors, the insti- 
tute points out. Because these fis- 
sion products are unsuitable for 
| explosives they are believed to be a 
| potential source of low-cost radia- 
| tion. 
| Although these “wastes” are used 
jon a small-scale for technological 
| developments, the institute sees 
| possible future use of them for 
things like cold sterilization of 
| drugs, lower-level power sources 
‘and other industrial advantages. 


B.F. Goodrich 





Tubeless Tire 





seals punctures, protects against blowouts 


eo AND 





NOW 
DEFIES SKIDS 7, 


fo earn the name’ LIF E-SAVER" 


TOO 


New tread wipes a wet road so dry you can light a match on it 


W HAT else would you call it?—first 
tire in history to give real protec- 
tion against all three tire hazards—punc- 
tures, blowouts and skids! 

When the BFG Tubeless Tire went on 
sale over four years ago, it introduced 
a new kind of amie and blowout 
safety. Patents covering basic features of 
Tubeless Tires have been issued to The 
B. F. Goodrich Company by the U. S. 
Patent Office. 

Now, the new “Life-Saver’’ Tubeless Tire 
defies skids too! 

It has a new kind of tread with thousands 
of ‘‘grip-blocks” so closely spaced you 
hardly see them. 

In rain, they wipe the road so dry you 
can light a match on it, grip for quick 


stops. Starting up, they grip like a cater- 
pillar tread. 

The BFG “‘Life-Saver”’ tire outwears other 
tires, because its ‘‘grip-blocks’’ have a 
“walking” action that reduces scuff- 
ing. Here’s how it outperformed con- 
ventional tires in tests: 





STOPPING DISTANCE 


| 

sees as UP TO 30% LESS ON ICE 
=m UP TO 15% LESS ON SNOW 
es «UP TO 20% LESS IN RAIN 


PULLING POWER 
— UP TO 114% GREATER ON ICE 
=e UP TO 25% GREATER ON SNOW 
eemmmmmmes UP TO 40% GREATER IN RAIN 
TIRE MILEAGE 
AVERAGES 10 TO 15% GREATER 





————— 


——— _— REGULAR TIRES umes BFG LIFE-SAVER™ TIRE 











CHANGES BLOWOUT TO SAFE SLOWOUT. Sudden 
blowouts in regular tires with inner tubes 
are usually caused by the tube being 
pinched by a bruise-break in the tire 
carcass. But a bruise-break in the Tube- 
less Tire merely causes a slow leak. Plenty 
of time for a safe stop. 


SEALS ITS OWN PUNCTURES. Drive the ‘‘Life- 
Saver” Tubeless Tire over 3” spikes and 
it does not go flat. A gummy layer of 
special rubber under the tread seals 
against the punc- 
turing object, 
plugs the hole per- 
manently when the 
object is withdrawn. 





DEALERS: Learn how you can make extra profits with "Life-Saver” Tubeless Tires. Your BFG salesman 
© will give you the whole profit story. Or write to The B. F. Goodrich Company, Akron, Ohio. 
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CED Says Federal Budget Can Be Balanced .. . 





Tax Boost Held Unnecessary 


WASHINGTON. —The _ Federal 
budget can be balanced in the 
coming fiscal year without a tax 
increase and without impairing the 
effectiveness of the security pro- 
grams, the Committee for Eco- 
nomic Development said last week. 

A deficit “would increase the 
risk, of further inflation, with 
serious injury to the nation,” the 
committee said. 

The committee’s conclusion that 
a $10.4 billion cash deficit indicated 
in the President’s budget message 
ean be eliminated without tax in- 
creases or impairment of the secur- 
ity programs was based on: 


idential program.” 


waste and inefficiency in the mili- 
tary programs. 

3. Recommendations for a reduc- 
tion of about $2.8 billion in the 
$26.7 billion proposed for other than | 
military and foreign aid expendi-| 
tures. | 

“We believe that the cash budget 
can be balanced by achievable gains 
in government efficiency and by! 
reduction of government programs | 
that are, at least during this emer- 


a. 


A calculation that actual ex- 
penditures for military functions 
of the Defense department and for 





gency period, less important to the 
nation than avoiding either a deficit 
or a tax increase,” the committee 


2. An estimate that another $4 | pective 
billion can be saved by reducing | balancing the budget by a tempor- | 


estimate of $58 billion, “even as-|ent conclusion, the committe<¢ 
suming adoption of the whole Pres-| added, “with expenditures remain- | 


ing substantially in excess of pros- | 
revenue, we recommend | 


ary tax on retail sales, except sales 
of food, housing and items alread, 
subject to direct federal excises. 
This way of financing the excess of 
expenditures would be less infla- 
tionary and less injurious to pro- 
duction than any alternative.” 

The committee based its esti- 
mates and conclusions on the 
cash-consolidated budget which, 








eS es 


Cloyd to Mana 


¥ 


ge Hardy Dealership— 





J. Vern Cloyd (right) has been appointed general manager of Carey E. Hardy 


(Chrysler-Plymouth), Monrovia, Calif. Cloyd 


was previously with Phil Morgan (Stude- 


baker), Temple City, Calif. With him are his sales staff: (left to right) Orie Mumford, 


Frank Killworth, Phil Hann, Lewis Cooper and Morris Neidercorn. 








because it includes receipts and 
security 


expenditures of social 


and other trust accounts, “is more 





and as a guide to over-all budget Defense in fiscal 1953, including 


policy,” than the administrative |foreign military aid, 
largely on the rate of increase of 


budget. 








“depend 












































































































































































































































































































































foreign military aid will lag at least | said. useful as an indicator of the eco- Budget estimates that $58 billion’ production and procurement for 
$3.5 billion behind the President’s} But if Congress reaches a differ-| nomic impact of Federal finance | will be spent by the Department of | military purposes,” CED said. 
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| 
and carryover directors will meet 
this month to elect new officers. 


* * » 


Willys Promotes Smith 


Don H. Smith, a member of the| 
sales staff of Willys-Overland, | 
since September, 1949, has been 
| promoted to man- 
|} ager of advertis- 
ing and merchan- 
dising, it has 
been announced 
by Gerry E. 
Lyons, general 
;}sales manager. 

He succeds Harry 

Swan, resigned. A 

veteran of more 

than 30 years in 
the automotive 
| sales field, Smith 
| has served as sales promotion man- 
ager at Willys since October, 1951, | 
and prior to that was regional 
sales manager for the company’s 
seven-state southeastern region. 
From 1923 to 1940, Smith was with 
Chevrolet as zone or assistant zone 
manager in various sales _terri- 
tories. In 1940 he became a regional 
sales promotion manager for Nash. 


| 
| 
| 
| 
| 








Dealers’ Float Emphasizes Safety— 

Chucky Creed, son of the president of the Twin City Automobile Dealers Assn., 
emphasizes the safety theme on the float that won honorable mention in the south- 
western Michigan blossom festival at St. Joseph-Benton Harbor. General chairman of 
the festival was Joseph Carver, Benton Harbor Chrysler-Plymouth dealer. 


Don H. Smith 





Affecting Factories and Dealers... 


Auto Advertising 











By George Deery 
Associate Editor 

Importance of newspaper adver- 
tising in the sale of cars and trucks 
was pointed out by L. F. Desmond, 
Dodge director of advertising and 
merchandising, in 
a speech last 
week at the ad- 
vertising seminar 
of the Texas 
Daily Press 
League. Desmond 
said that Dodge 
has been a con- 
sistent user of 
newspaper adver- 
tising since that 
company ran its 

> . ne first newspaper 
ad on Aug. 2, 1914, to announce 
introduction of its first car and to 
seek dealers. 


Before the first Dodge car 
went on display, 22,000 individual 
firms and individuals sought 
dealerships. The strong Dodge 
dealer body which resulted is 
credited in large part to that 
initial ad campaign. j 
Dodge expended approximately 
$7,000,000 in car and truck adver- 
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tising in newspapers last year, Des- 
mond said. Dodge dealers also 
spent an additional large sum on 
service and used vehicle ads. 

Flexibility of newspaper adver- 
tising which enables Dodge dealers 
to advertise their individual local 
prices also was cited by the 
speaker. He pointed out that many 
dealers in Texas were able to an- 
nounce new finance terms on cars 
in the same newspaper issue which 
carried news stories on the recent 
suspension of Regulation W. 

Praise for unselfish newspapers 
which help promote civic and 
national welfare also was given 
by Desmond. He cited in particu- 
lar the valuable aid which news- 
papers gave in the recent cam- 
paign when Dodge dealers helped 
collect 18,000,000 pounds of scrap | 
metal needed in the defense | 
effort. 

Newspapers rallied to the aid of | 
Dodge dealers when they were | 
asked to carry news stories invit- 
ing organizations to bring scrap | 
metal to the dealerships for collec- 
tion. 





* 


All About Montana 


The Detroit office of Jann &| 
Kelly, newspaper representatives, 
managed by David E. Sampson, 
last week was 
host to ad people f 5 
for a presenta- | 
tion Tue 
Changing Picture 
in Montana.” J & 
K represents the 
Billings Gazette, 
the Helena Inde- 
pendent - Record 
and the Missoula 
Missoulian-Stand- 
ard. The presen- 
tation was given 


* * 





D. E. Sampson 





by Dick Morrison and _ Scotty 
Campbell, executives respectively 
of the Missoula and Butte news- | 
papers. 


They pointed out that the sharp | 
increase in oil drilling and other 
industrial operations give the 600,- 
000 population of the state the 
highest living standard of any 
group in the country. The papers | 
covered by Jann & Kelly cover 80 | 
percent of the market, it was said. 

+ * co 


Where Times Goes 

Circulation of the New York 
Times in 2,491 counties through- 
out the U. 8. is shown in the 
Times new 1952 circulation book. 
The 20-page book, compiled from 
Audit Bureau of Circulation 
records, shows the Times gross 
weekday circulation on Thurs- 
day, Sept. 20, 1951, was 598,722, 
and Sunday circulation Sept. 23, 
1951, was 1,181,917. 

The Times is read in 11,689 
communities and in every one of 
the 48 states. The 2,491 county 
figure represents 81.1 percent 
coverage of the total 3,072 coun- 
ties in the U. 8., the paper states. 

* x * 


Ad Club Elects 

New directors of the Adcraft 
Club of Detroit are N. F. Lawler, 
Nash director of advertising and 
sales promotion and second vice- 
president of the club; William G. 
Power, ad manager of Chevrolet; 
Warren Devine, of Editorial Serv- 


Herald Tribune Promotes 





ices agency, and Pete Wembhoff, 
editor of Automotive News, These 


* * * 


John D. Thees, for the last four 
years retail ad manager of the 
New York Herald Tribune, has 
been appointed ad director, it 
has been announced by Warner 
Moore, business manager. At the 
same time additional appoint- 
ments within the ad department 
were announced. 

William R. Butler, 





formerly 


national manager, has become 
ad manager. Butler joined the 
paper in 1933 and has been, suc- 
cessively, manager of financial 
and automotive advertising and 
manager of national advertising. 

¥ * 


Stakel Joins Alcoa 

Frederick C. Stakel became ad 
manager for Aluminum Co. of 
America on June 1, it was an- 
nounced last week by Arthur P. 
Hall, public relations and adver- 
tising vice-president. 

Since 1947 Stakel has been 
manager of advertising and sales 
promotion for Brown Co. of Ber- 
lin, N. H., manufacturer of 
pulp, paper and allied products. 
Previously he was New York dis- 
trict manager for Scott Paper. 


* * * 


D. P. Brother Adds 4 


Clarance Hatch jr., executive 
vice-president of D. P. Brother & 
Co. (Oldsmobile), ad agency has 
announced the addition of four 
men to the creative and copy staff 
in Detroit. They are Robert L. 
Garrison, Donald P. David, Vic 
Canever, and Jack F. Worth. Gar- 
rison, a graduate of Michigan State 
college, formerly wrote national 
automotive copy for Kenyon & 
Eckhardt (Lincoln-Mercury) and 
Ross Roy (Chrysler accounts). 

David worked on national ac- 
counts for McCann- Erickson 
(Standard Oil) in Cleveland and 
Batten, Barton, Durstine & Os- 
borne (DeSoto) in Detroit. Canever, 
a graduate of University of Michi- 
gan, was formerly sales promotion 


* 


manager of GMC Truck. Worth, a 
|graduate of Michigan State col- 
|lege, comes to the agency from 
| the sales promotion department of 
Studebaker. 


* 


|McQuigg Joins L & N 

| John L. McQuigg, vice-president 
jin charge of the Detroit office of 
| Geyer, Newell & Ganger, which 


* 4 


4 





H. W. Newell 


J. L. MeQuigg 


handles Nash-Kelvinator ads, has 
given up that post to join thé 
newly-formed Lennen & Newell 
agency, whose new executive vice- 
president is H. W. Newell. Newell 
held the same position until this 
week with GN & G. McQuigg, ex- 
ecutive vice-president and a direc- 
tor of L & N, will open a Detroit 
office for the new firm. 





Aetna Opens 4th Branch 

CHICAGO.—A fourth branch in 
Chicago has been opened by Aetna 
Auto Parts Co. at 4842 W. North 
Ave. The new branch occupies 5,- 
600 square feet of floor space, and 





has a machine shop and complete 
service facilities. 








“LOAD-STER” 
HELPER SPRINGS 
HELP BOOST 


PROFITS 


tle shelf space. . 


EASY TO STOCK 


TaleihaleltlelMmdelaielil-meiel <-Mm ite 


. labeled 


for easy identification. 


SMALL INVENTORY 


Ten (10) sizes cover 90% 
of the cars in operation Dis- 
tributors located through- 


out the country mean quick 











MAIL TO NEAREST 


PRIOR PRODUCTS, Inc. 


Box 349, Middletown, Ohio 
Box 7608, Dallas, Texas 


Please send me descriptive 
ster” HELPER SPRING 
nearest distributor. 


NAME 





ADDRESS BELOW 


delivery. 


BIG MARKET 


For Y2-ton and %-ton pick- 
up trucks... passenger cars; 
salesmen with heavy sam- 
ple cases, vacationers with 
luggage, cars pulling house 
trailers and work trailers 


.a sales potential in the 


millions. 


EASY TO INSTALL 


NO MAINTENANCE 
REQUIRED 


literature on the “Load- 
and the name of your 





STREET. 





CIty. 


PRICED RIGHT 


List prices from 
$14.75 to $21.40 


PROFITABLE 





STATE 
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49 sedan, $760. '47 sedan, $420 


* » $ ll 
Used-Car Auction Prices | v1". sm" "| Average Used-Car Prices 
| NASH—'51 Rambler conv., $1,260* 47 
aan a6 utr ee eee sedan (Compiled by Automotive News) 


Market Trend OLDSMOBILE — ‘50 (98) sedan, $1,750" . ; 

; 76) conv. Een + are pha May 1952 April = March 

The overall average price of used cars at wholesale landed on an ¢ 38 sa. Model (to date) 1952 1952 

even $1,200 last week, up $2 from the previous week, according to 2 Cambridge sedan, $1.810 $1,200 213 $1,220 1952 $2,376 $2,366 $2,316 
Se, Towe § ay Concord 2-dr., $1,525, $1.52 51 Cran- 7 

Automotive News index, nae cou G00" Caanbe ie sedan 1951 1,640 1,670 1,709 


; P brook sedan, $1.600: Cambridge sedan 
All changes were moderate, the index showed, with the largest gain $1,430, $1,415, 2 at $1,400. °50 Deluxe 1959 1,308 1,316 1,348 
i ice 195¢ s— $7. op i ioe Ww . mn in °52 sedan, $1,200, $1,180, $1,150: P-19 se- * : 
in the pric of eg models—up $7 Other increases were shown in 52s, dan, $1,050. '49 SD sedan, $1,005: De- 1949 1,062 1,067 1,091 
up $2; '48s, up $6; 47s, up $3, and ’46s, up $3. Losses were seen in the luxe sedan, $1,110, $1,070. "48 SD sedan 1943 797 813 825 


rices of 1951s ($7) and ’49s ($1). $860. ‘47 Deluxe sedan, $600. ‘46 SI ~ x -/ — 
P ¥ sedan, $615 36 sedan $130. °35 code. 1947 654 672 676 
1946 . 563 584 575 


Meanwhile, activity at the auctions stood at 76 percent sales—the $120 
highest week since the period ended Jan. 21. At 14 representative ~~ fn Chieftain (8) sedan, $1.- April March Overall 
auctions last week, 1,902 cars were sold out of 2,510 offerings. At the 900*. '50 Chieftain conv., $1,660*; sedan 
$1,590, $1,520, $1,330 417 SL (6) sedan Average $1,200 $1,213 $1,220 


same auctions a week earlier, 1,701 cars were sold out of 2,376 offerings $700. '46 Chieftain (8) conv.. $650: SL 


y § 2, 25 “J . . 
—an average of 72 percent. oaih) sedan. _ alii aa (The above figures are averages of used-car auction prices, all 
Most of the auction operators report that bidding is spirited, and $2, . "50 %-ton pickup, $740 makes and mod carried regularly in Automotive News.) 
that clean cars are bringing slightly rising prices. In some areas, ALYS "50 (4) panel, $740 
prices are reported definitely on the upswing, while other areas — a oe hte glee tes ee fe 
° ; , $66 SL Deluxe 4-dr., $1,260; 2-dr., $1,280. | KAISER—’51 Henry J 2-dr.. $800 
report prices are firm. . "49 conv., $1,035: SL Deluxe 4-dr., $1,- dr., $320 " 4-dr., 5. 
ire , > yy j Ta j > ; > 5 . T . a ; 9. : ~ + . « aie z. 
Prices marked with an * indicate a unit equipped with MASON CITY, IA. oS ea or ee Custom 4-dr., $475* 
an automatic transmission or overdrive. Peete ; : : 
(Lapiner’s Car Auction. Sale every Wed- | DeSOTO—’52 Custom 4-dr.. $2,700*. ‘4 ‘59 Monterey 4-dr 
ele = aa > | ~ “ s a2 3} \ -dr., 
LOS ANGELE | ton panel, $1,295, $1,280. 0 Meadow nesday. Prices are for sale of May 21.) Custom 4-dr., $1.110 .. $1.730* 50 4-dr 
sv was 40 j brook sedan, $1,480; \%-ton pickup, $850. (Market stronger. Southern and west- DODGE—'48 Custom 4-dr., $705*. °47 Cus- -005, °4¢$ -dr., $1,080. 
(Los Angeles uto Auction. Sale every | ‘49 Deluxe business coupe, $750. °47 ern buyers increased activity. Sold 143 tom 4-dr., $610, $595*. '46 Deluxe 4-dr., rae 1 Amb : i 4 1.290* 
Tuesday and Thursday. Prices are for| Deluxe sedan, $665. ‘46 1-ton van, $310 units out of 174 offerings.) $510. = eater as ae aS 
J r ; - one a ‘ E assador 4-dr., $1,080*. '49 (600) 4- 
na Se ay Bey last t k soRageris igs bse BUICK 52 Special 2-dr.,_ $2,450*. '50 | roRD 52 Custom (8) club coupe 
(Prices steady over last two weeks. y Super 4-dr., $1 >, 61,600°. "40 Rit | anne x oupe, di 2 
4 ‘ FORD—'52 '4-ton pickup, $1.320. ‘5 | oy OE ' D . 200*. '51 Deluxe (8) 4-dr., $ 2-dr., | OLDSMOBIL E—’51 (SS) = 4-dr. $1,830", 
ae — Sold 219 units out of 314 toria, $1.780°: Ko smegg Mh sgh ean: 4-dr., $1,160*; Super conv., $1, ° $1,375; Custom (8) conv.. § ; | $1,985*; (98) Holiday 4-dr., $2,215*. °50 
ae _ ois a4 51 Su- ‘ . $1.340, $1,330: Deluxe (6 lz | CADILLAC—'51 (62) 4-dr., $8: : ae pickup, $950. '50 Delu; e “— * (88) 2-dr., $1.4 ; (98) 4-dr., $1,660*. 
BUICK—’52 Super conv., $3,310*. '51 Su BY i 3) sedan. (62) 2-dr., $1,105*. ‘46 (61) 4-dr., $1,- 17 ’49 Custom (8) ir. 950, $$ »| ‘°49 (98) conv., $1,350*; 2-dr., 


Hera 2-dr., 3,29 : 4-dr. 2,- | 1,330. ‘50 Custom (8) sedan, $1,270. + Z - ; 2 ” > 
225°; RM. Riviera ‘ta, $2,265°. 50 ‘49 Deluxe sedan, $960, $925. ‘48 SD | 900°. °39 (60) 4-dr.. $265 925, $805. '48 SD (8) 2-dr., $710, $735. | $1,290. 


Super Riviera 2-dr., $1,870*; 4-dr., $1,- | _ Sedan, $800 business coupe, $120 c HEVROLET '52 SL Deluxe conv., §2.- | 47 SD 4-dr., $295. | PACKARD —'46 4-dr.. $4 
795*; RM Riviera 4-dr., $1 , $1,650*; | be ‘47 Super (6) sedan, $385. 225* 51 SL Deluxe 2-dr., $1 7 HUDSON ~49 Commodore (6) 4-dr., $705*. ! (Continued on Page 
Special 4-dr., $1,435, $1 bi sedanet, 7 : 7 = nee - - - is i 
$1,350. ‘49 $1,475. ’48 RM 

95 


$75 47 Super sedanet, $915; RM | 
$745. '46 Super 4-dr., $765. 
AC—’51 Coupe de Ville $4, 225 
94,108°: (62) 4-dr., 

$3,550*. °50 conv. 


j (60) 
. 48 (62) ciub « coupe, * $2, 035 
"47 (60) 4-dr., $1,405* 
CHEVROLET -°52 %-ton pickup, $1,400 
SL Deluxe 2-dr., $1,725*; FL Deluxe 
2-dr., $1,630; stationwagon, $1,480. °50 
Bel-Air, $1,690%; SL Deluxe 4-dr., $1,- | 
580*, $1,395, $1 2-dr., $1,455, $1 
195; FL Deluxe 2-dr., $1,360, $1,35) 
on pickup, $995. °49 SL Deluxe 
$1,115; FL Deluxe 2-dr., 
%-ton pickup, $895. °48 FL 
000, $815; FM 4-dr., $930. 
dr., $855; conv., $785; SM 4-dr., $660. 
46 FL 2-dr., $815; SM 4-dr., $660; 
%-ton panel, $465. 

CHRYSLER—’51 NY Newport, $2,865* 
$2,760*; W conv., $1,985*. ‘50 
Windsor $1,765*. ‘49 Windsor 
conv., $1,538 ’46 Windsor 4-dr., $765*. 

DeSOTO—’50 Custom club coupe, $1,620*. 
"49 Custom 4-dr., $1,295*; club coupe, 
$1,165*. °'47 Deluxe 4-dr., $575*. 

DODGE—’49 Meadowbrook 4-dr., $1,315 
48 Custom club coupe, $810. ‘47 Cus 
tom 4-dr., $660. '46 %-ton pickup, $3 | 

FORD—'51 Victoria, $2,125*,  $2,055*; | 
conv., $1,980*, $1,860*; stationwagon 
$1,940; Custom (8) 2-dr., $1,855*; 
$1,555; Deluxe (8) 2-dr., $1,650*, 
580*; club coupe, $1,535*; Deluxe 
2-dr., $1,410, $1,310; F-1 pickup, $1,305 
"50 stationwagon, $1,735", $1,620; Cus 
tom (8) 4-dr., $1,395*; Deluxe, (8) 2-dr. 
$1,285, $1,265; Custom (6) 4-dr., $1.- 
215; Deluxe (6) 2-dr., $1,175; %-ton 
pickup, $1,090. °49 conv., $1,335; Cus- 
tom (8) 2-dr., $1,165, $1,095; Custom | 
(6) 2-dr., $1,035. '48 SD (8) 4-dr., $880. 

HUDSON—’51 Hornet 4-dr., $1,950*. °49 
Commodore (6) conv., $1,195*; 4-dr., 

’48 Super (6) club coupe, $910*, 








—'51 4-dr., $1,380, $1,350. 
LINCOLN ~51 Capri 4-dr., $2,045*, °50 
club coupe, $1,825*, $1,625*. °'49 Cos- 
mopolitan 4-dr., $1,420*; 4-dr., $1,055*. | 
MERCURY — conv., $2,250*; club 
coupe, $2, ; stationwagon, $2,205 
"50 4-dr., ‘ ; club coupe, $1, 
$1,520*. § -» $1,340*, $1,310, 
280; 4-dr., $1,335, $1,310*, $1,200; 
tionwagon, $1,275*; club coupe, $1. 
"47 4-dr., $775. °46 4-dr., $700. 
NASH—’51 Rambler _ stationwagon, 
555*, $1,535*. ‘50 Statesman 4-dr., 
145. '48 (600) 4-dr., $685. 
OLDSMOBILE—’52 (88) Holiday, $3,230*. | 
"50 (98) 4-dr.. $1,945*. °'49 (88) qclub 
sedan, $1,365*; 4-dr., $1,355*, 
"48 (98) club sedan, $1,240*, 
"47 (98) club sedan, $800*; 4-dr., Sease 
(76) club coupe, $615* 
PACKARD. —'51 club sedan, $1,965*. 
club sedan, $785. 
PLYMOUTH suburban, $1,750; 
brook 4-dr., 80. '50 conv., 5 
4-dr., $1,310. °49 SD 4-dr., ‘ 
Deluxe club coupe, $76( se70. 
PONTIAC—'52_ conv. 50* ; ~ Chieftain 
(8) 4-dr., $2,665*, $2,2 Q (&) Cata- 
lina, $2,350*; (6) Catalina, $2,160*. °50 
Stationwagon, $1,920* $1,790; SL (6) 
4-dr., $1,620*; Chieftain (8), $1,450. °49 
stationwagon, ; Chieftain (8) 4- 
dr., $1,400*, 

DEBAKER ‘Cc ommander 4-dr., 
$1,680*, '50 Commander (6) 4-dr., $1,- 
255° ; Champion 4-dr., $1,225*, $1, * 
$1,150. ‘48 Champion 2-dr., $885*. 
Champion club coupe, $840*. 

MISCELLANEOUS—'50 International 
ton pickup, $905 


PHILADELPHIA, PA. 


‘Harold B. Robinson Auto Sales Auction 
Sale every Tuesday and Thursday. Prices 
are for sale of May 15-20.) GAR WOOD 

(Market still high, with some sellers -_ 
setting prices too high. Sold 126 uni‘s “ 
out of 168 offerings.) 
BUICK—'50 Super Riviera, $1,750*; sedan, Gar Wood Industries, Inc. 

$1,400*, 1.8, ’49 RM sedan, $1,150; Executive Offices, 36203 Main St., Wayne, Mich. 

Super sedan, 1,265 ‘47 Super conv., 
pe sedan, $650. Please send information on how we can profit most 

c ls 51 SL Deluxe sedan, §1,- 

496 $1,450; FI. Special sedan, by selling the Gar Wood equipment checked: 












a 






SL Deluxe sedan, $1,250; 


3 5. fi 
SL Special sedan, $1,200. ‘49 SL Deluxe T Dum i i i i 
sedan, $1,170, $1,000; FL Deluxe sedan, | N D U » R ; fa y t O P Bod _ and Hoists O Elevating End Gote 
$1,180, $1,010; %-ton pickup, $785. 48 7 * [] load-Packers [] Winches 


aerosedan, $900, $850; SM_ sedan. Ww 
‘47 FM sedan, $750, $725, $550; ayne Division & 

%-ton panel, $275. 46 FL aerosedan Y ° EXECUTIVE OFFICES, WAYNE, MICH. 

710. ‘41 SD sedan, 335 275. "37 
Ph wal enn. D sedan, $335, $275 37 TRUCK EQUIPMENT Dump Truck Bodies & Hoists, Winches & Cranes, Refuse Collection Cc 
JeSOTO—'51 Deluxe sedan, $1,800*. '50 Bodies, Elevating End-Gates. CONSTRUCTION EQUIPMENT v ompan 

Deluxe sedan, $1,380*. '49 Custom sedan, ‘ seer stones: Seas ‘ . 

$1,375*. °48 ‘Suburban, $1,000. Dozers, Ditchers, Spreaders, Finegraders, Truck-Mounted Road Graders Add 
DODGHK—'51 Coronet sedan, $1,760*; %- eaeuen a x 





Name. 
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(98) sedan, $1,050*, $1,210*, $1,245", 
s e $1,285". 

PACKARD—'51 (200) sedan, $1,700*. '49 

: sed-Car Auction Prices _|/rxis"b0 
: | PLYMOUTH—’52 suburban, $2,125, §$2,- 
f 175, $2,200; Cranbrook sedan, $1,790 
$1,910. ‘51 Belvedere, $1,670, 
(Continued from Page 54) Cranbrook sedan, $1,455, $1,500, 
50 suburban, $1,375, $1,410 

PLYMOUTH 50 Deluxe 4-dr., $1,005, $1,- 230, $1.250, $1,265. ‘49 FL Deluxe se- Deluxe sedan, $990, $1,155. ‘49 

145, $955 19 SD 4-dr $SS5 16 De- de $1,095, § 00, §$ 0 & se- SD sedan 925, $970, $1,040, 045 
$ S jan, $1,095, $1,100, $1,11 18 FM se I $ $1,045 

luxe 2-dr $560 4-dr., $450 dan, $830. $845. $850 $1,050 
. . " _— > y 59 .) ai ys ‘ es 

PONTIAC—'51 Chieftain (8) 2-dr., $1,- | CHRYSLER—'52 NY sedan. $3,230°; Sara- | PONTIAC--'52 Chieftain (8) sedan, $2, 
ROR ) Ch ‘ $1630". ‘4¢ | 475*. ‘51 Chieftain (8) conv $2,100"; 
525. "St ae Sf f-dr., $1,630 - 49 toga sedan, $3,095*. '51 Saratoga sedan, | Chieftain (6) sedan. $1.685*. $1.745*. ‘50 | 
Ss ’ - ” 3; 6) 2- q * , 3 seds 795* are 5 2 mag Ue aoa > “ | 
- 4-dr $1,085 SL (¢ 2-dr., anes’ woe ee i aaee” a ere A | SL (6) sedan, $1,365*, $1,375, $1,395 
Ay . — = . : $2, indsor sedan, $1,6 . ,675°*, | 9C P 8) seds $1,35 48 SL 

STU DEBAKER—'51 Champion 4-dr., $1,- $1,800*. "49 Windsor sedan, $1,055*, $1.- | ‘a ‘tan Me “eee , | 
360*,. « * ’ w - 149 , : an, ‘ + Oe . 

210°. 48 NY ge oe $1,050°. 47 Wind- | STUDEBAKER ‘51 Commander _ sedan, 
wewiitaden sor sedan, $840*, $910*, $920*. | $1,620*. ‘50 Champion sedan, $1,080. '47 
DENV ER DeSOTO—’'50 Custom sedan, $1,395*, $1,- Commander sedan, $760*. 
Ane ae _— 410*, $1,435* WILLYS 52 stationwagon, $2,050; pick- 
(Denver Auto Auction. Sale every Tues- ' : : es . 

day at Littleton, Colo. Prices are for sale a "52 Coronet og he = + aes $1.835, $1,845. °48 Jeep, $410, 

of Msg 20.) 100*. "50 Coronet sedan, 310%, ’ | b 4 oon TT . 
pe | $1,380*. “48 Custom sedan. $805 $910, | MISCELLANEOUS—'52 GMC %-ton pick- 

' (Prices are on the increase. Buying | $860. °47 Custon jan, $690 710. 2 up, $1,485. "50 GMC %-ton pickup, 
was active. Sold 248 units out of 315 | , « Custom sedan, $690, $710. $1,025 

offerings.) | FORD—'52 '4-ton pickup, $1,495. ‘51 

, 752 8S , $2.710* 5 conv., $1,750*, $1,775*, $1,800*; Custom 7 ™ : . 

Misuper sedan, $2,180". §2:260, '$2,280°, | (8) sedan, $1,270, $1,470", $1,490" 50 | CHARLOTTE, N. C. 
Special sedan, $2,010*, $2,035*. ‘50 RM mae pA eggs $1,240, ng a | (E. M. Stafford. Inc. Sale every Wed- 
sedan, $1,450, $1,475*, $1,500*, $1,550*; oO. Custom (8) sedan, $945, $955, } nesday. Prices are for sale of May 21.) 
Special sedan, $1,220*, $1,275*, $1,290* $960, $1,055. '48 SD (8) sedan, $810, : ¥ 
‘49 Super sedan, $1,080*, $1,155*. $1.. $860*. "47 SD (8) sedan, $675 | (Prices holding firm with increased 
210*. 74 RM sedan $650, $675. $680. , cea oth * ‘ . | demand for sharp pieces. Sold 147 units 

. 47 RM sedan, $650, $675, * ——. ae Pacemaker sedan, $910, | out of 192 offerings.) 

CADILLAC 51 (62) Coup de Ville, $3, - 3900, 31,050". : BUICK—'52 Super Riviera, $2,725", $2,- 
970*; sedan, $3,450*, $3,465*, $3,500°, KAISER—’51 sedan, $1,230. | 600*. '51 Super Riviera, $2,100*, $2,075* 
= snes 3h vt atl © kane he | . 51 § , $2, » $2, ‘ 
Seen” $3,000". 849 ee oredr $3,2a55, | MERCURY—'52 sedan, $2,575, $2,665*,| ‘50 RM stationwagon, $1,650°; ‘Super 2- 
$2 2309 48 (62) Seder. $i-oa5%. Srasne, | $2,705°. °51 sedan, $1,900*, $2,010°, '50| dr., §1,650*; Special 2-dr., $1.300*. ‘49 
M6160) sedan. $105, Slpost. 8 | Sedan, ‘$1,355, $1,485. '49 sedan, $955,| RM conv., $1,400*; Super 2-dr., $1,375. 

CHEVROLET "52 SL. Deluxe sedan, $1,- |__ $970. $995. '47 sedan, $770. | CADILLAC—'49 (62) 4-dr., $2,075*. 

920*, $2,085; %-ton pickup, $1,625; | NASH—’50 Ambassador sedan, $1,045*. '49 | CHEVROLET—'52 SL Deluxe 4-dr., $2,- 
%-ton pickup, $1,440, $1,480, $1,495. ’51 | Ambassador sedan, $860*. 085*. °51 conv., $1,750*, $1,650; Bel-Air, 
SL Deluxe sedan, $1,550, $1,560, $1,565, | OLDSMOBILE—’52 (98) sedan, $2,985*, $1,760*, $1,750; SL Deluxe 4-dr., $1,600; 
$1,580; FL Deluxe sedan, $1,375, $1,415, $3,070*, $3,160*. ‘51 (98) sedan, §$1.- | 2-dr., $1,640, $1,555, $1,550; club coupe, | 
$1,455, $1,475. Bel-Air, $1,365, $1,380, 820*, $2,020*, $2.030*. '50 (S88) sedan, $1,560. '50 SL Deluxe 4-dr., $1,120; 2- 
$1.540*; SL Deluxe sedan, $1,200, §$1,- $1,525, $1,535*, $1,540*, $1,590*. °49 dr., $1,365, $1,260, $1,100; club coupe. 














| 51 Windsor 4-dr., $1,825* 
, | DeSOTO—'50 Custom 4-dr $1,450*; 2- 
| @& $1,400; conv $1,600. °49 Custom 
4-dr., $1,200. '46 Deluxe 2-dr., $650 
| DODGE 50 Coronet 4-dr., $1,400, $1,375; 
Wayfarer 2-dr., $1,650. ‘48 Coronet 4- 
dr., $900, $830 

FORD —’52 stationwagon, $2,175*. '51 Vic- 
toria, $1,900 $1,875, $1,775, $1,760; 
Custom (8) 4-dr., $1,785, $1,685, $1,600; 


| $1,300; 


Special 2-dr., $1,130; %-ton 
| pickup, $950. '49 SL Deluxe 4-dr., §$1,- 
| 175, $1,075, $1,030; 2-dr., $1,135, $1,125. 
| °*48 FM 4-dr., $815; club coupe, $900; 

FL aerosedan, $900 47 FM 2-dr., $790 
| ‘46 FM 2-dr.. $700 
| CHRYSLER—’52 Saratoga 4-dr $2,825". 





2-dr., $1,650, $1,635, 


} $1,515; club coupe, 
| $1,640, $1,630; 





Deluxe (8) 2-dr., $1,455, 
$1,410. ‘50 Custom (S) 4-dr $1,275; 
2-dr., $1,375, $1,275, $1,250, $1,100; club 









coupe, $1 150, 
$1 
$s 


Deluxe (6) 
(8) 4-dr., 

$1,075, $960, 
$1,085 ‘48 SD 
(8S) 4-dr., $575; 2- 
"46 SD (8) 2-dr., 


2-dr. 
$1,000, 
$930, 


Custom 
2-dr., 


,100 
50, 


"49 
$885; 
$925; club coupe, 
conv., $915. ‘47 SD 
$850, $750, $640. 
| $650, $600, 5, 
| KAISER—’51 4-dr., 
| MERCURY—'52 
|} $2,.475*. 

NASH—’'49 Ambassador 4-dr., $825. 
OLDSMOBILE—'50 (88) 4-dr., $1,725*, $1,- 

550. '49 (98) 4-dr., $1,285*; (76) 2-dr., 
$1,150*. ‘48 (76) 2-dr., $950*. °47 (78) 
4-dr., $685*. 

PLYMOUTH—’52 Cambridge 2-dr., §2,- 
100, ’°51 Cranbrook conv., $1,775, $1,650; 
4-dr., $1,440; club coupe, $1,600; Con- 
cord 2-dr., $1,300. °49 SD 4-dr., $800. 

PONTIAC—'52 conv., $2,800*; Chieftain 
(8) 4-dr., $2,600*, $2,585*, $2,575. ’50 
Catalina, $1,825; Chieftain (8) 4-dr., 
500; 2-dr., $1,885. °49 Chieftain (8) 
dr.. $1,195. °46 SL (6) 4-dr., $680. 

' STUDEBAKER ‘51 Commander Land- 





dr... 





$1,150; 


Monterey 


2-dr., 


$1,400. 


coupe, $2,650*, 


| 
| 
| 














Truck dealers consistently sell more wre Wood 
truck equipment at lower sales cost. Why? mig 
truck users in increasing numbers are coming to 
know the superior performance they get from these 





LOAD-PACKERS 


Faster loading, low loading hopper, 
push-button operation, larger loads 
with fewer trips, and many other fea- 
tures that substantially reduce refuse 
collection costs . . . and eliminate un- 
sanitary conditions. To profit most, sell 
the best . . . sell Gar Wood. 





-GarWood WINCHES 


More work with greater safety because 
of automatic safety brake, oversize 
drum shaft, flexible mounting and other 
features. To profit most, sell the best 
-.. sell Gar Wood. 


a a” 



























Gar Wood Dump Bodie 
Elevating End-Gates, 
further information, 


distributor or branch — or use the coup 























































s and Hoists, Load-Packers, 
Winches and Cranes. 
see your nearest Gar Wood 











55 


cruiser, $1,600* °50 Champion 2-dr., 
$940 
WILLYS—'49 Jeepster, $825. 


AMARILLO, TEX. 


(Amarillo Auto Auction, Sale every 
day, Prices are for sale of May 23.) 

(Market strong. Demand very good. 
Sold 258 units out of 320 offerings.) 


Fri- 





BUICK—’52 RM 4-dr., $2,475*, $2,513", 
2,950*. '51 RM 4-dr., $1,360, $1,715*, 
$1,750*. °50 Super Riviera, $1,615*, $1,-. 
650*, $1,765*; 4-dr., $1,630*. '49 RM 4- 
dr., $985, $1,165*; 2-dr., $1,225. 

CADILLAC—-’52 (62) Coupe de Ville, $4 
600*. '51 (62) Coupe de Ville, $3,550* 
$3,700*, $3,900*; 4-dr., $3,520*; (60) 
4-dr., $3,700* 


CHEVROLET —'52 SL Deluxe 4-dr., $1,910, 
$2,055*, $2,215*. °51 Bel-Air, $1,785, 
$1,800; SL Deluxe 2-dr., $1,260; club 
coupe, $1,450, $1,600; FL Deluxe 4-dr., 
$1,155, $1,335. °50 SL Deluxe 2-dr., $1,- 
000, $1,010, $1,030. 

CHRYSLER—'52 NY 
sor 4-dr., $2,000*. 
475 


4-dr., $2,400*; Wind- 
'46 Windsor 4-dr., 





—'52 Victoria, $2,525*; Custom (8) 
$2,100*, $2,115, $2,200*. ’51 Cus- 
(8) 2-dr., $1,265, $1,285, $1,315; 
4-dr., $1,465. °50 Custom (8) 4-dr., 
$1,255, $1,265, $1,270; 2-dr., $1,075, $1,- 
185, $1,305. 
FRAZER—’49 4-dr., $475. 
HUDSON—'52 Hornet 4-dr., $2,615. 
KAISER — '51 4-dr., $1,045, $1,275. 
Henry J 2-dr., $765. 
LINCOLN — '51 club coupe, 
4-dr., $1,470, $1,515. 
MERCURY — ’52 4-dr., 
2-dr., $2,580*; club 
Monterey, $2,850*. 
NASH—’'51 Rambler station wagon, $1,425. 
"50 Rambler conv., $1,025. 


FORD 
2-dr., 
tom 





"50 
$1,900. '50 


$2,800*; 
$2,605* ; 


$2,525", 
coupe, 


OLDSMOBILE "52 (98) 4-dr., $3,200*; 
(88) 4-dr., $2,890*; 2-dr., $2.850*, $2,- 
930*, $2,940*. °51 (98) Holiday, §2,- 
430*; 4-dr., $2,275. 

PACKARD—’47 4-dr., $500, $550. 


PLYMOUTH—’52 Belvedere, $2,365; Cran- 
brook 4-dr., $1,770. '51 Cranbrook conv., 












For 








on below. 







~ 


( 








F 





| CHRYSLER 


MERCURY 


STUDEBAKER 


BUICK 


Cc 


DeSOTO 


$1 
DODGE 





HUDSON 
| LINCOLN 


MERCURY 52 


NA 


$1,480; Belvedere, $1,795. 

PONTIAC "52 Chieftain (6) 2-dr., $2,- 
315*. ‘51 SL 2-dr., $1,900*; Chieftain 
(8) 2-dr., $1,625, $1,800*; 4-dr., $1,650, 
$1,750*; Catalina, $2,250*. 

STUDEBAKER—’51 Champion 2-dr., $1,- 
090, $1,305*. °50 Champion 2-dr., $955, 
$985; 4-dr., $1,065. °49 Champion 4-dr., 
$S05. 


WILLYS—'51 station wagon, 
Jeepster, $1,025; Jeep, $1,000. 
$635. 


HORSEHEADS, N. Y. 


(Horseheads 


$1.000. "50 
"49 Jeep, 


Auto Auction. Sale every 


Friday. Prices are for sale of May 23.) 

BUICK ‘50 Special sedan, $1,360*. ‘49 
Super sedan, $1,250*, °46 Super sedan, 
$605. 

CADILLAC —'49 (62) sedan, $2,030*. 

CHEVROLET—'52 SL Deluxe sedan, $1,- 
920*. ‘51 SL Deluxe sedan, $1,505; Bel- 
Air, $1,655. ‘50 SL Deluxe sedan, §$1,- 


340*; club coupe, $1,345*. 
conv., $1,250; 
sedan, $945, 
‘47 FM sedan, 
$835. 


"49 SL Deluxe 
club coupe, $1,070; Special 
$830. ‘48 SM sedan, $855. 
$830, $675; club coupe, 


"50 Windsor sedan, 
‘47 NY sedan, $790. 

DeSOTO—'47 Custom club coupe, $700; De- 
luxe sedan, $500. 


$1,510*. 


DODGE—’51 Meadowbrook sedan, $1,510*. 
‘50 %-ton pickup, $800. °49 Wayfarer 
2-dr., $1,070; pickup, $725. ‘48 Custom 
sedan, $900, $835. 

FORD—’52 Custom (8) 2-dr., $2,075*, ’49 
Custom (8) 2-dr., $970, $900. °48 SD 
(8S) 2-dr., $850. ‘47 1-ton panel, $300. 
"46 Deluxe (8) sedan, $505. 

KAISER—'50 4-dr., $715. ‘47 4-dr., $345. 


‘49 club coupe, $1,135; sedan, 


$1,090. 

OLDSMOBILE "49 (98) sedan, $1,320". 
’48 (78) sedan, $575*, $940*. 

PACKARD ‘49 sedan, $940. ‘48 Super 
conv., $710. 

PLYMOUTH —'50 SD 4-dr., $1,250, $1,050. 


’49 SD club coupe, $1,050. °48 SD sedan, 


$800. 
PONTIAC —’50 SL (8S) conv., $1,510*. ’49 
Chieftain (8) sedan, $1,255. 


‘51 Champion club coupe, 


$1,140 
WILLYS—'49 (4) station wagon, $775. °48 

1-ton stake, $540; panel, $465. 
MISCELLANEOUS ‘51 Renault 2-dr., 

$790. 

VALDOSTA, GA. 

| (Tom Hewitt Auto Co. Sale every Fri- 
‘day. Prices are for sale of May 16.) 


(Sold 150 units out of 190 offerings.) 
52 Super Riviera, $2,825*. ‘51 
Super Riviera, $2,200*, $1,930* ‘50 RM 


conv., $1,610; Special sedan, $1,210, $1,- 
110 ‘49 Super 2-dr., $1,000. 
‘ADILLAC —'51 (62) Coupe De Ville, $3.- 
725 50 (62) 4-dr., $3,215; Coupe De 
Ville, $3,075* 

HEVROLET ‘52 Bel-Air, $2,100*%, §2,- 
250°; FL Deluxe 2-dr., $1,825* "51 
Bel-Air, $1,750*; station wagon, $1,700: 
FL Special sedan, $1,620, $1,590. "BO 


station wagon, $1,400, $1,460; conv., $1,- 
535; Bel-Air, $1,530, $1,480; FL Deluxe 
sedan, $1,350, $1,305; SL Deluxe sedan. 
$1,080; conv $1,250 ')-ton pickup, 
$875. ‘49 FL aerosedan, $1,080, $1,095; 
%)-ton pickup, $820. '47 SM sedan, $875 
$790, $675; FIL aerosedan, $870, $795 
FM sedan, $759 
HRYSLER— ‘52 NY 4-dr 
Windsor 4-dr $1,640* 
"51 Custom conv., 
4-dr.. $1.5s0* "50 
.460*. °48 Custom club 
‘52 Wayfarer 2-dr., 
Wayfarer roadster, $1,880, $1,750 i) 
Coronet club coupe, $1,300*%; 4-dr., $1,- 
260*; Meadowbrook 4-dr., $1,200, $1,110; 
Wayfarer 2-dr., $980. 

52 conv $2,360*; station wagon. 
50*; Custom (8) club coupe, 2 at 
$2,250 ‘51 Custom (8) sedan, $1,710, 
$1,600, $1,545; Deluxe (8) sedan, $1,500; 

-ton pickup, $1,080. ‘50 Custom (8) 
sedan, $1,280, $1,225, $1.175; Deluxe (8) 
sedan, $1,055; Deluxe (6) sedan, $875; 

-ton pickup, $780 49 Custom (8) 
sedan, $1,030, $990, $750 ‘47 SD (8) 
2-dr., $775. "46 SD 4-dr., $645 "40 
SD $350. 
RAZER—'47 4-dr., $210 
"48 Super (6) 2-dr., 

‘50 Cosmopolitan 
$1.475* "49 





$2, s810* 50 
$1,700", 

Custom 4-dr 

coupe, $850* 
$1,900. ‘51 


$1,- 
610*; 


$680. 
sedan, 
Cosmopolitan 


$1.- 
600*, sedan 
$960*. 

"51 
295, 


$800 


Monterey, 
$1,810* 50 club 
"49 4-dr., $1,120. '48 4-dr., 
‘47 4-dr., $780; conv., $700. 

SH ‘51 Ambassador sedan, 


(Continued on Page 56, Col. 


$2,625*. 
4-dr., coupe, $1 


$1,410. 


$1,650*; 


3) 
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AUTOMOTIVE NEWS, JUNE 2, 1952 





| firm last 
components of Wright R-1300 en- 
gines for the Air Force. Projected 
employment schedules call for a 
work force of approximately 1,200 


K- Ft to , Hire More 
At Dowagiac Plant 


DOWAGIAC, Mich.—A new in- 
dustrial payroll peak is expected in| by next fall, the company said. 
Dowagiac as Kaiser-Frazer’s plant| David Page, general manager of 
continues building its aircraft en-| the plant, said the present weekly 
gine program in this city, it is | payroll of more than $45,000 ap- 
announced. 

K-F reported that it presently | | trial payroll here a year ago. 
would employ more than 600 work- 
ers in the 350,000-square-foot for- | 


The back pages of every issue of AUTO- 


| ee okt te y 

MOTIVE NEWS contain the WANT AD 
mer Round Oak Stove Co. plant | | Section. Others are profiting from AUTO- 
which was reactivated by the auto mMoTIVE NEWS W VANT ADS! 


Are you? 








Advertisement —— ——___ = 


Farm Magazines Get Increased 
Automotive Advertising 


More and more automotive adver- 
tisers are selling their products in 
the pages of Farm Journal, Amer- 
ica’s largest rural magazine. In 
fact, the recent advertising pages 
of Farm Journal are beginning to 
look like a Who’s Who of the 
industry. 

It’s no mystery, according to 
Richard J. Babcock, president of 
Farm Journal, why automotive ad- 
vertisers are investing real money 
in farm magazines. 

“Farm families,” says Babcock, 
“own a tremendous fleet of go- 
power. Nearly half the cars in 
America belong to rural people, 
and the number of cars per family 
is much higher in Rural America. 
In addition, these people own a 
third of the nation’s trucks and 
practically all the tractors. The 
best way to reach rural owners is 
through a magazine which special- 
izes in their interests. Farm Jour- 
nal, of course, is the largest maga- 


zine in this specialized field, and it 
gives the advertiser more sales 
calls at a lower price than any 
other rural magazine. 


“Automotive advertisers are also 
interested in supporting their job- 
bers and dealers to the limit of 
their ability. Most of the car deal- 
ers as well as most of the inde- 
pendents are now located in rural 
trade centers where they can cap- 
italize on prosperous rural busi- 
ness, and these dealers cry for 
support among their own local 
customers. They have found out 
that no other magazine gives them 
the local support they want like 
Farm Journal, and they’re begin- 
ning to convince their manufac- 
turers of that fact. 

“This is undoubtedly one of the 
reasons why advertisers invested 
more money in Farm Journal dur- 
ing 1951 than in any other year 
in the magazine’s 75 year history.” 
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‘ 

AMALIE... the GLA Oil 

AMALIE... offers 30,000-mile new car guarantee 
AMALIE...has Liquid-Phase refining 


AMALIE... ideal heavy duty oil for hydraulic valve lifters 





AMALIE...helps make steady customers out of new ones 


AMALIE 


AMALIE DIVISION 
L. Senneborn Sens, Inc., New York 10, N.Y. 


REFINERIES: PETROLIA AND FRANKLIN. PA. « FACTORY: NUTLEY. WJ. 





Member Pennsylvania Grade Crude Oil Association, Permit No. 32 





| 
summer to manufacture 


| proximates that of the entire indus- | 


Rambler station wagon, $1,350; conv., | 
$1,250, $1,200. '49 Statesman 4-dr., $650. 

| OLDSMOBILE (52 (98) 4-dr., $3,150*. °51 | 
(88) sedan, ,375*, $2,000*, °50 (88) | 
sedan, $1,745* ; $1, 730*, °49 (88) conv., 
$1,160; 4-dr., "$1,032. $1,100. °48 (78) 

| 2-dr., $850 

PLYMOUTH — '52 Suburban, $2,140, $2,- 
123, $2,090; Cranbrook 4-dr., $1,950, $1,- | 
920. ‘51 suburban, $1,650; Cranbrook | 
sedan, $1,450, $1,400, $1,375, $1,330, $1,- 
325; Cambridge club coupe, $1,305. '50 
suburban, $1,475; Deluxe club coupe, $1,- 
030. "49 SD 4-dr., $1,110, $950. "47 
SD 2-dr., $610. 

PONTIAC—'51 Chieftain Catalina, $2,050*; 
4-dr., $1,900, $1,825, $1,920; coupe, $1,- 
920. ‘50 Chieftain 2-dr., $1,550; SL (6) 
2-dr., $1,460 

STUDEBAKER ’51 Champion 2-dr., $1,- 
300 

WwiLLYs—' 51 station wagon, $1,250; Jeep- 
ster, $1,035. ’50 station wagon, $825. 








Used-Car Auction Prices 








(Continued from Page 55) 


OAKLAND, CALIF. 


(Pollock’s Used Car Auction. 
Wednesday, 
21.) 
BUICK —’'50 RM Riviera 4-dr., $1,750*; 

Super 4-dr., $1,680. °49 conv., $1,325; 

RM 4-dr., $1,225*; 2-dr., $1,180. °48 

2-dr., $1,070. ‘47 4-dr., $670. °46 2-dr., 

$530. °42 4-dr., $270. ‘'41 4-dr., $170. 
CADILLAC—’50 (62) 4-dr., $3,130*, $3,- 
065. °39 (60) 4-dr., $310. 


CHEVROLET—’51 SL Deluxe 2-dr., 
"50 1-ton panel, $1,110. °49 SL Deluxe 
2-dr., $1,105; 4-dr., $1,120. °48 SM 
4-dr., $870; FM club coupe, $930; aero- 
sedan, $700. °47 SM 2-dr., $720; club 
coupe, $685. °46 SM 4-dr., $605; 2-dr., 
$615. °41 2-dr., $275. 

CHRYSLER—’50 Newport 2-dr., 


Sale every 
Prices are for sale of May 


$1,450. 


$1,850*; 


4-dr., $1,510*. °49 Windsor 4-dr., $1,- 
320*. °48 Windsor sedan, $685. °41 club 
coupe, $250. 

DeSOTO—’50 Custom 4-dr., $1,640*. 

FORD — '51 Custom (8) 4-dr., $1,775*; 
2-dr., $1,500. °50 Deluxe (6) business 
coupe, $1,005; Deluxe (8) 4-dr., $1,250; 
2-dr., $1,100; Custom (8) 2-dr., $1,280. 


’49 Custom (8) 4-dr., $1,075; club coupe, 


$1,030; (8) %-ton pickup, $825. °48 SD 
(8) 4-dr., $730; 2-dr., $740. ‘47 Deluxe 
(8) 4-dr., $750, $705; %-ton pickup, 
$520. °46 SD (8) 4-dr., $675; conv., 
$700; club coupe, $705. "40 4- dr., $150; 
2-dr., $170. 

HUDSON—’51 Hornet club coupe, $1,960; 
Commodore (6) 4-dr., $1,910, '49 Super 
(6) 4-dr., $815, $860; conv., $1,150 
2-dr., $935. °'48 Commodore (8) 4-dr. 
$860. °47 Super (6) 4-dr., $455; sedan, 
$300. °46 Commodore (8) 4-dr., $500. 

LINCOLN—’46 club coupe, $500. 

MERCURY—’'50 club coupe, $1,650*; 2-dr., 
$1,575*; 4-dr., $1,580, $1,715*. °49 2-dr., 
$1,085; 4-dr., $1,260, $1,225. '48 4-dr., 
$800. °46 4-dr., $600, $610, $690. 

NASH—’47 (600) 4-dr., $390. 

OLDSMOBILE — ’50 (88) 2-dr., $1,700*; 
4-dr., $1,805*. °49 (88) club coupe, §$1,- 
400"; 2-dr., $1,415*, °46 (66) 4-dr., 
$610. °42 (66) sedanet, $100. °41 (98) 
club coupe, $150. 

PACKARD—'49 (400) 4-dr., $1,005*. 

PLYMOUTH—’51 Cambridge 4-dr., $1,470. 
‘47 Deluxe 4-dr., $665. °42 4-dr., $220. 

PONTIAC—’50 Chieftain (8) 2-dr., $1,500. 
49 Chieftain (6) 2-dr., $1,225; SL (6) 
sedan, $1,080. °48 Chieftain (8) conv., 
$900. °47 SL (6) 4-dr., $655, $600; 
Chieftain (8) 4-dr., $765, $760 "46 
Chieftain (8) 4-dr., $540; 2-dr., $650. 
42 coupe, $415. 

STUDEBAKER—’50 Champion conv., $1,- 
250; 4-dr., $1,145; club coupe, $1, 255. 
49 Champion conv., $930. ‘41 4-dr., 


$165. 
MISCELLANEOUS—’51 Jaguar K.V. conv., 
$2,515. 


ALBANY, N. Y. 


(Tim Anspach Auto Auction. Sale every 
Monday. Prices are for sale of May 19.) 


(Prices up a little on fast-moving 
pieces. One of the fastest auctions of 
the year. Buyers bidding before cars hit 
the block. Sold 115 units out of 120 
offerings.) 
BUICK—’52 RM sedan, $3,000*. 

cial sedan, $1,985*. ‘50 Special sedan, 

$1,375*, $1,600*; Super sedan, $1,550*. 

’49 RM station wagon, $1,250*; Super 

conv., $1,100. °48 Super sedan, $800; 

Special sedan, $800. °47 Super conv., 

ht RM sedan, $700. ’41 Special sedan, 
CADILLAC— 

(62) conv., $3,175*, 

850*, $2,500*; (61) 

(62) sedan, $2,130*. 

$1,630*. 
CHEVROLET—’'52 SL Deluxe sedan, 

130*. °51 SL Special sedan, $1,400*; 

Deluxe sedan, $1,540*; 


"51 Spe- 


"51 (62) conv., $3,600*. ’50 
$3,230*; sedan, $2,- 
sedan, $2,700*. °49 
’48 (62) club coupe, 


$2,- 
SL 
FL Deluxe sedan, 


$1,500, $1,585. °50 SL Special sedan, 
$1,090; Bel-Air, $1,400; 1-ton pickup, 
$840; SL Deluxe sedan, $1,380*, $1,240, 


$1,350*. °49 SL Special business coupe, 
$905; SL Deluxe conv., $1,240. °48 FL 
aerosedan, $860; FM sedan, $825. °47 
SM sedan, $400, $750; FL 2-dr., $800. 
46 SM business coupe, $410; FM club 
coupe, $600. 
CHRYSLER—’50 NY conv., 
Saratoga sedan, $1,360*. 
$760. °46 NY sedan, $835*. 
DeSOTO — '50 Custom sedan, 
Sportsman, $1,750*; 
$1,660*. 
DODGE—’52 Coronet sedan, $2,100*; Mea- 
dowbrook sedan, $2,035*, $2,070*. '46 
Deluxe business coupe, $350; %-ton pick- 


$1,685*. '49 
’47 NY sedan, 


$1,560*; 
Deluxe club coupe, 


up, $285. 

FORD—’52 Custom (8) 2-dr., $2,110. ’51 
Custom (8) sedan, $1,570*, $1,425. ‘50 
Custom (8) sedan, $1,135. °'49 Custom 
(8) sedan, $760, $990, $935; station 


wagon, $1,150*. °48 SD (8) sedan, $65@. 
'47 SD (8) sedan, $720, $580. °46 SD 
(8) club coupe, $630. 

KAISER—’51 Special sedan, $1,145; Henry 
J (4) 2-dr., $875; (6) 2-dr., $820*. 


LINCOLN—’ 49 sedan, $1, 100, se50°, $1,- 
110*. 
MERCURY—’52 club coupe, $2,555*. ’'50 


sedan, $1,450*, $1,360. °49 sedan, $1,075. 
'48 club coupe, $825. ‘46 sedan, $700. 
NASH—’50 Ambassador sedan, $1,020. '47 
Ambassador sedan, $690. 
OLDSMOBILE — '50 (98) sedan, $1,685*. 
'47 (98) sedan, $750. 
PACKARD—'50 sedan, $1,185. 
$800; conv., $835. 
PLYMOUTH—’'51 Cranbrook sedan, $1,540; 
Belvedere, $1,800. °'50 Deluxe sedan, $1,- 


"48 sedan, 





250. °49 SD sedan, $1,135, $1,120, $1,- 


090. 
ness 
$825. 
coupe, 
| $380; 


"48 SD 
coupe, 


sedan, $880; 
$560; SD 
‘47 SD sedan, 
$630. °'46 SD 
Deluxe business coupe, $520 
| PONTIAC "52 Chieftain (8) 2-dr., $2,- 
335*. '51 Chieftain (6) sedan, $1,850*; 
$2,265*. °50 Chieftain (8) se- 
$1,470". ‘49° Chieftain (6) club 
coupe, $1,085. 48 Torpedo (8) sedan, 
$970*; SL (6) sedan, $900* 
STUDEBAKER—’51 Champion club coupe, 
$1,460". ’50 Commander (8) Land 
Cruiser, $1,390* 

WILLYS—’50 station wagon, $1,085". 
MISCELLANEOUS-~—’51 International 
ton platform, $1,230. ‘50 GMC 

panel, $725. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every 
Wednesday. Prices are for sale of May 
21.) 

(Market good, brisk buying. 
units out of 118 offerings.) 
BUICK—’51 RM Riviera, $2,325* 

sedan, ’50 Special sedan, $1,- 

300*, . °49 Super sedan, $1,210, 

$1,200. '47 Super conv., $760; RM sedan, 

$840; Super sedan, $700. 

CADILLAC—’51 (62) sedan, $3,350*; 
sedan, $3,000*. 

CHEVROLET—’51 SL Deluxe sedan, §$1,- 
460. '50 SL Deluxe sedan, $1,390, $1,- 
360, $1,325. '48 FL aerosedan, $900. '47 
FM sedan, $780, $740; conv., $660. 

CHRYSLER—’51 Windsor sedan, $2,310*. 
’50 Windsor sedan, $1,580*; Royal sedan, 
$1,600*. "49 Royal sedan, $1,235*; Wind- 
sor sedan, $1,370*. °48 NY sedan, $890*. 
’47 Windsor sedan, $850*. °46 Royal 
sedan, $350. 


Deluxe busi- 
station wagon, 
$780; business 
club coupe, $600, 


| Catalina, 
dan, 


1%- 
\% -ton 


Sold 86 


Super 


(61) 





DeSOTO—’52 Fire Dome (8), $2,625*. °51 
Deluxe sedan, $1,890*. ‘48 Custom se- 
dan, $1,000*. ‘47 Custom sedan, $770; 
Deluxe sedan, $715. 

DODGE—’50 ae _ $1,340*. ’49 
Coronet sedan, $1,2 

FORD—'51 Custom is) conv. $1,825, $1,- 


790, $1,675; Custom (8) sedan, $1,650*, 
$1,585, $1,500. ‘50 Deluxe (8) sedan, 


| 
| 
| 


$1,040; Custom (8) station wagon, $1.- 


175. '47 SD (8) sedan, $520; Deluxe (6) 
sedan, $275. °46 Deluxe (6) sedan, $620, 
$435. 

| KAISER- ’49 sedan, $800. 

LINCOLN—’'50 sedan, $1,550*. ‘47 sedan, 

| $300*. 

| MERCURY ’51 sedan, $1,960*, $1,920°,. 
$1,825". ‘50 sedan, $1.475*, $1,400. ‘49 
sedan, $1,150, $1,100*; station wagon, 
$1,100. °46 sedan, $630. 

NASH—’51 Statesman sedan, $1,275*, ‘48 
(600) sedan, $680. 

OLDSMOBILE '50 (88) sedan, $1,500*. 
49 (76) sedan, $1,270*; conv., $1,260°*; 
(88) sedan, $1,420* "47 (76) sedan, 
$770. 


| PLYMOUTH 


‘51 Cranbrook sedan, $1,450; 
Cambridge sedan, $1,325. °49 SD sedan, 
$1,000. ‘48 SD station wagon, $810. °41 
SD sedan, $190, $170. 

PONTIAC '52 Chieftain (8) sedan, §2,- 
660*. ’°51 Chieftain (8) conv., $2,150*. 

$1,690*; SL (8) 


’50 Chieftain (8) conv., 
‘48 Chieftain (8) conv., 


sedan, $1,600*. 
$1,000*, $820*. °47 SL (8) sedan, $785. 


| STUDEBAKER—’50 Champion sedan, $1,- 





| 





060. 
4-dr., 


’48 Regal 4-dr., 
$660. 


FORT WAYNE, IND. 


(Fort Wayne Auto Auction, Sale every 
Wednesday. Prices are for sale of May 


$805*. °47 Regal 


“(Market and bidding was very good. 
Sold 111 units out of 131 offerings.) 


BUICK — '51 Special sedan, $1,830*, $1,- 
855*; Super conv., $2,250*. °50 RM se- 
dan, $1,500; Super Riviera, $1,745. °47 
Super 2-dr., $710. 

CADILLAC—'51 (62) sedan, $3,325*. °50 
(62) sedan, $2,765* *48 (62) sedan, 
$1,750*. °47 (62) sedan, $1,100*, °46 


(62) club coupe, $990*. 
CHEVROLET—’51 SL Deluxe sedan, $1,- 
635*; 2-dr., $1,465, $1,395. "50 FL De- 
luxe 2-dr., $1,210. °49 FL aerosedan, 
$1,050; SM Deluxe sedan, $985. 
CHRYSLER—’51 Imperial sedan, $2,170*. 
’48 Windsor sedan, $940*. 
DeSOTO—’51 Custom sedan, 31 850°. 
Custom club coupe, $1, 
DODGE—’52 Coronet png $1, 985*. °48 
Custom sedan, $850*, $900. °47 Deluxe 
$2,405* ; 


2-dr., $605. 
FORD — '52 Custom (8) conv., 
2-dr., $1,965*. °51 Custom (8) 2-dr., 
$1,650*; sedan, $1,525. °50 Deluxe (6) 
(Continued on Page 57, Col. 3) 
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of greater New York. 


EDWARD H. BUTLER 
Editor and Publisher 





Buffalo leads the entire nation in flour milling, producing 13,381,244 
barrels in 1951 and employing over 3500 people in this industry. 

The Buffalo Area ranks 10th in the United States in total manufac- 
turing employment, with 183,876 industrial workers. 


In this outstanding market the Buffalo Evening News leads in city 
and retail zone circulation, with the largest in New York State outside 


SELL THE NEWS READERS 
AND YOU SELL 
THE WHOLE BUFFALO MARKET 


BUFFALO EVENING NEWS 


KELLY-SMITH CO. 


National Representatives 


WESTERN N YORK’S GREAT NEWSPAPER 











IMPROVED 


WITH THE 


VERTEX MAGNETO 


DEALERSHIPS e 2 


AVAILABLE 





Send for 20 page illustrated catalog, 
Magneto,”’ 


GRISWOLD MFG. CO. 
WAYNE 11, PA, — WAYNE 0341 


IGNITION SYSTEM SERVICING 
PRACTICALLY ELIMINATED 


| car op S, as well as 
pleasure car drivers, get increased horsepower, 
peak engine performance and many other 
benefits by installing VERTEX Magnetos. 
Burning of distributor points, so troublesome 
with high compression engines, is eliminated. 


Cates independent of the battery, 
VERTEX is a self-contained power 
generating unit in very compact form. 
Replaces ignition coil and distributor. Can be 
installed without engine modification. 


“Performance Proved Vertex 
containing complete information. 
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MONOXIVENT 


EXHAUST ELIMINATING FIXTURES 


You'd be surprised at what an improvement 
there is in mechanic efficiency and morale 
when you take the toxic carbon monoxide 
away from the air they breathe. And when 
it comes to eliminating exhaust fumes, you'll 
be equally surprised at how conveniently, how 
efficiently it's done with Kent-Moore’s J 2980 
MONOXIVENT Set. It’s designed for use with 
underfloor exhaust eliminating systems . . . 
features a special tailpipe adapter, an asbestos 
packed stainless steel tube, and a virtually 
airtight floor outlet assembly. Smart idea there 
too. You see, the adapter and tubing slip down 
into the underfloor duct for safe keeping when 
not in use. Fully protected, can't get lost or 
“borrowed”. And it gets rid of unsightly hoses 
hanging from overhead. Important, too, from 
a cost point-of-view, is the simplified installa- 
tion. Readily installed in an upturned “Y” 
section of the main underfloor duct. No indi- 






Eaniacers end Menvhi 





s of Special 
Automotive Service Tools and Equipment 


IMPROVES 
MECHANIC 





vidual “T's” or branch ducts required. Keeps 
cost to a minimum for any underfloor system. 





So if you're looking for effective means of 
eliminating exhaust fumes at low installation 
cost, write today for complete information on 
the Kent-Moore J 2980 MONOXIVENT. 


‘KENT-MOORE ORGANIZATION, inc. 


GENERAL MOTORS BUILDING ¢ DETROIT 2, MICHIGAN 


Sales and Service Engineering Represent- 
atives in Principal Cities Coost-to-Coast 














Carlife is Not 


a¢-CARLI 


GUARANT 


a Polish 


FE 
“79” 


ts tithe frofitable Plan that will 
SBrighten< < Your Future— 


in " : [ 


Carlife 
Accumulates 
Cash for You 
Like it’s Doing 
for Other 
Dealers 


Get the Lowdown! Mail This Coupon Today! 


 Snenteiesnetreeene 


The Carlife Guaranty Co. 
16501 Wyoming, Detroit 21, 


RUSH us more information concerning CARLIFE GUARANTY “72" 
without cost or obligation. 


doing. 
Name of Dealership............... 
DR day ae os Pat es aaah ns 
WU I GS a oo cece end eanwane 
MR « ok ag ad oon eae e ORR eae 
RCo ati wns occa ae lean asides 


Phone Diamond 1-2388 
Michigan 


Shew us what other dealers are 


.6-2-52 


ee a a a ee ee eae ee ese 
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club coupe, $425*. ‘46 (66) 4-dr., $405*; 

e e club coupe, $465. 

| Used-C or Auction Prices PLYMOUTH — ‘02 Belvedere, 

| PLYMOUTH — '52 Belvedere, $2,180. ’51 

| Cranbrook 4-dr., $1,580; club coupe, $1, 

570; Concord, $1,390. °50 SD 4-dr., $1,- 

} (Continued from Page 56) 3050 rn on ‘46 SD conv., 

wv; -ar., 3630, 4s) 

2-dr., $1,175; Custom (8) 2-dr., $1,265. | RM 4-dr., $545. ‘40 Special 4-dr., $150. | PONTIAC ’51 Chieftain (8) 4-dr., $1,- 

49 SD (8) 2-dr., $905 CHEVROLET "52 Bel-Air, $2,310*. ‘51 825*. °49 station wagon, $1,250*; SL (6) 

| 'DSON—'49 C 8) seds $975. | SL Deluxe 2-dr., $1,445. ‘50 FL Deluxe 4-dr., $1,200. °47 Chieftain (8) 4-dr., 
ae ‘Gamaae aes ee “9750 $979. | 4-dr., $1,315", $1,170; SL Special 2-dr.,| $800, “46 SL (6) 2-dr., $650. 

Commodore (8) sedan, $425. $1,225. ‘49 FL Deluxe 2-dr., $1,055, STUDEBAKER—’50 Champion 2-dr., §1,- 

KAISER—’'47 sed $320 $1,025; SL Deluxe 4-dr., $1,050; 2-dr., 010*. 48 Land Cruiser 4-dr., $850*, 

| RAISE ¢ sedan, $520. |} 2 at $1,050; SL Special 2-dr., $1,075, $610*;: 1%-ton dump, $410. °40 Presi- 

| LINCOLN ‘50 Cosmopolitan sedan, $1,-| $960. ‘48 FL aerosedan, $1,025; FM dent club coupe, $250. 

| 750* | 2-dr., $805; SM 4-dr., $790; 2-dr., $900 Se ea 

| MERCURY—'52 Monterey sedan, $2,600° | "46 FM Aa $825; %-ton pickup, $275. | 6 
51 sedan, $1,780*, $1,665*, $1,600. '50| CHRYSLER—'47 NY 4-dr., $765*. '46 NY H d > “] B P 

| sedan, $1,335. ‘49 sedan, $1,035. | 4-dr., $480. u sons ag air 

| NASH—’51 Rambler station wagon, $1,- | DeSOTO—’52 Custom club coupe, $2,225*. bed 

| 215; Ambassador sedan, $1,300*. '50| ‘50 Custom 4-dr., $1,520*. ‘49 Deluxe (0- 11ers 
Ambassador sedan, $965. | 4-dr., $1,225*. °'41 4-dr., $245. 

“oe oo 2 a ge a DODGE — ’52 %-ton pickup, $1,275. ‘51] DETROIT. —- Hudson Hornets 
‘51 (88) 2-dr., $2,095*. '50 (98) 2-dr., Coronet club coupe, $1,550*, '47 Custom ins i r racin 
$1,685*. '49 (98) 2-dr., $1,275*, $1,330;| 2-ar., $740. "46 Custom 4-dr., $500. scored two wins in stock ca h & 
(76) 2-dr., $1,040. FORD_’51 conv., $1,800°: Victori ,.|events on May 10 and 11, when 

ey ’52 Cranbrook sedan, $1,900. 770°: Gustemn th) Sear ‘81 Annoy pe Dick Rathman, driving a 1952 Hor- 
$35.0 50 SD em Stabe 2dr. $1-| (8) ‘2-ar., $1,395; (6) %-ton’ pickup, | net, won a 100-mile NASCAR event 

PONTIAC — ‘52 Catalina, $2,775. '51| $940. '50. Custom {9500 ig ni5s; | at Darlington, S. C., and Marshall 
Catalina, $2,050*; Chieftain (8) sedan, [> aa eene,”’ ds’ ta) | %-4eh ane Teague, driving his first race in 
Sar Stabe 48 hittin peluxe {| $465, '47 SD (8) conv., $690, $530; Sb|AAA competition at Toledo, won 

; 90. 4 i f ‘ (6) 2-dr., $340; Deluxe (6) 2-dr., $625.| the 100-mile event there. 

STUDEBAKER —’51 Commander (8) sedan, $570.40 4-ar GAO Deluxe (8) 2-dr.,| im Flock, also driving a Hornet, 
1,555*. ’ Commander (8) sedan, §$1,- pibiocte be a 
205; club coupe, $1,025. °48 Champion | FRAZER—’'49 Manhattan 4-dr., $850. a = Pw at bie 
club coupe, $800. HUDSON—’51 Commodore (8S) 4-dr., $1,- | 4? orm elson, wi a 

: 640*. '46 Super (6) 4-dr., $310. Oldsmobile 88, placed behind the 
DANVILLE, VA. MERCURY—'50 2-dr., $1,425". ‘49 4-ar.,| winner at Toledo. Teague estab- 
ri ery | = $1:115. ’48 conv., $875. lished a new track record on the 
_ (Danville Auto Auction. Sale every NASH —’51 Rambler conv., $1,285*, $1,- 5 f 
Wednesday. Prices are for sale of May| 959+ +50 Ambassador 4-dr.. $1,020° half-mile track there with a quali- 
21.) OLDSMOBILE—’47 (76) 4-dr., $810*; (66) | fying lap of 33.68 seconds. 


(Good retail activity reflected by fewer 
offerings and enthusiastic buying. Sold 
36 units out of 70 offerings.) 
BUICK—’47 Special sedan, $750. 
CHEVROLET—’52 SL Deluxe sedan, $1,- 
800. °51 SL Deluxe sedan, $1,470, $1,- 
460, $1,475. '50 SL Deluxe sedan, $910, 
$941. ‘48 FL aerosedan, $800. °47 FM 
conv., $690. °46 SM sedan, $680. °42 
SD sedan, $290. °40 SD sedan, $245. 

CHRYSLER—’47 Windsor conv., $695*. 

DODGE—’52 Wayfarer sedan, $1,900*. '49 
Coronet sedan, $950*. '46 %-ton pickup, 
$310. 


FORD—’50 Custom (8) sedan, $1,080, $900. 
49 Custom (8) sedan, $800, $910. ‘47 
SD (8) sedan, $720. '46 SD (8) sedan, 
$550. °40 Deluxe (8) sedan, $235. ’38 
conv., $155. ‘32 (8) sedan, $200. 

KAISER—’51 Henry J sedan, $720. 

MERCURY —’50 sedan, $1,510*. ‘49 sedan, 
$850. 

OLDSMOBILE — ’51 (88) sedan, $2,205*. 


’47 (76) sedan, $765*. °42 (76) sedan, 
$270. 

PLYMOUTH—’51 Cranbrook sedan, $1,500. 

PONTIAC—’51 Chieftain (8) sedan, §$1,- 
750*. °50 Chieftain (8) sedan, $1,220*; 
Catalina, $1,330*. 


EBENSBURG, PA. 


(Ebensburg Auto Auction. Sale every 
Thursday. Prices are for sale of May 22.) 
(Prices and demand at season’s peak. 


Retail reported under normal, Sold 85 
units out of 98 offerings.) 
BUICK "50 Special 2-dr., $1,360*. °47 


Urban Problems 
To Be Discussed 
At Oregon Parley 


PORTLAND. — Business leaders 
will exchange experiences in han- 
dling problems of city traffic, park- 
ing and slum clearance at the 
fourth National Businessmen’s Con- 
ference on Urban Problems to be 
held here June 23-24. 

The conference, sponsored by the 
U. S. Chamber of Commerce in co- 
operation with the Portland organ- 
ization, will hear speakers tell of 
successful remedies that have been 
applied in different communities 
for meeting the many problems 
that go with congested streets and 
with the deterioration of downtown 
|city areas. 
| Businessmen and city officials 
|from all parts of the U. S. have 
been invited to attend the confer- 
ence, which is titled, “Business Ac- 
tion for Better Cities.” 

“The businessmen of every com- 
munity can and should assist city 
officials in solving their urban 
problems by mobilizing public opin- 
ion in support of effective reme- 
dies, and through helping to trans- 
late plans into definite accomplish- 
ments,” D. A. Hulcy, president of 
the national chamber, declared. 

“This leadership will be most ef- 
fective if it is based on knowledge 
of significant trends, and of devel- 
opments in community betterment,” 
he pointed out. 

“The conference is designed to 
provide up-to-date information of 
this nature, and to furnish an op- 
portunity for businessmen from 
cities with successful urban devel- 
opment plans to describe in detail 
just how their success was 
achieved.” 


Corliss Gets L-M Deal 

J. Ray Corliss has taken over the 
Lincoln-Mercury franchise in Palm 
Springs, Calif. Corliss began work 
with Ford as editor of an employe 
newspaper in the Richmond (Va.) 
assembly plant. Recently, his work 
has been in the public-relations 
field for Ford and Lincoln-Mercury 
in Los Angeles. 

















an xtra Fey Track 


-- epi you sell it 
Heil-equipped 





"HEIL Bodies and Hoists 
have substantially 
increased our gross 

profits on truck sales!" 


President, Universal Motors, Inc., Dubuque, lowa 


says Joseph P. Ever, 


T pays to talk “Heil,” when your dump-truck customer asks 
about a body and hoist. Just ask Mr. Ever. He says, “Through 
the cooperation and sales-assistance rendered by the Heil Body 
and Hoist distributor for our district, we have substantially in- 
creased our gross profits on truck sales. 

“And, at the same time, we have given a valuable service to our 
customers, by supplying them with properly balanced dump units.” 

Many dealers push Heil Bodies and Hoists to pick up an easy 
extra profit on the truck they sell — and win another satisfied 
customer. 

You make the sale — your nearby Heil distributor does the 
mounting. And he continues to give your customer prompt service, 
with genuine Heil quality-built parts. 

Your Heil distributor can help you recommend the right body 
and hoist for every job. He’s a good man to know — get ac- 
quainted with him. He’s as near as your telephone. 


BH-190A 


rue HEIL co. 





DEPT. 5962, 3059 WEST MONTANA STREET © MILWAUKEE 1, WISCONSIN 
Factories: Milwaukee — Hillside, N. J. 
District Offices: Hillside, Washington, D. C., Atlanta, Milwaukee, Detroit, 


hicago, Kansas City, Dallas, Los Angeles, Seattle 











Macks Haul Long Island Mail— 


A Mack tractor and Trailmobile trailer inaugurate mail-by-truck service for Long 
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| 


Island as a load of mail leaves the postal concentration center in Long Island City. | 


Trucks will cover 17 routes extending to the tip of the Island. Latest big change-over | 
occurred recently when 32 vehicles took over all third and fourth class mail transport|dency to delay peak production 
from the Long Island (N. Y.) Railroad for the heavily populated counties of Nassau |dates, recent defense orders were 
and Suffolk, which comprise all of Long Island outside of New York City. 


Du Pont Sponge Plant 


cellulose sponge, has been an- 









Typical **Remote 
Dome" Type Rotary 
Air Compressor— 
- Air Cooled— Base 
Mounted—Self Con- 
Used w clear- 


ances do not permit 
mounting the “‘in- 
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the year. 


Wagner Products Serve the 
Automotive and Electrical Industries 
LOCKHEED HYDRAULIC BRAKE PARTS and FLUID 
NoRoL .. CoMaX BRAKE LINING .. AIR BRAKES. . TACHOGRAPHS 
ELECTRIC MOTORS . . TRANSFORMERS . . INDUSTRIAL BRAKES 


nounced by du Pont Co. The plant, 
t 


? o be operated by the company’s | 
COLUMBIA, Tenn.—Construction|fjm department, 





|| Auto Defense Orders Hiked 


May’s Assignments Jacked Up by $100 Million 


As Truman Warns of Laxity 


By Ed Janicki 
Staff Writer 


| pliers during March-April. Largest 
order, $1,322,000 for trailers, went 








| for percussion primers used in ar- 
| tillery ammunition. 

Four other GM divisions had 
ltheir orders enlarged by $350,677, 
according to Defense department 
announcements. 
| Divisions which were granted 
hikes in their assignments were: 
AC Spark Plug, $162,328 for tank 
and combat vehicle parts; Tern- 


DETROIT.—Despite continued |to Fruehauf Trailer Co., Weston, | ...a¢ $110,279, range finders and 


Washington optimism about pre- 
venting another war and rumors 
in some quarters of “cutbacks” in 
defense assignments, several more 


automotive firms have had their} 


war orders boosted recently. 


President Truman, speaking at 
the 150th anniversary celebration 
of the U. S. Military academy last 
month, warned of laxity, but 
pointed out that the U. S. has 
tripled its military production in 
the last year and “our allies are 
moving rapidly forward with 
their rearmament programs.” 


Despite the government’s_ ten- 


enlarged by $30,279,781. This 
brought the total for May up to 
more than $100,000,000. 


In Canada, orders for automotive | 


: is expected to/| equipment valued at $4,782,000 were 
of a plant here for manufacturing} start production before the end of| placed by the Defense department 
| with automotive factories and sup- 


Typical “Integral Unit” 
Type Rotary Air Com- 
pressor—Air Cooled 
—Base Mounted— 


Typical “integral 
Unit” Type Rotary 


Air 


Water Cooled— 


Ont. 

| Other assignments in Canada 
| were for trucks, spares, truck chas- 
sis and maintenance. 

| Ford was granted a $16,500,000 
| supplement in its contract for tank 
|engines and spare parts last week, 
|it was announced by Col. Paul M. 
|Seleen of the Detroit Ordnance 
| district. That brought the com- 
| pany’s total value of ordnance con- 
tracts on such items up to $40,- 
000,000. 

In its second defense assign- 
ment boost this month, Oldsmo- 
bile received a $336,337 addition 
for reconversion of facilities, 
bringing its total contract to 
$5,000,000, the ordnance district 
said. 

A new prime award of $382,906 
was given to the Wolverine Tube 
division, Calumet & Hecla Consoli- 





dated Copper Co., for metal parts 





when you specify 


No single air brake system can adequately fit every 
application. Functional design of the vehicle... 


horsepower rating of engine ... weight of load... 
number of axles... these are only a few of the factors 
that must be considered. Neither can one type of air 
compressor be applied to all types of vehicles. That’s 
why Wagner Engineers have developed three com- 
pressors with pumping capacities of 7, 9 and 12 
C.F.M.... flange or base mounted . . . belt or direct 
driven ... either air or water cooled. These com- 
pressors utilize the rotary principle—known for 
high efficiency and troublefree service on all types 


of heavy-duty vehicles. 


check these features: 


/ Rotary motion of all moving parts. Shaft is mounted on 
two bearings—Friction loss is low; operating efficiency 


high. 


uniform load. Smooth quiet 
sor life. 


air recovery. 


maintained. 


No Carbon Formation in Air 


formation. 


x {i « 


unnecessary. « « 


Uniform Torque Load—Thousands of small overlap- 
ping air compression impuises per minute maintain a 


operation; long compres- 


Plenty of Air—High volumetric efficiency assures fast 
Pre-determined Air Pressure Range automatically 


Simple Air Pressure Adjustment—A single, easily 
reached, pressure adjustment screw oe the maxi- 
mum air pressure delivered to the tank. 


Line —Oil separation and 


cooling before air is discharged from compressor 
reduces the air temperature preventing carbon 


Compact—Requires minimum installation space. 


High Top R.P.M.—Compressor can be operated as 
high as 2500 R.P.M., making high reduction drives 


* 


For real brake economy equip your present vehicles 
with Wagner Air Brakes and specify WAGNER when 


ordering new equipment. 


Wagner Air Brake Users are our Biggest Boosters! 


Wagner Electric @rporation 


6393 PLYMOUTH AVE., ST. LOUIS 14, MO., U.S.A, 


(Branches in principal cities in U.S. and in Canada) 
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| spare parts; Detroit Diesel Engine, 
| $65,145, repair parts for diesel 
j}engines, and Harrison Radiator, 
| $107,925, parts for heat exchangers. 

Chrysler received two separate 
contracts valued at $1,333,798 and 
$647,689 for inspection gauges for 
tanks. 
| Reo Motors, Lansing, was 
granted two initial orders total- 
ing $1,477,081. The orders call for 
120,484 component parts for 
rockets and tooling up for the 
production of them. 

Three separate orders with a 
total value of $2,743,964 were 
granted to International Harvester, 
Melrose Park, Ill., for 134 tractors, 
and the South Wind division of 
Stewart-Warner Corp. in Indian- 
apolis received a $104,717 assign- 
ment for spare parts for tank and 
automotive equipment. 

Other orders granted to automo- 
tive firms recently: Aro Equipment 
Corp., Bryan, O., $1,415,905 for 
spare parts; American Car & Foun- 
dry Co. New York, $2,590,060; 
Borg-Warner Corp., Rockford, IIl., 
$2,253,000, and Autocar Co., Ard- 
more, Pa., $80,876 for truck body 
parts. 


White Anticipates 
Higher Foreign 


‘Market for °52 


| CLEVELAND.—White Motor Co. 
lis anticipating a new high volume 
in foreign sales, according to Presi- 
dent Robert Black. 

He disclosed that in 1951, White’s 
export business amounted to $10,- 
300,000 in trucks, buses and spare 
parts, including 1,300 trucks. Unless 
restrictions interfere, or foreign 
nation quotas are slashed, White 
indicated that this year will see 
sales surpass that of 1951. 

According to White, most cur- 
rent orders on the books are dis- 
tributor orders and not business 
obtained from foreign governments 
or through such agencies as ECA. 

Although some countries have 
strict import licenses, there has 
been an easing of restrictions, par- 
ticularly in Mexico and Venezuela. 
This easing along with an expan- 
sion of White’s distributorships, 
particularly in maintenance and 
service facilities, are expected to 
send the companies 1952 . figures 
above those of a year ago. 

Pointing out the vast market 
that exists outside the U. S., Black 
said “South American countries 
are the largest export markets in 
the world for U. S. trucks. How- 
ever, there is a huge pent-up de- 
mand for motor trucks all over the 
world, limited only by the cash to 
buy our products and our ability 
to produce under the defense limi- 
tations of materials.” 


Finishing Exhibit 
Set for Chicago 


CHICAGO. — Sponsored by the 
American Electroplaters Society, 
the 1952 Industrial Finishing ex- 
position will be held here June 16- 
19 at the International Amphi- 
theater. 

On display, it was stated, will be 
hundreds of new products and 
processes, many of which were de- 
veloped in automotive research 
laboratories for application to en- 
gine parts and accessories. 

More than 20,000 industrial finish- 
ing men will attend the show, it 
was forecast. The American Elec- 
troplaters Society research commit- 
tee is headed by Dr. Harold J 
Weisner, of Bendix Aviation Prod- 
ucts Co. 


1952 Lubrication Guide 


‘Issued by Chek-Chart 


CHICAGO.—Chek-Chart Corp., 31 
E. Congress St., has just mad 
available its 1952 “Automotive Lu 
brication Guide.” 

The 130-page service manual 
contains lubrication recommenda- 
tions for every model of car from 
1941 through 1952. Charts for some 
of the more popular 1939 and 194 
models also are included. 
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| | ‘ . ‘ 
Sales. J. O. Bohanan and Stuart! people; improved roads, schools,| commission. The license was re- 


Powell are the owners. lighting, and sanitary facilities and| voked for alleged unethical prac- 
se ss a r ote Ss “Tha better pay for teachers. tices. eros 


/ Glisson Opens U. C. Lot | ‘. * Novel U.C. Lot 
SPRINGFIELD, Il.—Cap Glisson,| Troubles With Law Pile Up INOUES Uke 1D 














A John Boles Is Starring | Soret Bie Seems ERS Peeesenes & day | former Ford dealer in Springfield,| po, Git in Providence | .. MIAMI, Fia.—Kar! Youse, general 
In Role as L.A. Dealer and a half. He was charged with/ 1) has announced the opening of |“ 2" “&t#man in lrovide manager of L. P. Evans Trail Auto 
LOS ANGELES.—-This city’s busi evading payment of $20,460 for 1945/4 used-car lot at 430 S. Ninth St.| PROVIDENCE. — Already await-/Co,., says he has a layout different 
f est used-car dealer cae 1 and 1946. and Jackson. ing grand jury action on a charge | from the conventional used-car lot 
John Boles, whose lot is patron- ears ilies * ¢ * lof receiving a stolen car, Max a _* pees er ae 
P , 7 . ° P : sed-c: sale ; be 7 > yelty, ¢ ecia 
ized by Hollywoodites attracted by Dauzat Drowns Towns Seeks Reelection man, a used-car dealer, has been | febtins aia aes striate 
advertisements in show - business ALEXANDRIA. La Joseph ‘ : ordered by the U. S. District Court | & g ‘ : 
trade journals. or 25 operator per Ndr Used As County Official |here to return certain records al- night display. 
This John Boles isn’t the noted|Car Lot here on Murray St.| ATLANTA.—Jack Towns, local | legedly taken from the local OPS | - 
actor, however. The dealer says the | drowned Apr. 27. used-car dealer, is seeking reelec- | Office. Executive Is in the Swim 
names are a mere coincidence but * * # tion as a Fulton county commis-| The federal court action was the ae POM f ' 
he doesn’t mind a bit. ‘ sioner. latest in a series of difficulties ex- g agg Thee peg Pree 
= New Danville Lot Four years ago Towns ran a suc-| perienced by Gitman, whose used- | °@nt@ Monica all.) Swimming 


® Loti | DANVILLE, Ky.— Danville’s| cessful campaign for commissioner|car dealer’s license for the Bren | Club 1S Larry Benson, executive 
pies pie gooey | newest used-car lot has  been/on the platform of wholesome, at-| Motors was recently revoked by the | vice-president of Herb Mendelson 
sore fs the onane of a asw auh-one | opened by Bohanan & Powell Auto tractive play areas for young'state motor vehicle dealers license Pontiac Co. 

lot in Pasadena, just across the 
street from Pasadena city college. 
Its owners are Cliff Oliver jr. and 
Ed Behrens, both well known in 


local automotive circles. | * Now Available \ 7th 
Columbus Seeks BB Guns on Sore e [cuevRourty * 
In Parking-Lot Sniping 


COLUMBUS, O.—BB gun snipers 
have caused thousands of dollars 
in damage to more than 100 auto- : lik 
mobiles parked in lots, according to cnamicail - sis 
police, and an order has _ been 3 ‘ x ae j ” shail 
issued to confiscate all such guns 7 , 
in the hands of children. 

Among dealers who _ reported 
damage to windshields and win- 
dows on cars are: Bob Chapman 
Motors, Sutton & Sparks, Anthony 
Motors, Pegram’s Auto Sales, Den- 
ny’s Auto Sales, Conrad-Schmidt 
Motor Sales and Ray’s Auto Sales. 

* * * 


Philadelphian Gets 5 Months 


For Income Tax Evasion 
PHILADELPHIA. — Judge Mc- 
Granery sentenced Howard C. 
Franklin, operator of a used-car 
business at Broad and Butler, to 
five months in prison and a fine 
of $5,000 for income tax evasion. 
The judge acted before being 
named U. S. attorney-general. 
Franklin pleaded no _ defense 


Court Keeps Lid 


ae 
; ~ 
On Du Pont Data W * 
CHICAGO.—By order of Federal elg S$ 
Judge Walter J. LaBuy last week 


and with approval of Willis L. 


Hotchkiss, antitrust head here, + $ 
records subpenaed from members —Carries a Half-ton MORE! aves 
of the Du Pont family will be kept ” GASOLINE 


secret until their trial and that of 
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= Fg Phage a The Olson Kurb-Side Aluminum-alloy Body leads the March of Profits! .. . i 
Judge LaBuy next fall in Chicago. It open ane Sees and saves! ~ amet expenses go down, down, down— aves 
Attorney Alex L. Nichols, of oo a i Sy Se 
Wilmington, Del., argued for im- The 8ft. long manhigh Olson Kurb-Side weighs 975 Ibs.—provides 300 TIRES 
pounding of the records, which cu. ft. loadspace on 100” or 104’ wheelbase . . . Approximate body 
include wills, descriptions of stock and chassis weight, 3700 Ibs 
transactions and other data. j ; 
The 10ft. Olson Kurb-Side weighs 1275 Ibs.—provides 360 cu. ft. load- aves 
Phila. Service Group ee loo eal wheelbase . . . Approximate body and chassis 
Sets June 16 Outing : : BRAKES 
PHILADELPHIA._The Automo- The 12ft. Olson Kurb-Side weighs 1470 Ibs.—provides 440 cu. ft. load- 
tien Maetien Buen aft Philadelphia space on 122’, 125’, 134” or 137’ wheelbase... Approximate body 
will hold its annual spring outing and chassis weight, 4500 Ibs. (With dual wheels, approx. 4800 Ibs.) aves 
— 16 at the Melrose country Lightweight Magne wr song gone penaie afford poatonged protection CLUTCHES 
; against corrosion and denting. Deadweight savings slash gasoline and 
_R. H. Erny, of — Rgevogy | St., tire costs, clutch and brake repairs,and reduce engine strain and main- 
ry ion an hd = Pr 2 Th “in tenance. Through these, and other savings, astute truck buyers get back 
sa eG SOF the OULNg. ey Ws their initial Kurb-Side investment. 
e used as awards for golf, base- 
ball, quoits and horseshoes, and as Leading truck dealers feature Olson Kurb-Sides. Contact your local aves 
lucky-number and door prizes. Chevrolet, GMC or Ford dealer and see for yourself these special Kurb-Side 
advantages: Panoramic windshield, E-Z Eye Glass, square wheel hous- DENTING 





ings, massive rear bumper and step, 38’ and 58” rear doors (73” full- 
width doors, optional), separate side panel skirts, roof insulation and 


78" wide loadspace, free of posts and ribs! Saves 


CORROSION 
How to Recover 
Your Truck Investment: 


Write us at once for catalog and details of sav- 
ings that exceed first cost of body and chassis. 
Find out how you can carry an extra half-ton 
of pay-load without overloading springs, axles 
or tires; learn how to avoid the high operating 
and maint costs d by heavy bodies. 
For your pocketbook’s sake, act today! 
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Accela-Brake— | 


| 
The remaining barrier to automatic | 


driving has been overcome by Accela- | B “ E ° '@) L Ss '@) N C '@) R Pr O 4 A T | @) | 


Brake, claims Accela-Brake Co., of Janes- | 5 
ville, Wis. Accela-Brake is a power-brake | Y 1740 BROADWA Y ’ NEW YORK 19 ’ , ee oe 
unit controlled from the accelerator pedal | 
ond may be installed in any car equipped | 
with hydraulic brakes, says the company. 
The dri th lerator in th P P P P P 
ee ee %—Advertisement of Olson Kurb-Side Bodies appearing currently in Truck and Vocational Magazines 
put the brake into action. 
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Letterbox 


(Continued from Page 4) 


I am talking for the salesmen in 
the Philadelphia Territory. 
Naturally the factories have 
representatives or sales-promotion 
men that visit the dealers, and 
they hear the dealers’ side of 
the picture. But the salesmen 
are afraid to speak up because 
it’s been a sellers market and, 
if they did not like it, well, what 
are you going to do about it? 
They would be out of a job. The 
dealers are independent and 
were making so much money 
with their boats and homes at 
the shore, Florida vacations, etc. 
Now the picture has changed; 
we are in a buyers market. The 
dealer is getting loaded with new 
cars and used cars; his profit isn’t 
what it used to be, so what’s the 
dealer doing—Bang! right after 


|the salesmen. If he makes a short | 
| profit on a new car (and I mean| 


| by that a good deal, only he hasn't 
|made a profit on his tradein, like 
| he had in 1946), the salesmen take 
| a cut. 
| I am going to give you some in- 
| stances: one of the largest Dodge-| 
| Plymouth dealers in Philadelphia 
|had six men on a commission and | 
|salary basis. He fired three sales-| 
men and kept three salesmen on a 
| straight salary of $100 per week. 


Another dealer in Philadelphia | 


that handles a high-priced car, 
where their salesmen. stay for} 
years, where when one salesman | 


| 


dies, all of his orders are turned | 
over into house sales or miscel-| 
laneous deals; in fact in time this | 
agency will have all the clientel— | 
won't need salesmen. 

Most Ford agencies pay no sal- 








Advertisement 


“What Makes 


It’s no wonder that Farm Journal’s 
“Keep ’Em Rolling” features have 
won the enthusiastic support of 
the automotive and farm imple- 
ment industries. 

They are packed with good main- 
tenance suggestions that save 
Farm Journal’s more than 2,850,000 
subscriber families lots of head- 
aches and money, and they strongly 
urge these prosperous rural cus- 
tomers to line up their overhaul 
jobs and get them to the shops 
early. Timing, as every dealer 
knows, is a vital factor in his 
profitable operation. 

The latest “Keep ’Em Rolling” 
feature is titled “What Makes Big 
Repair Bills?” It appears in the 
July issue of America’s largest 
rural magazine, and will reach the 





Big Repair Bills?” 


homes of your best rural custom- 
ers June 16. This will be another 
big maintenance feature devoted to 
keeping 6% million motor vehicles 
going when they are needed the 
most. It will perform a valuable 
service to hundreds of dealers who 
are preparing to tie in with this 
promotion, as well as to the mil- 
lions of Farm Journal readers. 
Copies of this issue, of Farm 
Journal are available to dealers 
and distributors who want them. 
If you haven’t decided how to take 
advantage of the push the “Keep 
’Em Rolling” promotion puts be- 
hind the products you sell, this 
feature will give you many ideas. 
To get your copy, write Dealer 
Service Department, Farm Journal, 





Philadelphia 5, Pa. 








Subsidiary of 





225 MADISON STREET bd 


3-WAY 


sales 
potential! 





Gar Wood Industries, Inc. 





WAUKESHA, WIS. 
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ary or drawing account — only | 


duction of such an outstanding | 1952 Almanac an even more out- 


straight commission. They don’t |issue with its mass of valuable| standing source of reference ma- 


care whether the salesman’s fam- | 
ily eats or not. Yet they expect 
him to drive a Ford and buy gas 
to get them business. So you 
know if a salesman gets $100, or 


$5,200 @ year, and is married with | Outstanding 


no children, he would have one | 

hell of a time living. I will show | 

you. | 

A salesman eats two meals a| 
day out: Lunch, 60 cents; Dinner, 
$1, not counting tips equals $1.60 
per day or $8 per week. 

He has a car so he can get busi-| 
ness—notes run conservatively $50} 
per month; gas and oil, conserva-| 
tively, $5 per week. Buy a customer 
a cigar, a drink, to get business 
for dealer, $5 per week. Total, $18, 
very conservative, because he 
works six full days. 

Income tax per week, $17.83; So- 
cial Security, $1.11; City Tax, 92 


cents, total: $19.86 or $79.44 per 
month. 
Totals: $32 food at work only; 


$20 gas and oil, $20 miscellaneous 
entertainment, $50 car, $79.44 for 
taxes equals $201.44 per month. 

Subtract $201.44 from monthly 
earnings of $400 then let me see a 
dealer live on $198.56 per month, 
paying rent, insurance, food, 
clothes, miscellaneous, doctor, dent- 
ist, ete. 

This is only half of it. 

The hours are out of this world. | 
You show me an auto salesman 
that works 50 to 55 hours a week, 
and I will show you a king. 

I am only one—I work 12% 
hours a day for four days—Sat- 
urday 9% hours, Sunday seven 
hours—a total of 66% hours per 
week, and this is a _ general 
condition. Did you know that? 
Could you stand that? Could the 
dealer stand that? 

Can a salesman honestly give his 
employer a good day’s work? Is the 
salesman any good to himself or 
his family? 

Will this answer your article? 
Just as sure as I am sitting here 
writing this, you are inviting a 
union—which will be greeted 
openly.—NamMe WITHHELD, Philadel- 
phia. 








* * * 


Futuristic Cars 


I am in need of information and| 
pictures concerning the Le Sabre) 
and XP300 automobiles. In which 
issue did you feature the dream| 
cars? —StTanparp Moror Sates Co.,| 
Lincoln, Neb. | 

Epiror’s Note: The Le Sabre 
story and picture ran in our July | 
23, 1951, issue; the XP300 ap- | 
peared Nov. 5, 1951, pages 11 and 
20. 


* * * 
Encyclopedia 
Your Automotive News Almanac | 


is the best yet. It is the most com-| 
plete source of information coming 


| to this office. 


You should change the name to| 


| “Automotive News Encyclopedia of | — 
the Automotive Industry.” —J. J.| 


JEWELL, secretary - treasurer, Mon-| 
tana Automobile Dealers. Assn.,| 
Helena. 
* * * 
Very Useful 
I know this Almanac is a very | 
useful item, and most dealers look | 
forward to receiving this and re- 
taining it in their files.—R. H.| 
STEVENS, sales manager, Galion All- | 
steel Body Co., Galion, O. 
E , . ¥ * | 
Great Credit | 
You seem to have the knack of | 
making each year’s Almanac better | 
and better. 
The 1952 Almanac reflects great | 
credit on Automotive News.—R. D. | 
McKay, past- president, National | 
Automobile Dealers Assn. 


Swell Job 


| 
| 
Congratulations on the exceed- | 
ingly fine job represented by the} 
Automotive News Almanac for 
1952. You have every right to be | 
proud of it.—K. B. Exuort, execu-| 
tive vice-president, Studebaker 
Corp. } 
* * * 
A ‘Honey’ | 

I just received your ’52 Almanac. 
It is a “honey” and you have every 
reason to be proud of it.—E. C. 
QUINN, vice-pres. and gen. mgr., 
Chrysler Sales division. 

* . 


Best Ever 

We have received the 1952 edition 
of the best Almanac you have ever 
produced. 

Your entire organization is to be 
highly complimented on the pro- 





statistics and information. 


O. C./ terial for the automotive industry. 


Hovwapay, eneral sales manager, | : 
Ramsey Corp St. Louis Many thanks for this very real 
. ‘he ce service, and hearty congratulations 


on a grand job!—Hvucu W. HirtcuH- 
cock, director of advertising and 
You've done it again—made the| public relations, Packard. 





DEALER 





LIMITED OFFER! 


Each — $4.00 per dozen When 
Check Is Enclosed With Order 
40c EACH, C.O.D. 


@ Cadmium Rustproof Springs 
@ Heavy-Duty Bronze Ends 
35¢ e Spring Ends Double Looped 


Orders Shipped Prepaid in Lots of 12 or More Guaranteed 


BELL AUTO SUPPLY 
Phone—Union 6-0203 
ATTRACTIVE OFFER FOR JOBBERS 











6601 Bergenline Ave. West New York, N. J. 

















{or LOWER OPERATING costs 
keep an EYE on theR. P.M. 


ECONOMY rance 





* SAVE FUEL 
* REDUCE WEAR 
* PREVENT LUGGING! 


with Socoe 
ELECTRIC eN 
TACHOMETERS ~ 


Every engine has a speed range where 
horsepower and fuel consumption are most 
efficient and economical. Leading-fleet 
operators report a substantial savings in * 
fuel, maintenance costs and increased 
safety by having drivers operate in this 
R.P.M. economy range. Sun Electric Tach- 
ometers are simple to install, they have no 
drive cables or rotating parts. Models are 
available for gasoline engines in any speed 
range up to 7,000 R.P.M. Write for name 
of your local distributor and complete data * 
sheet TODAY! 





FOR CARS, TRUCKS, 
TRACTORS & BOATS 


NO DRIVE CABLES 
EASY TO INSTALL 
ILLUMINATED DIAL 
SENSITIVE 
ACCURATE 

EASY TO READ 


*>.y es © © 


and Guaranteed by 


SUN ELECTRIC CORPORATION 


INSTRUMENT-TACHOMETER DIVISION 
6327 Avondale Avenue 


Manufactured 








& 
6 


Chicago 31, Illinois 


Positively protect 
it against Hold-up NOW 


with 
iD) Teerele 


Burglar Resisting 


Modern Rated 

Construction 

@ Double Door 
Design 

@ Bank Vault Steel 

Protected 


Play it safe always—with labeled Diebold Chests. A look 
at the records shows hundreds of attacks foiled by Diebold 
Chests—write in today and let us show you features that 
mean protection 24 hours a day! 


| DIEBOLD, Incorporated, 
2051 Mulberry Road, Canton, Ohio 


Send me complete facts on Diebold 





DIEBOLD, INCORPORATED 


Serving Business for over 
94 Years 
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| 
Microfilm * Rotary, Vertical and Visible | Chests. 
Filing Equipment * Safes, Chests and | NAme 
hy peste, ° — you Equipment | 
* Burglar Alarms ‘actory Branches 
and lers in all principal cities peers 
il ADDRESS 
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Auto News from Britain 


Australian Import Cuts 


Spur Makers to Search 


For New Markets, Develop Canada 


LONDON.—The Australian im- 
port cuts have hit the United King- 
dom motor manufacturers, and 
many firms who in the past found 
Australia a big buyer of their cars 
and trucks are looking for new 
markets. 

The makers still cannot sell the 
surplus production in Britain, 
where sales are more restricted 
than at any time since the war 
in an effort to earn foreign cur- 
rency. 

Australia took no less than 29 
percent of Britain’s auto exports 
last year, and the start of this year 
saw trade booming in the Austra- 
lian market taking over 14,000 cars 
and chassis in January alone, Other 
markets in the sterling area are 
hardening against British car ex- 
ports to save currency, and there 
will probably be a big drive this 
year to develop the Canadian mar- 
ket still further. 

Budget blows to the motor in- 
dustry in the U. K. include the 
heavier fuel tax and the excess 
profits levy. The shares for the new 
Morris-Austin group have not been 
affected by the levy, for both firms 
will have to pay, whether operating 
separately or jointly, it is reported. 

Difficulties in overseas markets 





are worrying several firms. Singer | 
Motors, Ltd., of Birmingham, re- | 
portedly has sacked over 200 work- | 
ers because it has had to cut pro- | 
duction to 80 cars a week, owing to | 
sales resistance in Australia, Swe- 
den and Canada. Rootes, however, 
says it can sell in other countries 
the cars they would have sent to} 
Australia. 

Ford’s annual report showed 
that Australia was the company’s 
best market last year, and Sir 
Rowland Smith said 125,000 cars 
and trucks were exported to va- 
rious countries, Exports to North 








Denver Dealers 
Report Fewer 


Repossessions 


DENVER.— Repossessions in- 
volving vehicles sold by dealers in 
the Denver area totaled only 121 
in the 30-day period, March 15- 
Apr. 15, as against 208 in the same 
period of 1951, reports the Denver 
Used Car Dealers Assn. 

For the same period, the associ- 
ation reported that sales by used- 
car dealers totaled 589, a drop of 
19.5 percent from the 704 sold in 
the same 1951 period. 

Sales of used-cars by new-car 
dealers totaled 671, a decline of 
only 6.7 percent from the total of 
716 sold in the same period last 


Fight 


(continued from Page 3) 





necticut Motor Lines, Inc.; Mid- 
dle Atlantic Motor Transporta- 
tion Co., Inc., and Central New 
York Freightways, Inc. The in- 
dividual car owner was Helen 
Papiernick, of 620 E. 178th St., 
the Bronx. 

Among groups which waged an 
unsuccessful fight against passage 
of the levy was the Automobile 
Merchants Assn. of New York, 
which appeared before both the 
city council and the board of esti- 
mate. According to the association, 
officials admitted that they didn’t 
like the tax but insisted that the 
city needed the additional revenue. 

A proposed $60-a-year fee for 
parking on city streets was killed 
after protests were raised by the 
association and other organizations. 





Parts Dealers Convicted 


Of Income Tax Evasion 


HARTFORD, Conn.—A federal 
jury here has found Joseph Slonim 
and Harry Lazinsk guilty on 
charges on evading nearly $7,000 in 
taxes on their 1944 incomes. They 
are the former owners of L & S 
Motors, automotive parts firm. 

Judge J. Joseph Smith released 
each of the defendants under $1,500 
bond, setting June 9 for sentencing. 
Meanwhile, the judge has asked the 
probation department for a pre- 





sentence report. 


America were valued at 12,000,000 
pounds, lower than the preceding 
year due to credit restrictions. 
Profits went up to 26,000,000 
pounds. 

Smith reported stiff competition 
from producers in Europe and 
South America, and said that the 
assembly of Ford cars and trucks 
was completed in 14 countries 
where plants already were oper- 
ating. 

“Our immediate concern is the 
adequacy of material supplies, 
movement of costs, maintenance 
and expansion of our export mar- 
kets, and the prospect of supplying 
vehicles to the home market,” he 
told shareholders. “The outstand- 
ing shortage is steel, and there is 
no certainty that steel will be in 
sufficient supply to meet our ex- 
port demand.” 

Plans for the future include the 
expenditure of 40,000,000 pounds on 
factory extensions and a new plant 
at Dagenham. 

In his annual report, H. Wood- 





head, chairman of Jowett Cars, 
Ltd., said the fall in exports of 
the company’s products was seri- 
ous. New models are planned for 
1953 and heavy jig expenditure 
is being incurred for this pro- 
duction, he said. } 

Donald Harrison, of the Nuffield | 
Organization, said the only way to} 
bring down British car costs was to | 


| be able to put on the U. K. mar-| 
| kets the cars which could not be 


sold abroad. 

He said markets were closing 
against British car firms, and he 
forecast a big loss of overseas busi- 
ness by the end of the year. If the 
government carried out its threat 
to reduce steel supplies if exports 
were not kept up, then production 
would fall and car prices rise still 
further. 


Standard Motors is reported plan- 
ning an inexpensive family car for 
production next year. It will have a 
rating of under 8 h. p. 

Acoustic shrouds are being fitted 
to the power units of all Leyland 
coaches to cut down travel noise. 
Made from 18G aluminum lined 
with linoleum, the shrouds are sup- 
ported by steel angle brackets and 
held by spring clips. They absorb 
sound and deflect sound waves 
from the road surface. 











Dealers tell me... 





(Continued from Page 3) 


type of advertising springs from 
the philosophy that dealers don’t 
need to depend upon repeat busi- 
ness for success, But I think that 
the total answer is that there are 
a greater percentage of fatalities 
among dealers in this territory 
than any other section in Amer- 
ica—fatalities even in good times. 
But I don’t indict all dealers in 
the territory. There are some ex- 





108 Bootleg Sales 


Reported by N.C. 


RALEIGH, N. C.—The North 
Carolina Automobile Dealers 
Assn. reports that there were 
108 new cars sold by non-en- 
franchised dealers in April. 

They included: Buick, five; 
Cadillac, five; Chevrolet, 30; 
DeSoto, one; Ford, 52; Hudson, 
one; Mercury, two; Oldsmobile, 
five; Plymouth, three, and Pon- 
tiac, four. 








ceptionally fine service dealers, 
dealers whose forte is to deliver 
their owners complete satisfac- 
tion with their automobile trans- 
portation. 

It is worth a trip across the 
country to talk with such men 
as Larry Benson (Pontiac) of 
Santa Monica, or Lonnie Hull 
(Dodge) of Los Angeles, to men- 
tion but a few. It is people, not 
climate or physical assets, that 
count in this world. I have added 
to my acquaintanceship many, 
many fine outstanding automobile 
dealers whose characters are as 
beautiful as the land in which 
they live. 


Ewing Buys into Firm 

T. O. Ewing, veteran Indianapolis 
auto executive, has bought a sub- 
stantial partnership in Lafayette 
Motors, Inc. (Chrysler-Plymouth), 
1639 Lafayette Rd. and now is 
president and general manager. B. 
T. Gates sr. continues as secretary 
and treasurer. 
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As a Reo Dealer, you'll be proud to offer the nationally recognized 
REO with the amazing, new Gold Comet Engine. Proud of your contribu- 
tion to business enterprise, too, for the new REO solves important industry 
problems of faster delivery, bigger payload per trip, minimum operating 


A al DEALERSHIP 


IN YOUR COMMUNITY IS 


A VALUABLE 


costs and easy, low-cost replacement of engine parts. 


You'll deal with important people in your community, people vitally 
interested in the means of moving merchandise. Manufacturers and 
Fabricators moving their products to market; Operators of Truck Fleets, 
always on the lookout for the latest and most dependable developments 
in trucks and engines; Individual Owners of trucks, whose business 
depends upon the quality and reputation of the trucks they buy. 


Reo engineering developments, like the revolutionary, new Gold 
Comet Engine, Reo’s low-weight-to-horsepower plus Reo’s More-Load 
Design, helps each of them... means Bigger Payloads for Truckers... 
More Money in Their Pockets... More Customers and Profit for YOU! 


This is YOUR opportunity to associate yourself with REO...a company 
whose business is doubling each year. You'll be backed 100% with the 
most dramatic, most talked about National Advertising in the truck field. 
Supported with full scale Trade and Business Publication advertising, 
colorful mailing pieces to your prospects, Newspaper Mats, Window 
Banners, Posters, Literature and a sell-packed Monthly Merchandising 
Kit assisted by a Factory and Engineering Staff with great reputation for 


design and service. 


New, too... A great new LPG Truck and Engine, Factory Designed and 
Built to use economical Liquid Petroleum Gas. Another Profit-Plus for 


you as a Reo Dealer! 


FRANCHISE 





NOW. -- 1S THE TIME TO GET IN ON THE GROUND FLOOR 
IN THIS PROFITABLE BUSINESS. WRITE FOR DETAILS ABOUT 
YOUR REO FRANCHISE, TODAY! 


REO MOTORS, INC. 





* Lansing 20, Michigan 
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Francis H. Marling 
CHICAGO,—Francis H. Marling, 59, ad- 


* * 
vertising manager of Pure Oil Co., with O b t 
which he was associated for the past 20 | Uu a r 1 e S 


years, died May 18 at his home tn subur- 
ban Glencoe. He began his advertising 


career shortly after graduation from Prince- Alfred Read 

ton university. CHICOPEE, Mass.—Alfred Read, 82, one 
“4 ° ws of the pioneers in the auto industry, which 
J. C. Long he served for many years as a purchasing 


KNOXVILLE, Tenn.—J. 8. Long, 71, a| agent for old Stevens-Duryea, Inc., died at 
former partner in Norris Motor Co, here, | his home in Chicopee Falls May 13 after 
died May 8 at his home. a short fllness. Mr. Read joined Stevens- 






























*You can double the number of 
deliveries per day with Anthony 
LIFT GATES to do the heavy 
loading and unloading. These 
hydraulic “freight elevators” 
keep trucks on the move... Cut 
down on “stopped” time with 

speedier pick-ups and deliveries. 





IMPROVE 
YOUR SERVICE 


UFT GATES “drama- 
tize’’ deliveries. 
Handle merchandise 
gently and carefully. 
Eliminate damage 
claims. Reduce per- 
sonnel accidents. 





a quick way to 
INCREASE” THE DELIVERY 


CAPACITY OF YOUR TRUCKS 
same time wih ANTHONY LIFT GATES 


(> D. 
mt One man can wheel a bulky, heavy load onto a LIFT GATE 
. . . lift it with smooth, hydraulic power . . . and wheel it 
into the truck . .. all in a matter of seconds. Simple, safe, 
trouble-free LIFT GATES lift all types of loads, up to 2000 
Ibs. Load or unload from curb, dock and ground levels. 
Cut costs up to 50% and more. Available in types, and with 
power closing, to fit your needs. 
















Models for any truck from Y2-ton to 
heavy semi-trailers. Write for the name 
of your nearest distributor. Ask for a 
demonstration or a “Model” that shows 
how to evaluate your need for a LIFT 
GATE. 











ONS 
ont Address: Dept. 108 
eras ANTHONY COMPANY 


STREATOR «+ ILLINOIS 
















‘‘NATIONAL”’ Exhaust Removal Systems 
TTI4i417m Actually Cost Less! 


and 


GUARANTEED Why pay as much- -or more— 


for an uncertain gamble in 
makeshift exhaust removal equipment when you 
can get a ““NATIONAL” System that’s been de- 
signed, tested and approved to do the job. One of 
the oldest in the business, ‘“‘NATIONAL” has 
spent years perfecting their Overhead and Under- 
floor Systems that they guarantee, in writing, to 
meet your requirements. You have a choice of 6 
“NATIONAL” Systems that are adaptable to 
present buildings or new construction. Delivered 
complete, with motor and blower units, there is 
nothing else to buy. Find out about all of the 
“NATIONAL” Systems and how little it costs to 
own one. There is a qualified “NATIONAL” man 
near you. Write today for literature. 






















PROVED SYSTEMS 
TO CHOOSE FROM 


























OVERHEAD Systems... standard kit, two inlets 
serving any two of four cars in a row, $206.25 
F. O. B. Decatur 


Tre NATIONAL SYSTEM 
ro) acy V9 -\cl di bale - Gale) mi Ler 


World's Largest Manufacturer of Exclusive Garage Ventilating Equipment 





Dept. F2 330 N. Church St., Decatur, Ill. 








Duryea about 1906 as an office employe 
and later became purchasing agent. 
* +. * 


E. A. Johnson 
AUBURN, Ind.—E. A. Johnson, 84, re- 


| years ago as a salesman. Funeral services | who held top posts with Haynes Automo- 


| were held here May 20. | bile Co. and Apperson Brothers here for 
* * | many years, died May 20 at his home in 
Claude V. Poche Evanston, II. 
BROOKHAVEN, Miss.—Claude V. Poche, ee 
| 56, part owner and manager of Poche Auto Nash Carr 
Supply, died in - wae — May 19. TALLASSEE, Ala. — Nash Carr, 


tired executive of Auburn Automobile Co., | 
died May 23 of a heart attack while hunt- | 


ing mushrooms alone in a woods. His body 


was found about eight hours after his | 


death by a posse of police and farmers. 
* * 


* * * 


C. Conley Culbertson 
ST. LOUIS.—C. Conley Culbertson, 71, 
former sales manager of the old Moon 
Motor Car Co., died at his home May 20. 
He had been retired for many years. 
* * * 


George L. Soutar 

ST. LOUIS.—George L. Soutar, 51, pres- 
ident of Soutar Motor Co., 150 Big Bend 
Rd., Webster Groves, St. Louis county, 
died May 24. He formerly was head of 
the old Lockwood Motor Co., also in St. 
Louis county. 

* * * 


Frederic C. Schulz 
HOUSTON, Tex.—Frederic C. Schulz, 95, 
retired Houston auto dealer, died here May 
14. He introduced the White Steamer and 
the Maxwell to the Houston trade, and 
was in business many years. 
* * * 


Albert A. Ackerman 


CHICAGO. — Albert A. Ackerman, 62, | 


branch manager of Cadillac in suburban 
Highland Park since 1946, died May 17 fol- 
lowing a heart attack on ‘the eve of a 





planned vacation. He joined Cadillac 15} 





Hudson Convenes 
Dealer Council 


On Thursday 


DE TROIT.— Members of the 
Hudson Dealer Council will meet 
with factory executives at the 
Whittier hotel here June 5-6, ac- 
cording to N. K. VanDerzee, sales 
vice-president. 

The council is composed of repre- 
sentative dealers from 24 U. S. 
trading areas. A different panel is 
selected for each meeting so that 
Hudson officials may have the 
viewpoint of a varied cross-section 
of the dealer organization. 

VanDerzee emphasized that the 
membership of the Council is com- 
prised of dealers’ representing 
large, medium and small opera- 
tions from the largest metropolitan 
cities, medium-sized cities, sub- 
urban and rural areas. 

VanDerzee said that Hudson 
dealers and distributors now have 
a total investment in their busi- 
nesses of more than $150,000,000. 
Hudson has more than 1,900 dealers 
throughout the U. S., he stated. 

The June panel of Hudson deal- 
ers attending the Council meeting 
includes: 

J. S. Cox, Griffin, Ga.; Ted 
Schmall, Fresno, Calif.; Pat De- 
Luca, Cranston, R. I.; William 
Heprick, Rochester, N. Y.; Jim 
Moran, Chicago; Dave Rodocker, 
Indianapolis; J. Foster Crumley, 
Columbus, O.; C. W. Andree, 
Wichita Falls, Texas; Oral H. Olm- 
stead, Battle Creek, Mich.; Wilson 
Riley, Okmulgee, Okla.; Frank 
Storey, Long Beach, Calif.; Ken 
Lancaster, Memphis. 

Clifford Stafford, Madison, Wis.; 
Ed Maday, New Ulm, Minn.; J, J. 
Tarzy, Passaic, N. J.; John Drann, 
Scranton, Pa.; Edward Wein, 
Sharon, Pa.; Wib Gifford, Puyal- 
lup, Wash.; Otto Clark, Paducah, 
Ky.; A. K. Ferrell, Danville, Va.; 
Jack Brown, Denver; D. C. Perk- 
ins, Tucson, Ariz.; H. L. Hanchett, 
Bradenton, Fla., and Herbert Hum- 
phrey, Logan, Utah. 

Representing Hudson at the 
meeting will be A, E. Barit, presi- 
dent; S. G. Baits, first vice-presi- 
dent and assistant general man- 
ager; H. M. Northrup, operations 
vice-president; VanDerzee; A. 
Hood, treasurer; C. A. J. Hadley, 
sales manager; Roy D. Chapin jr., 
assistant sales manager; W. L. 
Courage, distribution director; G. 
R. Browder, advertising and mer- 
chandizing director; W. S. Milton, 
service director, and H. C, Levis, 
used-car manager. 





"Twas Texas’ Pasadena 
That Barred Sun. Sales 


Through error, Automotive 
News reported page 19, May 26 
issue, that Pasadena (Calif.) 
city council had outlawed Sun- 
day sales at the request of local 
auto dealers, 

Actually, it was Pasadena, 
Texas, which banned Sunday 
sales. 





‘ | partner in Tallassee Motor Co. since 1922, 
A. G. Seiberling died May 13. He also owned automobile 
KOKOMO, Ind.—Alton G. Seiberling, 87, ' businesses at Montgomery and Selma, Ala 











Put your money and abilities to work in the 


PARTS JOBBING 
BUSINESS 


—under the NAPA Franchise 


In peace or war, the consistently profitable record of parts jobbers 
everywhere speaks for itself. The business is sound and essential. 
The tremendous and continuing growth in car registrations assures 
its future. 


And in this sound, essential parts The NAPA Jobber also has 
jobbing business, the NAPA Job- _ these other important advantages: 
ber Franchise isanassetofproven (1) NAPA Warehouse Service— 
value. NAPA is the largest inde- master stocks on all NAPA lines 
pendent parts organization in the within overnight shipping distance; 
automotive industry. Through (2) A uniform, written policy of 
warehouses in 39 key cities, NAPA Stock Control and Obsolescence 
distributes parts and supplies of Prevention; (3) Established meth- 
unsurpassed quality to NAPA Job- ods for sound management and 


bers throughout the nation. operation; (4) Far-reaching sales 
The parts lines distributed by and advertising programs. 

NAPA are all produced by in- . ° ° 

dependent manufacturers. These For more than 25 years, compe- 


parts cover the requirements of tent jobbers have found that the 
cars and trucks of all makes and NAPA Jobber Franchise helps 
ages. And they share in common _ greatly in making a given invest- 


a single standard of quality ... ment of time and money pay 
“always equal to or surpassing the greater returns. If you are inter- 
parts they replace.” ested in a business opportunity 


The jobber who holdsthe NAPA __ which offers a high degree of sta- 
Franchise and distributes these bility, security and profit potential, 
lines enjoys the full freedom of in- investigate carefully the parts job- 
dividual ownership. But he has, bing business and the NAPA Job- 
behind every phase of his business, ber Franchise. Desirable opportu- 
the support and counsel of a great nities are open now. For full in- 
national business organization. formation, write: 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION 
Suite 706, Fox Building, Detroit 1, Michigan 
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| Dealers Assn. at New Philadelphia. 

Vic Schreiner (Mercury), Uhrichs- 
ville, president of the county asso- 
the Ohio Automobile Dealers Assn.,| lation, said the dinner was at- 
addressed a dinner meeting of the| tended by 50 dealers and their 
Tuscarawas County Automobile | wives. 


Tuscarawas Dealers Hear 


Ohio Assn. Secretary 
Walter R. Hamer, secretary of 








58.95 


UNIVERSAL 
TOP OILERS 






ONLY 


For the small investment of only $8.95, your 
customer can prevent dry engine wear, neu- 
tralize corrosive acids, free sticking valves, 
and stop carbon and gum formation. The 
UNIVERSAL Top Oiler gives him constant, uniform upper 


List 
PRICE 


cylinder lubrication by metering vaporized “4 oil through 
the intake manifold. He is happy because he knows he has 
made a good buy. 

And you will net a profit of $3.58 on each unit sold... 
plus repeat profits on top oil each time the customer refills 
the container. The UNIVERSAL Top Oiler is easy to install 
by the customer himself; however, you can further increase 
your profits by installing it for him. 

Packed six to the box, with an attractive display card in- 
cluded ineach box. Lookinto UNIVERSAL Top Oilers—today. 


UNIVERSAL LUBRICATING SYSTEMS, INC., Oakmont, Pa. 
Manufacturers of a Complete Line of Automotive Lubricating Tools and Accessories i 














Sewtee tril 
Lolactitr PANE OH... 
Kedmond 
SAFE-R-WIPE 


ELECTRIC WINDSHIELD WIPERS 











ORIGINAL EQUIPMENT ON 1951 and 1952 
PLYMOUTHS AND STUDEBAKERS 
( AUTOMOTIVE SERVICE DIVISION 
OWOSSO, MICHIGAN 


EQUIPMENT WITH GENUINE REDMOND PARTS 


COMPANY, Inc. 


ALWAYS SERVICE REDMOND 





But ‘Rush to Showroom’ Still Lacking .. . 





Real Uptrend Noted 
In New-Car Sales 


(Continued from Page 1) 


were only six cars better than 
March’s 1,866. 
* * * 

N DETROIT, however, most 

dealers report an increase in 
sales from 25 to 100 percent. Ken 
Brown (Dodge-Plymouth) said his 
business has almost doubled recent- 
ly, but added that he is running 
a sales contest which started about 
the same time that Regulation W 
was suspended. 

Williams Nash reported that 
sales were up about 25 percent. 
A Studebaker dealership, Stotts 
and Murphy, said sales were 
about 25 percent better under the 
new credit terms. 

Glen Walker, a DeSoto-Plymouth 





Goodrich Develops 
High-Speed Tires 
For Stock Cars 


AKRON. — The B. F. Goodrich 
Co., has announced development of 
passenger car tires capable of run- 
ning safely at sustained speeds of 
more than 100 m.p.h. 

Unlike hard-riding, high-pressure 
racing car tires, the new tires are 
low pressure, cushion type and do 
not sacrifice comfort for speed, 
according to T. G. Graham, B. F. 


Goodrich vice-president. They are 
engineered to provide maximum 
riding comfort at top speeds now 
attained by America’s fastest stock 








120 M.P.H. Test— 


Here is what a car tire looks like travel- 
ing 120 m.p.h. One flat spot where the 
tire makes road contact is expected. On 
this B. F. Goodrich tire-testing machine, 
however, it is demonstrated that tires at 
high speeds develop two, three and even 
more flat spots. This occurs because the 
tire pulls away from the road faster than 
the inside air pressure can restore the 
tire to shape. Tests by B. F. Goodrich 
are in connection with the development 
of car tires capable of operation at high 
speeds. 

* + *# 


cars, and are as smooth rolling in 
city traffic as conventional car 
tires, he stated. 

B. F. Goodrich tire engineers 
point out that heat build-up in con- 
ventional passenger car tires pre- 
vents safe operation at ultra-high 
speeds. Heat, an enemy of rubber, 
can cause separation of treads 
from tire carcasses, a frequent 
cause of tire failure, the company 
says. 


To produce safe tires for high 
speeds, B. F. Goodrich increased 
the adhesion between tread and 
carcass and introduced special re- 
inforcement to reduce the degree 
of tire flexing. Improved adhesion 
resists the centrifugal force which 
at high speed can tear conventional 
treads from the tire carcass, 


Testing of the new tires is being 
done at speeds as high as 135 m.p.h. 
on a special indoor testing machine 
which simulates a road surface, 
and over a controlled stretch of 
highway in the Southwest. 





| said his sales were up about 50 
|percent in May. 
+ 


x + 
L. POLK AND CO. reported 
that first quarter passenger 


R. 


| car registrations totaled 919,715, the 


lowest first three-month period 


jsince 1949. 


Polk said the March total of 
322,857 units, however, was slight- 
ly higher than had been expect- 
ed. March was the best month 


dealer, said business was up about | since November, 1951. 


pe percent over April. He added 
|that he had recently talked with 
a dealer friend in Alabama who 





On the basis of 27 states so far, 
Polk estimated April sales will 
reach 382,425 cars, as compared to 
last year’s April sales of 467,313. 























This is the sixth 
Post advertisement 
in the powerful 

FULTON campaign. 





Ca 


NO. 36 DELUXE 
TRAFFIC LIGHT FINDER 
A natural sale with every 


Sun Shield —to bring those 
overhead traffic lights into view. 








IN THIS WEEK’S beat We'te paving 


the way $334 
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..Ask them to buy! 


Many a reader of the Saturday Evening Post 
comes into your showroom, your service 
department, your used car lot. They’re pre-sold on 
the safety, comfort and beauty provided by 

a Fulton Sun Shield. Show them Sun Shields on 
your new cars. Point out the fine Sun Shield 
engineering at your Fulton display stand. 


Take just a minute or two 


and you'll make a nice additional 


sale, time after time. 
Try it — today! 


THE FULTON COMPANY 


MILWAUKEE 14, WISCONSIN 


In Canada: J. C. Adams Co., Ltd., Toronto 





Advertisement 





Dealers will be interested in the 
fact that more than half of rural 
people pay cash for the cars they 
buy. On the other hand, about 40 
percent of the people who live in 
cities pay cash. 

This fact was discovered 
survey which America’s largest 
rural magazine, Farm Journal, 
made among car dealers the coun- 
try over. Here are some other in- 
teresting facts: most dealers make 
over half their new-car sales to 
out-of-town families ... and even 
“big city” dealers turn to country 
customers for a healthy portion of 
their annual sales. 

The point is, as most dealers know 
by now: rural customers are ex- 
cellent prospects for the sale of 
ears, trucks and tractors; big 
users of automotive expendables— 
gas, oil, tires; and wonderful cus- 
tomers of service shops the country 
over. 

That’s one of the reasons why 
Farm Journal devotes so much 
space to its continuing “Keep ’Em 
Rolling” program. Cars, trucks and 
tractors are vital equipment on 
every farm. Keeping this eauip- 


in a} 





Cash—and Business— 
More Plentiful in the Country 


ment rolling is not only a con- 
venience, but a vital necessity to 
the farmer of today. 

In its “Keep ’Em Rolling” fea- 
ture last spring, Farm Journal 
said: “Farm Journal readers run 
a tremendous fleet of go-power— 
6 million cars, trucks and tractors, 
all being raced against time to 
produce more with less help. Keep- 
ing them going is just about a 
man’s biggest job these days— 
we’d be sunk without them.” 

On June 16 another big “Keep ’Em 
Rolling” issue will be in the hands 
of Farm Journal readers. If you 
want to see what this editorial says 
about the vital subject of main- 
tenance, send for your free copy 
of the magazine. A postcard to 
Dealer Service Department, Farm 
Journal, Philadelphia 5, Pa., will 
bring it to you. 

Don’t forget it will also pay you 
to tie in actively with “Keep ’Em 
Rolling.” It has helped hundreds 
of dealers get more business from 
their rural eustomers. Use your 
own promotional program or those 
your suppliers make available. 
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U-Drive Operators I 


Step Up Fight on 
Car Theft Ring 


LOS ANGELES.—U-Drive oper- 
ators throughout the nation are 
pressing their fight against a grow- 
ing chain of auto thefts. None of 
the clever gang responsible has 
been apprehended, however, and 
only one of the stolen cars has 
been recovered despite rewards of- 
fered for their return. 

Since Dec. 17, the ring has struck 
at least a dozen times in cities 
from coast to coast, usually mak- 
ing off with more than one car. 
General Petroleum Corp. credit 
books also have been stolen, and 
the gang has used them to obtain 
more than $7,000 worth of tires and 
other material from gasoline sta- 
tions. 

In “renting” cars, ring members, 
well supplied with credentials, have 
posed as stunt men, employes of 
General Petroleum and representa- 
tives of an electronics firm. A 
woman is believed to be involved, 
driving an accomplice to the rental 
agency or lot about to be victim- 
ized. 

The gang has staged raids in 
Baltimore (twice); Los Angeles 
(twice); Hollywood and Pasadena, 
Calif.; Boston; Tucson and Phoe- 
nix, Ariz.; Miami, Fla.; Seattle, and 
St. Louis. 

The thieves seem to prefer a car 
with an automatic drive, and Cadil- 
lacs are prominent in the list of 
stolen vehicles. The single car re- 





| 
| 





Toledo Honors Eddy— 


Robert H. Eddy (left), a member of the 
Toledo Automobile Dealers Assn., was 
honored on “Bob Eddy day" with a 
plaque reading ‘in recognition of his 31 
years of unselfish and tireless service in 
behalf of the association.” With him is 
D. Nelson Banham, president of the To- 
ledo dealer group. Eddy heads Bob Eddy 
Buick Co. 





titled in New York and sold in the 
latter state. 


Hav-A-Kar Co., at 664 S. Catalina 
St., Los Angeles, has prepared and 
distributed 2,000 circulars to police 
departments, motor vehicle  bu- 
reaus, automobile associations and 
U-Drive operators, but to no avail. 

Information on aliases and cre- 
dentials used by the ring may be 
obtained from the auto theft detail 
of the Los Angeles police depart- 





covered was titled in Georgia, re- 





ment. 





WEBSTER. 


UNIVERSAL TRUCK SEAT 
REPLACEMENT KIT 





BEFORE 


AFTER 


Everything you need to completely rebuild the seat of 
practically any used truck 


The only complete kit available to prop- 
erly recondition the seat and back cushion 


of of the trucks in use. 
2. Fits Chevrolet, Ford, Mercury, Dodge, 
Fargo, G.M.C., International, Reo, etc., 


1940 through 1947. Larger kit available 
for 1948 thru 1952. 

. The quality is the same as original equip- 
ment. Tough durable fabric, L. A. Young 
springs and factory standard cotton pads. 

. The only tools needed are tack hammer, 
screw driver and hog ring pliers. With a 
minimum of time and unskilled labor you 


ae 


+ 


can completely rebuild the seat cushion 
and back of practically any truck. 


This kit has been approved by factory 
used car and truck reconditioning depart- 
ments of manufacturers. 


. Remember! This is not a mere recover- 
ing job. It is a complete renovation in- 
cluding new springs, new pad replace- 
ment, repair of broken border wire and 
braces and new covers for seat cushion 
and back. All necessary parts are in- 
cluded in the kit, such as tacks, hog rings 
and hog ring pliers. 


o 


1940 to 1947 Kit — $16.95 F.0.B. Detroit 
1948 to 1952 Kit — $19.95 F.0.B. Detroit 


W. L. WEBSTER MFG. CO. 


BOX 3269 JEFFERSON STATION, DETROIT, MICHIGAN 

















about fast delivery o 


American Airline 








Reduce Corporate Taxes 
on the Warehouse “Diet” 


Remember, when your inventory goes 
down —so do your taxes! That’s another 
good reason for shipping your wares by 
American Airlines Airfreight. No worries 


For further information, wire us collect— 


100 Park Ave., New York 17, N.Y. 


n reorders, too! 


s, Cargo Sales Division, 











Capital Insiders Aver: 





Decontrol of Output 
Unlikely This Year 


(Continued from Page 1) 


terials Plan no longer is deemed 

necessary. 

Those persistently optimistic 
about the comparatively early end 
of controls unquestionably will 
learn at these meetings that NPA 
is on the verge of relaxing con- 


trols on secondary steel products 
and foreign steel. 

Furthermore, it was_ reliably 
learned, NPA is. preparing to 
stretch permitted inventories of 


steel, copper and aluminum from 
45 to 60 days. 
* * 
OWEVER, officials of NPA’s 
Motor Vehicle division see no 
prospect this year for the removal 
of controls on unit production and 
materials consumption. They warn 
that decontrol must be done se- 


lectively and cautiously lest some} 


severe hardships are inflicted. 

There is one definite ray of 
optimism for the auto industry. 
Both IAC meetings probably will 
witness a lot of talking about 
one major subject on the agenda 
—reconsideration of the current 
competitive position factor in in- 
dustry percentages for cars and 
trucks, NPA is anxious to know 
how the industry feels about 
such possible revisions. 

NPA officials believe there is no 
need to amend the _ percentages 
before Jan. 1. There are no opera- 
tive criteria to determine current 
competitive position except whether 
a company produced its quotas and 
was able to sell its product. 

The new percentages would be 
largely a matter of administrative 
judgment by the director of the 





| Collyer Charges 
Illicit Cartels 
On Materials 


ATLANTIC CITY, N. J.— The 
U. S. is now participating in inter- 
governmental commodity 


“that have never been submitted) 


to Congress for ratification,” John 
L. Collyer, president of B. F. 
Goodrich Co., said. 

Speaking before the National 
Assn. of Purchasing Agents here, 
Collyer described the government’s 
International Materials Conference 
as “a mechanism which could be 
used to force a basic revision of 
America’s competitive economy.” 

He termed the IMC a “super car- 
tel” and said it is in reality a 
controlled materials program on an 
international scale “with all the 
defects inherent in all such 
schemes, including ultra-conserva- 
tive estimates of production and 
varying degrees of overstatement 
of requirements.” 

Autonomous committees of IMC, 
Collyer said, apportion available 
supplies of some scarce, essential 
raw materials of the free world 
and direct, in a general way, the 
usage each country may make of 
such materials, and seek to stabi- 
lize prices. 

The rubber company executive 
pointed out that IMC controls have 
already been extended over such 


materials as sulphur, nickel, cop-| 


per, zinc, cobalt and tungsten. 

“Behind a veil of secrecy, de- 
cisions reached by IMC—decisions 
which may cause great strains 
within our domestic economy—may 
go unchallenged until the damage 
is done. As one example, U. S. 
manufacturers are forced to re- 
duce auto production because of a 
lack of copper, while other coun- 
tries are allocated enough copper 
to increase their automobile pro- 
duction,” Collyer said. 

Collyer explained that “since 
IMC already has the machinery, it 
would be easy to continue it in- 
definitely after the end of the 
materials shortages.” 

He endorsed current legislation 
now being considered in Senate 
and House committees to limit the 
authority of the executive branch 
of the government to participate in 
cartels. 


cartels | 


| Motor Vehicle division. It is as- 
| sumed that 1951-1952 calendar year 
production will be the guiding 
|factor in assessing current com- 
| petitive strength. 
* * * 
oS changes are made} 
in the various company per-| 
centages will be slight, NPA) 
officials believe, although they} 
would be more significant to the| 
independents than to the majors. | 
NPA executives were noncom- 
mittal about fourth-quarter pro- 
duction quotas, saying only that 
they probably would be “as good 
as those in the third quarter.” 
Of possible significance to the 
auto industry was NPA’s action 
last week in boosting metal al- 
lotments for the production of 
home appliances and some other 
civilian goods, including tele- 
vision and radio sets, dish 
washers, refrigerators and elec- 
tric fans. 
Third-quarter steel supplies for) 
these items will be increased 10! 
percent, copper 15 percent and | 
aluminum 50 percent. 
x * * 





| ge tict-nage of unit production con- 
trols in the auto industry was} 
discussed at IAC meetings in April. 
Both car and truck committees) 
indicated at that time that they} 
saw no particular value in discon- | 
tinuing unit controls as long as| 
other controls prevailed. 

Courtney Johnson, former head of 
the Motor Vehicle division, told both 
groups that sudden abandonment 
of the unit control system could 
radically distort the competitive 
position of some manufacturers, 
favoring those with large, well- 
balanced inventories. 

One of the chief worries of the 
industry is the steady drain on 
the inventories of auto manufac- 
turers and their parts suppliers. 

The industry has implored NPA 
—and undoubtedly will do so again 
j}at this week’s meetings—to in-| 








crease its allotments so that low 
inventories can be_ restored to 
minimum practicable levels com- 
mensurate with higher authorized 
production rates. 
* * * 
|= industry has insisted that it 
could procure the materials it 
needs if only NPA would grant it 
enough CMP tickets. It doubts 
that materials shortages are as 
great as government officials seem 
to believe. 

Reports are current that NPA 
is considering the advisability of 
“open-ending” CMP sometime in 
the fourth quarter, This would 
mean that any mill space left 
open at the expiration of lead 
time for placing CMP orders 
automatically would be made 
available for sale on the open 
market. This “open-end” CMP 
system would be an interim de- 
control step. 

Henry H. Fowler, NPA admin- 
istrator, who _ inherited Manly 
Fleischmann’s job as DPA boss 
May 31, is concerned about the 
belief that recent decontrol actions 
mean “we can now pack up and 
go home.” 


* 2 
“WE ARE only halfway through 
the three-year mobilization 


program,” Fowler said. “It is folly 
for anyone to assume that we have 
reached the point where we can 
totally abandon CMP. 

“The year 1951 was a year of 
getting ready; 1952 is a year of 
acceleration in military produc- 
tion. Deliveries are scheduled to 
climb to about $10 billion quar- 
terly by the end of this year, 
and they will remain at about 
that level through 1953 and 1954. 
“While we have revoked 13 con- 
trols in the first five months of 
1952 and relaxed controls in 30 
other instances, we have, on the 
opposite hand, found it necessary 
to impose 18 new tightening-up 
orders.” 

* * *~ 

OWLER addressed the _ indus- 

try’s April IAC meetings, cau- 
tioning that any optimism about 
decontrol must be tempered by the 
logic of facts. 

He told the manufacturers then 
that the nickel shortage was very 
critical and that controls on the 
metal would remain indefinitely. 
New developments substantiate 

(Continued on Page 65, Col. 1) 











Dobbs, executive assistant to the general 


Young jr., Young Motor Co., Sherman, Tex. 





Dealer Doings 


Complete Dealership Training Course— 
Eight men sponsored by Oldsmobile dealers received their diplomas from J. J. 


week dealership management training course of General Motors Institute, 
Receiving the awards are Jack E. Bennett (left), E. B. Bennett & Son, Burns, Ore.; 
Keith C. Dalton, Pace Motor Co., Delta, Utah; James L. Haight, Balboa Oldsmobile, 
San Diego, Calif.; Robert E. Hoffman, Hoffman Motor Co., East Hartford, Conn.; Dobbs; 
Dewey P. Neely, Buchanan Chevrolet Co., Osceola, Ark.; Lester G. Porter, Porter Motor 
Sales, Huron, S. D.; John D. Riach, Riach Oldsmobile Co., Seattle, and Lewis H. 







: 








, for completing the eight 


Flint. 


og 





Swappin’ Dobbin for DeSoto? — 

Tater Decker (left), star rider for a big rodeo and stock show, contemplates trading 
his favorite horse on a new DeSoto Fire Dome 8. Bob Smith, of Central Motor Co., 
San Angelo (Tex.) DeSoto-Plymouth dealer, discusses the deal with him. 
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Outlook on Decontrol 


Main Restrictions on 


To Remain Through 


(Continued from Page 64) 


this conviction. Last week, NPA 
told the stainless steel industry 
that there was a need for more 
stringent restrictions on the use 
of nickel-bearing stainless steels. 

As for aluminum, Fowler pre-| 
dicts that a substantial relaxation 
of controls might be possible early | 
in 1953. Right now, a new deal with 
Alcan is being studied as a means| 
of resuming aluminum imports} 
from Canada. New production is} 
expanding the U. S. supply by 26) 
percent, 

Fowler says the steel situation 
is a complicated one because of the 
varying categories and types of 
steel, some of which are in rela- 
tively easy supply while others still 
are tight. 


* * * 


UT he adds: “Barring some 

sharp changes in the current 
supply situation, relaxation of con- 
trols on the forms and shapes of 
steel that are available to the 
civilian economy should be a dis- 
tinct possibility by the latter part 
of 1952.” 


The copper situation looked 
extremely bad until the re-signing 
of the Chile-U. S. pact recently. 
And there is some doubt as to 
whether Chilean copper will 
move to the U. S. since fabrica- 
tors are not satisfied with the 
price formula. Chile’s shipments 
here constitute almost 30 percent 
of U. S. consumption. 


When the Chilean situation 
looked pessimistic, President Tru- 
man approved the withdrawal of 
22,000 tons of copper from the 
Government stockpile. 


The copper price situation is 
conceded to be one fraught with 
dangers. OPS has permitted a price 
ceiling increase to private import- 
ers of foreign copper. 

* *~ ~ 


T IS believed that all users will 
receive a little more copper, 
effective in the fourth quarter. 


DEALERS! 


ATTENTION! 


Now available a new simplified GUAR- 
ANTEED QUALITY PLAN. Throw out all 
the old red tape that no one will keep 
up. Let your salesmen spend all their 
time prospecting, demonstrating and clos- 
ing instead of the usual overburden of 
records. Ten minutes a day with you or 
your sales manager for each salesman 
will do it. Works the same with the small- 
est or the largest dealership. 


A Plan that: 


. Trains your men as they sell. 

. Reduces sales management to its 
simplest fundamentals. 

. Automatically screens prospects. 

. Enables you to capitalize to the 
maximum on owner good will. 
Speeds closing with double close. 
Gives positive control on salesmen. 
. Forces organization of time. 

Weeds out non-producers quickly. 
. Gives lightning analysis of selling 
effort and performance. 


The Cost? 


Less than you would spend on an 
evening out: 








For 3 Salesmen, 
complete plan 
For each added salesman 3.00 





MONEY BACK GUARANTEE 
ORDER NOW 





Sales Services Co., 426 Audubon Bidg. 
New Orleans 16, Louisiana 


Please enter our order for: 


| wide substitution of all-brass radi- 


| mann said, IMC operations had! 

| helped the auto industry get what| 

copper it had. 
+ 


* + 


Production Expected 


jo Republican committee, 
729 
Dua 


headed by Rep. George A. Don- 
dero, of Michigan, charged that 
| IMC restrictions were imposing a 
“cruel injustice” on American auto 


NPA is reported devising a new|workers by making their jobs 
plan to assure equitable distribu- | insecure. 

tion of the price-stimulated im-| The committee found that U. S. 
ports. auto production in 1951 declined 


15.46 percent while that of France 
rose nearly 25 percent, that of| 
Western Germany more than 22| 
ators, utilization of zinc instead of | percent and that of Italy nearly) 
copper in the fins and use of cop-|14 percent. Britain’s output was| 
per-clad steel in radiators, a to pre wg eC, a ene 
‘ , . . P n efending eisch- 
as Mummie & Mo teen mann said the organization had 
ca an . >’ | Set aside more of the free | 
NPA sources say. The industry’s world’s copper for the U. S. than 
conservation task group already 


this country was buying. He ex- 
has recommended that the use of | plained that American users had 
nickel in intake valves of pas- 


been unable to pass world copper 
senger cars be avoided. Elimina- | Prices on to the consumers of 
their products. 


The copper scarcity had prompted 
auto makers to study an industry- 


} 


Gen Of michel fom exhaust To ease this situation, Fleisch- 
valves P oe deemed impractical. mann added, the U. S. government 
The industry, in view of the|had just worked out an arrange- 


growing scarcity of nickel, may be 


or ment to enable purchasers to re- 
called upon to eliminate the metal 


flect a greater portion of the cost 


present a 
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Rose Honored for MoPar Sales— 


Jack Rose (left), president of Louis Rose Co. (DeSoto-Plymouth), Detroit, receives a 
sales award from executives of Chrysler MoPar. T. E. Waterfall (center), vice-president 
and general manager, and John O. Huse (right), vice-president and sales manager, 
“perpetual motion" 
performance in promoting the sale of MoPar parts and accessories. 


Atmos clock to Rose in recognition of his outstanding 





from the plating of bumpers and 


of foreign copper in the prices of 
bumper guards. 
* 


their own products. 





* x 


Wondering how new-car and truck production and sales are making out? 
TIVE NEWS gives you the entire story every week throughout the year. 


AUTOMO- 





[ype aga copper allocation | 
activities of the International | 
Materials Conference remained a} 
topic of bitter controversy. | 


In the latest flareup, a com- | 
mittee of nine Republican House 
members accused the world or- 
ganization of forcing deep cut- 
backs in American auto produc- 
tion by discriminating against 
the U. S. in its copper allotments. 
The report drew an angry blast| 
from Fleischmann before he bowed 
out as DPA chief. He said it was 
“another instance of incorrect con- 
clusions reached from inaccurate 
information.” In reality, Fleisch- 





Plymouth Names 
New Output Chiefs 
As Paterson Quits 


DETROIT. — Plymouth President 
John P. Mansfield Thursday ap- 
pointed Frank L. DeCavitte, 53, to 
the newly-created position of oper- 
ating manager. DeCavitte’s new 
assignment will embrace the duties 
formerly handled by A. H. Pater- 
son, 57, who resigned as vice-presi- 
dent and general works manager 
of the division 10 days ago. 

Roy W. Vorhees, 36, was promot- 
ed to succeed DeCavitte as fac- 
tory manager of Plymouth’s Detroit 
plant. DeCavitte entered the auto 
industry in 1915, moved to Plym- 
outh in 1928 and became Detroit 
plant manager four years ago. 
Vorhees, who joined Chrysler Corp. 
engineering in 1938, was appointed 
assistant factory manager of Plym- 
outh-Detroit last December. 

Paterson did not disclose his fu- 
ture plans. He first entered the 
industry with Dongs | Bros. in 1913. | 


L-M Council Meets | Finest 


DETROIT. —The sixth National | Quality 
Dealer Council meeting of 15 Lin- : 
coln-Mercury dealers will be held Cowhide 
here June 3-5. 

At Lowest 
Possible 


Prices 


View of 2-Suiter 
} Only good luggage has 
features like this: 2 
convenient suit hangers; 
special tie-rack ond 
dust-free section for 
smaller clothes. 














The CROYDON ... 


No. 552 Two-suiter 
Size: 24x18 x72" 


No. 955 
Matched Set Of Ladies’ Luggage. 


A gorgeous set! Expertly fashioned of Top-Grain Cow- 


No. 551 One-suiter 
Size: 24 x 18 x51," 


Designed to Look Better, 
Last Longer, and 
Sell For Dollars Less 





No. 550 Companion 
Size: 21 x 14 x 7” 


Matched Luggage for Men 
in Fine Top-Grain Cowhide 


You'll like the clean-cut, handsome styling at Contempo's sensible 
lower prices. Each piece solidly constructed of Top-grain Aniline 
Cowhide. Wide 42-inch bands on sides of each bag, and leather- 
covered steel center-frame give extra strength and longer wear. 
Here's a bag for every need. The two-suiter for extended trips; 
one-suiter for week-long trips; Companion for week-ends; the 
18-inch bag for short business or airplane trip. Expertly designed 
interiors for quick, efficient packing. Auto dealers, coast-to-coast, 
are selling Contempo Quality Luggage for Extra Profit and an 
added service to customers. Try a sample set today. Satisfaction 
guaranteed. 
COLORS: Smooth Suntan or Ginger Cowhide; 


Also 2-suiter and Companion in Black or Brown Walrus Grain 


518 Short Trip 
Steer 18x13Y%4 x SY, 


Your List Price 

Style No. Item Dealers’ Cost Inc. Fed. Tax 
$52 24” 2-Suiter $31.50 $62.00 
551 24” 1-suiter 30.00 59.00 
550 21” Companion 26.50 52.00 
518 18” Overnight 23.50 46.00 


Send Order Form Today 
TF CONTEMPO Luggage Co. 170 Fifth Ave.,N.Y.C. 10,8 
g Please ship the following numbers. 5 
1 (© [enclosing check) [J (Ship C.0.D) : 
§ (© (Ship Open Account. ok references attached) f 





hide, which is the finest. Lightweight plywood construc- 
tion. Exquisite interiors of rich Rayon moire, full shirred 
pockets. Modern style solid brass locks. (Open stock, 
so pieces can be matched.) 





GUARANTEED QUALITY SALES Style No. Color Dealer’ seal 
PLAN for 3 salesmen .......... $24.50 


...$ets at $3.00 each...... ....... 
Check enclosed in the total sum $ 


Quantity 
Keyed Up— 


Lee Speights (left), general manager of 














Modern Motors Co., Inc., Glendale, Calif., List Price 
aca to caaney Sam Guaeen presents a king-size key to Gale Storm, Style No. Item Dealers’ Cost Incl. Fed. Tax 
A snectaimisstecoee tee Hellywood movie actress, os part of Olds-| 9014" TroinCose $25.00 $47.50 
mobile's ‘key demonstration campaign. 952 21” Weekend 25.00 47.50 
' Through this campaign, key motorists in 956 24” Weekend 29.50 56.00 
BY... eee ee eee eee eee e ee Vitle........ each community are given an opportun- 953 26” Pullman 34.50 65.00 | a 
ity to try out key features of the 1952 954 18” Hot & Shoe 38.50 75.00 FIRM NAME i 
BORE: « acsitalgecuis ache arian eae Oldsmobile. In the background is a 1952 955 21” Wardrobe 38.50 75.00 Address City State , | 
Oldsmobile Classic 98 four-door sedan, 958 29” Pullman 39.50 ec 
ee ae ee which is being used extensively by Olds- 959 29” Fortnighter 55.00 98.50 Signature Title ] 
mobile dealers as a “show car" in the eats ap @ Gs © oe ew oe oe oe oe oe ss es es 














“key campaign." COLORS; Smooth Suntan or Ginger Top-Grain Cowhide 
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Weshingsen State Besiers Sew Lloyd, More Blasts ... 





‘Criminals "— Via Price Controls? 


(Continued from Page 3) 


forming the Washington dealers 
that the committee’s “number one” 
plank is to “see that nothing hap- 
pens to the historic dealer dis- 
count.” 

The matter of improved factory- 
dealer selling agreements is also a 
main project of the committee, 
Moran said, and in this regard the 
committee seeks continuing con- 
tracts not requiring yearly renewal. 
Also supported is elimination of 
cancellation-without-cause clauses, 
and inclusion of a clause to pro- 
tect the heirs and other equities 
in event of the death of the dealer. 

Continuation of the fight for 
dealer councils, with members 
chosen by the dealers on an elec- 
tive basis, was another of the In- 
dustry Relations committee projects 
discussed by Moran, who pointed 
out that dealers today need a voice 
in the establishment of factory 
Policies that affect them. 

Since most of the present-day top 
factory executives have come up 
from the production side, many of 
the sales executives had no prewar 
experience in their posts, these fac- 
tery officials “don’t know dealer 
problems,” he declared. 


- How to get along with em- 
ployes, and avoid getting into 
“the economic strait-jacket” into 
which unions have put auto deal- 
ers in many cities was the sub- 
ject of a talk by Dean Ballard, 
veteran labor relations counselor 
of Seattle. 

“There is a growing need for 
employers to tell their employes 
about the business and its prob- 
lems,” Ballard said. “You must 
educate your workers in the eco- 
nomics of your industry. And don’t 
overlook the importance of training 





j;and re-training your supervisors. 


Employes judge a company by the 
actions of the supervisors.” 

Other recommendations made by 
Ballard were to settle all griev- 
ances promptly and fairly; know 
what your competitors are doing 
with respect to their workers; 
know as much as possible about 
labor legislation and develop strong 
associations to deal with labor. 

More advice on the handling of 
labor came from Joseph E. Gandy, 
Seattle Ford dealer and a member 
of NADA’s employer-employe rela- 
tions committee. 

In discussing the activities of 
the NADA committee, Gandy 
stressed the fact that “unions 
are asserting themselves now 
more than at any other time in 
our history,” and he added that 
if unions gain the upper hand 
in any community of car dealers 
it is the dealers’ own fault be- 
cause of a lack of proper em- 
ployer-employe relations. 

Titus spoke on the activities and 
achievements of NPA’s Dealer Ad- 
visory committee, of which he is 
one of 16 members. 

The committee was responsible, 
he said, for the lifting of the NPA 
order which limited production of 
automatic transmissions, and it was 
influential in the successful fight to 
have Regulation W withdrawn. 


As a further program, Titus said, 
the committee has in mind working 
through NPA to ban the manufac- 
ture of salt solution antifreeze 
which, he pointed out, is still be- 
ing produced in many states. 

The highway problem was em- 

phasized in an address presented 
to the convention by Karl Rich- 





ards, manager of the field serv- 





Waller Addresses Chicago Forum— 


Informally talking over subjects under discussion at the Chicago Tribune's third 
annuol distribution and advertising forum are (left to right) C. F. Parsons, vice-presi- 


dent and general manager, 


Zenith Radio Distributing Corp.; Otis L. Waller, vice- 


president, Western Ave. Sales (Buick) and former Buick general sales manager; W. A. 


Blees, vice-president, Avco Mfg., 


and W. C. Kurz, manager, general advertising, 
Chicago Tribune, all of whom participated in the studies. 


Waller spoke on the 


necessity of dealer advertising to supplement that done by the manufacturers. 





ices department of the Automo- 
bile Manufacturers Assn. 

Expansion in motor vehicle use 
is threatened by the growing cost 
of highway congestion, accidents, 
and wasteful highway expenditures, 
Richards declared, and auto dealers 
must play a leading role in the 
solution of these problems if the 
promise of greater and greater 
motor vehicle demand is to be ful- 
filled. 

As to the 1952 production out- 
look, Richards stated: “Our pro- 
duction tickets are written in 
Washington, and the printing is 
not always clear.” He added, how- 
ever, that although the situation is 
surrounded by uncertainties, the 
materials problem has eased and, 
on the basis of allocations, the in- 
dustry may be able to produce 
between 4% and 4% million pas- 
senger cars and 1,100,000 trucks 
this year. 

Discussing the long-range sales 
prospects of the industry, Rich- 
ards observed that there “is a 
new plateau of automotive de- 
mand so much above prewar that 





it makes all the old yardsticks 
obsolete.” 

Highway problems as_ directly 
applicable to the state of Washing- 
ton were discussed before the deal- 
ers by Julia Butler Hansen, mem- 
ber of the Washington legislature, 
chairman of the house committee 
on roads and bridges and chair- 
man of the joint interim legislative 
committee on highway matters. 

Taxes, and the trends in taxa- 
tion, as they affect the automo- 
bile dealer, were the subject of 
an address by Martin H. Cochran, 
vice-president of Stokes Tax Con- 
trols, New York. 

In pointing to the trend toward 
more and higher taxes, he declared 
that the first step in the direction 
of tax reduction is government 
economy, and he urged dealers to 
be active in the fight against un- 
necessary and wasteful government 


spending. 
W. E. Kershaw (Dodge-Plym- 
outh), headed the Yakima conven- 


tion committee, assisted by J. L. 
Elam (Ford). 

Other committee members were: 
Larry Westerweller, Walter Mc- 
Farland, E. E. Greenwood, Pat 
Thomas, P, L. Cheshire, Ray Derby, 
Fred Gatter, Floyd Luce, Harold 
Cahoon, Fred Fellows, W. O. Wick- 
strom, Carl Hahn, Elmer Dahl, 
Robert Lynch, W. H. Wagner, 
George Oberg, Harold Pingrey and 
Dick Morrow. 





Road Ahead a Rugged One, 


But Worth ft, 


By Mel Adams 
Staff Correspondent 

CHICAGO. — Although rugged, 
the road ahead is the only one 
leading to survival of freedom and 
“all that freedom means to _ us,” 
Dr. Alfred P. Haake, economist and 
consultant to General Motors, told 
450 at the 48th annual dinner 
meeting of the Chicago Automobile 
Trade Assn. last week. 

The program was further high- 
lighted by ceremonies honoring 
Ben T. Wright, former CATA and 
National Automobile Dealers Assn. 
president, upon his retirement from 
the auto business after nearly 40 
years as a Chicago area dealer. 

On the business side was the 
election of five directors who had 
been chosen by the nominating 
committee, and distribution of 
printed copies of the annual re- 
port on CATA activities. 

Rounding out the evening, en- 
tertainment was provided by Lew 
Diamond’s orchestra. 


James F. Goodwin, association 


president, introduced Dr. Haake, 
who named the three dangers 
“menacing us” as the “military 


might of Russia” built up “while 
We were dissipating our strength 
for five years;” a “fifth column 
inside our borders,” and “our own 
loss of faith in the freedom and 
principles on which we built our 
country.” 

“By casting responsibility and 





CATA Told 


burdens increasingly on govern- 
ment, we could easily establish 
controls that would never be re- 
moved,” Dr. Haake added. 


He warned further that the 
national debt has_ increased 
“alarmingly” in recent years dur- 
ing an era of tremendous eco- 
nomic activity when it should 
have been reduced. 

High NADA officials present at 
the meeting included Robert S. 
Armacost, first vice-president; 
Foster Talbott, treasurer, who 
presented a testimonial plaque to 
Wright from the association; two 
past presidents, R. D. McKay and 
George Ziesmer; D. C. Barnhart, 
assistant to the executive vice- 
president, and Walter Kiplinger, 
public relations director. 

On behalf of CATA, Frank H. 
Yarnall, immediate past presi- 
dent, gave Wright a perpetual 
motion mantle clock. Edward L. 
Cleary, general manager, also 
participated in the program by 
introducing guests at the meet- 
ing. 

Reelected as a director was 
Jerry H. Cizek, (Chrysler-Plym- 
outh), CATA treasurer. The four 
newly elected board members, each 
succeeding a dealer handling the 
same line or lines, are Max Evans 
(Oldsmobile); George Miller (Pack- 
ard); E. C. Schneider (Lincoln- 
Mercury), and Earl Zweifel (Ford). 





Top Trueks 





New-truck registrations for 3 
months, plus 26 states for April. 
1952 Pos. Make 1951 Pos. 
1— 69,202 Chev. 98,485— 1 
2— 48,748 Ford 69,938— 2 
3— 25,843 Dodge 32,032— 3 
4— 24,472 Inter’l 27,482— 5 
5— 20,828 GMC 29,020— 4 
6— 7,505 Stude. 9,108— 6 
I— 5,007 Willys 74,232— 7 
8— 3,076 White 3,882— 8 
9— 1,908 Mack 3,554— 9 
10— 1,110 Diam.T 1,440—10 
11— 906 Divco 1,249—11 
12— 851 Reo 1,240—12 
13— 476 Autocar 645—14 
11— 435 Brockway 834—13 
15— 230 Federal 357—15 
16— 205 Kenworth 221—16 
17— 191 Pontiac 216—17 
18— 1744 FWD 163—18 
19— 91 Crosley 124—19 
2 72 White-Ster. 105—20 
21— 61 Peterbilt 96—21 

Total All Makes 
212,132 287,867 

For further details see page 

52, today’s issue. 








Seattle Families 
Rate 78 Percent 


As Car Owners 


SEATTLE.—More than 78 per- 
cent of all the families in Seattle 
own automobiles, according to the 
1952 Seattle Times Consumer Anal- 
ysis. 

Financially, according to the re- 
port, people are much better heeled 
in Seattle this year than they were 
last. 

Fifty-seven percent of the fami- 
lies surveyed this year had in- 
comes of $4,000 or more, as com- 
pared with 46.9 percent in 1951. The 
proportion of the families in the 
$6,000 or more bracket was placed 
at 20.4 percent this year, as against 
15.8 percent in 1951. 

Among other facts revealed in 
the survey, it was reported that 
four out of five families in Seat- 
tle have oil heat and two out of 
three drink beer. 





Virginia Roadeo 


Set for This Week 


RICHMOND, Va.—Virginia’s 1952 
statewide truck roadeo, sponsored 
by the Virginia Highway Users 
Assn., will be held June 5-7 at the 
old fair grounds here. 

E. E. Congdon jr., vice-president 
and general manager of Old Do- 
minion Freight Lines, Richmond, 
will serve as chairman. 

The driver-testing contest, which 
will be open free to the public, is 
limited to truck drivers who have 
had no accidents for a year, ac- 
cording to Willard T. Paulette, the 
association’s safety and field rep- 
resentative. 





The following advertised-delivered prices 
are based on factory retail prices at the 
factories, as established by the Office of 
Price Stabilization. These prices include 
federal excise taxes and factory handling 
charges, and dealer delivery-and-handling 
charges. They do NOT include transpor- 
tation charges, state and local taxes or 
optional equipment. 

ALLSTATE — Four — 2-dr. sed., $1,395. 
Six—2-dr. sed., $1,657. (Sold only by 
Sears stores.) 

AUSTIN—Somerset—4-dr. sed., $1,795; 
conv., $2,295. (Delivered at New York.) 

BUIOCK—Special — 4-dr. sed., $2,192.92; 
2-dr. sed., $2,133.91; cl. cpe., $2,099.50; 
bus. cpe., $2,040.48. Special Deluxe—4-dr. 
sed., $2,239.14; 2-dr. sed., $2,181.13; Ri- 
viera, $2,278.95; conv., $2,615.22. Super— 
4-dr. sed., $2,545.16; Riviera, $2,460.16; 
conv,, $2,848.38; stat. wag., $3,272.47. 
Roadmaster—4-dr. sed., $3,177.88; Riviera, 
$3, conv., $3,428.29; stat. wag., 
$3,948.70. (Dynafiow standard on Road- 
master, optional at $192.50 on Special and 


Power steering optional at 
$198.90 on Roadmaster.) 
OADILLAC—Series 62—4-dr. sed., $3,- 


636.48; cl. cpe., $3,542.32; Coupe de’ Ville, 
$3,962.08; conv., $4,110. 01. Series 60 Spe- 
cial — 4-dr. sed., $4,269.94. Series 75 — 
8-pass. sed., $5,360.51; lim., $5,572.01. 
(Hydra-Matic standard on Series 62 and 
Series 60 Special, optional at $198.36 on 
Series 75. GM power steering optional at 
$198.43 on all models.) 

CHEVROLET — Styleline Special — 4-dr. 
sed., $1,659.05; 2-dr. sed., $1,602.61; cl. 
cpe., $1,609.22; bus. cpe., $1,519.14. Style- 
line Deluxe — 4-dr. sed., $1,749.19; 2-dr. 
sed., $1,695.69; cl. cpe., $1,714.51; Bel-Air, 
$1,992.37; conv., $2,113.47; stat. wag., $2,- 
281.41. Fleetline Deluxe—2-dr. sed., $1,- 
695.69. (Powerglide optional at $178.35 on 
Deluxe models.) 

CHRYSLER—Windsor — 4-dr. sed., $2,- 
499.91; cl. cpe., $2,476.79; Town & Country 
wag., gay 8-pass. sed., $3,337.66. 
Windsor Deluxe — 4-dr. sed.. \ yo 
Newport, $3,084.24; conv., $3,206.60. Sara- 








Current Ceiling Prices on New Cars 


toga—4-dr. sed., $3,217.40; cl. cpe., $3,- 
189.62; Town & Country wag., $3,922.37; 
8-pass. sed., $4,167.15. New Yorker—4- dr. 
sed., $3,530. 18; Newport, $3,965.99; conv., 


$4,088.59. Imperial—4- dr. sed., $3,837 26: 
Newport, $4,219.22. Crown Impe — 
8-pass. sed., $6,870.54; lim., $6,992.53. 


(Fluid-Matic optional at $131. 81 on Wind- 
sor, standard on Windsor Deluxe and other 
series. Fluid-Torque standard on Crown 
Imperial, optional at $166.51 on all other 
series except Windsors. Power steering 
standard on Crown Imperial, optional at 
$198.90 on other series.) 

CROSLEY—stat. wag., $1,001.64; bus. 
coupe, $943.38; Hotshot, $952.07. Super— 
2-dr. sed., $1, 032. 82; stat. wag., $1,076.77; 


conv., $1, 035. 38; Sports roadster, $1.028.72. 

DeSOTO—Deluxe—4-dr. sed., $2,336.24; 
cl. cpe., $2,323.22; Carry-All sed., $2,- 
573.90; 8-pass. sed., $3,140.31. Custom— 
4-dr. sed., $2,555.15; cl. cpe., $2,534.10; 
Sportsman, $2,890.50; conv., $2,995.71; 
8-pass. sed., $3,359.38; stat. wag., $3,- 
187.80; Suburban, $3, 728.30. Fire Dome 
Eight—4-dr. sed., $2,741.25; cl. cpe., $2,- 
719.75; Sportsman, $3,077; conv., $3,181.50; 
stat. wag., $3,374.25; 8-pass. sed., $3,- 
543.25. (Tip-Toe Shift standard on Cus- 
tom, optional at $131.97 on Deluxe and 
Fire Dome _ Eight. Tip-Toe Shift with 


Fluid-Torque optional at $256.67 on Fire 
Dome Eight. Power Steering optional at 
$198.90 on all models.) 

DUDGE — Wayfarer — 2-dr. sed., $2,- 
037.50; bus. cpe., $1,890.36. Meadowbrook 
—4-dr. sed., $2,166.32. Coronet—4-dr. sed., 


$2,258.24; cl, cpe., $2,242.42; Diplomat, 
$2,602.72; conv., $2,696.88; Sierra, §$2,- 
905.74. (Gyro-Matic optional at $102.61 on 
all models. ) 

FORD—Mainline 6—4-dr. sed., $1,677.50; 
2-dr. sed., $1,629; bus. cpe., $1,525.50 
stat. wag., $2,004. M. 8—4-dr. sed., 
$1,753.50; 2-dr. sed., $1,704; bus. cpe., $1,- 





601; stat. wag., $2.079. 
4-dr. sed., $1,769; 2-dr. sed., $1,720.50; cl. 
cpe., $1,730.50. Customline 8—4-dr. sed., 
$1,844.50; 2-dr. sed., $1,796; cl. cpe., $1,- 
805.50; stat. wag., $2,248.50. Crestline 8— 
Victoria, $2,104; conv., $2,213.50; stat. 
wag., $2,384. (Ford-O-Matic optional at 
$184 on all models.) 

FORD OF BRITAIN—Prefect 4-dr. sed., 
$1,379; Anglia 2-dr. sed., $1,203; Consul 
4-dr. sed., $1,693; Zephyr Six 4-dr, sed., 
$1,890. (Delivered at U. S. ports.) 

HENRY J—Vagabond Four—2-dr. 


Customline 6— 


sed., 


$1,348.55. Vagabond Deluxe Six — 2-dr. 
sed., $1,493.68. Corsair Four—2-dr. sed., 
$1,448.55. Corsair Deluxe Six—2-dr. sed., 
$1,593.68. 


HUDSON—Pacemaker — 4-dr. sed., $2,- 


296.54; 2-dr. sed., $2,250.13; cl. cpe., $2,- 
296.54; bus. cpe., $2,102.77. Wasp—4-dr. 
sed., $2,448.33; 2-dr. sed., $2,396.15; cl. 
cpe., $2,448.33; Hollywood, $2, 789. 68; 
conv., $3,025.78. Commodore Six — 4-dr. 
sed., $2, 654.60; cl. cpe., $2,627.91; Holly- 
wood, $2,976.59; conv., $3,223.65. Hornet 


—4-dr. sed., $2,749.18; cl. cpe., $2,722.51; 
Hollywood, $3,071.19; conv., $3,318.24. 
Commodore Eight—4-dr. sed., $2,749.18; 
cl. cpe., $2,722.51: Hollywood, $3,071.19; 
conv., $3,318.24. (Hydra-Matic optional at 
$175.71 on all models.) 
JAGUAR—XK-120—Super Sports, $4,039: 
hardtop, $4,065. Mark VII—4-dr., $4,170. 
(Delivered at U. 8. ports.) 
KAISER—Virginian Special—4-dr. 
$2,212.26; 2-dr. sed., $2,159.79; bus. cpe., 
$1,991.89; 2-dr. Traveler, $2,264.72: 4-dr. 
Traveler, $2,317.21. Virginian Deluxe — 
4-dr. sed., $2,327.70; 2-dr. sed., $2.275.23; 
cl. cpe., $2,296.22; 2-dr. Traveler. §$2,- 
380.17; 4-dr. Traveler, $2.432.63. Deluxe— 
San. sed., $2,452.93; 2-dr. sed., $2,399.53; 
bus. cpe., $2,212.82; 2-dr. Traveler, $2,- 
505.40; 4-dr. Traveler, $2,557.89. Manhat- 


sed., 





tan—4-dr. sed., $2.568.38: 2-dr sed.. $2.- 
515.91; cl. cpe., $2,536.89; 2-dr. Traveler, 


$2,620.84; 4-dr. Traveler, $2,673.31. (Hy- 
dra-Matic optional at $168.79 on all 
models. ) 

LINCOLN — Cosmopolitan — 4-dr. sed., 
$3,489; cl. cpe., $3,592.50. Capri—4-dr. 
sed., $3,631.50; spt. cpe., $3,834.50; conv., 
$3,991. (Hydra-Matic standard on all 
models. ) 

MERCURY—4-dr. sed., $2,231.50; 2-dr. 


sed., $2,174; cl. cpe., $2,296; 6-pass. stat. 
wag., $2,754; 8-pass. stat. wag., $2,802.50. 
Monterey—4-dr. sed., $2,312; hardtop, $2,- 
430; conv., $2,585.50. (Mere-O-Matie op- 
tional at $189.81 on all models.) 

NASH—Rambler Super—Suburban, §$1,- 
990.35. Rambler Custom — Country Club 
sed., $2,080; conv., stat, wag., $2,104.30. 
Statesman Super—4-dr. sed., $2,159.85; 
2-dr. sed., $2,125.40. Statesman Custom— 
4-dr. sed., $2,311.90; 2-dr. sed., $2,289.90. 
Ambassador Super—4-dr. sed., $2,534.40; 
2-dr. sed., $2,498.30. Ambassador Custom 
—4-dr. sed. $2,692.20; 2-dr. sed., $2, 
670.95. (Hydra-Matic optional at $178.85 
on Statesman and Ambassador.) 


OLDSMOBILE—Deluxe 88 — 4-dr. sed., 
$2,311.25; 2-dr. sed., $2,246.23. Super 88 
—4-dr. sed., $2,444.94; 2-dr. sed., §$2,- 
378.94; cl. cpe., $2,328.96; Holiday, $2,- 
655.16; conv., $2,833.12. Classic 98—4-dr. 
sed., $2,766.81; Holiday, $3,001.11; conv., 
$3,206.77. (Hydra-Matie optional at $178.35 
on all models. GM power steering optional! 
at $198.90 on all models.) 


PACKARD — 200 — 4-dr. sed., $2,528; 
2-dr. sed., $2,475. 200 Deluxe—4-dr. sed., 


$2,675; 2-dr. sed., $2,622. 250—Mayfair, 
$3,293; conv., $3,450. 300—4-dr. sed.. $3.- 
094. Patrician 400 — 4-dr. sed., $3,767. 


(Ultramatic standard on 400, optional at 
$189 on other models.) 





PLYMOUTH—Concord — 2-dr. sed., $1,- 
757.23; bus, cpe., $1,615.52; oa. $2,- 


164.68; Savoy Suburban, $2, 28 Cam- 
bridge — 4-dr. sed., $1, 825. ty A cpe., 
$1,788.55. Cranbrook——4-dr. sed., $1,915.80; 


cl. cpe., $1,884.99; Belvedere, 
conv., $2,328.37. 


PONTIAC—Chieftain 6—4-dr. sed., 
; 2-dr. sed., $1,943.06; stat. 
Chieftain 8—4-dr. sed., 
. sed., $2,017.63; stat. wag., 
$2, 670, 64. Chieftain 6 Deluxe—4-dr. sed., 
$2,104.11; 2-dr. sed., $2,046.26; conv., $2,- 
427.54; stat. wag., $2,680.99. Chieftain 8 
Deluxe—4-dr. sed., $2,178.58; 2-dr. sed. 
$2,121.78; conv., $2, 500.48; stat. wag., $2,- 
753.52. Catalinas — Deluxe 6, $2, 288. 60; 
Super Deluxe 6, $2,354.27; Deluxe 8, $2, 
363.77; Super Deluxe 8, $2,429.32. (Hydra- 
Matic optional at $178.35 on all models.) 


ROOTES—Hillman Minx—4-dr, sed., $1,- 


$2,216.39. 


$2,- 


533; conv., $1,840; stat. wag., $1,938 
Hillman Minx Deluxe—4-dr. sed., $1,645; 
conv., $1,890. Humber—Hawk sed., $2,- 


295; Super Snipe sed., $3,369; Pullman & 


Imp. lim., $5,110. Sunbeam-Talbot—sed. 
$2,685; conv., $2,911. Rover 75—sed., $2. 
697. (Delivered at U. S. ports.) 


STUDEBAKER—Champion Custom—4-dr 


sed., $1,757.42; 2-dr. sed., $1,723.85; ci 
cpe., $1,751.75. Champion Deluxe—4-dr 
sed., $1,849.30; 2-dr. sed., $1,815.76; cl 
cpe., $1,843.64. Champion Regal —. 4-dr 
sed., $1,933.48; 2-dr. sed., $1,899.94; cl 


cpe., $1,927.82; Starliner, $2,220.35; conv. 
$2,257.50. sed. 
$2,107.01; 2-dr. cpe., 
$2,101.10. Co sed., 
$2,193.05; 2-dr. sed., $2,158.08; cl. cpe., 
$2,187.14 Starliner, $2,487.52; conv., $2,- 
531.01. State Land Cruiser — 4-dr. sed., 
$2,349.33. (Automatic optional at $231.24 
on Champions and $243.08 on Commanders 
and Land Cruiser.) 


WILLYS-OVERLAND—Aero—Lark 2-dr. 
sed., $1,731.30; Wing 2-dr. sed., $1,988. a 
Ace 2-dr. sed., $2,073.97. Four—stat. wa 
$1,848.50 (four- wheel drive, $2,260.17.) Six 
—stat. wag., $1,934.40 (deluxe, $1,963.24). 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 




















Week Week Jan. 1 Jan. 1 
Ended Same Ended Total to to 
May 31, Week, May 24, May, June 2, May 31, 
1952 1951 1952* 1952 1951* 1952* 
CHRYSLER 16,897 20,550 18,552 86,427 588,537 406,704 
Chrysler 2,231 3,377 2,822 11,717 81,558 55,325 
DeSoto 1,774 2,414 1,660 8,801 50,792 41,565 
Dodge .. 4,504 2,551 4,532 22,558 151,611 108,876 
Plymouth 8,388 12,208 9,538 43,351 304,576 200,938 
FORD .... 16,899 18,568 20,514 87,764 578,753 377,764 
Ford .... 13,156 15,827 16,293 68,576 449,721 294,400 
Lincoln .. 691 249 895 3,544 13,059 12,700 
Mercury .... 3,052 2,492 8,326 15,644 115,973 70,664 
GENERAL MOTORS .. 31,971 37,353 39,866 162,250 1,089,722 771,179 
Buick 5,741 7,299 7,097 29,851 196,156 138,962 
Cadillac 1,762 1,637 2,157 8,852 47,690 38,242 
Chevrolet 15,646 18,238 19,357 79,180 540,930 377,643 
Oldsmobile 4,013 4,762 5,177 = 20,957 ~=—:138,030 97,987 
Pontiac. ............ . 4,809 5,917 6,073 26,410 166,916 118,345 
KAISER-FRAZER 1,102 1,468 1,401 5,708 26,250 26,202 
Frazer ........ — es , ee saints = 
Kaiser .. 1,102 1,468 1,401 5,708 26,250 26,202 
CROSLEY 70 34 69 275 3,090 1,283 
HUDSON 1,024 — 1,298 5,452 72,037 34,997 
NASH. ......... 3,322 3,003 4,912 17,204 76,784 56,087 
PACKARD  ......... 1,072 1,301 1,402 5,928 40,026 27,635 
STUDEBAKER. ............ 2,624 1,813 3,304 13,830 111,443 76,061 
WILLYS-OVERLAND+ 814 212 1,171 4,854 15,461 24,314 
Total Cars, U. S. ........ 75,795 84,802 92,489 389,692 2,602,103 1,802,226 
+Includes station wagons, *Revised. 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Jan. 1 Jan. 1 
Ended Same Ended Total to to 
May 31, Week, May 24, May, June 2, May 31, 
1952 1951 1952* 1952 1951* 1952* 
CHEVROLET 5,712 9,117 6,882 27,397 209,400 139,983 
CROSLEY .......... 5 4 5 32 350 185 
DIAMOND T , 85 - 411 3,804 3,199 
DIVCO 68 80 60 303 2,013 1,498 
DODGE ... 2,812 2,833 3,517 14,793 70,903 71,161 
FEDERAL. .................. 30 4 37 104 921 755 
FORD .... 3,910 6,107 4,927 22,242 152,457 100,525 
ere 2,078 2,328 2,110 10,449 59,174 50,223 
INTERNATIONAL ...... 2,492 2,508 2,599 12,342 75,162 69,367 
MACK .......... na 195 295 188 856 7,219 5,056 
ee 299 231 349 1,482 7,241 7,839 
STUDEBAKER 1,032 816 1,328 5,325 19,206 27,188 
Wo ere 187 274 238 998 7,664 6,194 
WILLYS-OVERLAND.. 1,891 1,469 2,472 9,014 37,084 45,219 
MISCELLANEOUS . 246 271 308 1,284 6,714 6,594 
Total Trucks, U. S. ... 20,957 26,462 25,020 107,032 659,312 534,986 | . 
Total Cars, Trucks . 
ae 96,752 111,264 117,509 496,724 3,261,415 2,337,212 
Total Cars, Trucks 
ee 7,267 9,441 10,528 39,726 206,257 170,082 
Grand Total 


Cars and Trucks 
U. S. and Canada . 


..104,019 120,705 128,037 


536,450 3,467,672 2,507,294 








*Revised, Miscell includ 
Drive, Sterling, Nash, etc. 
N.B.: 


Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


All U.S. totals include cars and trucks for military orders, 





June Vehicle Production 
Likely to Set °52 High 


(Continued from Page 1) 


material allocations, as permitted 
under NPA regulations. 

In addition, Mercury, which lost 
some production during May be- 
cause of labor disputes, probably 
will make every effort to recoup 
such losses in June schedules. 

Meanwhile, Nash car assembly 
has been moving progressively 
upward in recent weeks in order 
to make up for output lost earlier 
this year due to model change- 
overs and supplier tieups. Nash 
almost certainly will be a more 
dominant producer in June than 
at any time previous this year. 

Schedules at other car makers 
look like they will hold to the rates 
that were in effect for May. 

+ * 7 


[NDUSTRY WIDE truck produc- 
tion should hold fairly steady, 
too, despite the fact that Interna- 
tional Harvester has closed one of 
its plants because of heavy field 
stocks. 

June offers car makers the 
same number of working days 
that were available in May. Thus, 
in order to build greater volume, 
producers will have to raise daily 
output rates accordingly. 

If the steel-seizure issue could be 
clarified in time, it would not be 
surprising to see other makers join 
Nash in using overtime this month. 

Factories report that dealers are 
clamoring again for cars, confident 
that they can retail more of them 
in a market free of credit controls. 

* a * 
HOWavVER, some of the clamor- 
ing is mixed with charges of 
maldistribution. Some dealers are 





charging that too many areas in 
the field boast more cars than cus- 
tomers, while other areas are bar- 
ren of car stocks. 


The outlook for steel, in all sizes 
and shapes, is particularly optimis- 
tic. Right now there are some 
plants where plenty of steel is on 
hand, but not always of the right 
kind, shape or specification. How- 
ever, that situation is believed to 
be of a temporary nature. 

~ ok * 


Gram. buying by auto makers 
has been unusually brisk in re- 
cent weeks. Steel people interpret 
this as being a reflection of auto 
industry opinion that sales will be 
strong through the balance of 1952. 

June production of 424,000 cars 
would give U.S. plants a second- 
quarter total of 1,228,000 cars. 
This would be 234,000 more cars 
than were built in the first quar- 
ter of this year, but 265,000 fewer 
than were built in the second 
quarter of 1951. 

Truck production shows a little 
better comparison with last year’s 
output tabulations. June production 
of 109,000 trucks will result in a 
second-quarter total of 328,000, as 
against 314,000 in the first quarter, 
and 408,000 in the second quarter 
of 1951. 

At the five-month mark, U.S. 
plants so far in 1952 have turned 
out an estimated 1,802,226 cars and | 
534,986 trucks—a total of 2,337,212 
vehicles. In the same period of 
1951, there were 2,602,103 cars and 
659,312 trucks built—a total of 
3,261,415 units. 








L. A. Wins 3rd Safety Award 


Police Chiefs Honor Four States, 10 Cities 
For Outstanding Traffic Records 


EVANSTON, Ill.—Los Angeles, 
for the third straight year, was 
honored by the International Assn. 
of Chiefs of Police Thursday for 
outstanding performance in the 
field of traffic law enforcement in 
1951 for cities with population over 
1,000,000. 

The association also honored the 
states of Delaware, Oklahoma, Col- 
orado and California with first 
place awards. 

Ten cities were honored includ- 
ing San Francisco, population 
750,000 to 1,000,000; Toronto, pop- 
ulation 500,000 to 750,000; Dallas, 
population 350,000 to 500,000; Pas- 
adena, population 100,000 to 200,- 
000, and Oklahoma City, popula- 
tion 200,000 to 350,000. 

Smaller cities honored include 
Jackson, Mich., population 50,000 to 
100,000; Bloomington, Ind., popula- 
tion 25,000 to 50,000; and Richland, 
Wash. and Winnetka, IIl., popula- 
tion 10,000 to 20,000. 

Toronto was the first city to ever 
win an award outside the U. S. 

* * * 


a pve = ag and cities receiving hon- 
orable mention include, Rhode 
Island; Connecticut; West Vir- 
ginia; Nebraska; Washington; Ari- 
zona; Washington, D. C.; Seattle; 
Sacramento, Calif.; Lansing; Kala- 
mazoo, Mich.; Columbia, S. C.; 
Oak Ridge, Tenn.; Shaker Heights, 
O.; Birmingham, Mich., and Bris- 
tol, Va. 

This is the fourth year the as- 
sociation has honored police 
agencies for excellence in traffic 
work. The awards are based on 
evaluation of enforcement reports 
of cities and states in the annual 
inventory of traffic safety activi- 
ties. 

Facilities and methods are allo- 
cated 20 percent of the total scor- 
ing credit with 80 percent allocated 
to actual enforcement performance. 

* * ca 


VALUATION is guided by 
recommendations of the en- 


,|Laurence Lee, 





Edict on Taxes 
Goes Against 


Minn. Dealers 


MINNEAPOLIS. — Minnesota’s 
supreme court has ruled that an 
automobile held by a dealer for sale 
as @ new car on May 1 is subject 
to personal property taxation even 
though it may have been licensed 
and driven incidental to a dealer’s 
business without dealer's plates. 

Clarence O. Holten, counsel for 
the Minnesota Automobile Dealers 
Assn., has advised MADA members 
that in his opinion the court’s 
decision is final and that no appeal 
can be successfully prosecuted in 
any other court. 

“However,” Holten told MADA 
General Manager Leo B. Faricy, 
“the decision does not necessarily 
solve the borderline cases of 
demonstrators or officials’ cars, 
and in my opinion the commis- 
sioner of taxation may permit 
exemption as to such cars if it is 
shown they are ultimately sold as 
used cars at a reduced price.” 

The decision referred to was 
rendered against W. R. Stephens 
Co., St. Paul Buick dealership. 





forcement committee of the Presi- 
dent’s Highway Safety Conference 
and the traffic committee of the 
IACP and the comparison and 
performance reported by other 
cities and states. Evaluation in- 
formation is provided by the Na- 
tional Safety Council, administra- 
tive agency for the annual inven- 
tory. 

Judging of the National Traffic 
Safety Contest is based on over- 
all traffic safety activities of 
cities and states as submitted in 
reports to the annual inventory. 

The committee of judges con- 
sisted of Col. George Mingle, super- 
intendent, Ohio state highway 
patrol, chairman; Chief John W. 
Poleyn, Milwaukee, and Chief Rex 
R. Andrews, Winnetka, III. 

The judges were assisted by 
J. D. Hill, field representative of 
the National Safety Council, Chi- 
cago. 





More Aluminum 
Urged as NAM Hits 
Strike Seizure Bill 


WASHINGTON.—The emergency 
Section of the Taft-Hartley law, 
permitting 80-day anti-strike in- 
junctions while settlement efforts 


continue, “has not been given a 
fair trial,” the National Assn. of 
Manufacturers told the Senate 


Labor committee last week. 


Ira Mosher, spokesman for the 
NAM, objected to the revamped 
Morse bill which would authorize 
seizures of industry by law in labor 
disputes, and contended that Con- 
gress, instead, should outlaw 
nationwide bargaining and strikes. 

The NAM was seconded by JU, S. 
Chamber of Commerce President 
who also opposed 
the bill. Lee said it would “permit 
virtual confiscation of property 
since there is no provision for the 
owner to recover reasonable com- 
pensation.” 

Meanwhile, DPA Administrator 
Manly Fleischmann told _ the 
House-Senate joint production 
committee that this country 
needs a “far larger stockpile of 
aluminum than is presently 
authorized.” 


Fleischmann assured the group, 
however, that no decision would 
be made on a proposed agreement 
with Canada until the committee 
has issued a report on the subject. 

Fleischmann said he was seeking 
the committee’s advice on whether 
the stockpile should be increased 
by expanding aluminum production 
in this country, or entering into an 
agreement with Canada to boost its 
output for the U. S. 


In another quarter, Munitions 
Board Chairman John Small told 
the Senate Preparedness commit- 
tee that this country is “still far 
behind our Soviet opponents in the 
current rate of production” of air 
craft, particularly jets. He con- 
tended that the present aircraft 
procurement program _ represents 
“the barest of bare minimums.” 








Auto Stocks 








May May 19 

27 21 High Low 
Chrysler 75% 15% 76% 68% 
Crosley 2% 2% 3% 2% 
GM 54% 55 55% 50 
Hudson 14% 4% 14% hkY% 
K-F 4% 5 7 4% 
Nash 19% 19% 21% 17% 
Packard 5% 5% 5% 4% 
Stude. 87% 38% 39% 31% 
Willys 9% 9% 10% 8% 
Average 2449 25.00 


Compiled from reports of trading on the 
N. Y. Curb and N. Y. Stock Exchange. 


Pa. Starts Study 
Of Truck Weight 
And Tax Laws 


HARRISBURG, Pa.—A study of 
Pennsylvania truck weight regula- 
tion and the tax contributions of 
the heavy trucking industry is 
being undertaken by the state 
joint government commission, an 
interim legislative study agency. 

Rep. Baker Royer, Lancaster Re- 
publican, head of the commission, 
announced that the commission’s 
executive committee would conduct 
the study along lines proposed by 
Gov. John S. Fine. 

The governor, in a letter to the 





commission, suggested that the 
study include, but necessarily be 
limited to: 


1. The axle and gross weight 
which the existing pavement and 
bridge facilities of the primary, 
secondary and rural highways can 
sustain during their normal life 
expectancy without accelerated de- 
terioriation. 

2. Whether contributions now be- 
ing made by the heavy trucking 
industry to the cost of maintenance 
and replacement of the highway 
facilities of the state represent its 
fair share, and, if not, whether it 
would be economically and socially 
feasible to compel it to do so. 

3. The desirability of conforming 
the permissible axle (including 
tandem axles) and gross weights of 
commercial vehicles to the stand- 
ards recommended by the Amer- 
ican Assn. of State Highway 
Officials. 

4. The desirability of classifying 
highway facilities, as primary, 
secondary and rural, with different 
weight limitations applicable to 
each and with penakies severe 
enough so that an operator of a 
vehicle would be extremely un- 
likely to assume the risk of viola- 
tion. 

Gov. Fine’s recommendations 
were made after he had vetoed a 
bill passed by the last session of 
the Pennsylvania legislature which 
would have increased from 45,000 
to 60,000 pounds the maximum 
weight of the most commonly used 
types of large trucks. 





House Asked to Examine 
State Vehicle Laws 

WASHINGTON. — Rep. Jacob 
K. Javits, New York Republican, 
last week urged the House to 
start a study of state and local 
laws and regulations on motor 
vehicle inspection, safety respon- 
sibility and compulsory liability 
insurance. 








. 


Northland Dealers Visit Motor City— 


Forty-eight DeSoto-Plymouth dealers from Wisconsin and upper Michigan paid a two-day visit to plants in Detroit, after which 
each of them drove home ao new DeSoto, The dealers are shown gathered around the door of DeSoto's Wyoming Ave. plant 
in Detroit. 
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Labor 


(Continued from Page 1) 
Taft-Hartley act “does not encour- 
age a party to engage in fruitless 
marathon discussion at the expense 
of frank statement and support of 
his position. 

“And it is equally clear that 
the board may not, either di- 
rectly or indirectly, compel con- 
cessions or otherwise sit in judg- 
ment upon the substantive terms 
of collective bargaining agree- 
ments.” 

Dissenting from the majority 
viewpoint were Justices Sherman 
Minton, Hugo L. Black and Wil- 
liam Douglas. Minton’s. opinion 
declared that the insurance com- 
pany “had a duty to bargain” on 
the disputed subjects on the 
agenda. 

* * * 

HE New York Times reported, 

meanwhile, that the AFL exec- 
utive council had threatened to ex- 
pel the International Assn. of Ma- 
chinists, which rejoined the AFL 
in 1949, 

The report said that the AFL 
council had taken strong exception 
to the jurisdictional disputes be- 
tween the IAM and other AFL 
unions. Involved particularly in the 
council’s warning, the Times said, 
was the IAM practice of referring 
such controversies to the NLRB 
for settlement. 

Among the AFL unions with 
which the IAM has waged or- 
ganizing controversies are the 
Teamsters and their auto me- 
chanics affiliates. The IAM and 
the UAW-CIO, under an agree- 
ment of several years’ standing, 
are pledged to avoid jurisdiction- 
al clashes. 

Undaunted by the AFL ouster 
threat, the IAM claimed unioniza- 
tion of 28 more auto dealerships in 
April. This total included the 18 
dealer backshops in Spokane, 
Wash., the union’s Machinist, a 
weekly publication, stated. 

Ford of Canada remained at an 
operation standstill in Windsor, 
Ont., last week after a wage strike 
of UAW-CIO office workers. The 
plant’s production employes were 
refusing to cross the “white collar” 
picket lines, which were set up 
May 23. 

* * * 
ytcaicarrs employment secur- 
ity commission reckoned that 
the state’s dwindling unemploy- 
ment pool “should fall below 100,- 
000 by mid-June,” compared to a 
peak of 174,000 last December. 

However, the commission said 
that the Port Huron, upper penin- 
sula and Ionia-Belding-Greenville 
labor markets would remain “soft 
spots in Michigan’s economy for 
some time to come.” 

Easing of automotive unemploy- 
ment has brought about dissolution 
of the government task force setup, 
established last winter when the 
jobs situation reached a critical 
point in Detroit, Flint and other 
centers. 





The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 


Classified Want Ads 





CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 
California. Low Rates: EIGHTEEN CENTS (18c) PER WORD for each insertion. Cash in advance. Position 
Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 
Detroit 26, Mich."’ add One Dol- 


at regular rates, but if signed ‘Box No. ...... , in care of Automotive News, 


lar ($1) per insertion for address and extra service as replies are forwarded, unopened, the same day 
received. Display Ads: $9.80 per inch, per insertion. 
WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 








HELP WANTED 


HELP WANTED 


DEALERSHIPS AVAILABLE 








SERVICE 
MANAGER 
WANTED 


Largest and oldest U. S. 
importer of British cars 
requires manager for 
Morris and Rolls-Royce 
shops. 


Excellent Salary 


Permanent Position 


J. S. Inskip, Inc. 
304 East 64th Street 
New York City 











ARE YOU INTERESTED in a sound busi- 
ness future? We offer an exceptional 
opportunity to young men between the 
ages of 23 and 30 who desire a career 
in sales and want to become permanently 
situated. Experience is not necessary. 
Our representatives are thoroughly trained 
at our expense in the products we manu- 
facture as well as our selling and sales 
Promotion procedure. They are also given 
supervised training in the field. When 
assigned to a territory, they receive 
weekly advances and guarantee of $488 
monthly until they become fully estab- 
lished. 1951 commissions paid to our 
leading producers averaged $53 per day. 
1951 commissions paid to all full year 
salesmen averaged $35 per day. You are 
invited to consider your future in our 
organization. Write fully, in your own 
handwriting, stating age, education, 
marital status, business records and ref- 
erences to P. O. Box 177, Memphis, Ten- 
nessee. Also inclose a snapshot photo- 
graph of yourself, if available. If you 

the ry qualifications, in- 











Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 


SALESMEN—Due to expansion program 
can use experienced salesmen, now call- 
ing on new car dealers all territories 
eastern United States. Body hardware, 
parts, custom accessories. Protected ter- 
ritory. High commission, drawing ac- 
count, car expense, yearly new car allow- 
ance for full time men. Sideline men 
also needed. Hart Auto Supply, Inc., 526 
North Second S8t., Philadelphia, Pa. 


PARTS MANAGER. One of General Mo- 
tors’ largest middle western dealerships 
has available a splendid opportunity for 
an aggressive, qualified parts manager to 
handle all phases of parts merchandising, 
including the wholesaling as well as 
managerial duties. Outside contacts with 
the supplier an important prerequisite. 
Box 1524, c/o Automotive News, De- 
troit 26. 

ACCOUNTANT - BOOKKEEPER needed in 
400 car Savannah, Ga., dealership. Must 
be experienced in GM accounting and 
daily operating controls. Box 1485, c/o 
Automotive News, Detroit 26. 











terviews will be arranged. We will gladly 
present the facts concerning our business 
and discuss your future with us without 
obligation on your part. You will be given 
every opportunity to thoroughly familiar- 
ize yourself with our operation before 
making your final decision. ARTHUR 
FULMER, Automobile Seat Cover Manu- 
facturer, Trim Supply Wholesaler—Mem- 
phis, St. Louis, Charlotte, Louisville, Lit- 
tle Rock, Dallas, Indianapolis. 





SERVICE MANAGER. One of Chicago's 
largest ‘‘Big Three’’ dealerships requires 
experienced service manager. Must 
able to take complete charge of all serv- 
ice operations; proficient in handling cus- 
tomer relations and supervising large 
staff. Top salary plus attractive bonus 
plan, Dealership well established, doing 
business for more than 25 years. Most 
modern service facilities in this area. In 
answer, please state age, past employ- 
ment experience, qualifications and com- 
pensation plan you expect to work on. 
Write 1522, c/o Automotive News, De- 
troit 26. 


TRUCK MANAGER for one of the oldest 
and largest Chevrolet dealers in Ohio. 
List jobs held, length of time on each 
job, number of salesmen’ supervised. 
State age and marital status. Give ref- 
erences. Box 1523, c/o Automotive 
News, Detroit 26. 


WANTED—General manager for passenger 
and truck auto rental business. Thou- 
sand unit operation. Generous incentive 
pay. Hertz training or equivalent re- 
quired. Write full details. Box 1517, 
c/o Automotive News, Detroit 26. 


WANTED IMMEDIATELY—Expert parts 
man, previous Diamond T truck experi- 
ence. Take full charge of about $75,000 
parts stock. Salary commensurate to 
ability. Box 1533, c/o Automotive News, 
Detroit 26. 


AUTO MECHANICS. We need two good 
Packard mechanics. Good pay, plenty of 
work, permanent job, excellent living 
conditions. Contact Mr. Jacek, E. O. 
Clifton Motors, Inc., 605 Riverside Ave., 
Jacksonville, Fla. Phone 7-7417. 


FORD, LINCOLN or MERCURY mechan- 
ics—must be top men. Good wages, ideal 
working conditions for men who can 
qualify. H. Azell Morris, Inc., Spring- 
field, Mo. 























POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 











DEALER CONSULTANT. Turn losses into 
immediate profits by retaining the auto- 
motive industry’s leading dealer consult- 
ant. A long list of prominent dealer 
recommendations attest to the dynamic 
quality of a service that will bring un- 
precedented activity to your dealership. 
Within a few days your dealership can 
become a powerful selling mechanism. 
Increased new and used car volume, 
higher unit profits, accelerated service 
and parts department activity and in- 
spired and excited personnel are all re- 
sults that are guaranteed. Experience 
in a hundred automobile dealerships can 
Produce thousands of dollars in extra 
profits for you. Write Box 1527, c/o 
Automotive News, Detroit 26. 


CALIFORNIA DEALERSHIP handling De- 
Soto-Plymouth in the fastest growing city 
in southern California, fifty-five miles 
from Los Angeles. No real estate to buy. 
Building new in 1948, showroom will dis- 
play four cars; used car lot on same 
grounds will display 20 used cars. $65,000 
buys the corporation. Will sell to the 
right party on terms. Write Box 1529, 
c/o Automotive News, Detroit 26. 





WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 
LEO J. KLEM 
411 Curtis Bldg. Detroit 2, Mich. 


DEALERSHIPS AVAILABLE 





AGENCY, now handling DeSoto-Plymouth 
and General Motors trucks, located on 


approximately 50,000 square feet of prop- 
erty consisting of: service’ station; 
showroom; body shop; 17,000 gallon un- 


derground bulk plant through which we 


retail wet petroleum products, also a 
leased bulk plant and petroleum distribu- 
tion, complete with two tank trucks and 
necessary equipment; 60’x80’ concrete 
shop with every modern tool therein; 
5,000 square feet of storage space in a 
frame metal covered building; 50’x100’ 
corner lot with a small modern residence 
We have been established here for 17 
years and have worked up a good clien 
tele. This, plus the fact that the busi 
ness is located in a thriving Idaho town 
of 10,000 with rich hinterland, makes for 
a steady continuity of business year 
after year. Will sell the above business 
and property, excluding new cars and 
trucks and some personal effects, for 
$125,000 or the business, stock and 
equipment, excluding real estate, for 
$69,000. Buyer must qualify with fac- 
tory. Box 1510, c/o Automotive News 
Detroit 26. 





DEALERSHIPS AVAILABLE 
IMMEDIATELY 


“Big 3" and Independent Lines 
MICHIGAN — OHIO — INDIANA 
Small, medium and large size deals 


From $10,000 to $150,000 


All replies strictly confidential 
Box 1514 
c/o Automotive News, Detroit 26 














DEALERSHIP AVAILABLE IMMEDI- 
ATELY. Independent. Seven years same 
location. Service and body shop good. 
Will sell at inventory or lump sum. 
Buyer to qualify with factory. Located 
in Houston, Texas. Box 1530, c/o Auto- 
motive News, Detroit 26. 





AGENCY in MIDWEST city over fifteen 
thousand, now handling Nash. Doing 
$200,000-plus gross, much greater poten- 
tial. No blue sky. Rent or sell real 
estate. Owner retiring. Box 1532, c/o 
Automotive News, Detroit 26. 


DEALERSHIP AVAILABLE. The oldest 


and best known manufacturer of funeral! 


cars and ambulances, S&S, built on 
Cadillac commercial chassis, will have 


established territory open July 1, com- 
prising Missouri and southern Illinois 
Applicant should be located preferably in 
greater St. Louis area. Excellent oppor- 
tunity for an aggressive man, experi- 
enced in new and used car sales. Very 
modest capital investment. Factory main- 
tains productive program of advertising 
promotion and follow-up market files 
Send resume of your experience and per- 
sonal information to C. A. Eisenhardt, 
Jr., 8959 Blue Ash Ave., Rossmoyne, 
Ohio. 





Automobile Dealership Available 


Well established "Big Three'’ dealership lo- 
cated in county seat of one of northern 
California's richest agricultural rural-urban 
areas. Modern new building with spacious 
shop and used car lot. 150 new car potential. 
Would lease or sell building. 

For details address owner Box 1513 

c/o Automotive News, Detroit 26 





DEALERSHIP, handling one of leading in- 
dependents. Well established for 20 years 
in thriving industrial east coast city. 
Gross sales last year over $1,500,000. 
Will sell outright or consider selling in- 
terest to right person with option to pur- 
chase balance. Box 1511, c/o Automo- 
tive News, Detroit 26. 





GENERAL MANAGER-SALES MANAGER. 
Will consider ‘‘Big 3’’ dealership only. 
Experience: retail, wholesale, finance. 
Unusually wide sales experience, writing 
sales meeting and sales promotion ma- 
terial, training automobile salesmen and 
lecturing across United States. Strong 
aptitude and experience toward planning 
salesmen’s work and directing salesmen. 
Automobile experience since 1936. Mini- 
mum $12,000 guarantee. Will locate be- 
cause of dealership and opportunity 
rather than geographic location. Box 
1525, c/o Automotive News, Detroit 26. 





FOR SALE—Seven, twenty-four hour days 
per week, Desire position assistant 
manager of one to five hundred car deal, 
preferably southwest, - preferably Okla- 
homa. Five years factory ‘‘Big Three,’’ 
five years retail sales ‘‘Big Three,’’ one 
independent. Can close, appraise, work 
floor or outside. Broad knowledge and 
interest in trucks. Am 33, no family or 
outside problems; money no object. Will 
exchange letters at no obligation. Box 
1501, c/o Automotive News, Detroit 26. 


GENERAL MANAGER or SALESMAN- 
AGER. Capable of handling any size 
operation. Experience of over 25 years 
as general manager, sales manager and 
partner includes Cadillac, Lincoln, Pack- 
ard, Oldsmobile. Have recently sold my 
interest in successful and _ profitable 
southern California dealership which I 
operated as manager and partner for the 
last twelve years. Would prefer Cali- 
fornia but might consider out of state. 
L. V. H., 6129 Drexel, Los Angeles 36, 
Calif. 


AMBITIOUS, GREGARIOUS, INTELLI- 
GENT young man desires position as 
general or sales manager or assistant. 
Successful sales record, KF and Packard. 
Also parts manager 250 car deal. Top 
ability all departments. Age 32, married. 
Permanent connection with opportunity 
and future. Would consider factory zone 
parts or sales opening. Prefer northeast 
or midwest. Box 1534, c/o Automotive 
News, Detroit 26. 


BUSINESS MANAGER - ACCOUNTANT, 
Florida. Fifteen years’ large GM dealer 
experience, taxes, controls; capable of 
complete management. College graduate, 
married, responsible and steady. Box 
1487, c/o Automotive News, Detroit 26. 


BUSINESS MANAGER - ACCOUNTANT. 
Now in charge all accounting large GMC 
contract as assistant manager. Experi- 
enced all phases retail auto dealership 

Can assume complete charge. 

















SALESMEN. Wonderful opportunity for 
ambitious men selling ‘‘Precision-Fit’’ 
seat covers to new car dealers. Known, 
advertised for over 30 years, Fabric seat 
covers offer steady income, very liberal 
commission, For information, write giv- 
ing territory desired, qualifications, etc. 
Fabric Mfg. Co., Inc., Box 1259, New- 
ark, N. J. 





SALESMEN, calling on new car dealers, 
wanted by manufacturer of complete line 


Box 1526, c/o Automotive News, De- 
troit 26. 


AUTOMOTIVE EXECUTIVE. ‘Treasurer, 
controller, business-general management 
experience; dealership, parts operations. 
Good erganizer. Available soon. Address 
ANJ, 2514 Coral, Philadelphia 25. 

WANT TO INVEST in 100-250 car agency 
as partner. Purchase balance after year 
as general manager. Have the experi- 
ence, capital and qualifications. Box 
1541, c/o Automotive News, Detroit 26. 








of automotive advertising i 
chrome emblems and license frames. 
Liberal commissions and bonus. Write 
The Douglas Co., 620 12th Ave. &., 
Minneapolis, Minn. 





PILOT DESIRES POSITION as pilot and 
salesman. New and used car experience. 
All replies acknowledged. M. Mason, 
12765 Northlawn, Detroit 4, Mich. 


DEALERSHIP, handling Dodge-Plymouth- 
Allis Chalmers, located in south central 
Kansas. Population 2,500. Established 
17 years. Grossing $250,000. Unusual 
opportunity. J. L. McHugh Co., Inc., 
Realtors, Long Building, Kansas City, 
Mo. 


DEALERSHIP — Central Michigan, now 


handling Dodge-Plymouth. Area popula- 
tion exceeds 150,000. Gross sales exceed 
$1,000,000. Business long established and 


consistently profitable. Owners desire to 


retire. New garage and showroom, ade- 
quate land area, used car lot, modern 
paint and bump shop all available on 
reasonable lease terms. 450 new unit 
potential. Excellent opportunity partner- 


ship or individual. Reasonable terms if 


desired. Factory approval required. Box 
1531, c/o Automotive News, Detroit 26. 





FARM EQUIPMENT BUSINESS. Now 
handling I. H. tractor and equipment 
and other major allied lines, Chrysler- 
Plymouth autos, G. E. appliances. Sales 
for 1951, excluding cars, over $500,000. 
Building for sale or rent. In rich eastern 
farm area. Reason—owner retiring. Write 
Box 1537, c/o Automotive News, De- 
troit 26. 





SEVERAL ‘‘BIG 3’’ AGENCIES in small 


towns in Illinois. Leonard J. Schrader, 
509% E. Green St., Champaign, IIl. 





DEALERSHIP WANTED 








CHICAGO, OLD ESTABLISHED GM 
dealer handling about 400 units per year. 
Excellent location. Steady service and 
parts business. Good reputation. Real 
estate and inventory priced fairly. Box 
1528, c/o Automotive News, Detroit 26. 





AUTO AGENCIES 


Large, medium and small “Big Three’ auto 
agencies located throughout the United 
States. Write for brochure. 


DAVID JARET CO. 
Established Over 29 Years 
150 Montague Street Brooklyn 2, N. Y. 
ULster 2-5600 





ILLNESS REQUIRES SALE of dealership 
handling Ford. This dealership has 400 
car potential—$75,000 to $100,000 year 
profit. Located in northern Indiana. 
Long lease on building. Will inventory 
at over $100,000. Must have factory 
approval. Box 1437, c/o Automotive 
News, Detroit 26. 


DEALERSHIP HANDLING HUDSON and 
Crosley cars. Florida, population 25,000. 
100 Hudsons last year and 40 Crosleys. 
Requires about $35,000 to handle. Box 
1540, c/o Automotive News, Detroit 26. 





LOOKING FOR A BUYER? 
Look no further. If you have a Ford or GM 
dealership let us be the end of your search. 
No objections to location. 400 or more units. 


Factory knows of my intentions and have 


given approval. 
BOX 1538 
c/o AUTOMOTIVE NEWS, DETROIT 26 





WANTED—LARGE CHEVROLET dealer- 
ship. Have factory approval. Ample 
capital. All replies confidential. Box 
1520, c/o Automotive News, Detroit 26. 


WANTED TO BUY—Chevrolet 100 to 150 
car dealership. All replies confidential 
Box 1460, c/o Automotive News, De- 
troit 26. 











DEALERSHIP WANTED 


Present GM dealer wants to expand 


Will pay all cash. Prefer Florida—near or in 
Miami. Submit any deal (GM) Pontiac, 


Chevrolet, Cadillac dual, Olds. 


Replies confidential 


Box 1512 
c/o Automotive News, Detroit 26 








DEALERSHIPS AVAILABLE 











write 


AUTOMOBILE DEALERSHIP 


(250 Car Franchise) 
One of the very best of the Big Three! 


Present owner is taking over a larger city agency of 
same make cars. This agency is in a wonderful city of 
over 25,000 persons. It is making good money and will 
continue to do so. The facilities, building and equipment 
and line of cars are the best. There is a long term lease 
at a very reasonable figure on a big, modern building. 
Everything will be sold at book values, nothing inflated 
—approximately $75,000 will handle. If you can qualify 
financially and with the factory on these popular cars, 


P. O. Box 1813, Columbus 16, Ohio 
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DEALERSHIPS WANTED 


CARS WANTED 


USED CARS FOR SALE 


1952 


PARTS FOR SALE 


ANTIQUE CARS FOR SALE 





SPECIALIZE in automobile dealer- 
hips and handle all matters confiden- 
ially. Have qualified buyers, experienced 
nd financially responsible. Interested in 
Big Three’’ located in midwest states | 
nly McHugh, Inc., Realtors, Long | 
Building, Kansas City, Mo, 
\NTED—Ford or Chevrolet dealership. | 
*refer middlewest, but will consider any | 
rea. Will buy outright or down to 50%. | 
ll replies confidential. Box 1535, c/o} 
\utomotive News, Detroit 26 | 
| 

| 








RD, CHEVROLET or PONTIAC, Quota, 
50 cars up. Factory approved. Quick ac- 
on. Any location considered. 
onfidence, Box 1536, 
News, Detroit 26. 

WANTED—''Big 3’’ dealership, 100/300 | 
ar contract. Will pay cash. Replies 
onfidential. Box 1504, c/o Automotive 
News, Detroit 26. 

GM-FORD, large or small. Any good loca- 
ion, Confidential. Box 1505, c/o Auto- 
notive News, Detroit 26. 


BUSINESS OPPORTUNITIES 

FOR SALE. Dealership now handling Hud- 
son in prosperous town near Chicago. 
Grossing $500,000, netting $50,000 from 
sale and service of new and used cars 
plus garage repair work. Office, modern 
showroom and well equipped garage 
housed in 80’x100’ cement block building 
on 150’x400’ lot. Property, equipment and 
goodwill included at only $73,500. Inven- 
tory offered at cost. No. 2F-T5209. 
Chas, Ford & Assoc., Dept. 91, 10 
N. Clark, Chicago, Il. 


SF, 
PROFITABLE UTILITY 
SERVICE BUSINESS 
OFFERED AT MINIMUM 
INVESTMENT OF $20,000 


A National Company in home service 
field plans expansion of operations due 
to growth and popularity of service. 
Several select dealer franchises available. 
Present dealers know of this advertise- 
ment and agree that increasing demands 
for utility-type service necessitate estab- 
lishing new territories. A sound oppor- 
tunity for the man who wants to own a 
business of his own with a proven high 
rate of return on invested capital. An 
industry report published in the Wall 
St. Journal is available to qualified in- 
vestors. Full details upon request. 


Reply to Box 1515 
c/o Automotive News, Detroit 26 
AES 


DEALER SERVICES 


INVENTORY SERVICE for ali aute deal- 
ers—our crews consist of parts man in- 
ventory specialists for your kind of fran- 
chise. Our inventories are unbiased and 
used to buy or sel! dealerships. We are 
nationally recognized for fine workman- 
ship. Phone, wire, write Bill Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv- 
ice, 124 South Woodward, Birmingham, 
Michigan, or 4690 Newport, Detroit 
Phone Midwest 4-5355 


Reply in 
c/o Automotive 














Inc., 

















INVENTORY SERVICE 
Parts Accessories 
Large and Small Deale 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate. unbiased and 
confidential. Inventories accepted by ali 
accountants and by the government. 


ALLIED INVENTORY CO., INC. 
1831 E. 79th St. Chicago, Illinois 
ESsex 5-8300 








INVENTORY SERVICE 
Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. rtified reports 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
beoklet on Parts Department operation sent 
on request. Call or write for service details 
Automotive Inventory Service Co. 
9900 Freeland Detroit 27, Mich. WE 3-6449 








CARS WANTED 


WANTED TO PURCHASE. New or used 
Henry Js or Kaisers, Chevrolets, Fords. 
Plymouths, Dodges. ‘‘We guarantee that 
these cars will not be re-sold above 
O.P.S. ceiling prices.’’ Farm tractors or 
machinery, also 2-ton to 2%-ton to 3-ton 
truck tractors to pull trailer. Also tow 
truck. Write, phone or visit. Phil Gar- 
diner, Mullica Hill, N. J. Phone 5-4831. 


WANTED—1936-1937 Cord convertible. Any 
condition. Lindsey Motor, Bryan, Ohio. 











NEW FORDS 
WANTED 
Highest Prices Paid 


Contact 
JOHN DEKLE, Sales Manager 


J.C. LEWIS MOTOR 
Co., INC. 
FORD DEALERS 
SAVANNAH, GEORGIA 
Phone No. 4-4421 


“We guarantee that these cars will not 
be re-sold above OPS ceiling prices.” 


WILL PAY REASONABLE amount over 
invoice for new Plymouths and DeSotos 
‘‘We guarantee that these cars will not 
be re-sold above O.P.S. ceiling prices.’’ 
Contact Central Motor Sales, DeSoto- | 
Plymouth, 309 N. High St., Muncie, Ind. | 





USED CARS FOR SALE 








—AUTO— 
AUCTION 


exam 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 





ante 





KEN SCHAEFFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 | 
EVERY THURSDAY | 
Dealers Meet at the Cross-Roads of America | 
INDIANAPOLIS, INDIANA 
Art Grandi, Auctioneer 


CORNER CAPITAL AND MORRIS STS. 
In The Heart of Indianapolis 








AUTO AUCTION 
TIM ANSPACH 
"Midway", Stop 20 
Albany-Schenectady Road 
ALBANY, N.Y. 
(For Dealers Only) 
EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 











DANVILLE, PENNA. 
EVERY WEDNESDAY 











You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 
Jos. E. Johnson Tex Rickard 
Auctioneers 








AT LEAST 
100 CARS 


GUARANTEED EVERY WEDNESDAY 
AT NORTHERN OHIO'S LARGEST 
AND NEWEST AUTO AUCTION 


In The Best Location In The Nation 


FIRST SALE — JUNE 4th 


and every Wednesday following at 
1:00 P.M. 
Buy and Sell with confidence from 


Col. W. E. “Bill” Nagy 


(Most popular auctioneer in the midwest) 


At Brimfield Auto Auction 


6 miles east of Akron, Ohio, on Rt. 18 
Akron-Youngstown Road 


Telephone Akron—JEfferson 4569 














ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 
*xcellent Bodies - Good Motors - Heaters 
Upholstery Like New 
Buy Now at Low Prices 
1948-1949 
Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


54TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
Morris Freedman, Mgr. 
SARATOGA 7-2300 SHERWOOD 7-1700 








200 
1951 FORDS 


8-cylinder, 2-door police cars. 
Cars way above average police 
autos. Equipped with heater 
and puncture-proof tubes. 


Must be seen to appreciate 


PRICED VERY LOW! 
Contact 


LOU FERRIS 
HOTEL BARTRAM 


Locust and Broad Streets 
Philadelphia, Pa. 


Phone — Kingsley 6-1100 } 











PARTS FOR SALE 





TWENTY NEW FORD F-6, 195-inch 
wheelbase bus chassis, equipped 825/20 
front and dual rear tires, 2-speed axle— 
$1,935. Three new Ford F-7 bus chassis 
equipped 920/20 tires dual rear—$2,850. 
These units f.o.b. Mitchell, Ind. If inter- 
ested, please wire or call Guy Barnette 
and Co., Inc., Memphis, Tenn. 


CHRYSLER CORPORATION 
PARTS WHOLESALER 


GOING OUT 


OF BUSINESS 


$75,000 
INVENTORY 


TO BE 


LIQUIDATED 
ATA 
FRACTION of COST 


PACKAGED AND LISTED FOR 
IMMEDIATE SALE 
PHONE — WIRE — WRITE 
L. R. Middleton 
ROBERT SMITH MOTOR CO. 
233 E. Washington, Grand Rapids, Mich. 
Ph. 9-6163 








Oldsmobile 


Parts 
24-HOUR-DELIVERY SERVICE 


€ 
WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two Big 
Locations 


Gage & Drummy, Inc. 
21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-5600 








NASH DEALERS 


COMPLETELY LIQUIDATING FORMER 
NASH AGENCY 





Have $6,600 worth of new Genuine 
Nash ports at dealers cost 


Will sell entire lot for 50c on the dollar 


Write for complete list of 
: available parts. 


CLARKS MOTOR CO. 


115 N. Shartel Oklahoma City, Okla. 








We Carry a Complete Line of 
PONTIAC PARTS 
Also parts for other GM cars. 
Shipped Anywhere 
Write, Wire or Phone 2-1454 
NELSON PONTIAC, INC. 
215 S. Main St. South Bend, Ind. 





ANTIQUE CARS FOR SALE. 1905 Ram 
bler touring, good body, will run, all 
there. Best offer over $1,000. Trade for 
new car. Real show piece. 1916 Mitchell, 
2,800 miles, excellent condition new 
paint, good top and tires, drive it away 
Best offer over $600, 1914 Overland 
runs good, new paint-upholstery-top bows 
and cover—-$700. D, C. VanWie, Wiscon 
sin Dells, Wis. Ph. 3-3551. 

MISCELLANEOUS 

$25 REWARD for information leading to 
the recovery of a 1949 Kaiser, 4-door, 
black, motor number A144551, Michigan 
license plate BM 9798 and a 1950 Chev- 








rolet panel, blue, motor number HBA 
64732, dealer's plate No. 2056-2 Michi- 
gan. These cars were taken from the 


corner of Sproat and Cass, Detroit, Mich- 
igan, approximately April 24th. Doc 
Greiner, Madison at 17th, Toledo, Ohio 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce St., 
Lynchburg, Virginia. 

CHAMOIS PAK. Made of tough, durable, 
long lasting chamois trimmings. Excel- 
lent for washing cars, etc. Saves time, 
money. $7.20 dozen or send $1 for sam- 
ple. Sax-On, 3840 Fullerton, Dept. TT-13, 
Chicago 47, Ill. 

POWBRFUL—SAFE. Sharp brake iock. car 
or truck. Ask your jobber or write direct. 
The Sharp Manufacturing Co., Nelson- 
ville, Ohio. 











AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 


Guide Cables and $61 45 


BRAKE HOOK-UP....... 
Price includes Federal Excise Tax 
Meets all 1.C.C. requirements 
to-Bumper Tow Bar...... 


$19.50 
intra-State Tow Bar... 94200 


(Folding "'V" Type) 





QUICK-TOW, Bumper- 











ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 
P Pa... STOCK = ten ts 
rotecto vers 
Safety Chains ae a 


TOW BAR SALES CO. 


Exclusive: Feetory Distributors 
AN 3-8888 Nite/ MO 
DE 2-0700 DO 3-8373 
40 South Clinton St., Chicago 6, Iilinois 
REE SE ST eG ES IE 











TRUCKS WANTED 
WANTED — One used Holmes wrecker. 
State price and type. Albers Motor Co., 
Wisner, Neb. Phone 208. 








BUICK PARTS 


“WORLD'S LARGEST DEALER 


OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 
CHICAGO 5, ILt. 

All Phones WAbash 2-1030 








GENUINE 
LINCOLN-MERCURY 
PARTS 


$100,000 Stock 


Freight prepaid on order over $100 set 
Prompt delivery and express service 
ENSLEN & WELTER 
MOTORS, Inc. 


5920 Hohman Avenue H d, Ind. 


BUSES FOR SALE 

NEW SCHOOL BUSES—Dodge, Reo, GMC, 
International Harvester, Ford, Chevrolet, 
Studebaker, White. Immediate delivery 
in sizes 48, 54, 60 and 66 passengers. 
Late model used buses. 1950 GMC, 1948 
Chevrolet, 1947 Ford, Pony Cruiser (25- 
passenger), Yellow Cruiser (29-passen- 
ger). National Bus Sales Co., Inc., 101 
N. 33rd St., Philadelphia 4, Pa, BAring 
2-7605. 


SHOP EQUIPMENT FOR SALE 
LINCOLN OVERHEAD GREASE OUTFIT 
complete, Globe hoist, A-1 condition; 
floor jack, small stock of parts consist- 
ing of about 35 set rings, fan belts and 
general parts. Best offer takes. Hugh 
Treloar, Alexis, IIl. 








WANTED 


Johnnie B. Archibald. Approximate age, 35. 
Wife's name, Billie. Has relatives in Mem- 
phis, Tennessee district. Last reported in New 
Orleans. This party operates in used cars 
and is usually well regarded until he skips. 
Any information as to his whereabouts will 
be kept confidential and much appreciated. 
Box 1539, c/o Automotive News, Detroit 26 











AUTO DRIVING SCHOOL 
Equipment — Supplies 


Complete dual controls with or 
without two steering wheels. 


SAFE DRIVING INSTITUTE 
119 Snow St. Providence 3, R. |. 














Friends a Fleet 


WHOLESALE ONLY 


6146 Limekiln Pike, Philadelphia, Pa. 





Once Again We Offer to Our Dealer 


1951 FORD V-8 TUDORS 
All Colors 


“Here is your chance to make real money!" 


OGONTZ MOTOR COMPANY, INC. 


of City Official 


CALL GEORGE LILES 


WA 4-1600 











Call Shef. 8105 





Flanders 0800 





Genuine Oldsmobile Parts 


Largest Olds parts wholesalers in the middle 
west. Shipments made promptly. 


GREBE OLDS 
3400 S. Kingshighway 
St. Louis 9, Mo. 




















ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1950 and 195! Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 


These cars can be seen at— 
ROBINSON AUTO RENTAL, INC. 
Please note change of address 
229 S$. HANSON ST., PHILADELPHIA 39, PA. 
1, E. Spatig, Used Car Manager 

Phone: Granite 2-3013 | 





BUICK 
WHOLESALE 
PARTS 


ONE OF THE EAST'S 
LARGEST INVENTORIES 
Same Day Service on Mail Orders or 
Phone Calls — All Shipments C.O.D. 
Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 
“Buick's Largest Dealership" 
New York 19, New York 
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Count the number of Internationals you see next 
time you're on the highway. 


Why? Because you'll learn this very simple 
truth: professional haulers use more heavy-duty 
Internationals than any other make of truck. 


They do it because Internationals give them 
lower operating and maintenance costs, longer 
truck life. No wonder “pro” International own- 
ers set high value on their trucks. No wonder 
International Truck Dealers value their fran- 
chise so highly. aie 


INTERNATIONAL HARVESTER COMPANY + CHICAGO 


KH International Harvester Builds McCormick Farm Equipment and Farmall Tractors .. . Motor Trucks . . . Industrial Power . . . Refrigerators and Freezers 


we 


INTERNATIONAL TRUCKS 


"Standard of the Highway” 


Only International gives you 
these sales advantages: 


@ All-truck engines—exclusively for truck work—built in the 
world’s largest truck engine plant. 

® The “‘roomiest, most comfortable cab on the road’’— the 
Comfo-Vision Cab designed by drivers for drivers. 

® Super-steering system—more positive control, easier han- 
dling and 37° turning angle. 

®@ The traditional truck toughness that has kept Interna- 
tional first in heavy-duty truck sales for 20 straight years. 


® The truck engineered for your job, selected from the 
world’s most complete line . . . 115 basic models, from 
Ye-ton pickups to 70,000 pounds GVW ratings. 


®@ America’s largest exclusive truck service organization. 





Model L-195 Roadliner, 157-in. wheel- 
base, 48,000 pounds GCW, gasoline, 
diesel or propane power plants. 


“% 
% Fg - 
ee bee 


A 





